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Some New Facts About the Queensland Opal Fields 
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N an article on Queensland opal, the 

Queensland correspondent of the Com- 
monwealth Jeweler, recently supplied the 
following facts, some of which have not 
heretofore been published. He says: 

The average Australian jeweler imag- 
ines that the Queensland opal deposits 
have been worked out and that therefore 
Lightning Ridge is the only hope of the 
future for this glorious gem. The facts 
of the case are that Queensland has only 
been scratched for opal, no real prospect- 
ing having been done in the State. With- 
in the next 50 years millions of pounds 
worth of this precious gem should be un- 
earthed in the northern State. 

When our late advertising manager, 
A. E. Goldstein, and the writer used to buy 
opal in North Queensland 15 or 20 years 
ago there were from 100 to 300 miners in 
the vicinity of Opalton, but only the shal- 
low ground was worked out. Whenever 
the band dipped so that over 20-foot shafts 
had to be sunk the workers moved on to 
easy ground. Three years ago my firm put 
two miners on Lightning Ridge, who con- 
sidered themselves fortunate in only hav- 
ing to sink their holes from 80 to 85 feet. 
The gorgeous “Ridge” stone, with flashing 
fire bursting from its setting of blackest 
night is at present the only fashionable 
opal, but the brilliant Queensland gem, 
with its background of vivid green, must 
come into its own again, and then work 
will be found for some thousands of men 
in this State. 

The opal-bearing country in Queensland 
is about 70,000 square miles in size, and 
extends from Cloncurry in the north to 
Cunnamulla in the south. The main work- 
ings in North Queensland were at Opalton 
and on the Mayne River (at both of which 
places there are still one or two fossick- 
ers); in Central Queensland, at Jundah 
(from which the opal sent over for King 
Edward and insured for £30,000, was ob- 
tained); and in the southern portion of 
the cretaceous sea at Eromanga Toompine, 
Duck Creek and Eulo. The last-mentioned 
place was famous for its yowah nuts, 
which looked exactly like large chocolate 
creams. The ferruginous matrix which 
completely surrounds the opal in this field 
is exactly the color of chocolate. Dozens 
of glorious gems were broken in two by 
careless miners cutting the nuts open with 
a tommyhawk instead of using a grind- 
stone. 

When Australia was an archipelago the 
two chief islands were that on the east, 
now the high land of Queensland and New 
South Wales, and the great western island 


now torming portion of Westralia. As the 
straits and lakes between these two great 
islands dried up, the silica-charged water 
from both watersheds sank through the 
porous sandstone until it reached the band 
and clay where the amorphous silica was 
deposited as opal. So far, in Queensland, 
only. one band has been found. In New 
South Wales two or three bottoms are met 
with. When last at Lightning Ridge a 
Hibernian friend of mine mentioned that 
he would never again leave a shaft to sink 
another until he had gone two feet deeper, 
as the previous week he bottomed a duffer 
and started a new hole. Someone else dug 
two feet in the duffer and got £180 worth 
ot opal. 

My last four opal-buying trips have only 
been short ones, but about seven years ago 
I visited every opal field in Queensland, 
buying opal at each place. On arriving 
at Winton, which is the terminus of the 
Great Northern Railway, I purchased a 
four-wheeler lathspring light. buggy and a 
pair of horses, tent-fly to cover the vehicle, 
gun and ammunition, fishing-tackle, cook- 
ing utensils and provisions. The Winton 
people saw a new-chum coming to buy 
horses and even David Harum never came 
across such beasts as were offered to me— 
blind, halt, lame, kickers, shiers and biters. 
I picked out a gray and a piebald as the 
most likely looking, although not in any- 
way a pair, and they turned out trumps. 
After driving them 1,200 miles without 
buying a feed for them, they fetched £4 
more in Cunnamulla than they cost in 
Winton. 

When only 22 miles from my starting 
point (Winton) rain poured down, and as 
it was black-soil country, no vehicle could 
move. _It happened that I was near a bush 
pub. (built of galvanized iron) when the 
rain fell, and there I had to stay for three 
days. Seven employes from a western sta- 
tion were unfortunately here, and because 
they were unable to get to Winton they 
knocked down their checks there just as 
pleasantly by getting drunk three times a 
day and having an attack of D. T.’s each 
night. As the landlord threw them out in 
the rain when they got to this stage they 
had quite recovered by the next morning. 

After crossing the seven channels of the 
Diamantina River, the opal mines near the 
Boulia Road were visited, but on returning 
to the Diamantina it and all the billabongs 
were found to be bankers, so a pleasant 
three days were spent with the man in 
charge of Cobb’s coach change until the 
river fell and the journey down to Cork 
Station was continued. 


Ducks and turkeys are very plentiful in 
this district and every hole of the Diaman- 
tina River is teeming with fish, so pro- 
vided one is a good cook, he can live very 
well. On this particular trip, a black boy 
was secured at Cork Station to guide me 
over the range to the Opal fields on the 
Mayne River and Horse Creek. As no 
buggy had previously negotiated this jour- 
ney, we arrived at Harry Foster's store on 
Mayne in a dilapidated condition, no spring 
laths left, the king bolt broken and harness 
tied together with a number of pieces of 
rope and wire. 

The first miner on the Mayne Fields 
asked £270 for his parcel of rough opal. 
When £80 was offered, he wanted to con- 
sult his partner and return next day, but 
on being given one minute to decide if he 
would take £80, he did so quickly. This 
digger was noted for his system of ab- 
stracting some of the best..opals from his 
parcel after an offer had been made .-for 
it, and handing in -the balance. next. day, 
saying his partner had decided “totake the 
offer, although it was so much below value. 

After £750 of pipe opal, matrix opal.and 
bouders had been _ purchased, © it . was 
packed, sealed and delivered to the coach 
for transmission to Brisbane, a wire: being 
sent to an insurance company to insure 
against all risks. 








The Weather Glass 


READER asks for the formula of the 

liquid in a weather ‘glass, and inquires 
if he can mix it himself. There is no diffi- 
culty about the matter. Nearly fill a glass 
tube 10 inches long and % in..in diameter 
with the following liquid, then hermetically 
seal: 





ES EE, 2 drams 
Potassium Nitrate...... Y% dram 
Ammonium Chloride.... % dram 
Absolute Alcohol ...... 2 ozs. 
Distilled Water ........ 2 ozs. 


The indications (which at most are only 
approximate) are that a clear liquid implies 
bright weather; a dim liquid, rain; dim 
liquid with small stars, thunderstorms; 
large flakes, heavy air, overcast sky, snow 
in winter; threads in upper portion of 
liquid, windy weather; small dots, damp 
weather, fog; rising flakes which remain 
high, wind in the upper air regions; small 
stars in winter on bright sunny days, snow 
in a day or two.—Commonwealth Jeweler. 








The Supreme Court of California held, 
in the case of Payne vs. Commercial Na- 
tional Bank, that a check for “$500.00. 
Five and no/100 dollars,” was void for un- 
certainty and could not be explained by 
evidence as to the intention of the parties. 
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One of the sixteen 14K Green Gold Emblem Rings recent- 
ly introduced in our line. Construction true to Larter 
Standard; price moderate—$9.50 to $14. Worthy to be 
placed in every retailer’s line. 
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Scientific Retailing—A War Measure 





BY H. VICTOR WRIGHT 
An Address Before the Convention at Cleveland on the Benefits to Be Derived 
by the Retail Jewelry Trade Through the Work of the Research Department 
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E Government of the United States to- 

T day requires, if not demands, that mer- 
chants maintain accurate and intelligent 
records of the business which they tran- 
sact. The question, therefore, as to whether 
we desire to do so is no longer a matter ot 

it of necessity. 

Or hie . really one of the blessings in 
disguise which the war 1s bringing to us, 
for no greater material calamity could be- 
fall us than to continue in the path of 
happy-go-lucky, hit-or-miss methods along 
which we have been accustomed to wander 
in the days gone by. 

The era of guessing is to be supplanted 
by the age of knowing, and the very con- 
ditions through which we are passing only 
serve to accentuate the need and to hasten 
the study and application of scientific 
methods of retail merchandising. 

For a number of years past an awaken- 
ing in this direction has been most evident 
and much progress has been made, but 
when we consider the vast sums which 
have been appropriated for a scientific 
study of mining, or of railroading, or of 
agriculture, or even of manufacturing, and 
compare it with that which has been de- 
voted to the equally important study of 
the science of retailing, we cannot but 
realize our neglect. 

Every line of industry has its own pecu- 
liar problems, and should be the subject 
of individual investigation and standardiza- 
tion. Such an investigation, however, is 
impossible without mutual confidence and 
co-operation. 

Until recently it would have been impos- 
sible of success, for competitors have been 
slow to give up their individual experiences 
for the benefit of others. Suspicion and 
distrust are, however, fast disappearing 
and are being supplanted by a spirit of 
fraternity and mutual esteem. 

We have cause to be grateful that such a 
transformation of thought has taken place, 
for without it the experiences through 
which we are now passing would be in- 
finitely more bitter. 

Our salvation lies in standing shoulder 
to shoulder, with mutual confidence and 
with broad and unselfish vision. 

The movement for the establishment of 
a sustaining membership fund, by means of 
which to place the retail jewelry trade 
upon a sounder, more intelligent and profit- 
able basis of operation unquestionably owes 
its birth to the man who stands today at 
the head of our national association, Pres- 
ident George A. Brock of Los Angeles. and 
the association owes him a debt of gratitude 
which it would be impossible to repay. 

He has inspired its progress by patient, 
Persistent, self-sacrificing endeavor, and 


while the movement is in itself but a sign 
of the times in which we are living, its 
success and promise are pre-eminently due 
to his faith, his courage and his breadth of 
Vision, 

The timeliness of the movement is one 


of its greatest assets, for while the gather- 
ing of statistics which is contemplated as 
a basis for the standardization of costs 
may be retarded by the abnormal times 
through which the industry is passing, the 
need of the utmost conservation of our 
present resources and of preparation for 
the reconstructive period which will fol- 
Jow the conclusion of the war alike de- 
mand the adoption of correct accounting 
methods, with uniform classifications, 
which will serve as a means of preparation 
for the research work to follow. 

I want, therefore, to present the work 
of the Research Department as distinctly a 
war measure, greatly needed regardless of 
the war, but far more so in the face of 
the sterner problems which confront us by 
reason of the conflict which engages us. 

It is probably unnecessary for me _ to 
dwell in detail upon the work which it is 
the aim of the research department of 
this association to accomplish, for much 
has already been said on previous occa- 
sions along this line. 

You appreciate the fact that it includes 
in its scope not only the preparation of an 
accounting system peculiarly adapted to the 
needs of the trade, but the encouragement 
of the adoption of wiiform classifications, 
with a view to the gathering of statistics 
as a basis for the standardization of costs; 
with more efficient salesmanship and the 
pooling of trade experiences and the elim- 
ination of wasteful measures. 


Many thousands of dollars have been ex- 
pended by retailers in all parts of the 
country, in an endeavor to secure account- 
ing systems adapted to their particular re- 
quirements; whereas, under the present 
movement, the wide distribution of costs 
has made it possible, at a purely nominal 
figure, to avail ourselves of features of 
systems which have proven by practical ex- 
perience to meet our needs. 

An accounting system has now been pre- 
pared, and President Brock will doubtless 
have something to say regarding the man- 
ner in which it will be made available for 
the use of all who desire it. 

We have already commenced the pub- 
lication of a series of articles in our trade 
periodicals, embracing some of the features 
of the system which we have prepared; 
articles upon the “Monthly Statement” and 
the “Voucher Check,” with reproductions 
of the forms suggested, having already ap- 
peared. 

Accompanying the system are forms for 
almost every requirement, including forms 
for the registration of stock, for a daily 
report of the more important transactions 
of daily occurrence, for a monthly trial 
balance and aé_e statement of assets and 
liabilities and of revenue and expenses, in 
which the accounts have been carefully 
classified, and have been arranged in such 
order as to give at a glance:an intelligent 
grasp of the facts which such a statement 
should reveal. 
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Forms have also been prepared for a 
monthly apportionment of departmental 
expense for those-who desire it; together 
with sample forms for books or original 
entry and for the various statistical records 
which the system requires. 


Along with these forms is a full explana- 
tion of their purpose and use and an ex- 
planation of the different accounts which 
will need to be maintained; while in deal- 
ing with these accounts a number of sub- 
jects relating thereto have been dealt with, 
such as the handling of cash, the handling 
of invoices, the registering of goods, the 
division of stock, the apportionment of rent 
and other items of expense, the taking of 
inventory, and many others. 

We cannot emphasize too strongly tlhe 
advantage oof standardized accounting: 
methods; they will be found to be invalu- 
able in the conduct of the research work 
which is contemplated. 


Millions of dollars are wasted year by 
year through loose business methods, and 
as a result of leaks that could be avoided. 
It should be the aim and privilege of 
this department, through education and co- 
operative effort to correct the one and to 
prevent the other. 

We must never for one moment over- 
look the fact that no amount of co-opera- 
tion with one another, or with the Govern- 
ment, will, in itself, give us a profitable 
cr enduring business, if our methods are 
wasteful and inefficient. 


In the year 1916 an average of 1,000 re- 
tailers failed each month in the year— 
the largest percentage from incompetence 
—lack of knowledge of what they were 
doing and where they were drifting. 

That is a condition which calls for cor- 
rection, and wherein lines the remedy? 
Surely, in part, by placing definite and ac- 
curate statistics, which will serve as a 
guide to a more intelligent conduct of 
each specific line of industry, within the ~ 
reach of all; by increasing the opportunities 
for the meeting of competitors for the 
interchange of ideas and experiences; by 
the reading of trade journals and by 
taking active interest in association work. 
These activities make us bigger and broader 
men; they make us more competent mer- 
chants. 


Sometimes the solution may be found in 
a consolidation of interests in a community, 
and this is one of the saving steps, the pos- 
sibilities of which many a merchant would 
find it to be to his interest to seriously 
consider in the days to come and concern- 
ing which our Research Department should 
be able to furnish valuable assitance. 

Few of us will care to dispute the fact 
that the jewelry business has not, in the 
past, been as profitable as our efforts have 
merited, and many of us have felt, and 
with much justification, that if the same 
energy had been devoted in some other 
line of merchandising, the profits would 
have been far greater. 

Is it not then time for us to devote our- 
selves to the endeavor to make our busi- 
ness more profitable? This does not neces- 
sarily mean that we must demand a larger 
profit at the hands of the consumer. In 
some instances we shall undoubtedly find 
that this must be so, because good business 
demands it, but not always so; what it does 
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mean is, that we must commence to con- 
duct our business upon a more intelligent 
me must know what percentage of rent 
we can afford to pay; how much to appro- 
priate for advertising; what amount of 
stock we can afford to carry for the volume 
of our business ; what lines we are handling 
with profit, and what lines are a drag; how 
much business can be safely handled upon 
a given amount of capital; the value of 
more efficient salesmanship, and much be- 
sides. 

Furthermore, it is not enough that we 
should know our own cost of doing busi- 
ness, for our cost may be very different 
‘om what it should be—and that is just 
as necessary for us to know. How are we 
to know where the error lies, except by 
investigation and comparison of our own 
costs with those of others? 

Some of us will doubtless be surprised 
to discover how great are the existing 
discrepancies and how valuable and en- 
lightening such research work will prove 
for those who are willing to study and to 
profit by the information which it will 
reveal. 

A certain business magazine some time 
since published the following figures as the 
average cost of operating jewelry stores, 
V1Z.: 


Per Cent. 
rrr Pre Tes 4.98 
NN ig ede ek ate hae 10.96 
Advertising 2.85 
ee 8 rer 61 
PY i gutid Sen awdeiedeiawn 09 
66, iuivatieked ete ekankinien 89 
Insurance and taxes ........... 1.32 
General expenses .............. 3.95 


Depreciation and shrinkage..... 95 


re ere Teor ae 21 
Total (percentage of expenses 
ED pnaaseeneducavnsss 26.81 


I am not in a position to say just how 
recently these figures were compiled which 
served as a basis for the establishment of 
these percentages, but I am sure that they 
do not represent the experience of a great 
many of us today. 

While we are still waiting and groping 
for accurate percentages, I believe that we 
are going to find that the average is not 
less than 30 per cent and probably even 
greater. 

How uniform do you imagine the clas- 
sifications to have been which served as a 
basis for the rendering of the percent- 
ages? How could they be uniform when 
each merchant was operating under a more 
or less differing system of accounting? 

Of what value is it to us to be told that 
the average percentage of advertising to 
sales is 2.85 per cent unless we know what 
items of disbursement have been classified 
as advertising? For example, how many 
of those who contributed data upon which 
these percentages were secured included 
window trimming in their advertising ex- 
pense and how many did not? And what 
effect would the variation of custom in this 
one particular have upon the percentage 
arrived at? These are questions which 
none of us can answer. 

You will note also that in these percent- 
ages there is no allowance made for in- 
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terest charges; neither do we know if the 
time of the management has been included 
in the amount of salary disbursement from 
which the percentage in this instance was 
obtained. These figures, therefore, as they 
stand, can mean little to us. 

Moreover, costs of operation vary in dif- 
ferent sections of the country and in com- 
munities of differing size, and we do not 
know from what section of the country, or 
from what communities, these figures were 
derived. 

As we suggested at the outset, if for 
no other reason (and there are many), the 
fact that the Government is today levying 
a tax upon our profits and demanding of 
us accurate statements of our business 
would be ample justification 
for our devoting our closest and most 
earnest attention to the problem of better 
accounting methods. 

Yet some of us, doubtless, are failing to 
segregate the profits of one enterprise 
from those of another—permitting the re- 
sults of differing investments to interlock 
each other; while more of us are attempt- 
ing and professing to reach the required 
results, but are overlooking facts which 
would have a very decided bearing upon 
these returns. . 

For the mantenance of this Research De- 
partment a Sustaining Membership Fund 
was last year established, with a view to 
the raising of the sum of $60,000 to be con- 
tributed over a three-year period, and of 
that amount over $38,000 has been sub- 
scribed. This fund is in the hands of a 
board of trustees, of which President Brock 
is the chairman. 

Many additional subscriptions should be 
received during the period of this conven- 
tion, including all those who have not yet 
contributed to this fund, for the benefits 
will be so far-reaching as to include us all. 

The wise merchant today (and the end 
of the war will declare it) is the man who 
studies most to adjust himself and his 
business to the changing conditions and 
who is preparing himself to meet those 
changes which are still ahead with the 
minimum of confusion and of loss. 

May I cordially urge your fullest co- 
operation in the support of this movement 
upon the part of the American National 
Retail Jewelers’ Association, for its scope 
and possibilities will only be limited by the 
measure of your co-operation and by the 
funds at the disposal of the board of 
trustees under whose direction and respon- 
sibility they will be disbursed. 





The Goldsmiths’ Trade 


Times 


in Olden 





oo interesting particulars concerning 

the goldsmiths’ calling in olden times 
are given in an article on the subject in Le 
Moniteur de la Bijouterie for March, 1918. 
According to this article, the goldsmiths of 
Paris were created a State organization in 
1330 by Philippe VI of Valois, who subse- 
quently give them their first statutes in 
1345. 

To be accepted as a master it was neces- 
sary to have completed an apprenticeship of 
eight years, to have served the masters as 
journeyman for two years, to have made a 
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masterpiece and given a security of 1,000 
livres (about $200). In addition, it was 
necessary to pass an examination before the 
court of the mint, on the uses of gold and 
silver, and the calculation of the various 
alloys. It was only after having passed all 
these ordeals that the candidate was al- 
lowed to take the oath and was accepted as 
a master. In the reign of John II the gold- 
smiths had built for their guild a chapel, 
dedicated to their patron, St. Eloi. 


An edict of Louis XII, promulgated in - 
1506, regulated the relations between the 
goldsmiths and non-manufacturing jewelers 
who were confounded with dealers in fancy 
goods, haberdashers, etc. The latter could 
only sell trifling articles made of gold and 
silver, such as giroles, waist-bands, chil- 
dren’s rattles, rings and little gold chains. 

For a long time the watchmakers were 
associated together with the goldsmiths. 
Originally, a watch or clock was made com- 
pletely by a single workman. Very often he 
was also a goldsmith and made the case, 
which he engraved and chased. The rules 
relating to the materials employed by 
watchmakers and goldsmiths were almost 
the same. The watchmakers, who had ob- 
tained from Louis XI a charter, confirmed 
in 1544 by Francis I, obtained, by virtue of 
an ordinance of 1643, independence and 
autonomy. They were under obligation to 
engrave their names on their work. 

In 1776 the consolidation of the gold- 
smith-jewelers and the goldbeaters was 
consummated, in 1781 that with the lapi- 
daries, which raised the number of mer- 
chant goldsmiths in Paris, previously only 
300, to 500. 


In 1275 Philippe the Bold compelled the 
silversmiths to impress on their work, with 
the aid of a punch, the seal of the city in 
which they were established. This was the 
first mention made of a mark. Philippe le 
Bel, in 1313, extended this obligation to in- 
clude articles of gold. This single stamp, 
applied after assay by the controller of 
goldsmith work, soon becamie inadequate. 
The ordinance of 1315, which more defi- 
nitely prescribed the standards, provided 
that every manufacturer should have a 
“master’s punch,” to be impressed on the 
articles before they were presented for 
assay. The assaying was only undertaken 
after the fees had been paid. 

The supervision exercised by the corpora- 
tion was not sufficient to prevent frauds in 
the standards, and in 1378 Charles V placed 
this supervision in the hands of the masters 
of the mint, assisted by goldsmith inspec- 
tors. The gold standard was priced at 22 
karats, with an allowance of a quarter; a 
second standard was allowed of 20% karats, 
with an allowance of a quarter. For silver 
the standard remained at 11 deniers, 12 
grains (177 grains troy) with 2 grains al- 
lowance. 

Manufacturers and merchants were liable 
to visit and examination by the inspectors, 
assisted by an officer of police. The crime 
of false stamping was punishable with 
death, according to a decree of Jan. 4, 1724. 

Articles coming from abroad were dis- 
tinguished by a special stamp but were not 
subject to assay nor to standards. Domes- 
tic articles exported were entitled to a 
drawback of two-thirds of the impost. 
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harlequin opal, hyalite, hydrophane, isopyre, 


jasper opal, lechosos opal, lithoxyle, magic 


Government’s Annual Report on Gems and Gem Minerals stone, menilite, moss opal, mother-of-opal, Mul- 


ler’s glass, noble opal, opal agate, opal jasper, 








° : . opal onyx, opaline, oriental opal, pearlite, pin 
Advance Report of the United States Geological Survey on Production of ie coal, sists adel, vanes aoak, wiasiene ane 


Precious Stones in 1917 with a List of Names of All Gems and Gem Minerals. quinzite, radio opal, resin opal, semiopal, Sob- 
risky opal, sun opal, tabasheer, vermilion opal, 
vermilite, water stone, wax opal, wood opal, 
world’s eye. , 














(Continued from issue of August 21.) Rataiae, 
Gem Names—Part [I (By Groups) sai iat F. a ™ 
A. Feldspar=andularia, albite, albite moonstone, ama- Pectolite=jade. 
Allanite. zon stone, andesine, aventurine feldspar, bemis- are te Ni 
Amphibole=a *tinolite, axstone, byssolite, crocido- cite, bull s-eye, cassinite, Ceylon opal, changeant, Sates ende=radiumite. 
lite, hawk's-evye, hornblende, jade, kidney stone, chesterlite, delawarite, fisheye, girasol, heliolite, Agee eid ; f 
nephrite. New Zealand greenstone, smaragdite, Labrador spar, Labrador stone, labradorite, lee- Prehnite=Cape chrysolite, chlorastrolite, green 
smaragdus, tremolite, wolf’s-eye stone. lite, lennilite, microcline, moonstone, oeil de agate, green star stone, greenstone, Isle Royal 
Aeatane. boeuf, oligoclase, opaline feldspar, orthoclase, greenstone, Lake Superior greenstone, turtleback, 
Andalusite—chiastolite, cross-stone, macle. orthose, ox-eye, peristerite, perthite, sunstone, _zonochlorite. (See also thomsonite. ) 
Anhydrite = vulpinite. variolite, water opal, wolf’s eye. F'rosopite. . . 
Ankerite=brown spar. Fergusonite. Pyrite=alpine diamond, fool’s gold, Inca _ stone, 
Apatite=moroxite, asparagus stone. l'luorite=blue john, chlorophane, cobra stone, p t —— diamond, sulphur diamond. 
Apophyllite=fisheye stone, ichthyophthalmite. crimson night stone, false amethyst, false em- odes iyllite=agalmatolite. mF 
Ategonite=alabaster, California onyx, flos ferri, erald, false ruby, false sapphire, false topaz, Pyroxene=alalite, bastite, bronzite, chalchihuitl 
flowers of iron, Gibraltar stone, iztac chalchihuitl, Huorspar. (jadeite), diopside, enstatite, ees garnet (en- 
Mexican onyx, mosaic agate, oriental alabaster, Fossil=beckite, beekite, fossil coral, Petoskey statite?, hyperstene, jade, jadeite, Labrador 
oriental onyx, ruin aragonite, satin spar, stalac- agate, petrified honeycomb, trilobite. hornblende, malacolite, New Zeanland el 
ice, stalagmite, verd antique. (See also calcite.) Franklinite. stone, paulite, pink wollastonite, Schiller-spar, 
pecan CG. violane, yu-stone. 
Azurite=blue malachite, chessy copper, chessylite. Gadolinite. Q. 
Azurmalachite. Garnet=Adelaide ruby, almandite, American ruby, 


Quartz=agate, agate jasper, Alaska diamond, 


andradite, Arizona ruby, Arizona spinel, Bob- , . 
y P . Alengon diamond, Aleppo stone, amberine, ame- 


rowska garnet, Bohemian diamond, _Bohe- 


a] 
ww 
. 


Barite. mien geract, California rele, Case toby, thyst, amethystine quartz, Ancona ruby, apri- 
Benitoite. | | | cotbuncie, Ceylon yaciath,- Cevion _ reby. cotine, Arkansas diamond, arrow points, aven- 
Beryl=aeroides, amethuste basaltine, aquamarine, chloromelanite, chrome’ garnet, cinnamon turine, azure quartz, Bafta diamond, basanite, 
aquamarine chrysolite, bixbite, caesium beryl, stone, colophonite, Colorado ruby, deman- beckite, beekite, bishop’s stone, bloodstone, blood 
canary beryl, chalchihuitl, chrysoberyllus, chryso- toide, Elie ruby, essonite, false hyacinth, Fash- jasper, blue chrysoprase, blue sane Bo- 
lithus, davidsonite, emerald, golden beryl, goshen- oda garnet, gooseberry stone, grossularite, guar- neanan. diamond, Bohemian topaz, Bohemian 
ite, heliodor, hyacinthozontes, morganite, Peru- naccino, hessonite, hyacinth, jacinth, jade, mel- ruby, Brazilian diamond, Brazilian pebble, ore 
vian emerald, Siberian aquamarine, smaragdite, anite, Montana ruby, olivine, oriental garnet, zilian topaz, Briangon diamond, Bristol dia- 
Spanish emerald, white emerald. ouvarovite, pyrope, rhodolite, rock ruby, Rocky mond, burnt amethyst, cacholong, eS 
Beryllonite. ; Mountain ruby, romansovite, roselite, rubino-di- Califoraia moonstone, Cape May diamond, carne- 
Bone turquoise=fossil turquoise, new rock, occi- rocca, schorlomite, Siberian chrysolite, spessar- lian, carnelian-onyx, catalinite, Catalina sar- 
dental turquotse, odontolite. tite, succinite, Syrian garnet, topazolite, Uralian donyx, cat’s eye, cer-agate, chalchihuitl, chal- 
Brookite=arkansite. emerald, uvarovite, vermeille, white jade, wiluite. cedony, chalcedony onyx, chalcedonyx, chert, 
- Canine. chinarump, chloropal, chrysoprase, Colorado to- 

, paz, Cornish diamond, cotterite, creolite, crisp- 


: — ' ; Goethite. apo 
Calamine= Aztec stone, chalchihuitl, hemimorphite. Gold ite, crystal, cupid’s darts, Dauphine diamond, 


ite—aerite com lite, fi . . e iti “gypti j ‘gypti : 
Calcite—ae , calcomalachite, fire marble, Iceland Gypsum=alabaster, moonstone, ocean spray, satin dendritic agate, Egyptian jasper, Egyptian peb 
spar, lumachelle, marble, oolite, pisolite, satin spar, selenite ble, eldoradoite, emeraldine, enhydros, eye 
spar. : H agate, false diamond, false lapis, false topaz, 


Cancrinite. a fancy agate, feminine carnelian, fléches d’amour, 
Cassiterite = toad s-eye tin, wood tin. Hematite=bloodstone, iron glance, specular iron Fleurus diamond, flint, flower stone, fortification 
Chondrodite. ore agate, fossil coral, frost stone, geyserite, gold 
Chromite=chromic iron. a quartz, golden topaz, hairstone, heliotrope, Her- 
Chrysoberyl—alexandrite, cat’s-eye, Ceylon cat’s- I kimer diamond, Horatio diamond, hornstone, 


eve, chrysolite, cymophane, floating light, opal- Se ay hyacintch, Hungarian cat’s-eye, hyacinth of 
escent chrysolite, oriental cat’s-eye, ural chryso- Hlvaite Compostella, Imperial yu-stone, Indian agate, 
beryl. , K Indian topaz, iolanthite, iridescent quartz, iris, 
Chrysocolla=keystonite, siliceous malachite. lrish diamond, Isle of Wight diamond, jasp- 
Clay=catlinite, pipestone, porcelain jasper. agate, jasper, jasperine, kinradite, Lake George 
Coal=anthracite, black amber, brown coal, candle diamond, lavendine, love arrows, lydian stone, 


Nornerupine. 
Kvyanite=cyanite, disthene, sapparé. 


coal, cannel coal, jet lignite. L.. Madeira topaz, Marmorosch diamond, masculine 
Cobaltite. Lapis lazuli=.Armenian stone, azure stone, blue carnelian, milky quartz, mocha stone, Mohave 
Copper ore gem=carmazul, chrysocarmen, copper rock, Oriental lapis, Persian lapis. moonstone, Montana agate, Mont Blanc ruby, 
pitch ore, mahogany ore. Lazulite=false lapis lazuli. moonstone, Mora diamond, morion, moss agate, 
Cordierite=dichroite, iolite, lynx-stone, peliom, J azurite. moss jasper, mother of emerald, myrickite, nee- 
prismatic quartz, saphir d’eau, Spanish lazulite,  [jimonite—rattlebox. diestone, nicolo, novaculite, occidental agate, 
steinheilite, violet stone, water sapphire. M occidental amethyst, occidental cat’s-eye, occi- 


dental chalcedony, occidental diamond, occiden- 
tal topaz, onegite, onyx, orange topaz, oriental 
agate, oriental chalcedony, oriental jasper, 
ouachita stone, Paphos diamond, pebble, Pecos 
diamond, petrified wood, plasma, prase, pris- 
matic moonstone, pseudo diamond, Quebec dia- 
mond, rainbow agate, rainbow quartz, rhinestone, 
riband agate, riband jasper, ribbon agate, ring 
agate, river agate, rock crystal, rose quartz, 


Corundum=adamantine spar, asteria, asteriated 
topaz, .\ustralian sapphire, Burma ruby, cat 
sapphire, Ceylon ruby, corundum  cat’s-eye, 
female sapphire, girasol, Kashmir sapphire, king 
topaz, leuco-sapphire, lynx sapphire, male sap- 
phire, Montana sapphire, oriental, oriental ame- 
thyst, oriental aquamarine, oriental cat’s-eye, orti- 
ental moonstone, oriental peridot, oriental sap- 
emerald, oriental girasol, oriental hyacinth, ori- 


Magnetite —lodestone. 

Malachite—pseudo-emerald. 

Marcasite. 

Mesolite. 

Mica=agalmatolite, damourite, figure stone, fuch- 
site, image stone, lepidolite, mariposite, pagoda 
stone. pagodite, smaragdite, verdite. 

Microlite. 


ntal t tal eridot, oriental sap Moldavite=bottle stone, false chrysolite, pseudo- b enit sandy sard, sapphire quartz 
en moonstone, orient ‘ _ rubasse, sa ite i 
sone “ < chrysolite, water chrysolite, S . y : PP q ; 


phire, oriental smaragd, oriental sunstone, ori- cea sapphirine, sard, sardoine, sardonyx, Saxon to- 
ental topaz, red stone, river sapphire, ruby, sap- ° N paz, Schaumburg diamond, Schiller quartz, 
phire, star ruby, star sapphire, Siam, star topaz, si Scotch topaz, semi-carnelian, Siberian amethyst, 


topaz cat’s-eye, white sapphire, Yogo sapphire. cae siderite, sinople, silicified wood, smoky quartz, 
D. — O smoky topaz, soldier’s stone, Spanish topaz, St. 
Danburite. — ; Stephen stone, star stone, starolite, Swiss lapis, 
Datolite. Obsidian=arrow points, black lava glass, glass test stone, Texas agate, Thetis hairstone, tiger- 
Diamond= Bahia, blue-white, brilliant, by-water, agent, Iceland wgme, Iceland agate lava, cesar eye, Copan, touchstone, tree agate, tree stone, 
we. aim pre eetier ng first bye, frat water, kanite, mountain mahogany, Nevada diamond. Trenton diamond, unripe diamond, Vallum or 
Pe a Lemar, sieedinmond. . pearlite, pearlylite, pitchstone, sphaerulite, vol- mond, \ enus hairstone, violite, water agate, be 
Diaspore. —_s. . canic glass. agate, white carnelian, white sapphire, white 
Dioptase=achirite, Congo emerald, copper emer- Octahedrite=anatase. : topaz, wood agate, woodstone, zonite. 
Se oe . , 4 Olivine=celestial precious stone, chrysolite, even- 
ald, emerald copper, emerald malachite, emer- ina emnestbd, golden dteam hpelusiterion, Jeb’ R. 
a _ tears, peridot. Realgar. . 
— Opal=amber opal, black opal, cacholong opal, Rhodochrosite. 
E. common opal, fire opal, flash opal, flash fire Rhodonite=— fowlerite. 
Epidote = piedmontite, pistacite. opal, fossil pineapple, girasol opal, gold opal, Rock=—agrite, catlinite, clay, creoline, graphic 
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BATAVA PERLES 


Wonderful Roman Pearls in real Oriental tints, of ex- 





- ceptionally fine texture and lustre. Graduated 5/12, length 
Solid white gold mounting, set with small real 


18 inches. 


diamond. Gray velvet cabinet, white Satin lined, 
This is a very distinguished necklace. The pearls are 
selected with infinite care and matched with great exactness, 


Has proved a very attractive and rapid seller wherever 


shown. 
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Pearls Are Popular Because of 
Their Fascinating Variety 


HE word “pearl” suggests to every woman a thousand charms ; 

and she is always eager to inspect and compare the different 

qualities, which allure her by their soft tints, or fascinate by the 
loveliness of their inner colorings. us the possession of one 
necklace is often an incentive to own another of different size for 
orientation. 

Your La Tausca assortment will mean bigger, better business for 
you in the degree that it offers variet) of choice. Often you will 
find that the shopper who intended to spend $25.00 falls under the 
spell of a more expensive item—and almost before you know it, the 
sale is made. 

So it pays to carry La Tausca Necklaces in wide variet). Closer 
acquaintance with the line will show you its fine possibilities. Ask 
your wholesaler’s salesman. 


THE LOW-TAUSSIG-KARPELES CoO. 


PROVIDENCE PARIS NEW YORK 
Address All Communications to Providence 


| 











RETAIL $40.00 


lIAUSGCA 


PEARL NECKLACES 
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granite, lapis lazuli, lava, leopardite, matrix, 
mother-of-opal, novaculite, obsidian, pegmatite. 
porecalin-jasper, porphyry, potstone, 


ipestone ! 
at (jade), verdolite, volcanic lava, wa- 
banite. ie 
Rutile=money stone, nigrine. 
S. 
Samarskite. 
Sapphirine. 


Scapolite=wernerite, wilsonite. 

‘ Sepiolite=meerschaum. _ . . 

Serpentine=bowenite, California cat’s-eye, Califor- 
nia tiger-eye, jade, moriah stone, New Zealand 
greenstone, ophiolite, pelhamite, satelite, serpen- 
tine cat’s-eye, taxoite, verd antique, williamsite. 

Sillimanite=jade. . | 

Smithsonite=azulite, bonamite, sacred turquoise. 

Sodalite. 


Sphalerite. | | 
Spinel=Alabandine ruby, almandine spinel, auto- 


molite, balas ruby, ceylonite, chlorospinel, chro- 
mite, dysluite, franklinite, gahnite, goutte de 
sang, hercynite, hyacinth, magnetite, pleonaste, 
rubicelle, ruby spinel, sapphirine, Siam ruby, 
spinel ruby, spinel sapphire, vermeille, vinegar 
spinel. 
Spodumene=Califonia iris, 
lithia emerald, triphane. 
Staurolite=cross-stone, fairy stone, lucky stone. 


Stibiotantalite. 


hiddenite, kunzite, 


T. 


Thomsonite=comptonite, eye agate, eyestone, lin- 
tonite. 

Titanite—sphene. a! ; 

Topaz=aquamarine topaz, Brazilian aquamarine. 
Brazilian ruby, Brazilian sapphire, Brazilian to- 
paz, burnt Brazilian topaz, burnt topaz, drop of 
water, golden topaz, goutte de’eau, Indian topaz, 
pink topaz, royal topaz, Saxon chrysolite, Saxon 
topaz, Schnecken topaz, Siberian topaz, slave’s 
diamond, tauridian topaz, water sapphire. 

Tourmaline=achroite, andalusite, aphrizite, Bra- 
zilian emerald, Brazilian peridot, Brazilian sap- 
phire, Ceylon chrysolite, Ceylon peridot, dravite, 
emeralite, indicolite, peridot of Ceylon, precious 
schorl, rubellite schorl, Siberian ruby, siberite. 

Turquoise=celestia stone, chalchuhuitl, chalchuite, 
edisonite, mineral turquoise, old rock stone, 
oriental turquoise, semiturquoise, turkis, turtle- 
back. 

V. 


Variscite—amatrice, callainite, chlorutahlite, sabal- 
ite, trainite, turtleback, utahlite. 

Vesuvianite=American jade, brown jacinth, Cali- 
fornia jade, californite, cyprine, greenstone, ido- 
crase, Italian chrysolite, jade, Oregon jade, Ve- 
Suvian gem, volcanic chrysolite, volcanic scoria, 
white jade, xanthite. 


W. 
Wardite. 
Willemite—troostite. 
Wollastonite. 
, Z. 
Zincite. 


Zircon=Ceylonese zircon, hyacinth, jacinth, jar- 
gon, jargoon, matara diamond. 
Zoisite—rosaline, thulite. 


[THE END.] 








In line with its consistent policy of 
looking after the best interests of its 
employes at all times, the South Bend 
Watch Co., South Bend, Indiana, has ofh- 
cially announced a substantial increase 
in wages for its factory and office em- 
ployes. This increase will take effect 
Sept. 1, and in no instance will amount 
to less than 10 per cent. F. H. Welling- 
ton, general manager of the company, 
states that the wage increase is a recog- 
nition of recent advances in living costs, 
and an effort to insure the welfare of 
South Bend Watch Company employes. 
The company is experiencing a large de- 
mand for its products, being already 
oversold tor the year on many grades. 
It believes in sharing its prosperity with 
its employes. 


JEWELERS’ 
AMERICAN WATCHES ABROAD 


Waltham Official Returns from France After 
Having Made Arrangements So That 
the Soldiers Can Have Their 
Watches Cleaned and Re- 
paired 


Some months ago, C. J. Olney, secre- 
tary of the Waltham Watch Co., went 
to France in the interest of the thous- 
auds of soldiers whose watches might 
need attention from time to time as a 
result of the hard knocks incident to 
service in the trenches. 

French facilities for watch repairing 
have been at low ebb for a considerable 
period of time. This is due to the fact 
that the government of France has com- 








C. J. OLNEY, SECRETARY WALTHAM WATCH CO 


mandeered the best watchmakers for 
other work where their technical skill 
would be more important in helping to 
win the war. Many others, of course, 
have been drawn into the _ military 
service. : 

Consequently, very few watchmakers 
are left in the trade with the exception 
cf old men who have passed their stage 
of real efficiency. This condition meant 
that a watch that had been put out of 
commission had very little chance of re- 
ceiving the attention it needed, which, of 
course, would work a hardship on its 
soldier owner. 

To remedy this situation, the Waltham 
Watch Co. gave its co-operation to the 
government in helping establish in the 
Ordinance Department of the army 
overseas a repair department to look 
after the watches carried by American 
troops. And to assure the success of the 
plan, Army officials made arrangements 
to withdraw from the ranks a sufficient 
number of men who were skilled watch- 
makers before entering the service. 

Mr. Olney took with him large quanti- 
ties of repair material and parts which 
he arranged to have distributed among 
those repairers who still are doing busi- 
ness in France. Mr. Olney states that 
this work was everywhere received with 
appreciation on the part of the American 
officers and troops. 

During Mr. Olney’s trips across the 
Atlantic—both going and coming—the 
submarines were unusually active. And 
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his visit in Paris was made exceptionally 
interesting by the long range gun bom- 
bardments and night raids, which were 
then at their height. 








DEATH OF HENRY HELLER 


Veteran Canadian Jeweler Passes Away in 
His Eightieth Year 

Toronto, CaAn., Aug. 22.—Henry Heller, 
a pioneer citizen of Kitchener, Ont., died 
on Aug. 7 in his 80th year. 

He came to Canada from Germany with 
his parents when five years of age, and 
learned the jewelry business. He conducted 
a jewelry store for 57 years, the business 
being latterly known as Heller’s Ltd. 

Mr. Heller took an active part in public 
affairs and was a member of the City 
Council for a number of years. 

He is survived by his widow and a large 
family. 








Manufacturing Jewelers Warned to Beware 


of Former Employe Who May Seek a 
Job with Them 


Dayton, O., Aug. 21.—Henry F. Shelow, 
manufacturing jeweler of the Canby build- 
ing, is seeking the whereabouts of a former 
employe who suddenly disappeared while 
in his service after taking diamonds, gold 
and other articles valued at nearly $1,000. 
The man is supposed to be a New Yorker 
and is known to be answering advertise- 
ments of manufacturers who seek help. 

Mr. Shelow says that he has evidently 
used several names and warns employers to 
be careful should they receive an applica- 
tion from him to go to work. The man is 
described as about five feet six inches high, 
weighing 170 pounds, heavy build, full 
round face, curly hair, with a hook nose. 
He appears refined and well educated and 
claims to have lectured on chemistry at 
Cooper. Institute and also at other places in 
New York. He also claims to be a doctor 
and inventor and is evidently familiar with 
scientific terms which he uses freely. He 
speaks both French and German, but has 
appeared to be decidedly pro-German in 
his ideas. 





An Interesting “Lucky Piece” 


BurFraLo, N. Y., Aug. 22.—One of the 
first bronze amulets, or “lucky pieces,” for 
the war to be struck in America has just 
been brought out by Karl H. Martin, a for- 
mer resident of Buffalo, N. Y. The amulet 
was modeled by Mr. Martin. It is de- 
signed to be carried in the pocket or on 
the instrument board of flying machines, 
etc. With the amulet is this verse: 

“He who owns this talisman 
Shall protected be 

From all perils of the air, 
Of the land, and sea.” * 

The design on the amulet shows Saint 
Christopher, the patron saint of travelers, 
wading through the water, in his left hand 
the palm staff and his right pointing the 
way to aircraft and torpedo boat destroyers 
in the background. This inscription is 
around the edge: “Jnvoque Saint Chris- 
tophe Il Sera Ta Sauvegarde”’ (“Trust in 
Saint Christopher; he will be thy safe- 
cuard.” ) 
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Keep Up the Spirit of °/6! 











To effect prompt delivery, it is essential 
that orders be placed early. 


While we try to accommodate our cus- 
tomers to the best of our ability, we must 
execute the orders in the rotation they 
are received. 


——— 








ORALS & 
AMEOS 
of Quality 


F. VITELLI & SON 


277 Broadway, New York 
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SENT TO PRISON 


Mexican Who “Switched” Diamond Rings at 
Pittsburgh Jewelry Stores Given 
Jail Sentence 

PrrtspuRGH, Pa. Aug. 22.—Gabriel 
Morales, the Mexican who was caught in 
the act of “switching” a diamond ring 
several weeks ago in the store of Louis 
DeRoy & Bros., on Smithfield St., has 
pleaded guilty to the charge and has been 
sentenced by Judge Joseph M. Swearingen 
to serve not less than two years and six 
months and not more than three years in 
the Western Penitentiary. 

When the man was called for sentence it 
is stated that he insisted he was only 20 
years old. The court wanted to know what 
explanation he had to make for his offense. 
He claimed that he was innocent, even if 
he pleaded guilty, but he could not tell the 
court where he had been employed. He 
said he had worked in McKees Rocks, but 
could give no name of any place of employ- 
ment. The judge asked him if he had 
done heavy lifting, and the man nodded his 
head—yes. 

Then the court asked to see the palms of 
his hands. That sealed his doom. They 
were as soft as a child’s, indicating that 
he had not done hard manual labor re- 
cently. Then there was a representative 
from Jos. DeRoys & Sons to also appear 
against him, as the man was identified as 
the one who had “switched” a diamond 
ring there, but which was recovered when 
Morales was arrested in the store of Louis 
DeRoy & Bros., where he was caught by 
Charles Wagner, after a lively struggle. 

The court wanted to know the value of 
the ring stolen at the last named place, 
and was told it was $67. “What was the 
value of the ring that was left in its 
place?” asked the court, addressing Isaac 
DeRoy. “Ten cents,” said the latter. 

This question was asked because the 
prisoner had insisted that he was only com- 
paring the value of his own ring with that 
of DeRoys, and had not intended stealing 
it. But the odds were against Morales, 
who appeared stunned at the sentence 
imposed. 


GEM THIEF CAUGHT 


Negro Girl Admits Guilt When Captured 
After Visiting San Antonio 
Jewelry Store 
San Antonio, Texas, Aug. 22.—The <ar- 
rest of a negro girl will probably clear up 
a series of diamond “switching” jobs that 

have been perpetrated in this city. 

In the past two months several stones 
valued at about $150 each, have been 
missed, small stones having been left in 
their places. In each case the discovery 
was made too late to apprehend the thief. 

On Saturday a colored girl entered the 
store of the E. Hertzberg Jewelry Co. and 
and asked to be shown diamonds. ‘Fhe 
woman who waited upon her recognized 
her as having been in the store before. She 
called the manager, Mr. Goodman, to show 
her the diamonds. Mr. Goodman gave her 
every opportunity to attempt a theft, but 
she evidently became suspicious and left 
without making any attempt. One of the 
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employes then followed her as she went to 
two other jewelry stores in nearby parts of 
the city. 

A city detective, who was called, at- 
tempted to arrest her as she came out of 
the jewelry store of A. Levytansky, but 
she evaded him and started to run, and 
after an exciting chase of about three 
blocks, in which three of the young men 
from Hertzberg’s assisted, she was finally 
arrested. At the police station the girl 
admitted the former thefts, but failed to 
give any information as to how she had 
disposed of them. It is hoped, however, 
that some of the diamonds may be re- 
covered. 








Death of J. M. Langendorf 

PITTSBURGH, Pa., Aug. 23.—J. M. Lan- 
gendorf, Monongahela, Pa., who was well 
known in this city and who has been en- 
gaged in the jewelry business in Monon- 
gahela for a number of years, died at his 
home in that place last week. He was in 
Pittsburgh but a day or two before his 
death, which was caused by acute indiges- 
tion. 

He leaves his widow and one son and an 
uncle, John lLanzendorfer, of Punxsu- 
tawney, who is also engaged in the jewelry 
business in that place. ' 

The name of the deceased, which was 
formerly the same as that of the uncles, 
was changed through court action. 








The Final Assay 





A Newark subscriber sends us the follow- 
ing little gem he found in an old edition 
of a daily paper. 


THE FINAL ASSAY. 
Perchance some grain of gold among the 
sand 
Of my bleak desert tailings may be 
found; 


Perhaps some diamonds in the barren land 
Of all my failures may enrich the 
groun:i! 
But have I gold enough of all my strife, 
Or jewels rare, to frame a Crown of 
Life? 
The Goldsmith of Eternity must wrest 
The ore untarnished from the dross of 
earth ; 
The Lapidary of the Skies will test 
Each shining stone and estimate its 
worth! 
Happy my soul, if in the reckoning, 
Is found one gem to tip its golden wing! 
TEASDALE RANDOLPH. 








The A. H. Pond Co., wholesale jewelers 
of Syracuse, N. Y., recently enlarged their 
offices and salesrooms, and the concern 
now occupies the entire second floor of 
the Snow building, 214 S. Warren St. The 
salesrooms are now 150 feet deep and the 
alterations already completed and under 
way have given added space and better 
facilities for the developments of the con- 
cern’s rapidly growing material, tool, clock 
and silverware departments than it has 
ever before enjoyed. This company now 
employs eight traveling salesmen to visit 
its customers in various territories through- 
out the country. 


79. 
BANKRUPTCY PETITION FILED 


Creditors of John Swigart Co., Toledo, Ask 
Adjudication When Differences Arise 
Over the Liquidation of the Busi- 
ness by the Trustees 


Totepo, O., Aug. 21.—The financial 
troubles of the John Swigart Co., of this 
city, which first resulted in a trustee being 
appointed to look after the interest of the 
creditors, have at last resulted in bank- 
ruptcy proceedings, an involuntary petitiom 
having been filed in the United States Dis- 
trict Court. 

The petition was filed by Smith; Beck- 
with & Ohlinger, attorneys of this city, Who’ 
represent a bank’s claim as well as the clazif? 
of two smaller merchandise creditors, and 
the petition alleges that an act of bank- 
ruptcy was committed by the corporation 
when it assigned the assets to Frank M, 
Hickok for the benefit of creditors, and 
that it made preferential payments prior 
thereto. 

No application for a receiver has as yet 
been made, but one will probably be made 
Friday, as it is reported that the banks 
will ask that Mr. Hickok be made receiver. 
It is also reported that Mr. Marshall, who 
is attorney for Mr. Swigart, will oppose the 
appointment of Mr. Hickok and will prob- 
ably contest the bankruptcy proceedings. 
In the meantime Mr. Hickok remains in 
possession of the assets and is conducting 
the business as he has been under the 
trustee's agreement. 

Ever since the trustees were appointed 
for the business and the question of liquida- 
tion has been discussed by the committee of 
creditors in charge there have been reports 
that friction would result when it came to 
selling off of the assets. The trustees were 
opposed to a slow liquidation with the 
resulting high expenses, while Mr. Swigart, 
it is said, was opposed to a quick liquidation 
that would sacrifice the value of the stock 
in any way. 

It is reported that the threats of Swigart 
to file a petition in bankruptcy precipitated 
the action of the creditors who filed the 
voluntary petition. 

The John Swigart Co. is an old-established 
and prominent concern doing a wholesale 
business in watches, jewelry materials and 
optical goods at 315-17 Superior St. The 
president is John Swigart, while J. C. 
Yingling was vice-president, and H. T. 
Bowers, secretary and treasurer. 

The business was virtually owned by Mr. 
Swigart, who originally started in the 
jewelry business in Cincinnatj and later 
founded the firm of John Swigart & Co. 
or E. & J. Swigart. From the latter con- 
cern he withdrew to devote his time to the 
Toledo business, which he founded as the 
Swigart Optical Co. In 1903 he incor- 
porated his wholesale business there with 
a capital of $100,000, of which $85,000 was 
paid in. The corporate style was first the 
Swigart Watch & Optical Co., but in 1915 
was changed to the john Swigart Co. 











When C. J. Auger, San Francisco., had 
his store window broken one night recently 
he lost 17 wrist watches and 11 folding 
clocks valued at $675, there being no clue 
to the thief, 
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FATAL AUTO ACCIDENT 





Retired California Jeweler Meets with Sud- 
den Death When His Machine 


Is Overturned 


Los ANGELES, Cal., Aug. 21.—Willett 
Sidney Bailey, one of the best and most 
widely known jewelers of southern Cali- 
fornia, lost his life in an automobile acci- 
dent in San Diego county on Aug. 14. 

Mr. Bailey, accompanied by his wife, his 
brother, Arthur J. Bailey, an optometrist 
of this city, and Miss Abbie Pearson, of 
Long Beach, a cousin of Mrs. Bailey, had 
been to San Diego to say farewell to 
Lieut. Leroy H. Bailey, who is a surgeon 
in the military service and who for the 
past year has been at Fort Rosecrans, near 
San Diego. They had started home in 
two automobiles. Arthur H. Bailey, ac- 
companied by Mrs. W. S. Bailey, was 
ahead in one car, and W. S. Bailey and 
Miss Pearson came behind them in another 
car, Mr. Bailey driving the latter. Com- 
ing down a steep grade about 20 miles 
from San Diego, W. S. Bailey in some 
manner, probably while changing gears, 
momentarily lost control of the car, and 
it ran up on the bank and tipped over 
into the road, pinning Mr. Bailey under 
it and killing him almost instantly. Miss 
Pearson was but slightly injured. Mr. 
Bailey had had but little experience driv- 
ing cars, and the one in which he was re- 
turning was not his own and was one with 
which he was not familiar. 

The deceased was born in East Troy, 
Wis., and was 58 years old. He came to 
Pomona, Cal., 30 miles east of Los An- 
geles, in 1884, and was engaged there in 
the jewelry business for more than 20 
years, acquiring a competence. He then 
retired, and about 10 or 12 years ago came 
to Los Angeles and had since made his 
home here. Since coming to Los Angeles 
he had not been engaged in business regu- 
larly for any great period of time, but his 
services have been secured a number of 
times to take charge of the estates of de- 
ceased jewelers or to dispose of stocks in 
bankruptcy, and he has occasionally helped 
out leading jewelers here as a salesman 
during the busy holiday season. During 
the past year he has served as an appraiser 
for the local Federal Land Loan Bank, in 
which capacity he has visited many parts 


of southern California, viewing ranch 
property and estimating the amount of 


loans which could be secured by it. 

He owned some ranch property near 
Pomona. As announced in the Los An- 
geles correspondence of THE JEWELERS’ 
CircuLar, he recently discovered gold ore 
in rock which had been thrown up from 
a well dug in a ranch owned by him near 
Pomona. 

He leaves, besides his widow, two sons, 
both in the military service—Dr. Leroy 
Bailey, who has just left Fort Rosecrans 
for an unkown destination, and a younger 
son, Elba, who recently left a training 
camp in Georgia, also for an unknown des- 
tination, but who is presumably on the 
ocean en route for France.. He also leaves 
six brothers and two sisters—Charles H., 
Lemoore, Cal.; Hollis M., Seattle, Wash. ; 
S. B., well-known Los Angeles jeweler; 
A. J., optometrist, Los Angeles; Dr. Nel- 


son D., Berkeley, Cal.; Hiram, Los An- 
geles; Miss Ella V., Los Angeles; Mrs. 
Galine B. Hosmer, Long Beach, Cal. 








OLD GERMAN IN JAIL 


Eureka, Cal., Jeweler’s Arrest Saves Him 
from Being Mobbed for Making 
Seditious Remarks 

Eureka, Cal., Aug. 21—The Federal 
prosecution of H. Quosig, a German, a 
jeweler in this city for his pro-German 
sentiments is believed to have been as 
much for the protection of the old man’s 
life or limb as it was to punish him for 
alleged disloyal statements. 

Quosig is a German, 72 years old, and is 
said to have lived in this country for about 
42 years. He had a jewelry store on E St., 
noted around Eureka as being the dirtiest 














H. QUOSIG AND HIS STORE 


jewelry establishment in the state. The 
old man lived in the back of his place, do- 
ing his cooking on his work bench, and his 
only companions were a couple of Airdale 
dogs. Since war broke out, Quosig is 
reported at times as being violently pro- 
German in his attitude, even after the 
United States was drawn into the war, and 
a number of seditious statements were 
credited to him. 

On July 25 he is alleged to have stated 
his views to a local citizen in which he 
stated that “the Americans and niggers 
would make good fertilizer over there” (in 
Europe), and he was arrested on the charge 
of disturbing the peace. Justice Melendy 
released him in $200 cash bail, awaiting 
trial. But following his release the senti- 
ment against him grew so strong that it 
was intimated to the Federal officers that 
unless something was done to take the old 
man into custody the outraged citizens 
would take matters in their own hands 
and he would be in danger of injury, if not 
of being mobbed. 

As a result a warrant was issued for 
Quosig, under the Espionage act, and he 
was placed in the county jail to remain, 
awaiting further action. 
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JOHN E. DONLEY DEAD 





Head of Providence Jewelry Manufacturing 
Concern Succumbs to Meningitis 


ProvipENCE, R. I., Aug. 24—John E. 
Donley, head of the manufacturing jewelry 
firm of Donley & Co., 144 Pine St., this 
city, died last Saturday at his home, 209 
Wentworth Ave., Edgewood, from menin- 
gitis, in the 67th year of his age. It has 
not been decided as yet whether the busi- 
ness will be continued or not. 

Mr. Donley was born in North Attleboro, 
Mass., Oct. 10, 1851, but at an early age 
he removed to Providence where he com- 
pleted his education and later was em- 
ployed in the jewelry industry taking up 
the chaser’s branch of the business. In the 
early 70’s he conducted a chasing shop on 
Eddy St., which, however, he discontinued 
in 1877 and accepted a position in charge of 
the chasing department for Wm. G. Hop- 
kins with whom he remained until March, 
1891. At that time he formed a partnership 
with Peter T. O’Connell under the firm 
style of Donley & O’Connell, with a shop at 
24 Middle St. where they manufactured a 
line of gold and plated jewelry. They dis- 
solved partnership in January, 1892, and the 
following year Mr. Donley, who continued 
the business alone, removed the plant to 26 
Fountain St., and a few years later to 129 
Eddy St. He removed to 144 Pine St. on 
May 30, 1911. In 1898 he became financial- 
ly interested in the worsted yarn manufac- 
ture on Amherst St. 

Last Spring he suffered from a severe 
attack of the grippe and later had serious 
trouble in his ears, from abscesses. One of 
these in the inner ear exploded about a 
week previous to his death resulted in 
meningitis. He is survived by a son and 
two daughters, his wife dying about four 
months ago. 








DEATH OF JOHN BAGGOTT 





Old Providence Jeweler Dies from Compli- 
cations Incident to Advancing Age 


PRrovIDENCE, R. I., Aug. 24.—John Bag- 
gott, at one time a manufacturing jeweler 
and for many years a well-known journey- 
man in the industry, died at his home, 39 
Wood St., this city, yesterday morning, in 
his 80th year. The cause of death was due 
to complications incidental to advancing 
age, aggravated by the recent excessive hot 
spell of weather. 

Mr. Baggott was a native of Providence, 
where he received a public school educa- 
tion and later learned the jewelry business. 
He was employed for a number of years by 
the John T. Mauran Mfg. Co. but later 
went into business for himself but after a 
few years retired. He fought for four 
years during the Civil War, enlisting Oct. 
21, 1861, in Compay B, Fifth Rhode Island 
Heavy Artillery from which he was dis- 
charged in December, 1863, and on Jan. 2, 
1864, joined the Veteran Volunteers from 
which he was mustered out, June 26, 1865. 

He is survived by his widow, three sons 
and a daughter. 








I. J. Knapp, Fisher, Ill, has moved to 
Earle, Ark. 

















od THE ECL 
3 
3 =o 1 O -_ 
= Q) — Oo } 
: myo 3M 
- = & my Y » 
- gy V “io. 
: wo 77 aS, 
- 7 O2q VY > 
a eel Ag 
= Axe 

“Soak 
cn S Y = 
pa OO” «aS 
a =. op “Oo 
< 6 ee O 
3S AS ode 2 
: RR? ES 
r. Sent 
~ Oe O-="G 
(2) S v . = — 
; O= vd 

ee 

Q caer , . , “5, , — eae PEN CSL oA B® 
' ETUC CERT TS ALLL RMT TLUORTLLLLELT UL UTET ELLA GET Libr iecsemanf| Pees 





~ o o “d 

















August 28, 1918. 


TAX DISCUSSION 


Pittsburgh Jewelers Get Local Chamber of 
Commerce to Recommend a Reason- 
able Instead of “Heavy” Tax 
on Selected List of 
Luxuries. 


PirtspuRGH, Pa., Aug. 23.—At a well 
attended meeting at the Chamber of Com- 
merce today at which time jewelers were 
out in large number, Referendum No. 25 of 
the United States Chamber of Commerce, 
which had to do with war revenues was up 
for approval or disapproval. That portion 
of the referendum in question No. 10 which 
said “your committee recommends heavy 
taxes upon a selected list of luxuries” was 
approved with a supplementary report, 
voted by the whole organization and 
unanimously, that the wording of this sec- 
tion be changed so as to make it read 
“reasonable” instead of a “heavy” tax. 

The tax subject was brought up by Sam 
F. Sipe who was present as the representa- 
tive of all of the jewelers of Pittsburgh 
and with him were Francis J. Keating of 
the Grogan Co., J. Alexander Hardy of the 
Hardy & Hayes Co., John M. Roberts and 
J. Loughrey Roberts of John M. Roberts 
& Son Co., Samuel Weinhaus of the Sam- 
uel Weinhaus Co., and C. W. Wattles of 
W. W. Wattles & Sons. Mr. Sipe ex- 
plained the action of the jewelers of the 
country in recommending a 10 per cent tax 
on jewelry which they regarded as ac- 
ceptable, but strenuous objection was made 
to the use of the word “heavy” tax. Mr. 
Sipe called attention to the fact that a 50 
per cent tax had been proposed and others 
took the view that it was not right to 
single out any one industry and endeavor 
to make it contribute more than its just 
share. 

J. Alexander Hardy contended that as 
matters stand now the proposed taxation 
doubles the taxes of the jewelry business 
and in comparison to what the tax was one 
year ago, the jewelers will pay 10 times as 
much as they did before. Taking up the 
matter of platinum he explained to the 
members of the chamber that he had a 
$50,000 necklace in his stock today which 
had a platinum clasp worth $100 and that 
the normal tax of 10 per cent. on that 
would be $5,000 and the additional tax a 
like sum. He took two other examples to 
show the manner in which the tax would 
apply to goods in which platinum was little 
concerned and how vital it was to make 
some distinction in taxation. 

There appeared to be an impression 
among the members not identified with the 
jewelry trade that the government re- 
quired all platinum for war purposes. An 
explanation from Sam F. Sipe showed the 
falsity of this. He explained, as did Mr. 
Hardy, that the government had com- 
mandeered all platinum not manufactured, 
but that what the jeweler was concerned 
about was the stock now made up and 
which they were privileged to sell. It was 
also explained that the manufactured 
platinum had been offered to the govern- 
ment but that the offer had not been ac- 
cepted. 

After a lot of discussion by the member- 
ship and in which it was admitted that the 
presentation of the case by the jewelers 


was not unreasonable, and in view of the 
fact that the action of the various bodies 
identified with the United States Chamber 
of Commerce was likely to carry great 
weight before the Ways and Means Com- 
mittee in the consideration of the tax ques- 
tion, it was decided to present a _ sup- 
plementary report requesting that the 
change in wording be made. The point 
was made that the body was compelled to 
vote either yes or no on the various ques- 
tions submitted and the jewelers were much 
pleased with the manner in which their 
suggestion was received. 








CHICAGO BOY KILLED 


Fort Dodge Jeweler Pays High Tribute to 
Arthur Biesenthal, Recently Killed 
in France 
Cuicaco, Aug. 24—Mack A. Hurlbut, 
jeweler of Fort Dodge, la., writes the Chi- 
cago office of the JEWELERS’ CIRCULAR that 
he has just received from the battle front 
in France a telegram that Arthur Biesen- 
thal, a former employe, has been killed in 

action. 

“Arthur was a Chicago boy,’ 
Hurlbut, “his parents coming to the city 
in the early 60’s. He .learned his trade 
with S, Buchsbaum & Co., and then went 
to J. Milhenning & Co. I employed him 
on the strong recommendation of Mr. Mil- 
henning, which he proved he more than 
merited. The boy was of an especially fine 
character, and his life was _ consistent 
throughout. He started to work for me 
nine years ago. Many nights during the 
holiday rush he worked until 4 or 5 o’clock 
in the morning. 

He was 100 per cent American and 
thrifty and ambitious. This led to a desire 
to go into business for himself, but being 
a strictly gold and platinum worker he 
had to learn somewhat of watchmaking. 
He therefore returned to Chicago and 
received a course of instruction under 
William Lindt, in the Champlain building. 
He started a fine little store on North 
Ave. in Chicago, but it was not properly 
located. I heard about this and jumped on 
a train for Chicago. I induced him to 
come back to work for me, which he did as 
soon as he could close out his store. He 
was 33 years old when he enlisted. 

“Following an immense Easter rally in 
Fort Dodge in 1917 my wife and I drove up 
to our house and found him sitting on the 
front porch. He told us he had enlisted. 
We didn’t realize then how serious this 
thing is, and I asked him why he had sacri- 
ficed everything to go. He replied: ‘Well, 
Mr. Hurlbut, my ancestors for centuries 
have been ground down in Europe and I 
feel that it is my duty to do all I can to 
prevent this evil from coming to my race in 
the only country where we can live un- 


’ 


writes Mr. 


molested.’ He was made a Mason at Fort 
Dodge, and was soon overseas after 
enlisting. He was in a bombers’ squad, 


where he was placed at his own request.” 

The mother of Arthur Biesenthal lives 
at Sheridan Road and Argyle Ave., and 
Dr. Max Biesenthal, a brother, is one of 
the prominent practicing physicians of the 
city. He has an office at 30 N. Michigan 
Ave. 
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PLATINUM LICENSES 


Regulations Completed and Approved, but 
Held Up Until Officially Printed 

WasHINcTON, D. C., Aug. 26—The com- 
mittee, entrusted with the work of prepar- 
ing regulations for the issuing of licenses 
for the handling of platinum as well as to 
draw up plans for administration of the 
detailed work which will have to be done 
as the result of the new order of affairs, 
has completed it’s plans. Moreover, the 
matter has been approved by the Secretary 
of the Interior and the whole thing is now 
in the government printing office. 

The hope is entertained by a member of 
the committee that “in a couple of weeks” 
the matter will come through and when it 
does full publicity will be given simultane- 
ously to the press. Meanwhile the com- 
mittee members are agreed not to give out 
particulars as to the new rules, and will 
talk only in general terms concerning the 
matter. 

A committee man asked whether the 
Government really need fear a shortage of 
platinum, said, “On this there seems to be 
a difference of opinion. It is so difficult at 
present to obtain reliable data as to the 
stocks of available platinum. And this is 
one matter where the newly written regula- 
tions will be very helpful for they provide 
for the procurement of a sworn inventory 
from the holders of platinum. This will 
disclose the amount of platinum there is in 
the country. The new rules have been 
drawn after mature deliberation and care 
has been taken to cover all points, 

‘The explosive act now used in connec- 
tion with the handling of gunpowder pro- 
vides for fine and imprisonment for dis- 
obedience of the regulations and the new 
rules to govern platinum contain a similar 
provision.” 

Those who know how congested the 
Government Printing Office is express their 
doubts as to whether the new platinum 
forms can come through in a couple of 
weeks. It is against the law to have them 
printed elsewhere. 

WASHINGTON, Aug. 21.—As noted briefly 
in the last issue of THE JEWELERS’ CIRCULAR, 
Wilson A. Streeter, vice-chairman of the 
Jewelers’ War Revenue Tax Committee, in 
a conference yesterday afternoon with Rep- 
resentatives Longworth and Rainy empha- 
sized that this specific tax on platinum 
jewelry would be discriminatory. 

“lf the tax were to be levied only on the 
value of the platinum that would not be so 
bad,” he said, “but two taxes of 10 per cent 
on the jewelry, including the value of the 
expensive stones in the settings, would be 
detrimental. 

“The jewelers having been willing months 
ago to surrender all their platinum, it seem- 
ed unfair now to place this specific tax upon 
platinum jewelry to prevent its further 
manufacture, all such manufacturing having 
ceased.” 

Representative Longworth, after the con- 
ference said: “We shall give careful con- 
sideration to what Mr. Streeter has told us. 
That is all I can say at present.” 








William G. Allen, Sandstone, Minn., has 
moved to Snohomish, Wash. 
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OLD TRAVELER DEAD 





James W. Hagan, Who Retired Three Years 
<i Passes Away at the Home of His 
Daughter in New York 


James W. Hagan, one of the oldest 
traveling men in the jewelry trade, who 
retired in May, 1916, died at the home ot 
nis daughter, Mrs. W. J. Scanlon, Bronx- 
ville, N. Y., on Saturday. 

Mr. Hagan, or “Jimmy,” as he _ was 
more familiarly known, was born in Phila- 
delphia, Pa., on June 17, 1842, and started 
in the jewelry trade at the age of 16 years, 
when he represented a New York jewelry 
house in Brooklyn, Jersey City and Ho- 
hoken. Several years later he was sent 
through the New England States for the 
same concern, after which he toured the 
middle west from New York State to 
Nebraska. In 1867 he severed his connec- 
tions with this house and became a member 
of the firm of Miller Bros. & Co., located 
on Maiden Lane and Union Square and 
having a factory in Newark, N. J. With 
this establishment he remained for 17 
years, representing it during that time on 
the road. 

During his first year with Miller Bros. 
& Co. he made his initial trip to California. 
Regarding this period of his career, Mr. 
Hagan tells many interesting tales of his 
travels through the west, which was at 
that time almost void of railroads, the only 
manner of transportation being either by 
stage coach or pony. On this first trip to 
the Pacific Coast Mr. Hagan also jour- 
neyed to Colorado, Montana, Idaho and 
Nevada. As no railroads ran direct to 
these places at that time he took the Union 
Pacific to certain points and then boarded 
a stage coach which took him to his des- 
tination. 


There were but few eating houses from 
Omaha to San Francisco at that time and 
consequently when a traveler was making a 
trip he was obliged to make up a basket 
containing sufficient food to last until he 
reached either end of his journey. In those 
days buffaloes were plentiful and Mr. Ha- 
gan recalls shooting these animals from the 
windows of the train. 

For the 20 years before his retirement 
Mr. Hagan had made four trips annually 
to the Pacific Coast and had noted with 
keen interest the steady growth of that 
section of the country. 

When the firm of Miller Bros. & Co. 
dissolved partnership in 1887 Mr. Hagan 
became affiliated with another prominent 
New York house as a traveler where he 
remained for several years. Twelve years 
ago he became a member of the traveling 
staff of A. J. Hedges & Co., his last con- 
nection in the trade. In all Mr. Hagan es- 
timated that he had represented various 
firms in the trade on the road 59 years and 
he regarded himself as one of the oldest 
travelers in the business. Mr. Hagan also 
was proud of the fact of having made these 
Journeys for over a half century, never los- 
ing a single piece of jewelry as the result 
of the robbery. 

Mr. Hagan was popular in the jewelry 
trade and a general favorite among old- 
time travelers. His home for a time was 
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in San Francisco, but while in New York 
he resided with his daughter, Mrs. W. J. 
Scanlon, 601 W. 115th St. 








SUBSCRIPTION COMMITTEE 





Members of the Chicago Jewelers’ Associa- 
tion Appointed to Take Subscriptions 
from Jewelry Trade in All Drives 
for Duration of the War 


Cuicaco, Aug. 24.—The following mem- 
bers of the Chicago Jewelers’ Association 
have been appointed as a permanent sub- 
scription committee for the jewelry trade 
during the period of the war: John H. 
Hardin, of E. A. Hardy & Co., chairman; 
W. F. Juergens, of the Juergens & Ander- 
cen Co., vice-chaiman of manufacturing 
jewelers; H. C. Tilden, of Spalding & Co., 
vice-chairman of retail jewelers; W. J. 
Buffington, of the C. D. Peacock Co., vice- 
chairman of retail jewelers; A. W. 
Sproehnle, of Sproehnle & Co., vice chair- 
man of wholesale watches; W. Glen- 
non, of Almer Coe & Co., vice-chairman 
of dispensing opticians; Harry Radix, of 
Thomas Jf. Dee & Co.,. vice-chairman of 
refiners and assayers; J. G. Swartchild, of 
Swartchild & Co., vice-chairman of mate- 
rial and findings; Charles Benston, of 
Bausch & Lomb Optical Co., vice-chairman 
of optical manufacturers; Charles T. 
Ross, of Waterbury Clock Co., wholesale 
clocks; E. S. Craven, of F. A. Hardy & 
Co., vice-chairman of wholesale opticians ; 
Sidney Y. Ball, of Norris, Allister-Ball Co., 
vice-chairman of wholesale jewelers. 


It has been brought to the attention of 
the Chicago Jewelers’ Association that a 
large number of firms in the recent war 
activity drives have been placing their sub- 
scriptions through other channels than the 
regular authorized jewelers’ committee, so 
that the jewelry trade has not received 
full credit for all the moneys which have 
been subscribed. This is not as it should 
be, according to leading members of the 
organization, for while the industry may 
not be engaged to a large extent in the 


manufacture of war materials it is desired 


to show the government that everybody is 
100 per cent patriotic, and this can be done 
in no better or more fitting way than by 
united action. All jewelers. are therefore 
urged to subscribe through the_ jewelers’ 
committee. 


“We would, therefore, impress upon you,” 
writes C. P. Dungan, president of the As- 
sociation, “the necessity of placing your 
subscriptions in all future drives through 
the permanent jewelers’ committee, which 
has already done such splendid work and 
which will continue to act for you when 
the occasion demands. Hold your sub- 
scription and your employes’ subscription 
to the next Liberty Loan until this com- 
mittee writes or calls upon you. Try to 
make this work light by giving them all the 
assistance you can and help make the 
showing of the jewelry and allied trades 
one that Chicago may be proud of.” 

In all quarters of the trade there is talk 
of the Fourth Liberty Loan, and a can- 
vass of large companies shows that the 
employes will be in an excellent position 
to take on more bonds. 
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WATCHES FOR THE ARMY 


All Timepieces for the Soldiers of Uncle 
Sam Now Purchased Through the 
Signal Corps 
WASHINGTON, D. C., Aug. 26.—All watches 
for the Army are now purchased through 
the Signal Corps. The last order placed 
was for 40,000 and a qualified officer states 
that they are on time with the watch 
schedule. The reason for this, he says, is, 
“we are on top of everybody all the time. 
We accept no alibis for shortage of help 
or machinery. This is so because if a man- 
ufacturer is short of watchmakers we sim- 
ply have men in the army who are watch- 
makers transferred and temporarily de- 
tailed to the factory. Again, if the factory 
is short of machinery, we have it taken 
from some other factory and transferred 

to him.” 

This officer is very skeptical about that 
reported order for a million watches sup- 
posed to have been given by Gen. Pershing 
to Geneva or other Swiss factories. He 
called attention, in this connection, to the 
fact that only a few men in each company 
are obliged to carry watches, and also to 
the fact that officers buy their own watches. 

Manufacturers wishing to supply watches 
to the Army should address Purchase and 
Contracts Section, Signal Corps, 14th St. 
and Park Road, Washington, D. C. 











JEWELER ARRESTED 


Albany Retailer Released on Bail After 

Being Charged with Making Seditious 

Remarks 

ALBANY, N. Y., Aug. 22.—Martin Kun- 
kel, who has conducted a jewelry business 
in Albany for the past forty years is under 
arrest and admitted to bail in the sum of 
$3,000 waiting the action of the federal 
authorities on the charge against him of 
making seditious remarks. 

The complaint against Kunkel was made 
by Captain George C. Broome, of “I” Com- 
pany, 10th Regt., after two soldiers of his 
company reported to him what Kunkel 
has said to them when they entered his 
store to have their watches repaired. 
According to their story they began a dis- 
cussion of the war and Kunkel is said to 
have declared that Germany would win 


the war and that the Kaiser would make 


éé 


a decent country out of the United 
States.” The soldiers stated he said the 
“United States is no good because of its 
treatment of alien enemies,” and when 
they told him that all alien enemies should 
be shot, he stepped to a drawer and taking 
out a revolver, said he was a German and 
could protect himself. 

Captain Broome detailed a lieutenant 
and a guard to make the arrest and Kun- 
kel was taken from a theatre and passed 
the night in a cell at a police precinct. 
The next morning he was arraigned before 
U. S. Commissioner O’Neil, pleaded not 
guilty and was released on bail. 

Kunkel was born in Germany 62 years 
ago, but came to this country when a 
young man and has since conducted a 
retail jewelry business. He ‘was located 
at 44 N. Pearl St. for years but several 
years ago moved to 135 Central Ave. 
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Retail Jewelers’ Great War Conference 





Patriotism and Desire to Aid Government the Keynotes of Thirteenth Annual Convention of 
American National Retail Jewelers’ Association at Cleveland, O., Aug. 20-22—Im- 
portant War Time Topics Seriously Discussed — Gathering Marked by No 

Elaborate Entertainment Features and No Exhibits, But Delegates ) 
Devote Entire Time Strictly to Business—All Officers Re-elected. 
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CLEVELAND, O., Aug. 23.—Patriotism and to the fact that there were manv who The 


an earnest desire on 
from all sections of 
co-operate in every 
way possible in help- 
ing to win the war 
were the dominating 
features of the 13th 
annual convention of 
the American Na- 
tional Retail Jewel- 
ers Associa- 
tion, which was 
brought to a close at 
the Hotel Winton, in 
this city, yesterday 
afternoon. The con- 
vention was origi- 
nally scheduled to 
continue through 
Friday, but it was 
found that by speed- 
ing up and prompt 
attendance at the ses- 
sions that the work 
could be handled in 
three days. The ad- 
dresses delivered by 
the jewelers were 
filled with a spirit of 
patriotism and_ loy- 
alty and the work of 
the convention was 
first for winning the 
war and second. for 
attention to the 
jewelry business. A 
total of a little over 
300 registered. 

This year, for the 
first time in some 
years, there was no 
exhibit in connection 
with the convention, 
all of the time being 
devoted to business 
sessions. The work 
accomplished .for the 
benefit of the trade 
was excellent from 
every standpoint, and 
the jewelers who 
were able to attend 
the convention felt 
well repaid for their 
effort, time and ex- 
pense. The attend- 
ance this year was 
not as large as usual. 
This was due in part 


i 


sessions were held in 


the part of jewelers were not called to convention because’ the large convention hall on the mezzanine 


the United States to there were no exhibits. 





George A. Brock, Re-elected President of the A. N. R. J. A. 














Hoor of the hotel, where ample accommo- 


dations were provid- 
ed. A registration 
booth near the con- 
vention. hall was 
opened on Tuesday 
morning. The first 
day was devoted to 
addresses of wel- 
come, the address of 
President Brock and 
addresses and_=e re- 
ports on business 
topics. The _ pro- 
gramme was some- 
what changed, owing 
to the fact that the 
convention. was 
shortened one day. 
The election of of- 
heers and the pres- 
entation of the Rob- 
erts’ and Combs’ 
banners taking place 
Thursday afternoon 
instead of Friday. 
The entertain- 
ment while not elab- 
orate provided the 
visitors an  oppor- 
tunity to see the city, 
visit some of the: 
public buildings and 
spend some time at 
Luna Park. A 
luncheon was _ also 
given on Wednesday 
noon, at which time 
the president of the 
Cleveland Ad _ Club 
delivered an address. 
Some of the jewelers 
made the trip to the 
convention by auto- 
bile, while others, in- 
cluding a number 
from New York 
State, came by boat 
from Buffalo. 

The officers who- 
have guided the af- 
fairs of the associa- 
tion during the past 
vear were unani- 
mously_ re-elected 
and two new exect- 
tive commiutteemen 
chosen. 
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Full Report of the A. N. R. J. A. Convention 


Tuesday Morning Session 

The first session of the convention was 
called to order shortly after 10 A. M. in 
the large convention hall on the mezzanine 
foor. President Brock first spoke a few 
words of welcome to the visiting delegates 
from all sections of the country and then 
introduced the Rev. F. W. Luce, who de- 
livered the invocation. 

ADDRESS MAYOR DAVIS. 

He was followed by Mayor Harry L. 
Davis, who welcomed the jewelers to Cleve- 
land and made a strong patriotic address, 
in the course of which he called attention 
to the work which Cleveland is doing to 
help the boys “over there” win the war. He 
said that plans were already being formu- 
lated for providing employment for soldiers 
who returned to Cleveland partially in- 


OF WELCOME BY 
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VICE-PRESIDENT. 


ARTHUR A. EVERTS, FIRST 
capacitated because of wounds received in 
the service of their country. He urged the 
jewelers to bear in mind that were it not 
for the work that the soldier boys are now 
doing that peace and prosperity would 
never again be enjoyed by those who stay 
at home. 

He called particular attention to a card 
index system which is being compiled to 
have a record of places of employment for 
returned soldiers. In concluding his ad- 
dress he extended the key of the city to 
the jewelers and voiced his appreciation of 
the fact that they had selected Cleveland as 
their meeting place. He particularly 
stressed the point that while the boys “over 
there” are doing their part, that business 
men at home must strive to keep this coun- 
try strong industrially. 


ADDRESS OF F. W. RAMSEY. 


Mayor Davis was followed by F. W. 
Ramsey, vice-president of the Cleveland 
chamber of Commerce and president of the 
Cleveland Metal Products Co., who wel- 
comed the jewelers on behalf of the Cham- 
ber of Commerce. His address was also a 
stirring patriotic address. 

He told the jewelers that the supreme 





business at the present time is the winning 
of the war, and that he felt sure that they 
had come to Cleveland with the needs of 
America and the boys “over there” first in 
mind and their business needs secondary. 
He told a number of graphic instances il- 
lustrative of the heroism of American boys 
who are now hunting the Huns, and con- 
cluded his address by urging the jewelers 
to put forth every effort to help win the 
war. 

F. X. Russert, president of the Cleve- 
land Retail Jewelers’ Association, next 
made a brief address of welcome, and he 
was followed by Jean R. Tack, second vice 
president of the A. N. R. J. A., who made 
a brief response to the addresses of wel- 
come. 

President Brock then delivered his an- 
nual address, which was reported in full 
in the last issue of THe JEWELERS’ Cir- 
CULAR. 

Following President Brock’s address, he 
spoke briefly of the work the Red Cross 
is doing, and mentioned the fact that he 
desired punctuality in the attendance of 
members at the convention sessions. He 
said that he considered it would be a’ good 
idea to levy a fine upon all who were late 
in attending the convention sessions, or 
who were absent from any of the sessions, 
and suggested that the fines be donated to 
the Red Cross. This suggestion met with 
the approval of the members, and a com- 
mittee, consisting of Chas. T. Evans, T. L. 
Combs and Eugene Tanke, was appointed 
to arrange for imposing the fines. Mr. 
Evans also suggested that those who were 
prompt in attending the convention ses- 
sions be given the opportunity of subscrib- 
ing to the fund. 

Jean R. Tack, second vice-president of 
the Association, next delivered his address. 


ADDRESS OF JEAN R. TACK. 


Mr. President and Gentlemen: 

We jewelers are facing a situation to-day such 
as has never been known in the history of our 
industry. Material is scarce and becoming more 
so, prices are high and going higher, we are pay- 
ing taxes and they will be greater. Yet with all 
the drawbacks, business is good and the jeweler 
who is a keen, wide-awake merchant and actively 
‘fon the job’ will emerge from this war with a 
live business and a clean stock. 

The main thing is that we maintain confidence 
in our country. We are going to win this war, 
but we must work to do it. We must, above and 
beyond all, meet the requirements of our Govern- 
ment faithfully and give every possible assistance 
to the collection of revenue. 

We must buy bonds and War Savings Stamps, 
and in the words of Congressman Garner we must 
“pay until it hurts.” 

It was my good fortune to be a member of the 
Jewelers War Revenue Tax Committee which ap- 
peared before the Ways and Means Committee of 
Congress, and I can assure you these gentlemen 
are in a most serious frame of mind and endeavor 
in great earnestness to give everyone a square 
deal. 

They have no desire to tax our industry or any 
other industry out of existence, but they have got 
to find ways and means to raise eight billions of 
dollars by taxation, and we all have our share to 
pay. 

Now as to the agitation against buying jewelry, 
a great deal depends upon the attitude of the re- 
tail jewelers. We ourselves are the ones who can 
arouse or calm the buying public quicker and more 
effectively than any other agency. The public eye 
is on us, and if we show fear or uncertainty, our 
promptly follow suit and cease 


customers will 


buying. 


Avoid saying anything in your advertisements 
about high prices or shortage of merchandise, or 
shortage of labor. Don’t admit, even to yourself, 
that there is any reason why your customers 
should not buy as many and more Christmas gifts 
this year than they have any other Christmas. 

Above all, let us be careful to avoid hysteria. 
Think before you speak. What you say might not 
sound the same or carry the same meaning to the 
other fellow. Don’t talk about taxes and caution 
your clerks not to talk to your customers about 
taxes. We have the problem to meet and it must 
be met cheerfully. And the more cheerfully we 
meet it, the less disturbance it will cause the jewel- 
ry industry. 

De not magnify and elaborate on a condition 
that cannot be changed. Do not put your cus- 
tomer on edge for fear that he really may not be 
able to get jewelry for Christmas and cause him 
to do what any other sensible person would do 
under the circumstances—look around for gifts 
other than jewelry, that he has not been informed 
are scarce and higher in price than usual. 

It is important to give each department of your 
business every facility which will tend to make its 





JEAN R. TACK, 


SECOND VICE-PRESIDENT. 


work more skilltul, its clerks less liable to error 
and better able to meet their responsibilities with 
a sure hand and an alert mind. 

We must become more and more efficient. 

Friction and unnecessary energy must be elim- 
inated so that the results are attained by the 
shurtest and surest route. 

The constantly increasing prices we have to pay 
should make us careful in our purchases and we 
are fully justified in making a corresponding in- 
crease in the price we charge our customers. Our 
stock should be marked according to the prices 
prevailing to-day and not according to the cost. 
Figure the value of your stock at what it would 
cost to replace—that is the only way that you can 
keep up with the procession, for when prices go 
down, you will have no choice about whether you 
want to mark your goods down or not. You will 
be forced to do so if you want to stay in business. 

The National Chamber of Commerce says: The 
supreme factor in American business today is—the 
Government. 

Through its power to regulate the distribution 
of fuel and materials it controls virtually all the 
industrial activity of the country. Through its 
military and industrial powers it affects all labor. 
By price fixing it controls mining and agricultural 
operations. By licensing and priorities it controls 
traffic on both land and sea. 

3ecause of a people’s passion for victory, an 
unprecedented degree of the power of industry has 
willingly been given up to those in authority. 

Yet, business lives. And the Government de- 
sires it to live. 

The Government 
serve, to strengthen 


business to pre- 
The 


calls 
its own 


upon 
organizations. 
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not only to make its voice 
serious counsel for the 


Government urges it, 
heard now, but to take 
future. 

And, although this country has been an active 
belligerent in the great world war for more than a 
year, there have been comparatively few changes 
in the general way of doing business; manufactur- 
ing, wholesaling and retailing have been carried 
on in much the same manner on a “business as 
usual” basis. It has been possible to purchase our 
class of merchandise of domestic manufacture in 
almost any desired quantity, and the jewelers of 
the country have in almost all cases already cov- 
ered themselves for the balance of the year. 

But there is now a strong tendency to eliminate 
or reduce the production of merchandise not neces- 
sary to the winning of the war. Many manufac- 
turing jewelers are even now preparing their 
plants for a 50 per cent. war work basis, for 
without this percentage of war work they cannot 
get coal. But this does not apply only to the 
jewelry industry. It applies with equal force to 
all lines of industry to a greater or less extent. 





CARL R. DAMUTH, TREASURER. 


The manufacturers of pleasure automobiles, as we 
have lately heard, will be required to turn their 
plants into 100 per cent war work by January 1. 

Considering everything, I believe we jewelers 
can look forward with.a considerable degree of 
optimism. Jewelers in Europe, who are much 
closer to the war activities than we are, are enjoy- 
ing prosperity after going through a period such 
as we have before us now. 

Let us not be fearful of the future, but let us 
go forward. Don’t lay on the oars, and don’t be 
afraid. If our boys on the other side were afraid 
they wouldn’t be driving the enemy out of France 
now. 

Hear is one of the greatest dangers of our pres- 
ent situation, from whatever cause. Fear must be 
avoided, for, once in its grip, self-control is lost. 

In our individual and national affairs, if we are 
self-contained, and live the customary evenness of 
our lives, and face events with courage and deter- 
mination, everything will come out all right and 
our beloved America will be a still brighter and 
happier land to live in. 

In conclusion, I want to say just a word about 
the war. The war has made every true American 
a bigger and better man. It has proven that as a 
nation we can work as a unit. It has put unac- 
customed restrictions on us that are felt by every 
living soul in the country, and these have been 
met and complied with promptly and with little or 
no fuss or excitement. 

The tremendous demand for service, for money, 
for merchandise, has been met in a manner to 
make us proud we are Americans. 

These are times of big things. Times when we 
have almost ceased to think of money in dollars, 
but only in millions. Times when what was once 
considered our little, insignificant army has al- 
ready a million and a half of trained American 


‘his money. 





soldiers in France, with a good portion of those 
already over the top and after ’em. And they’re 
the best equipped soldiers in the world. Times 
when our American-made guns, firing American- 
made shells, sighted by American gunners, are 
doing so nobly to once more make the world free 
and safe for everyone to go where they will with- 
out fear of being confronted by the sign “Ver- 
boten.”’ 

Germany has lost the war and she lost it the 
first day that the first German soldier set foot in 
Belgium; that was the day that Germany tore up 
that scrap of paper and violated Belgian neu- 
trality. 

That day she lost the war and we have all of 
us got to live and give of the best that is in us 
until the day she finally capitulates. 


The convention then took up the discus- 
sion of prices, and a number expressed 
opinions on this topic. 

Secretary Anderson then read the report 
of Ellis Gifford, chairman of the trade in- 
terest committee, Fall River, Mass., in the 
absence of Mr. Gifford, who was unable to 
attend the convention. The report appears 
in full on pages 143 and 145. 

President Brock next discussed briefly 
why the jewelry business is not as quickly 
affected by panic or hard times as are many 
other lines of industry, explaining that the 
jeweler depended in large part on cus- 
tomers from ihe great middle class and 
from the rich who were not as quickly dis- 
turbed by changing conditions as are the 
thousands of those who compose the la- 
boring classes, 

Joseph Mazer, who was formerly an ac- 
tive member of the A. N. R. J. A. but who 
gave up his retail jewelry business in Okla- 
homa, was elected an honorary member of 
the association. The morning session of 
the convention then adjourned. 


Tuesday Afternoon Session 


The afternoon session of the first day 
opened promptly at 2 p. m. with the sing- 
ing of “The Star Spangled Banner” and 
“Over There.” 

Arthur A. Everts, first vice-president of 
the association, next delivered a stirring 
address in which he discussed war work 
for jewelers. His address was as follows: 


ADDRESS OF ARTHUR A. EVERTS 


We are here these August days in this splendid 
all-American city, first as jewelers to help win this 
war for America, and second, to continue our 
business so as to be most helpful to our Govern- 
ment and our people. 

Of course, we have borrowed money and bought 
Liberty Bonds until some feel embarrassed. We 
have invested in Red Cross and the Y. M. C. A. 
and Thrift Stamps until for the first time in our 
lives we jewelers feel really thrifty. 

The jewelers will buy freely of the next bond 
issue and every other issue as long as we have a 
dollar of our own or the bank will lend us of 
theirs. Although our average jeweler is not as 
wealthy as the world believes, he will go his limit 
for his country. Although he is not wealthy, he 
is one of the most fortunate men in the world 
because he has the reputation of being wealthy, 
yet does not have to worry about taking care of 
This. indeed, is an ideal situation 
until you are asked to buy $5,000 worth of bonds 
and your banker declines to lend you more than 
$1,000. 

The jewelers have gladly paid war taxes and are 
willing to pay more. They have given their plat- 
inum to the Government often at a great finan- 
cial loss. And Uncle Sam can have the silver and 
the gold also and our shirts, too, if he should 
tear his from going over the top for world peace, 
democracy and human happiness. 

If there should be here a jeweler who is not 


already at the head or tail of every patriotic 
movement in his city and State, at the head to 
pull or the tail to push, let him get in line to pull 
or push the new bond sales, stamp sales, Red 
Cross and Y. M. C. A. Push personally end push 
in your daily newspaper ads., in your window dis- 
plays and through your workmen and sales people 
Use your shops where possible for Government 
work, surgical instruments, soldiers’ insignia or 
whatever your hands may find to do to hurry our 
victory to a glorious finish. Teach girls to do 
this work that more men may be spared for Gov. 
ernment work. To encourage your mechanics 
hang posters offering $100 reward for the work. 
man who perfects any device which shall prove of 
great value to our country in war winning, 

In place of lying awake at nights worrying about 
your little jewelry business, look up at the stars 
and get a world vision of what God would have 
you do with your plant to help win this war in 
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HOTEL WINTON, THE CONVENTION HEAD- 


QUARTERS. 


order that this world may be a safe place for inno- 
cent women and children to live. 

Let us have war work lookout committees in 
our national, state and local associations, who 
shall forever be on the lookout for ways to help 
win the war. Use as little borrowed money as 
possible in your business in order that the banks 
may have more to lend the Government. Keep 
your stock down to the lowest business basis and 
confine your purchases to the more useful things 
and necessities that are quick turnovers. Sell 
largely for cash, for soon you must largely pay 
cash yourself. Collect your accounts promptly 
without any fear of injury to the delicate feelings 
of your customers. Show them why it is unpa- 
triotic to be slow pay in war times. Make pa- 
triots of your bum payers. 

Have a Thrift Stamp counter in your place of 
business for selling Thrift Stamps. Advertise 
that you will give nice new Thrift Stamps for old, 
broken, worn-out gold jewelry and silver, thus 
turning these unused things into ammunition for 
the Allies. 

Aside from all these things and the many others 
which will suggest themselves to you wideawake 
fellows, never allow any blatant son of ignorance 
call you a vendor of unnecessary luxuries. Show 
him that the reason the jewelry business is always 
better in war times in all nations is because the 
jeweler is largely a seller of useful and necessary 
things. Simply because a useful article is beau- 
tiful and lasts for a lifetime and longer does not 
make it a luxury. 

Remember, the jewelers are the timekeepers of 
the world. Let us keep America on time for vic- 
tory! Let not the world nor we ourselves forget 
that not a freight train nor a troop train could 
move without the jewelers’ timepieces. No trans- 
port nor merchant vessel could safely cross the 
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sea, nor big gun fire, nor boys go safely over 
the top behind the barrage of bullets without the 
jewelers’ watches kept running on time by the 
jewelers. One has wisely said that neither food 
nor munitions nor soldiers can render service un- 
less they reach the right spot at the right time. 
It is up to the jeweler to sell the most accurate 
timepieces to both soldiers and civilian in these 
days that make for greater efficiency and that we 
recommend none too highly the poorer grades. 
By actual count you will find that near 90 per 
cent. of the articles found in a jeweler’s store 
will prove useful things. Twenty-five per cent. 
and more of the merchandise sold to-day are neces 
sities; military watches, business men’s watches, 
watches of women of affairs who are keeping the 
home fires burning, mantel and office clocks, alarm 
clocks, knives and forks, collar buttons, radium 
compasses, sleeve buttons, engagement rings, wed- 
ding rings, fountain pens, military insignia, razors, 
35-cent silver thimbles, clutch pencils, safety watch 
chains, thermos bottles and above all those charm- 
ing and enduring tokens of love that never die, 
those dozens of little things of gold and silver for 
our soldier boys’ sweethearts and our soldier boys’ 
pockets to brighten up the gloom and dirt and lone- 
liness of the front and speak so eloquently of 
home and affection. Jewelry is the very embodi:- 
ment of sentiment, and without sentiment few of 
our boys would have offered their lives serving at 
the front for home and country and the world 
over there to-day. 

The ring on a young soldier’s finger, priceless 
to him with its sentimental inscription inside, is a 
golden band which binds him to the mother in far 
away America who gave it, and it makes him fight 
even more like Hades for her and the country 
which safely shelters her to-day. 

The jeweler who made that ring of honest, en- 
during gold is helping just that much to make the 
world safe. The faker who would palm off a 
plated thing on the old mother is. a traitor to his 
country. 

Just as beautiful and inspiring music soothes or 
warms the heart, so beautiful jewelry delights the 
eye and warms the heart through its treasured 
associations for years and years and years. 

Let us remember, too, that the selling of heart 
tokens of gold and silver takes no wheat nor meat 
nor sugar from our soldiers, nor wool off their 
backs, and that these charming wares of the 
jeweler are largely what these days causes labor 
to hustle, and if their possession is not before the 
workmen’s eyes, many of them will loaf on the job 
the nation suffer, because his money cannot buy 
for him the thing for which he has longed so 
many years. Especially is this true when it is a 
watch for his son or daughter or a diamond for 
the faithful, hard-working wife to brighten her dull 
life with its brilliancy, make her plain dress look 
prosperous, and remain always a wise investment 
and a ready asset in times of need. So apart from 
the things of service and necessity which we sell, 
let us be faithful to the people in selling them 
worthy, enduring tokens of sentiment, without 
which life would not be worth living. For in this 
we are doing war work that will tell for all time. 

I know we jewelers are often misunderstood and 
feel discouraged at times, but in closing let me 
quote from E. T. Meredith, member of American 
Mission to Great Britain and France: 

“In England and France I have seen things 
which I wish could be burned into the conscience 
of every business man in the United States. I 
have seen factories in ruins, office buildings blown 
to bits, commercial districts, miles in extent, lying 
deserted and silent, grass growing in the streets 
like places of the dead—everything that years, 
perhaps hundreds of years of patient industry had 
built up and passed on as a heritage from father 
to son—all vanished. 

“We in America have known nothing like this. 
We can know nothing like it. Thanks to our 
Allies, these experiences will be kept from us. 
That factory of yours in New England, that mine 
of vour neighbor’s in Michigan, that farm I own 
in Iowa—they are being protected to-day by the 
untold sacrifices of the soldiers, the business men, 
the women of England and France. 

“Why then should we complain? Why should 
we protest that our business is ruined? Why 
should we bewail lessened profits, cavil at high 
prices, inconveniences, hard conditions? Why 
should we rage at the disaster that overtakes our 


business? 
“Our business! Let me tell you something more 





of what ‘our business’ means in England and 


France—as I have seen it. I talked with business 
executives, past their prime, men so old and 
weary that they would be glad to stop a bit 
and rest before they die. Yet they carry on, 
They, like those famed old legionaries of France, 
‘have no time to die.’ They battle with conditions 
which in a month, a week, a day, may sweep 
everything out of existence. 

“These business men overseas, our Allies, are 
war weary. The strain is great, the enemy strong. 
Bitter is their lot. But do they protest? Do 
they despair? No! Grimly they carry on. Again 
and again they send their sons to the battle front. 
Their daughters—they see them rise at six in the 
morning to search the casualty lists for the name 
of a brother or sweetheart, ‘then depart for the 
long day’s work in factory, field or office. They 
themselves—even their nights are not given them 
for rest. When evening comes they report for 
special duties. In the British capital 30,000 of 
them—bankers, lawyers, lords and sirs, the shop- 
keepers of London, men too old, too crippled, too 
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sick to serve at the front—police the darkened 
street. 

“Our business? Our profits? Our lives? Good 
God! will we ever open our eyes to see the truth? 
Can we ever repay the debt we owe? The time 
has come for us, the commercial men of this 
country, to relieve our French and British Allies 
overseas of their appalling burden. Their soldiers 
are now our soldiers, as true as if they wore our 
uniforms, and our boys are theirs. Business over 
there, too, is American business. It is fighting the 
battle that will save us, along with the people of 
England and France, from destruction. A British 
or French plant wiped out is an American plant 
wiped out. A French town bombed is an Ameri- 
can town bombed. Blood drawn there—we bleed 
also. We are one allied people in this fight. And 
united we stand on both sides of the sea.” 

Representatives of the jewelers of America, let 
us not be weary in well doing in such a mighty 
cause, for in due season we shall reap victory if 
we are faithful. To bring our own sons hack safe 
with honor from the front would we gladly give 
half of our precious jewels, half of our little king- 
doms and more, but let the borders of our hearts 
be enlarged so that we may take in not only our 
own sons but the son of every sorrowing mother 
of America and England, France and Italy, our 
allies and our brothers. 


President Brock next called upon Chas. 
T. Evans for a report on the arrangements 
completed by the committee appointed to 
levy fines upon members who were delin- 
quent in attending the convention sessions. 


Mr. Evans reported that it had been de- 
cided to impose a penalty of 25 cents for 
anyone who was five minutes late in reach- 
ing the convention hall. A fine of 50 cents 
for those between five and 10 minutes 
late, and a fine of 75 cents for those be- 
tween 10 and 15 minutes late were decided 
upon, and all who were more than 15 min- 
utes late were subjected to a fine of $1. 
In this way, it was pointed out, a nucleus 
would be formed for the raising of a fund 
for the Red Cross, and on Thursday the 
jewelers would be asked to increase the 
amount obtained in finés to a sum to be 
decided upon later. T. L. Combs was ap- 
pointed treasurer of the fund. 

In-speaking about Red Cross work, Pres- 
ident Brock said that he had been giving 
from his store certain -articles of slow- 
moving stock, which were sold for the 
benefit of the Red Cross. He also pointed 
out that there were many articles of dif- 
ferent kinds in the jewelry stores, which. 
because of changing conditions, had become 
unavailable in conducting business, and tha? 
these could also be turned into money, 
which would go to help the good work 
along. 

Next came the address of Chas. T. Evans, 
who spoke on the subject, “Adjusting Busi- 
ness to the Times.” His address was, in 
full, as follows: 


ADDRESS OF CHAS. T. EVANS. 


Mr. President and Members of the American Na: 
tional Retail Jewelers Association: : 

This is the day of opportunity, and there is no 
man or woman living but has a full share of duty 
and responsibility. In fact, there never has been 
a time in the history of the world which has called 
for the best endeavor of every person as the pres- 
ent emergency which we are now facing. The 
problem engaging our attention above and beyond 
everything else is that of winning the war. In 
the days of individual fighting, such as existed in 
former wars, we considered the business of fight- 
ing battles as pertaining only to the army and 
navy of our country. To-day all is changed. Op- 
posed by a fighting machine the product of years 
of preparation, and which is backed by the indus- 
trial forces of the Central Powers, we find it nec- 
essary to organize our resources of men and mate- 
rials so that every activity shall be along the lines 
which will most surely make for the speedy ter- 
mination of the war. .. . 

Under the lately proposed “Man Power Biil,”’ 
a considerably augmented force will be available 
for military service. However, this is a war 
where much necessary work will have to be done 
along industrial lines essential to the winning of 
the war, and many will find a place for them- 
selves in occupations producing munitions, clothing 
and supplies for our fighters “over there.” On 
the other hand, there are many, such as are here 
represented, who are tied up in a business way, 
and who must do their share of war work inci- 
dental to the conduct of their own businesses. 
We must not forget that duty is a peculiar thing, 
in that each man has his own particular, para- 
mount duty to perform, and just what that is it is 
up to the individual to decide. We must also bear 
in mind that our business is an honorable one, and 
there is no reason why it should not be continued 
as heretofore to the best of our ability unless in 
any particular it interferes with the successful 
prosecution of the war. Where this condition 
arises the jewelry trade will promptly and rightly 
meet it as it has the platinum and war revenue 
situations. 

What of the jeweler’s duty in war times? What 
can he do to help win the war? Just how can he 
help the most? Is he doing his full patriotic duty 
to endeavor to sell his wares under the conditions 
which prevail to-day? The duty of the jeweler is 
the same as that of every other business man, 
He should be ready and willing at all times to 
respond to the call of his country for any service 
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which he can render, no matter how humble or 
unimportant. Let us consider such calls, as con- 
scription to service, and like the Minute Men of 
1776, drop our immediate affairs and assist to the 
utmost of our ability to bring to a successful con- 
clusion the particular work entrusted to our hands. 
These are days when there is need for conse- 
crated, concentrated efforts from one and all in 
order that none of the great war projects may be 
less successful than they should be, because we 
have failed to respond to the call with the best 
that is in us. 

If we love our country and esteem its privileges, 
there is no work or sacrifice which we can be 
called upon te perform that we will not cheerfully 
and wholeheartedly render. The time has gone 
by when we can pass the work along to another, 
under the guise of humility or inability to deliver 
the goods. Every man of us has a responsibility 
in this war, and he who fails to meet it when it 
comes will regret it in the years which are to 
come after this war, when we have again taken 
up the work and pleasures usual to times of peace. 
. . . Each man is going to be a better man for 
having lived through the terrible years of the 
world war, and one of the blessings which will 
come to us as a result of this conflict is the con- 
sciousness of responsibility which all will possess 
as the tangible result of having been permitted to 
live while the struggle for democracy against au- 
tocracy has been waged. .. 

In all war work in your community be as active 
as possible. You will do much of good for your 
city and country, and incidentally you will become 
a bigger, better Business man yourself as a result. 
Bear in mind that unless we win this war, your 
business is worth absolutely nothing to you, and 
that our first duty is to assist in bringing it to a 
speedy and successful termination. 

Because of the fact that much of the labor of 
this country has been diverted from its usual chan- 
nels into those more essential to the winning of 
the war, coupled with the fact that our army and 
navy now number millions of those ordinarily 
found in neace time pursuits, we find it difficult 
for the manufacturer to supply and the retailer 
to purchase goods in the usual quantities or with 
the ordinary time of delivery. The millions of 
men now in the service, who ordinarily are pro: 
ducers, are in the fighting game, and must be sup: 
plied the clothing, food, ammunition and supplies 
to enable them to properly conquer the enemy. 
Consequently, the old time methods of buying and 
selling have heen reversed in many lines. Instead 
of the retailer dispensing his patronage to certain 
firms, as a favor, it has resolved itself into a 
question of securing the desired goods when and 
from whom he could. This might be his favorite 
house, or it might be one with whom he had had 
no previous business connection. Then again, in 
former days, price was more of a factor than it is 
now. Ability to deliver, the goods is the most im- 
portant feature to-day 

Right here let me point out to you the wisdom 
of forming connections with good houses, who are 
able to take care of you properly, in season and 
out of season. Become a good customer of a few 
good houses in the various lines and you will find 
that you will have fewer disappointments about 
your goods and the prices. Your wholesale houses 
will value your patronage so much that they will 
not want to disappoint you about your goods and 
will be so watchful of your business that they 
will safeguard you about the prices. 

There are so many points which can be made 
relative to concentrating in your purchases that 
it does not seem hardly necessary to mention any 
of them. However, it might be well to emphasize 
the fact that you are much less likely to have 
financial difficulties if you buy from a few good 
houses than you are when you scatter your busi- 
ness, and if, perchance you should get into trou- 
ble of that kind, you would be in a much better 
position to weather the storm. 

Establish your bank credit, and get in the habit 
of talking matters over with your banker occa- 
sionally. You will find it much easier to negoti- 
ate a desired loan if you have regularly and faith- 
fully put him in possession of the facts concerning 
your business and its progress. Think the matter 
over yourself. Place yourself in the banker’s po- 
sition, and consider what you would do in his 
place. Let me urge you as a patriotic measure 
and a business safeguard to place as much of your 
money as you can in Liberty Bonds. They are 
the safest investment in the world; pay good in- 





terest, and can be used as collateral at your bank 
in obtaining a loan jn the fall of the year; redeem- 
ing them after Christmas, and having them avail- 
able for use at other times. Buy bonds of every 
issue as much as you can. You practically have 
your cash available at every minute. At the same 
time you are gradually building up a reserve which 
may save your business some day. 

You should carefully study your business and 
try and see just where you can reduce overhead 
without interfering with the progress of your 
store. While miscellaneous expenses should be 
watched to avoid waste and extravagance, we 
should never be afraid of expenses of any kind 
which help to build up matters in our business. 

Watch the ever changing prices in the line, and 
see that your stock is always marked to conform 
with the market. In that way you will have all 
your stock priced at comparative prices, thus giv- 
ing your customer a fair, square deal all through 
your store; avoid the reputation of being a price- 
cutter among your competitors, and finally you 
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. 
will be protecting yvourself against the day when 
the tendency otf prices may be downward instead 
of upward. 

Many dealers profess to be conscientious to the 
extent that they would not advance the price of 
an article-in their stock, in the theory that it was 
unfair practice, inasmuch as the goods would show 
a profit over the original cost. This method is 
not followed in any other line, and is certainly not 
good business, nor will it lead to ultimate success. 
The proper merchandising of goods requires that 
you sell your stock at comparative market prices, 
and this condition will always exist when the 
market is downward, as otherwise a dealer would 
be unable to dispose of his goods. Where is the 
man coming out eventually who does not follow 
changing prices upward, but must follow them 
downward a little later? 

Study your repair prices and see whether a re- 
adjustment of them will not take care of the in- 
creased cost of material and supplies and enable 
you to pay to your employes such additional sala- 
ries as will assist them in meeting the present high 
cost of living. 

If the retail jeweler does not meet this phase 
of the situation, we will shortly find our trade de- 
pleted of those now engaged in its repair depart- 
ments, and with none being trained to take their 
places, we will find ourselves as a trade in a pre- 
dicament regarding this most essential branch of 
our business. Think this matter over and _ see 
whether you cannot help in its solution. 

Of course, our individual trade problems are in- 
significant in the face of the present world prob- 
lem, and each individual business should be en- 
tirely subservient to the greater need of our 
country. Never let your own business interfere 


with your assuming your proper share in the ya. 
rious war activities. If the Red Cross js making 
a drive for funds, you should be as active as pos. 
sible in its cause. Your window space, your ad. 
vertising space should be used willingly and dij. 
gently in its behalf. 

In the same manner co-operate in the campaign; 
for the Y. M. C. A., the K. of C. and other sim. 
ilar work. You will find that in addition to that 
peculiar feeling of satisfaction that comes to you 
from having performed your duty, you will also 
find a recompense in the acquaintance and friend. 
ship of worth while business men, and a decided 
addition to the stock of good-will of your store. 

. Keep up a spirit of optimism in your 
store. Keep your employes encouraged always, 
and, by the way, make it a rule to speak encour 
agingly to your employes whenever you have the 
opportunity. If you do this, your occasional 
friendly criticism will be received in a better spirit 
and will result in improved store service. 

You will hear addresses on the war revenue tax 
question. Let me add to anything which may be 
said along that line the necessity for providing a 
proper system in your store which will enable you 
to make prompt and accurate reports to the Gov- 
ernment; pay your equitable share of the taxes 
levied; and safeguard yourself from future trou- 
ble when some of the reports now being presented 
will be investigated. 

I have not said anything about the duty which 
you owe your officers in times like these in the 
matter of association work. When you have a 
suggestion of any kind, write your president and 
pass the idea along. If you feel that you can say 
a word of commendation, take the time to say it. 
In fact, in these days, when there are so many 
calls to duty, be the very best jeweler, business 
man, association member and American citizen 
that prayer and conscientious effort will make you. 


Following the address of Mr. Evans, 
President Brock requested him to take the 
chair for a short time. Secretary Ander- 
son then called the roll of State associa- 
tions and asked for reports from the dif- 
ferent organizations comprising the national 


body. Before any of these reports were 
submitted, however, Chas. E. Sunderlin, 


Rochester, N. Y., as a member of the vigi- 
lance committee appointed to check up the 
list of delinquent arrivals in the conven- 
tion hall, read his list of names. 


Secretary Anderson then read the report 
from the Illinois Retail Jewelers’ Associa- 
tion of the work done during the past 
year. It was submitted by Secretary Mana- 
han and was as follows: 


REPORT OF THE ILLINOIS RETAIL JEWELERS’ 
ASSOCIATION 


The Illinois Retail Jewelers’ Association finds it 
self in practically the same condition as to member- 
ship and interest as last year. We have 272 paid- 
up members at this writing as against 273, the total 
for 1917. The last 50 or 75 memberships have 
been secured as a result of campaigns in connec- 
tion with the war revenue tax agitation, and in 4 
way is liability insurance out by the jewelers 
against the possibility of unjust laws. 

Some few members of last year have not yet 
paid their dues for 1918, and so far have been 
bomb-proof against all efforts to keep them in line. 
Practically all of our work this year has been 
done through the mail, whereas last year many of 
our members were secured by personal solicitation. 
This condition is encouraging, as the expense of 
a mail campaign is much less than the expense of 
one of the State officers traveling about the State. 

The individual activities for the benefit of the 
association itself have been confined almost en- 
tirely to two lines of endeavor, namely, final elim- 
ination of cut glass and china clubs in Chicago 
and a systematic campaign through the associa- 
tion's attorney to discourage retailing by the man- 
ufacturers and jobbers of Chicago. Our efforts in 
the first instance have been practically successful, 
but there is still much to be desired with the sec- 
ond problem. It seems impossible to bring about 
a whole-hearted co-operation between the various 
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branches of the trade in Chicago in spite of many 
efforts on the part of the retailers. A consi'derable 
interest in this problem has been lost sight of in 
the large difficulties of the last few months, but 
its very nature will necessitate further and con- 
tinued agitation unless this pernicious evil of many 
years’ standing is finally eliminated. 

Our annual convention was probably up to the 
standard of other years except in the matter of 
attendance, which was somewhat below the num- 
ber generally expected. 

Resources of the association are in excellent con- 
dition in spite of the fact that our sole income 
has been through membership dues and interest on 
our investments in a mortgage and Liberty Bonds. 

In preparing the report to be read at our last 
State convention the secretary di'scovered a con- 
siderable amount of very interesting literature re- 
lating to endeavors in association work during the 
years 1879 to 1882 inclusive. Various items in 
the JEWELERS’ CircuLar of those dates relate to 
the national association as well as to State asso- 
‘ciation work, and these might well come to the 
attention of the historian of the American Na- 
tional Retail Jewelers’ Association, to be embodied 
in permanent records. 

Cuas. F, MANAHAN, 
Secretary-Treasurer. 


Next came the report from the Indiana 
association, which was as follows: 


REPORT OF THE INDIANA STATE ASSOCIATION 


The llth annual convention of the Indiana Re- 
tail Jewelers’ Association, was held at the Oliver 
Hotel, South Bend, June 25 and 26, 1918, and 
was fairly well attended considering the times 
and the condition of the retail jeweler in regard 
to the help proposition. 

The convention was most interesting and in- 
structive throughout and every jeweler who at- 
tended went home with a much broader vision 
of his business and much better off for having 
attended. 

Entertainment features were a secondary con- 
sideration although there was plenty of entertain- 
ment owing to the liberality and hospitality of 
Ernest Lunt of the Hall Mark jewelers and the 
South Bend Watch Co. 

The convention authorized an increase in its 
subscription to the Sustaining Membership Fund 
from $25 to $50 per year. 

Our membership shows an increase over last 
year of about 27 per cent. the membership now 
standing at 130 all but about a dozen of whom 
have paid their 1918 dues and a couple have been 
_ paid for 1919. 

Our new schedule, based on the amount of 
stock carried by the member, is working out fine 
and as a consequence our treasury is in a very 
healthy condition and for the first time in the his- 
tory of the I. R. J. A., to my knowledge, we 
were able to paddle our own canoe and finance our 
State convention without asking for a bit of help 
in any way from manufacturer, jobber or the re- 
tail jewelers of the convention city. 

Our association now numbers among its mem- 
bers, some of the very largest and best stores in 
the State and we believe it is in the best shape 
from an organization standpoint in its history. 

E. O. Littre, Secretary. 


The report of the work of the Iowa State 
Association was submitted by a member of 
the State Association, who in a short im- 
promptu address outlined what had been 
accomplished in that State during the past 
year. He spoke particularly of the “salt 
shaker scheme” which had been tried suc- 
cessfully upon a number of jewelers in 
that State. Mention of this topic called 
forth the experiences of other jewelers 
along this same line, and President Fred 
H. Myers of the Ohio State Association told 
of how he had solved the problem which 
confronted him after he had signed a con- 
tract which he thought to be an order for 
salt shakers, but which, as a matter of fact, 
turned out to be a demand note. 

A recess was then declared, to collect 
fines imposed upon those who had been 





late in attending the afternoon session, and 
a total of $27 was collected. 

The next State report submitted was that 
of the Kansas association, which was 
turned in by Miss M. L. Addis, the State 
secretary. It was an excellent review of 
the work done during the past year and 
appears on page 109. 

After the reports had been read, Sec- 
retary Anderson took occasion to compli- 
ment Miss Addis upon her efficient service 
as secretary of the State association. He 
also spoke of the work of Mrs. W. T. Blue, 
wife of the secretary of the Tennessee 
State Association, who, when her husband 
was unable because of poor health to keep 
up his work as secretary, took his place 
and rendered the State association, and in- 
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cidentally the nat‘onal association, excel- 

Jent service. 

REPORT OF MASSACHUSETTS RETAIL JEWELERS’ 
ASSCCIAT'ON, 

The next State to report was Massa- 
chusetts. This report showed that there 
are at present 123 paid-up members out 
of a total membership of 167. Four local 
organizations have been formed, a new one 
lately organized being known as the North 
Shore Association, which has a member- 
ship of over 40 members, 90 per cent. of 
whom are members of the State associa- 
tion. It was reported that there had been 
no annual convention this year because of 
conditions incident to the war, but that a 
business session had been held at which a 
great deal was accomplished for the benefit 
of the association, which was reported to 
be in good order. 

Secretary Anderson next read a paper 
written by H. Victor Wright, on the re- 
search work of the American National Re- 
tail Jewelers’ Association. This paper was 
a carefully written outline of the work 
which has been done thus far by the Re- 
search Bureau inaugurated by President 
Brock. It appears on pages 69 and 71. 

Following the reading of this address, 


President Brock spoke on the work which 
is being done by the Research Bureau and 
of an interview which he and Mr. Wright 
had lately had with Mr. Price of the Har- 
vard University faculty, who is at present 
in Washington, D. C., doing systematizing 
and accounting work for the Government. 
He said that Mr. Price had of late been 
working upon the shipbuilding part of the 
Government war program and is about to 
turn his attention to the aeroplane division. 
He mentioned the fact that subscriptions to 
Research Bureau work had been received 
since the convention opened, in addition to 
many which had previously been received. 

President Brock then suggested that the 
different State secretaries hold a meeting 
for interchange of ideas during the conven- 
tion, and announced the holding of a meet- 
ing of the executive committee for Tues- 
day evening, and also a meeting of the 
resolutions committee. 

Joseph Mazer suggested that it would be 
a good plan to fine those who left the con- 
vention room during a convention session, 
and this suggestion was referred to the 
committee in charge. 

A number of jewelers then spoke of dif- 
ferent ways in which the work of the Red 
Cross is being aided in their cities, calling 
particular attention to the “melting pot” 
idea. It was said that the makers of flat- 
ware are very glad to get old Britannia 
ware and pewter, and that this metal can 
be sold for 60 cents a pound. Joseph Mazer 


said that Benjamin Ash, Binghamton, N-: 


Y., had sold considerable Britannia ware 
and pewter to the Webster Co., Brooklyn, 
for 75 cents a pound. L. M. Campbell, 
Canandaigua, N. Y., told of the conducting 
of a “melting pot” in his town, by means of 
which a sum had been raised for Red Cross 
work. In some instances the jewelers pay 
for old metal in Thrift Stamps. 

Eugene Tanke, Buffalo, discussed briefly 
the subject of inventories and told the 
jewelers that they should not inventory 
their stock at more than it cost, for figur- 
ing the income tax, as the Government 
holds that unsold stock shows no profit. 
This, he said, did not mean that the stock 
could not be sold at an increase over the 
old price. 

The afternoon session of the convention 
then adjourned after singing “Over There 
and “Over Here” and “Keep the Home 
Fires Burning.” 


Wednesday Morning Session 


The Wednesday morning session was 
scheduled to begin at 9 A. M., but it was 
9:30 o’clock before President Brock 
called the jewelers to order. The day’s 
work began with the singing of patriotic 
songs, and President Brock then intro- 
duced as his first speaker today, Robert 
B. Steele, of New York, chairman of the 
Jewelers’ War Service Committee. Mr. 
Steele delivered an excellent address, in 
the course of which he discussed the 
platinum situation. His address was as 


follows: 
ADDRESS OF ROBERT B. STEELE, CHAIRMAN 


JEWELERS WAR SERVICE COMMITTEE 
When the great and wise Dr. Samuel Johnson 
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suddenly burst out with his oft-quoted remark, 
“Patriotism is the last refuge of a scoundrel,” 
meaning not the real and generous love of coun- 
try, but that pretended patriotism which so many 
in all ages and countries have made a cloak for 
self-interest, he justified the high reputation which 
he has always enjoyed and proved that he had 
what might be termed a universal intellect—a cor- 
rect perception of fundamental truths which will 
make his observations apply equally to all ages and 
circumstances. 

To the jewelers of this country who for the past 
year have been the target for numerous attacks 
under the disguise of this false brand of patriotism, 
Dr. Johnson’s remark must prove of great com- 
fort. 

While these attacks have been going on, doubt- 
less many jewelers have taken counsel with them- 
selves as to whether by any possibility they de- 
served the charge of lack of patriotism, because 
they happen to be engaged in a line of business 
which has been singled out for vicious attack. 

When we consider the reason for being of our 
trade, no jeweler need feel anything but pride for 
his calling, for I believe that we are catering to 
the love of the beautiful, one of the finest instincts 
of the human race, and together with the instinct 
for improvement, the two distinctive characteristics 
of mankind not possessed by any other division of 
animal life. 

Explorers have found among every primitive 
race, whose habits have been studied, that after 
the barest essentials of life have been provided 
in the form of rude shelter, scanty food and 
inefficient weapons, the first desire of the ignorant 
savage is to adom himself by hanging rude orna- 
ments about his neck, through his nose or upon 
some other part of his person. In its first expres- 
sions this love of the beautiful is usually devoted 
to the ornamentation of the male as in all nature. 

With higher development the expression of this 
love of the beautiful is more often devoted to the 
adornment of the feminine part of humanity. But 
whether it is shown by hanging a necklace of 
bones of his enemies around the neck of a chief 
or a beautiful ornament around the neck of the 
fairest woman, the desire of adornment springs 
from the same inherent instinct, the love of beauty 
and the wish for improvement. 

It is to this ennobling characteristic that the 
jewelers are catering. 

Mr. Steele then took up the subject of 
the Jewelers’ War Service Committee, its 
purposes and activities, and its work in con- 
nection with the platinum situation, telling 
the conditions under which it was formed 
to act as the point of contact between 
the Government and the Government de- 
partments on one hand and the jewelry 


trade on the other. 

The committee was duly organized, but 
it was afterward found that a few of the 
original members had other obligations and 
demands on their time, which could not be 
given up. Also it was found desirable, with 
the development of the work of the commit- 
tee, to reorganize on more of a geographical 
basis. For these reasons there have been 
a few changes in the personnel of the com- 
mittee since its inception. He continued 
as follows: 

The platinum matter has been one of our main 
activities, both in assisting the Government officials 
and in disseminating information to the trade con- 
cerning orders or rulings and explaining their 
meaning and application, so that any jeweler, who 
has read carefully the various statements sent out 
by this committee, should know exactly what to 
do under each order issued. 

You will easily realize that this has entailed a 
great volume of work both in answering questions 
in person or by "phone or by mail. Each problem 
thus solved for a jeweler has saved an additional 
burden on the Washington mail and on the already 
overwhelmed and overworked officials of the War 
Industries Board. 

The Jewelers War Service Committee has also 
served as depository for platinum from the various 
jewelers commandeered where the amount to be 
delivered to the Government was under four 





ounces in any case. A large number of such de- 
posits were to be made, and it was a physical im- 
possibility for the United States Assay Office to 
handle these. The work done by this committee 
in receiving these small deposits was therefore of 
great assistance. Also this method saved expense 
to the jewelers, as the cost of assaying was re- 
duced; besides saving time in assaying which would 
mean quicker payments for metal turned in. 

Especially in the beginning of this work, our 
committee received some complaints from jewelers 
that payment was not as prompt as it should be, 
but with the increase in facilities for assaying we 
are assured that future work will be done more 
promptly and that payments by the Ordnance De- 
partment of the United States Army will be forth- 
coming in good season. 

With this increase in facilities for assaying, it 
has been made possible to arrange for the receipt 
by the United States Assay Office direct of all 
platinum, iridium and palladium shipped under 
orders from the War Industries Board. 

Our committee has also been successful in mak- 





ROBERT B. STEELE WHO ADDRESSED THE CON- 
VENTION ON THE PLATINUM SITUATION. 


ing available part of the manufacturing facilities 
of the jewelry trade for the making of surgical 
instruments. A further large requirement for 
these within the next few weeks should make the 
jewelry trade still more useful to the Government 
in war work. In fact, any jewelry shop which is 
not engaged to some degree in such work may find 
difficulty in securing fuel or motive power as well 
as certain supplies which are used largely for war 
work, 

The Jewelers’ War Service Committee also re- 
cently took up the regulation of gold jewelry ex- 
ports with the Government and has handled various 
other matters at different times, and will continue 
to do its best to serve both the Government and 
the trade, but necessarily much of the work the 
committee has done has been of a confidential na- 
ture, and cannot be made public, for our first duty 
is to the Government. 


Talking on the platinum situation gen- 
erally Mr. Steele told of the development 
in platinum jewelry in the past 10 or 12 
years since the discovery that platinum al- 
loyed with iridium could be used in mak- 
ing more delicate and graceful forms of 
diamond jewelry, and told of the various 
properties of the metal that make it ideal 
for jewelry work. 

He then spoke of the propaganda against 
the use of platinum by the jewelry trade, 
that had been conducted by a small group 
of fanatics among chemists, who have held 
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the theory for a number of years that 
platinum should not be used in jewelry, 
telling how, since our participation in the 
war this crowd of theorists have become 
very active and endeavored to make the use 
of platinum in jewelry a question of “pa- 
triotism,” using general statements and con- 
cealing the real facts. 

The speaker then called attention to the 
following points: 


First.—The supply of platinum has been almost 
entirely controlled by the so-called Frencn Syndi- 
cate. 

Second.—Any price quoted for platinum in the 
New York market was based on the French Syndi- 
cate price until the Fall of 1917, when the Russian 
shipments practically ceased as a result of the col.- 
lapse of that country. 

Even should the use of platinum be restricted in’ 
America to chemical purposes, it is easy to realize 
that the platinum would go to more favorable 
markets. Consequently, I do not believe the 
chemists of this country will ever be able to set 
their own price for the purchase of platinum un- 
less they secure a general international agreement 
covering the whole civilized world, interdicting the 
use of platinum to any industry but their own. 

I believe it would have been much more scien- 
tific and more effective if the individuals who have 
been active in this propaganda had devoted one- 
half the time and thought which they have spent 
on this matter to the discovery of cheap and plen- 
tiful substitutes for platinum for chemical purposes. 

In the meantime, the net result of this mistaken 
agitation has been to interrupt the natural flow of 
platinum into this country, and it has been stated 
that in the interests of the Government the plati- 
num controversy in the public press must cease. 

As against the statements made by the irrespon- 
sible individuals upon the platinum situation, let 
us examine the testimony before the Ways and 
Means Committee of Congress on July 17, 1918, 
of Mr. L. L. Summers and Mr. C. H. Conner of 
the War Industries Board, the two gentlemen who 
have had entire charge for the Government of all 
matters relating to platinum since the war began. 

These gentlemen know exactly all the phases of 
the requirements of the Government in this direc- 
tion and the available supplies to be expected, as 
well as what supplies are actually in hand. 

The testimony of these gentlemen shows con- 
clusively: 

First.—The Government has on hand an ample 
sunply of platinum for its needs at present and 
well into the future. 

Second.—The Government does not now intend 
in any way to interfere with the sale of platinum 
jewelry. 

These points were clearly stated in the official 
record of the testimony, of which the Jewelers’ 
War Service Committee expects to have shortly a 
large number of copies for distribution. 

Remember, gentlemen, these are the carefully 
considered official statements of responsible Gov- 
ernment officials conversant with the whole situa- 
tion, as opposed to the misstatements and the im- 
perfect information of the propagandists. 


LICENSES 

It has not been possible to issue a general com- 
mandeering order on platinum, but the same result 
will be secured by the operation of the licenses 
for the sale, possession and use of platinum, irid- 
ium and palladium provided for under the Explo- 
sives Act recently amended. 

Under this act each jeweler and all others han- 
dling platinum, iridium or palladium in any form 
must secure a license. 

The regulations under which these licenses are 
to be secured and controlling their issue and op- 
eration are now being drawn up at Washington. 

When they are completed the information con- 
cerning them will be spread broadcast, as these 
licenses must be secured not only by jewelers but 
by people in every trade or profession handling 
these metals. 

In the meantime, it is not necessary to do any- 
thing in the matter until: these regulations are 
published and operative, after which time their 
provisions must be rigidly followed, as the pen- 
alties under Section 19 of the Explosives Act 
state that violations “‘shall be punished by a fine 
of not more than $5,000 or by imprisonment not 
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more than one year, or by both such fine and im- 
prisonment.”’ 

It is our belief that these licenses will be the 
jewelers’ best answer to any false impressions that 
may have been created in the minds of his cus- 
tomers, as each license is a visible, official state- 
ment that the jeweler’s right to sell his manu- 
factured platinum jewelry is recognized by the 
Government. 

This shouid rob any further attacks of all effect 
should there be other attempts to prejudice the 
public mind, 


PATRIOTISM OF THE JEWELERS 


When the unmanufactured platinum held by the 
jewelers was commandeered at $105 an ounce for 
platinum and $175 an ounce for iridium, 10 per 
cent. iridio-platinum, which is the chief alloy used 
by the jewelry trade, would yield at these figures 
only $112 an ounce. In addition, the cost of re- 
fining and various expenses attached to handling 
the metal would probably make the net return 
from 10 per cent. iridio-platinum less than $110 an 
ounce. 

When it is considered that this 10 per cent. 
iridio-platinum in almost every case cost the jewel- 
ers commandeered from $116 to $120 an ounce, it 
is easy to see that the net loss is from $6 to $10 
an ounce on every ounce commandeered. 

The jewelry trade is the only trade whose raw 
material has been taken away from them at less 
than cost. 

I am happy to state also that I do not know 
of a single case where a complaint of this fact has 
heen made by any jeweler. 

I believe this to be an evidence of practical 
vatriotism for which the jewelers should have full 
credit. 

In view of the many attacks made upon us, and 
the false accusations against us as a trade, it has 
been very difficult to preserve our patience and to 
go forward as best we could without descending to 
the levels of those attacking us. 

Had there been truth in the many misstate- 
ments, this would have been more difficult, but 
these attacks, gentlemen, are bound to fail in 
their purpose and react on their authors because 
they are not based upon truth. 

Now that the official utterances have vindicated 
our trade so that we may show to all that our 
attitude throughout has been consistent and pa- 
triotic, we shall feel the stronger for the trial. 

I believe there,is no more patriotic body of men 
in this country than the jewelers, for while any 
financial loss due to the war has been met without 
a whimper, and no trade has made a more liberal 
response to calls for contributions than the jewel- 
ers, these after all only mean money; but the ex- 
panding military and naval lists and the places 
that are empty in all our households and business 
houses bear witness that we have given more than 
money—we have given our best, our boys, for our 
country. 

Following Mr. Steele’s address, nearly 
an hour was devoted to a discussion of 
points in connection with the topics 
upon which the speaker had dwelt. 
Jewelers were anxious for information 
regarding the platinum situation and 
asked Mr. Steele many questions regard- 
ing the matter, which he fully and care- 
fully answered. The information thus 
obtained by the jewelers was greatly 
appreciated, and Mr. Steele was given a 
rising vote of thanks for his excellent 


address. 

The next address of the morning was 
that of T. L. Combs, who spoke on the 
“Watchman of America.” The Associ- 
ated Jewelers of America, representing 
manufacturers, wholesalers and retails of 
jewelry, have endorsed the plan of war 
winning service to the government 
through a punctuality campaign effecting 
all government, military and‘ industrial 
activities. 

ADDRESS OF T. L. COMBS 

Mr.°Combs began-with a story .of Na- 





poleon and referred to a quotation from an 
article by a _ distinguished publisher of 
Iowa, E. T. Meredith, who returned with 
vivid memories of what he had seen on the 
battle fields of Europe. He read Mr. Mere- 
dith’s description of the sacrifices of the 
British soldiers and also of the girls and 
women of England and France. He then 
continued: 


For whom were these great sacrifices being 
made? For themselves? Yes, but as much for 
you and for me, for humanity, for liberty, for the 
people of the world. This is as much your war 
and mine as it is the war of any brave man who 
has given up his life. As much your war and 
mine as it is the war of the mothers, wives and 
sisters who have sacrificed dearly, If they lose 
liberty, you lose liberty. If they retain liberty for 
themselves, they retain it for you. If they make 
the world a place in which it will be safe and 
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pleasant for their children to live, they do the 
same for yours. But, are you and I giving them 
every help possible? Do we make their burden as 
light as possible? Do we complain and criticize? 
Do we waste? Do we complain of high prices? 
Do we protest because of slow trains, fewer trains, 
etc.? Do we relieve transportation? Do we pro- 
duce food and materials? Do we work gladly on 
committees and give our time cheerfully and gen- 
erously, er do we fear to neglect ‘our business’? ? 
In Europe the business in thousands of instances 
is gone, wiped out, stock gone, burned up, the 
building blown to atoms, the farm a barren waste 
of shell holes and in many cases the whole family 
wiped out. And we stop to say our business will 
suffer if we neglect it for war work. 

With these facts fully before us and with our 
own particular business in mind, let me remind 
vou that Austria and Germany, our enemy nations, 
held first place before the war in exports of 
jewelry. It is preposterous to suppose that after 
the war America would permit the manufacture 
and sale of jewelry to revert again to the enemy 
nations, but let me remind you that some things 
are necessary to insure to America the large share 
of export jewelry business which should be ours, 
and that it is for all of us here present in this 
convention to consider and to determine to take 
steps which will first make our business of direct 
and vital usefulness to the country during the war, 
and daily useful to the public here at home and to 
the boys in blue and khaki. We must do this if 
the jewelry business of the United States is to 
achieve that share of good-will which will insure 
for it recognition and aid from the Government 
and the people that will insure the coal, the: labor 


and materials without which the jewelry industry 
cannot grow during the years of the war to the 
commanding importance in the markets of the 
world necessary to assure to America after the war 
first place previously held by the enemy nations. 

This convention presents to you the oppor- 
tunities to aid your business and that of the jewelry 
trade in general by active patriotic service, not as a 
trade organization only, but as enlisted members of 
a great craft who are impressed with the importance 
in war time of their own business and to make it 
serve its country in the most beneficent manner 
possible, and for that reason we fling our banner 
to the breeze, stating our purpose to serve in this 
war and thus make our establishments more than 
jewelry stores—make them in fact centers of war 
activity, where delicate adjustments to the fighter’s 
timepiece will make possible his advance on the 
enemy at the exact moment specified by his com- 
manders; where the public itself is taught the 
value of punctuality as a war measure, and where 
patriotism is evidenced by the expenditure of un- 
limited energies in behalf of every money raising 
endeavor having for its object the triumph of our 
cause, 

This means that each of us must turn our busi- 
ness immediately into war winning service and the 
one which we can most appropriately perform is 
that of furnishing correct time to the civil popula- 
tion as accurate as that required of the military and 
naval units which are fighting your battles and 
mine. The telephone company no longer gives 
correct time on request, and I believe that every 
jeweler will gladly tender his establishments to the 
United States Government as that of a watchman 
of America, where on request correct time will 
be given, and where also a premium will be put 
upon punctuality by special recognition of the men, 
women and children who are certified by employ- 
ers or schools as ‘‘on-timers’’—those with a punc- 
tuality record for the month, three months, a year, 
or longer. 


He said that punctuality is recognized as 
being important by railroads, banks, schools, 
stock exchanges and by all other businesses 
and read a letter from the president of the 
American Bankers’ Association, Charles A. 
Hinsch, endorsing the movement to help 
the people to be punctual. He continued: 


Fellow jewelers, become a watchman of America, 
display the emblem—Old Glory’s colors in the 
form of a shield superimposed on the dial of a 
watch, together with its window cards, and thus 
show the people that the jewelry trade is an essen- 
tial and is a stimulus to greater production of 
war necessities. We must be recognized as essential 
because we are helpful to the Government. Un- 
deniably helpful directly, purposefully and inten- 
tionally aiding in every effort of the Government 
to send munitions, men and money forward in an 
irresistible flood to overwhelm the Kaiser and all 
his kind. Therefore, I propose that we send a tele- 
gram to the commander-in-chief of our army ten- 
dering our establishments and energies to aiding 
in a systematic nation-wide program having for its 
object the installation in the minds of all Amer- 
icans the value of punctuality as a war winning 
measure. To this end I ask the privilege to sub- 
mit to this convention the following resolution for 
viva voce from the floor of the convention: 


Whereas, The American National Retail Jewel- 
ers Association in convention assembled at Hotel 
Winton, at Cleveland, O., this 21st day of Au- 
gust, 1918, recognizes fully the necessity of 
complete devotion to the winning of the war; 
and, 
Whereas, The retail jewelers of this nation 
in addition to giving loyally of their lives and 
their money, have proposed to give recognition 
and aid to punctuality as a vital need of the 
nation in time of war, and do further wish to 
tender to the United States Government the 
establishments of all their members for service 
in war winning efforts. Therefore, be it 

RESOLVED, That the American National Retail 
Jewelers Association hereby tenders its entire 
devotion and the establishments of its many 
members to the United States Government for 
constant service in the matter of correct time, 
and in aid of punctuality in all industries, and 
hereby directs the secrétary to dispatch to Pres- 
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ident Wilson a telegram conveying the sense of 
these reselutions and asking for instructions 
which will aid the members here assembled in 
their full and loyal devotion to the supreme 
business of winning in the quickest possible time 
the war now being waged. 


Following Mr. Combs’ address, Sec- 
retary Clyde A. Mann addressed the 
jewelers, amplifying the work under- 
taken by the “Watchman of America” 
plan. He displayed a window sign to be 
used by members and answered ques- 
tions regarding the new plan. 


E. R. Abrahamsen, on behalf of the 
Cleveland jewelers, next announced the 
program of entertainment for the after- 
noon, it having been decided to prolong 
the morning session until about 2 o’clock 
and devote the afternoon to a pleasure 
trip. Mr. Abrahamsen said that the 
jewelers would be entertained at lunch- 
eon in the Rainbow Room of the Hotel 
Winton after the morning session, and 
that an automobile trip had been ar- 
ranged for the afternoon, which would 
include a sightseeing trip of the city 
and a visit to the Art Museum. He 
explained that the automobiles would 
be numbered‘and requested the jewelers 
to make the entire trip in the cars in 
which they started. 

President Brock then 
ccmmittee on credentials as 
B. J. Hagamann, F. J. Heintz, 
Zoellner. 

A committee was also appointed to 
flame a telegram to President Wilson 
embodying the gist of the resolution 
offered in connection with the address 
delivered by T. L. Combs, relative to 
punctuality. This committee consisted 
of Messrs. Combs, Everts, Burritt, Huf- 
nagel and Koerber. 

Secretary Anderson then read a num- 
ber. of communications, one being an 
invitation to hold the next convention in 
Chicago, and another telegram from Emil 
W. Kohn, of New York, wishing the 
convention success. 

Secretary Anderson next read a num- 
ber of reports of the work done by the 
different State associations, which will be 
found on pages 109, 111 and 113. 


President Brock next introduced Col. 
John L. Shepherd, who is the jewelers’ 
friend and who traveled many miles from 
Everett, Wash., where he had been attend- 
ing a State convention to be present at 
the conclave of the national association. 
He delivered one of his stirring addresses, 
during the course of which he touched upon 
many topics of interest and importance to 
the members of the jewelry trade. When 
he had concluded his address, he received 
the same hearty applause that had wel- 
comed him when he was first introduced. 
Col. Shepherd is known to more jewelers 
throughout the United States than any 
other one man. 


Following Colonel Shepherd’s address, 
President Brock spoke briefly on the 
“Trade Acceptance” and on cut prices. 
He then appointed a committee to award 
the Roberts and Combs banners, which was 


appointed a 
follows: 
Albert 





as follows: Gustave Frisch, C. H. Haney, 
W. J. Lukens. 
The morning session adjourned at this 
time. 
The Automobile Trip 


The afternoon was devoted to a sight- 
seeing trip of the city. Automobiles were 
provided for all who cared to enjoy the 
outing, and the trip included a visit to 
the Art Museum, a ride through the 
parks and a visit to Luna Park, an 
amusement park, where a chicken dinner 
was served. 


The following wholesale dealers 
were contributors to the entertainment 
fund: H. W. Burdick Co., Cleveland 


Jewelers Supply Co., Scribner & Loehr 
Co., J. H. Gross Co., Remp & Fisher Co., 
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Robert Brinker, J. L. Hertzog & Co., 
Eliassof Bros. & Co., E. R. Kant, Singler 
Bros. Co., L. D. Markowitz, Zwee & 
Purr, Wagner, Gilger, Cohn Co.; Schless, 
torwitz Co.; Meyer & Gross, D. Jacob 
Sons Co., L. P. White, E. Abrecht, E. W. 
Kennedy, A. Davis & Co., H. C. Kionka 
Co., Despress, Bridges & Noel, L. H. 
Schafer & Co., Marcus Goldschmid, 
Electric City Box Co. 


Thursday Morning Session 


The convention on Thursday morning 
began promptly at 9:30 o’clock with a 
good attendance in the convention hall. 
At the time the convention opened, a re- 
port from the registration booth showed 
that a total of 300 members and guests 
of the association had registered. The 
first business of the morning session was 
the report of Secretary A. W. Anderson, 
which was as follows: 


REPORT OF THE SECRETARY 


The most important resolution passed at the St. 
Louis convention, 1917, was the following: 

“Our country is at war. Since last we met 
in convention in the city of Minneapolis, one 
vear ago, the grim visage of war has stalked 
into our midst and caused our nation to draw 


its sword in order that democracy might be 
made safe in the world. 

“We, the representatives of the jewelers of 
America, hereby pledge to our President and to 
our Government unstinted and undivided loy- 
alty. In this hour of great national crisis, in 
the language of our forefathers, we Pledge to 
our national authorities, for the successful pros. 
ecution of this conflict, our lives, our fortunes 
and our sacred honor. 

“To give practical expression to this sentiment 
we urge all the jewelers of the land to partici. 
pate actively in every local patriotic movement 
—Liberty Bond sale, Red Cross work, food pro. 
duction and conservation, stimulatives of patriot- 
ism, etc.”’ 


It is indeed a great pleasure to report to this 
convention at Cleveland that the jewelers of the 
country have nobly done their duty as urged at 
St. Louis. [Krom every State in the Union comes 
news of Liberty Bond drives, Red Cross, Y. M, 
C. A., K. of C. and other war activities led and 
captained by jewelers. Also in their own stores 
have jewelers been up and doing in behalf of the 
Government and the cause of the Allies. Melting 
pots have been a feature jn many cities, almost 
always being placed in jewelry stores, where the 
public has brought its old gold, old silver, even 
old silver-plated war, to be offered in some cases 
as contributions to the Red Cross and other actiy- 
ities, or exchanged for Thrift and War Savings 
Stamps. 

In some cities, where certain forms of organi- 
zations warranted it, melting pot stations were 
opened at war headquarters, and jewelers took 
turns about in serving at such stations, receiving 
from the public in behalf of the organizations all 
metals as stated before, appraising it and handling 
it as in their own stores. These plans are heart- 
ily approved of by the Government, and jewelers 
are urged to assist in the manner described. 

It is but the natural thing to record the fact 
of our members’ leadership in war activities, for 
the personnel of our membership is such that in 
their daily contact with hundreds of thousands of 
people they can and should direct public sentiment 
and inspire loyalty of thought and action in their 
support of our nation’s cause. 

Not only have our members given unstintingly 
of their time to war service here at home, but 
many of them are now with the colors in France, 
in home training camps, or on the high seas; so 
many of them, in fact. that your secretary did 
not dare to try to list them, as it would be impos- 
sible to get a complete record, and in trying to 
compile such a list we would certainly do many of 
them an injustice by failure to get them on the 
honor roll. We who cannot go to the front can 
best honor those who own and do go by perform- 
ing conscientiously those home duties that must 
be taken care of if we are to win this war. Thus 
all of us may assist in hastening the day of vic- 
tory. 


SCARCITY OF WORKMEN. 


In years before the war we were wont to speak 
of the scarcity of help and wonder where relief 
was to be obtained. This situation has been ren- 
dered much worse by the war. Practically every 
jewelry store in the United States has contributed 
one or more to the fighting forces of our country, 
and this has been a severe drain on watch and 
jewelry repair departments. But here again our 
members have shown a patriotic spirit, and pro- 
prietors who long ago laid aside the loupe are 
again sitting at work benches, doing their best to 
serve their trade while the boys are gone. When 
conditions again become normal we will still have 
the old problem of too few watchmakers, and the 
report of the Committee on Skilled Workmen, 
which may suggest some way out of this difficulty. 
is one that will interest us all. We know that in 
some jewelry departments of trade repair shops 
girls are now being trained for that work, an 
who shall say that this may not be the solution of 
the watchmaker problem: 


CRIPPLED SOLDIERS. 


The American Red Cross, according to recent 
information, is at work upon plans for the training 
of crippled soldiers so that they may once more 
have a part in productive industry and be self- 
supporting and self-respecting. 

Legislation is now pending in Congress which 
will provide the facilities under Federal auspices 
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for which their physical handicap will not dis- 
qualify them. 

Is it not possible that the watchmakers of the 
future may be drawn largely from the ranks of 
these men? I believe that co-operation with the 
Red Cross and the Government in this work should 
be attempted. 

WAR TAXES. 

No trade or business co-operates with the Gov- 
ernment more eathusiastically in the collection of 
war taxes than the jewelry industry. The hun- 
dreds of letters received at the office of the na- 
tional secretary touching on the subject of war 
taxes on jewelry, asking what is taxable and how 
reports shall be made out, prove that our members 
approach this subject with conscientious care. It 
is just as certain that the Government is receiving 
the best advice possible from our trade relative 
to the levying of the new war tax on jewelry, and 
our War Revenue Tax Committee has done its 
utmost to assist the Ways and Means Committe: 
in arriving at a tax figure that would at the same 
time bring the maximum amount of revenue to 
our Government and work the minimum of hard- 
ship to our trade. 

The willingness with which our members 
possessed platinum not yet made up into jewelry 
turned over this precious metal to the Government, 
often at a considerable monetary sacrifice, gives 
added proof of the wholehearted desire of our 
trade to work with the Government to the limit 
at all times. 


who 


LD PROBLEMS. 


has been made to push _ price 
maintenance iegislation during the past twelve 
nonths, and nending measures are apparently 
where they were at the time of the last conven- 
tion, for everything must necessarily give way to 
the war program. 

In October, 1917, hearings were held by the 
Federal Trade Commission at which time both 
sides of the fixed price question were gone into. 
While it was clearly seen that certain members of 
the commission were not favorable to a price main- 
tenance policy, it was hoped that the manifest 
evils of price cutting might influence the majority 
to recommend to Congress the passage of a meas: 
ure equitable to all interests. 

However, in a recent decision, this body records 
its disapproval of all efforts to maintain resale 
prices in view of the various decisions of the Su- 
preme Court, but at the same time expressly pro- 
hibits the selling of merchandise at less than cost 
for purposes of competition. 

We still lack a national law on fraudulent and 
misieading advertising, but it is one of the things 
that must wait on the war. 

In the meantime, our members should continue 
to urge the passage of the necessary measures for 
the protection of prices and for the cleansing of 
advertising, that we may be in shape to effectively 
work for such laws when the times will permit. 

When discussing and urging fixed and standard 
prices we should not lose sight of the fact that 
fixed prices on nationally advertised wares, or any 
other wares, are only right when the margin is 
such that it will cover the cost of doing business 
and leave the dealer a profit. 

Right here the value of the work our research 
department will do is very apparent. We will be 
able to prove to national advertisers who make 
goods which we handle that our costs are so much, 
and that the fixed price should be so much. In- 
stead of various sets of figures showing varying 


Little attempt 


estimates of the cost of doing business, all of 
which tend to confuse the manufacturer who 
wishes to know the retailer’s real cost, our re- 


search department will be able to show figures that 
can be relied on. 

Under the present abnormal conditions, but lit- 
tle can be done either in the matter of gathering 
these figures or in the matter of working for the 
standard price legislation; hence we must wait un- 
til better days, at the same time getting ourselves 
in readiness for them. 


REPAIR PRICES. 

The great question of “‘What shall we charge 
for repairs?” still holds the center of the stage, 
despite the war and the scarcity of help in repair 
departments. Indeed, these conditions have accen- 
tuated the question, for wages, ma erials, etc., 
continue te advance until the question of repair 
prices is admitted as most important by practically 
the entire trade. | 





- 


In the secretary’s report at the St. Louis con- 
vention it was shown that in the interval between 
the 1916 and 1917 national conventions, over 1,500 
copies of the National’s suggested minimum price- 
list of repairs distributed among our members 
upon either personal or written requests. The 
demand continued last fall, and during the early 
spring of 1918 a competent committee of jewelers 
again revised this suggested list, particularly in 
the jewelry repair portions, also making some 
changes in the charges on bracelet and other 
small watches, and this latest list, just off the 
press July 1, has been eagerly sought by our mem- 
bers. More than 500 copies have already been 
sent direct to individual members and over 700 
copies have been ordered by State associations. 

Scores of local jewelers clubs have been formed 
in the past two years to discuss the repair price 
question, using this list of the National’s as a 
basis for fixing the prices. 

It has never been contended that these suggested 
perfect, or that they would fit any 
We do believe, however, that if taken 


prices were 


community. 





A. W. 


ANDERSON, 


SECRETARY. ° 


as the minimum scale, they cannot fail to assure 
profits to those repair departments in which work 
is taken in correctly, that is, carefully examined 
before a price is given. It is also urged that on 
combination jobs the discounts be not too liberal. 
About 10 to 15 per cent is all the discount that 
should be given, if indeed it should be allowed at 
all, where two or more separately listed jobs are 
necessary on one watch or other article brought 
in for repairs. 

The Pacific Coast jewelers have a price scale 
averaging higher than the National’s suggested 
minimum list. So have the jewelers of the Phil- 
adelphia and Boston districts, and it is the sug- 
gestion of the secretary that these lists be issued 
by the National in printed form, and offered, with 
the National’s own list, to our members this fall 
at a nominal price, in order that our members 
may become acquainted with average prices in 
practically the entire country. 


EXHIBIT QUESTION, 


As you all probably have realized, we are hold- 
ing a convention for the first time in 10 years or 
more without exhibits. In fact, this is, so far as 
the secretary knows, the first time the exhibits 
have been missing since they were first made a 
feature of our annual gatherings. 

Undoubtedly you have read either in the trade 
papers or in the association Bulletin our state- 
ment as to why no exhibits would be shown this 
year, and it is not necessary to go into details 
here, but the fact that we have no exhibits, and 
the possibility that we may have none during the 
period of the war, brings up a question of finances 
that you are asked to give consideration. 


FINANCES, 


Through the co-operation of manufacturers and 
wholesalers we have for a long time past added a 
respectable sum each year to our association treas- 
ury. In fact, we would not have been able to 
carry on the association work without such money. 
It is a well-known fact that the annual dues alone 
cannot pay the expenses of our organization, in 
spite of careful and prudent handling of the 
money. 

Further facts along this line will be given in 
executive session. We show a reasonable balance 
in our treasury at the present time, but with the 
income from exhibits cut off, it is easy to figure 
the time when this balance will have disappeared 
unless other means of replenishing the treasury 
can be found. 

Our annual souvenir program has been issued 
as usual, thanks to our many friends among the 
manufacturers and wholesalers, and the proceeds 
will assist materially in caring for the year’s ex- 
penses. Our members are urged to show their 
appreciation of this support on the part of our 
advertisers. 

A. N. R. J. A. BULLETIN. 


We have endeavored during the past year to 
make the Bulletin of value to our members. The 
service department has had some very satisfactory 
results through advertising wants and exchanges 
for our members. We bespeak a wider interest 
in this department. The officers are in no way 
whatever attempting to make a trade paper out 
of the Bulletin, but consider it as a means of 
communication between your officers and your- 
selves, and as such are endeavoring to make it as 
helpful as possible. 


JEWELERS VIGILANCE AND WAR REVENUE TAX COM- 
MITTEES. 


Through the kindness and co-operation of the 
War Revenue Tax Committee of the Jewelers Vig- 
ilance Committee, the American National Retail 
Jewelers Association has been able to keep its 
members fully informed as to the war tax on jewel- 
ry. its method of operation, etc. The splendid 
booklets on the war tax question issued by the 
War Revenue Tax Committee were offered to our 
members through the columns of the Bulletin and 
sent to all applicants without charge. 

Permission was also given by the War Revenue 
Tax Committee to your officers to reprint as much 
of the War Tax Primer as we saw fit in our con- 
vention program, and at the same time to reprint 
the statement of the War Revenue Tax Committee 
to the Ways and Means Committee of the House 
of Representatives, made at a recent hearing. 
The jewelers of the country are certainly under 
obligation to the Jewelers Vigilance Committee 
and the War Revenue Tax Committee for the 
work they have done in behalf of the trade. To- 
gether with the War Service Committee they have 
been very active in the past year and longer, and 
have given our Government good serice in mat- 
ters pertaining to the war tax and platinum situ- 
ations, and in serving the Government they have 
served us all. 

MEMBERSHIP. 

In spite of unfavorable conditions our member- 
ship is holding up in good shape. We finished 
1917 with over 3,000 (3,057) members paid for 
that year. At the present time we have consid- 
erably over 3,500 in good standing on our rolls, 
and a decision of the Executive Committee made 
about two years ago ruled that a member is in good 
standing until he is a full 12 months’ dues in ar- 
rears. In all probability we will finish 1918 with 
over 3,000 paid members, equaling last year’s record, 
which will mean that about 500 wiil fail to renew 
and will be off the rolls next year. Of course, 
our aim will be to renew as many as possible this 
fall of those who have not yet paid for 1918, and 
to keep the lapses down to the lowest possible 
point. 

CONVENTIONS AND STATE ASSOCIATIONS. 


The State conventions held early in the present 
year were well attended and the enthusiasm was 
good. The later conventions have had, generally 
speaking, a fair attendance considering all the 
adverse conditions. Two or three States post- 
poned their conventions indefinitely on account of 
the war. 

Several of our State associations show good in- 
membership, particularly Tennessee, 


creases in 
and West Virginia. Oregon 


Oregon, Michigan 
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has a perfect score, having renewed every mem- 
ber who was on the rolls in 1917 and adding 40 
new ones. Tennessee reported 30 members in 
1917 and 53 up to Aug. 13 this year. This is 
largely due to the splendid work of Mrs. W. T. 
Blue, wife of Secretary Blue, who, during her 
husband’s illness of several months, took charge of 
association affairs, prepared for the State conven- 
tion and issued a handsome convention program 
which provided some revenue for the organization. 

One other State has for a secretary a lady of 
whom the members may be proud. Miss M. L. 
Addis, of Kansas, did splendid service for her 
organization, had a big share in arranging for the 
convention, also issued a program at a profit, and 
increased the membership over 1917, 


How busy the national association is can be 
judged from the amount of the secretary’s post- 
age bill for his office alone, which amounts to 
$665 since the last national convention. It can 
be divided approximately as follows: $150 on 
about 5.000 pieces of first-class mail; $160 on ac- 
count of national convention program, numbering 
over 3,500; $75 on membership signs, over 3,000; 
$25 on Bulletin, which circulates at second-class 
rates; $255 on third-class mail, over 25,000 pieces. 

More than 100 different circular letters for the 
national association were printed in and sent out 
of the national secretary’s office in the past year, 
total around 35,000 letters. These figures show 
larger than those giving postage expense, because 
often two different letters were enclosed in one 
envelope. 

The office of the national secretary is well 
equipped to take care of this great amount of 
correspondence, circularizing, etc., and the appa- 
ratus and equipment for this purpose, which is 
owned by the association, is worth nearly $1,000, 
and supplies of paper and envelopes on hand are 
worth another $100, and all of this has been pur- 
chased within the past two years. 


FIRE INSURANCE. 


Members are showing increasing interest in the 
Jewelers Mutual Fire Insurance Company, now 
just four years and three months old. It has had 
a most prosperous year, and you will be told about 
this in detail in a later paper. 

Members should not forget that this company 
was founded to assist in the growth of all jewel- 
ers Organizations, and when they patronize their 
own insurance company by giving it a portion of 
their fire insurance they at the same time help to 
strencthen their orgsnization as well. The Jewel- 
ers Mutual Fire Insurance Company is bound to 
be one of the corner-stones of our association 
Structure. 


THE FUTURE. 


Five years’ cxperience as your national secre- 
tary leads me to venture the opinion that the na- 
tional association is on the way to greater things. 
We have learned much in the past that will be 
useful to us in the future. I am satisfied that 
we can look with the greatest confidence toward 
coming years, for we will grow stronger as time 


goes on, and I am sure be able to offer to the 
jewelers of the country constantly increasing 
benefits. 

ACKNOWLEDGMENTS. 


The secretary acknowledges his debt to his fel- 
low officers, State and national, who have at all 
times shown themselves most anxious to assist in 
the work of this office, which could not be accom- 
plished without their aid. 

Because necessary for financial reasons, the na- 
tional sent no association officers to visit State 
conventions this year, except in such States where 
the national officers themselves reside, in which 
cases they visited their own conventions. But 
again our honored friend, Col. John L. Shepherd, 
has done the association and the trade a good 
turn by visiting a majority of the State conven- 
tions, and at all of them giving splendid assistance 
in making the programs attractive and beneficial 
to our members. Ex-president Combs, always 
anxious to do something for the jewelers, assisted 
us in the same way in Kansas. Ex-president 
Evans was enabled to visit several States at con- 
vention time because of his connection with one 
of the great silver industries; and the Jewelers 
Mutual Fire Insurance Company sent at its own 
expense the national secretary to various State 
conventions, so that after all a considerable num- 





ber of States were visited at no expense to them 
or to the national association. 

We owe our thanks to the jewelers of Cleveland 
for arranging for this convention. They very 
much desired to show us hospitality and enter- 
tainment which the National Executive Committee 
felt in duty bound to discourage on account of the 
war. We made it plain to the Cleveland jewelers 
that we would come here for business and to 
learn how we could best serve our country as a 
trade. The usual entertainment, we felt, had no 
place jn this year’s program. 

The Hotel Winton and the Convention Bureau 
of the Chamber of Commerce have done their 
best to make our convention a success, and should 
be commended. 

Our trade press—what could we do without our 
excellent journals? The debt our association owes 


to them cannot be overestimated, and in the name 

of all of our organizations I salute them as our 
Sincerely yours, 

A. W. ANDERSON, Secretary. 


truest friends. 





ELECTED MEMBER 
COM MITTEE, 


ROBERT KOERBER, NEWLY 
OF THE EXECUTIVE 


This was followed by the report of 
Treasurer C. R. Damuth, which follows: 


TREASURER’S REPORT. 

Annual report for the year closing Aug. 15, 1918, 
of the treasurer of the American National Retail 
Jewelers’ Association. C. R. DAMuTH, 

Treasurer. 


To the officers and members of he American Na- 
tional Retail Jewelers’ Association, as its treas- 
urer, I beg to submit the following annual report 
of its finances: 

RECEIPTS. 
On hand at beginning of year, Aug. 26, 











1917, certificate of stock Conservative 
Building and Loan Association of 
CT, THOR... oo4'0 6:0 sen 805460 5005s $3,000.00 
ee rT er Tey 2,363.99 
Total cash received during year from all 
CE 4 nthitenet eves tneeeenunenseees 10,642.51 
ES 6 660440000086 408405900% 00008 $16,006.50 
D1IsBURSEMENTS. 
Total amount paid out for warrants 314 
Se PRP T TT TTT ree $11,085.62 
Leaving balance on hand............... $4,920.88 
Balance composed of: 
Conservative Building and 
Loan Association stock of 
a a $3,000.00 
<—— PPererryr err rrr rT Tree 1,920.88 
AMIGO 646 cc cseeveseceves $4,920.88 


Respectfully submitted, 
C. R. Damutu, Treasurer, 
American National Retail Jewelers Association. 


Conrad J. Brotherly next submitted a 
report for the New Jersey State Retail 
Jewelers’ Association, in the course of 
which he outlined the work which had 
been accomplished by the State association 
during the past year. His report was as 
follows: 


REPORT OF NEW JERSEY STATE ASSOCIATION 


We in New Jersey are particularly fortunate in 
having a small State where it is easy to come to- 
gether, which makes it possible for jewelers to 
hold a State meeting once a month. By coming 
together so often we have naturally become more 
friendly and have been able to accomplish more 
than jewelers in States where great distances 
make it difficult to meet so often. 

We have again carried out our plan of co- 
operative advertising, which has been the means 
of directing public attention to the reliable jewel- 
ers and placing the others, and particularly the 
‘‘fly-by-night”” merchant, in the class where he be- 
longs. It has also been the means of creating a 
desire among jewelers whom we have in other 
ways not been able to induce to enter the State 
association, 

Our State convention was again held at Asbury 
Park on June 22, 23 and 24, and while it was not 
as well attended as usual on account of war condi- 
tions, the interest manifested and the good things 
accomplished were greater than ever before. Our 
New Jersey conventions have gained such a repu- 
tation that when it becomes known that we are 
about to meet the jewelers from bordering States, 
such as Pennsylvania and New York, come sneak- 
ing across our borders in order to get in on the 
good things. 


Our membership, we are glad to say, has from 
the beginning included the best jewelers of the 
State. For this reason we have not entered into 
the membership competition for numbers with the 
other States, which accounts for the fact that our 
membership record has not at some times gone 
skyrocketing and at other times looked as though 
it had been submarined. 


We have long since realized that it is impossible 
to accomplish many of the things necessary for 
the benefit of the trade without sufficient funds 
in our State association treasury. Some of the 
members declared on the floor of our convention 
that they were ashamed to continue to receive 
the great benefits they derived from the associa- 
tion at the insignificant dues which we have been 
paying, and if the association did not officially take 
some action to raise the dues, they would raise 
their own. In consequence of this agitation it was 
decided to raise the dues, which had theretofore 
been $5 per year, to a sliding scale as follows: 

Members carrying stock up to $5,000 would pay 
$5 per year, which would be the minimum dues, 

Members with stocks up to $10,000, $10. 

With stocks up to $15,000, $15. 

With stocks up to $20,000, $20. 

With stocks up to $25,000 or more, $25. 

It was decided to not send regular bills for 
these, but to send bills in blank with the above 
scale given and that each jeweler was to determine 
the class in which he belonged and remit dues 
accordingly. We also advocated the general sup- 
port by our members of the Research Fund of the 
national association, and were successful during 
the convention in raising the subscriptions of New 
Jersey members to $700. 

We re-elected most of our former officers, 
headed by Jean R. Tack, president, so as to keep 
the “live wires’ who have been doing such effect- 
ice work in office. These things demonstrate that 
New Jersey is and will continue to be in the fore- 
front in association work. 


Next came the address of M. D. Roth- 
schild, New York, on the subject “War Rev- 
enue Tax on Jewelry.” Mr. Rothschild’s ad- 
dress was a clear concise and comprehen- 
sive review of the work which has been 
done in connection with the war revenue 
tax on jewelry up to the present time. 
When he was presented to the convention 
by President Brock, the jewelers arose and 
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gave him an ovation. His address ways in 


part as follows: 


ADDRESS OF M. D. ROTHSCHILD 


The War Revenue Act of 1917 was reported to 
the House of Representatives by the Committee on 
Ways and Means without any public hearings. 
Thereafter a mass meeting of all branches of 
the jewelry trade was held, at which a Jewelers 
War Revenue Tax Committee was authorized. Such 
a committee was fermed and appeared before 
the Senate Finance Committee to ask that certain 
inequalities in the act as it affected the jewelry 
industry be eliminated. We prefaced our argu- 
ment with the statement that the jewelers were will- 
ing and anxious to do their utmost to help win 
the war and to that end we were perfectly willing 
to pay any equitable tax. The Senate Finance 
Committee appeared somewhat surprised at this 
statement, and we discovered afterwards that we 
were the first body of merchants who had come 
before that committes, and expressed its willingness 
to pay any tax. 

Our objections were based solely on levying a 
floor tax on the stocks of wholesalers and re- 
tailers, and by the time the bill became a law 
the 5 per cent. floor tax on the retailer had been 
eliminated and the floor tax on the wholesaler‘s 
stock was reduced to 1% per cent. The bill 
finally carried a tax of 3 per cent. on the sale 
of all jewelry when sold by the manufacturer. 
producer or importer. The War Revenue Tax 
Committee at that time made strenuous efforts 
to have the floor tax eliminated from the sales 
of the wholesaler as well as the retailer, but did 
not succeed. 


As soon as the revenue law of 1917 was passed, 
the War Revenue Tax Committee called on the 
Commissioner of Internal Revenue, and, through 
its chairman, offered the fullest co-operation and 
assistance in working out the technical details of 
the law as it affected the jewelry industry. A 
number of opinions and decisions were rendered 
within the few weeks after the passage of the 
act, and a preliminary Jewelry Tax Primer was 
issued by the committee and sent to the various 
members of the trade. New questions, however, 
arose from time to time, and some decisions and 
opinions which had been rendered during the first 
few months of the life of the act were modified 
or revoked. These changes resulted in some deli- 
cate situations, but every matter was finally cleared 
up through the absolute fair-dealing and cour- 
teous consideration which our industry recéived 
at the hands of Commissioner Roper and his as- 
sistants. As a result of the work of the War 
Revenue Tax Committee, the Revised Jewelry 
Primer of the War Excise Tax was issued by 
the Jewelers Vigilance Committee in May, 1918. 
So far as the committee has been able to learn, 
this Primer has been of very great assistance, 
not only to the jewelry trade but to the 65 Col- 
lectors of Internal Revenue, many of whom have 
been open in its praise. 

The Revised Jewelry Tax Primer had hardly 
been distributed, however, when the new war rev- 
enue tax measure was proposed, and, on June 6, 
1918, another mass meeting of the trade was called 
in New York, and met at the roonrs of the Mer- 
chants Association, to consider the increased re- 
quirements of the Government for income. This 
meeting was largely attended by all branches of 
the trade, and _ resolutions were unanimously 
adopted instructing the new War Revenue Tax 
Committee, which was authorized at that meeting, 
to co-operate with the Government and to do 
everything in its power on behalf of the jewelry 
industry to furnish the additional revenues re- 
quired to win the war. 

About this time charges were made upon the 
floor of the House of Representatives that the 
jewelers had acted in an unpatriotic manner in 
not carrying out their pledges to the Govern- 
ment to conserve platinum, and that they had been 
guilty of profiteering and other offenses. These 
charges were evidently based upon misinformation 
furnished to the Congressman who made them, 
evidently in good faith, and, if the facts had 
been as he believed them to be, he certainly 
would have been justified in his severe arraign- 
ment of our industry. The new War Revenue 
Tax Committee asked for, and was granted, a 
hearing before the Committee on Ways and 


Means, and, on July 10, 1918, were accorded a 








very full and satisfactory opportunity to not only 
meet the charges which had been made on the 
floor of the House on June 7, but to develop the 
views of the jewelry industry in regard to the 
proposed new tax on jewelry. As chairman of 
that committee, I had the honor to represent 62 
jewelry organizations in the United States, in- 
cluding nearly every State Retail Jewelers Asso- 
ciation, that is, practically every known wholesale 
and retail jewelry organization, and in the hear- 
ing, which lasted from 10 o'clock in the moining 
until 6 o’clock in the evening, every angle of 
the platinum situation, as well as the questions 
concerning the new tax, were fully gone into. 
The members of .the special committee of the 
Jewelers War Revenue Tax Committee who were 
present at that hearing left Washington feeling 
satisfied that all questions affecting the integrity 
and conduct of the jewelry industry and its rep- 
resentatives had been fully met and satisfactorily 
answered. The committee also felt that the treat- 
ment which the jewelry industry might expect at 
the hands of the Committee on Ways and Means 
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would be fair and reasonable. In other words, 
we were assured that there was no inclination 
whatever on the part of that committee to injure 
our industry or subject it to any unusual or un- 
necessary tax. We realized, of course, the great 
need that there was for increased revenue, and, 
answering the request of the Committee on Ways 
and Means for a proposition which would yield a 
maximum of revenue and yet permit the jewelry 
business to exist, the committee framed such a 
proposition and in due course presented it to the 
Committee on Ways and Means. 

A further hearing was according to a sub-com- 
mittee consisting of the chairman and _ vice-chair- 
mar. of the Jewelers War Revenue Tax Commit- 
tee by a sub-committee of the Committee on Ways 
and Means. Still further conferences have re- 
cently been held in Washington by the vice-chair- 
man of our committee, Mr. Wilson A. Streeter, 
with members of the Committee on Ways and 
Means, in an effort to convince the Committee on 
Ways and Means that our original proposition as 
submitted to them in our printed statement, recom- 
mending the taxing of practically every article 
which the jeweler sells, when the goods are sold 
to the consumer, would yield from 50 per cent. to 
100 per cent. more revenue than if the tax was 
laid upon the goods when sold by the manufac- 
turer, producer and importer. We excepted sta- 
tionery, china, glass, cutlery, fans, furniture, 
lamps, pottery and bric-a-brac, as such articles 
would have been taxed under their proper classifi- 
cations if the Ways and Means Committee de- 
cided to tax these articles, and, in that case, 
they would, of course, be also subject to tax if 


and when the articles are sold by jewelers. 

Our proposition to place the tax upon sales 
to the consumer was originally voiced by a unani- 
mous resolution of the New York State Retail 
Jewelers Convention, and was based upon the 
sound economic proposition that the retailer could 
readily cover himself on all sales when goods were 
taxed in that manner; that, in the event of a re« 
duction in the tax, or the repeal of the law after 
the war, the retailer would not have his cases 
filled with goods loaded with war taxes. There was 
the further consideration that we felt deeply obli- 
gated, under our pledge to the Committee on 
Ways and Means, to suggest a method of taxation 
by which the largest possible sum of money could 
be gotten into the public coffers. In other words, 
it has been roughly estimated by men who are 
will posted that the normal sales of the goods 
handled by retail jewelers will run from $500,000,- 
000 to $600,000,000. A 10 per cent. tax on these» 
sales will yield an enormous amount of money, 
possibly three or four times as much as a 10 per 
cent. tax on sales of goods sold hereafter by the 
manufacturer, producer or importer. Our propo- 
sition would bring within the taxing power all 
that merchandise now in the hands. of the retailer 
which is, of course, very much greater in value 
than the amount of goods which the retailer can 
be expected to buy for a long period after the 
bill becomes a law. If the tax is 10 per cent., 
it will include not only the 10 per cent. tax 
which the retailer will pay on his sales, but it 
will include a tax on the tax, as thé retailer nat- 
urally will include the tax in his selling price. 
Therefore in making his report to the Government, 
he will actually pay 11 per cent. on his original 
selling price of the merchandise. We believe that 
the proposition which the Jewelers War Revenue 
Tax Committee has made to the Committee on 
Ways and Means is not only the full measure of 
the 100 per cent. proposition which that commit- 
tee asked of us, but that it will yield proceeds 
very much in excess of any other method of taxa- 
tion which could possibly be devised. 

Your committee laid particular stress, however, 
on the fact that in order to yield these large sums 
to the Government, it would be necessary to keep 
the jewelry industry in the same tax group in 
which it was placed by the act of 1917, that is, 
automobiles, sporting goods, musical instruments, 
cameras, etc., and that it would be wise, in the 
interests of increased revenue, to add other com- 
modities to this group. We did not make any 
specific recommendations as to the commodities 


which we thought should be added, but it is obvi- 


ous that there are many other commodities which 
might well fall within the definition of luxuries 
and semi-luxuries. 

On that point I should like to say that when 
the Committee on Ways and Means asked your 
committee for suggestions as to additional jewel- 
ers merchandise available for taxation, we stated 
that we would be obliged to submit this request 
to those branches of the jewelry industry which 
had not been taxed under the former act, with a 
view to ascertaining their attitude. 

Separate meetings were held by the silverware, 
silver plated ware, watch, and clock branches 
of our industry, and specific reports were re- 
ceived from them at a meeting of the full Jewel- 
ers ar Revenue Tax Committee. While there 
was some suggestion that articles of prime neces- 
sity and utility handled by jewelers might receive 
a preferential treatment from the Committee on 
Ways and Means, these industries, nevertheless, 
willingly came into line and permitted the Jewel- 
ers War Revenue Tax Committee to represent 
them in a statement to the Committee on Ways 
and Means that all articles handled by jewelers be 
taxed at the same rate. 


The retail dealers who are members of our 
War Revenue Tax Committee felt that this would 
be the best way for them, and naturally it would 
yield the larges: return to the Government. Rep- 
résentatives from some of the large department 
stores who were present at their own request at 
one of our meetings, voiced the same sentiment, 
that is, they are willing to pay any reasonable 
tax, but wish the tax to be placed on the sale 
to the consumer, and they intimated that in that 
case the tax would be included in the selling price 
and in that manner there would be the least pos- 
sible interference with the sale of jewelry. 

At the beginning of our conference in Washing- 
ton there was some intimation that platinum 
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jewelry would be especially taxed; but, after the 
testimony of Mr. Summers, of the War Industries 
Board, regarding the Government position toward 
manufactured platinum jewelry held by the jewel- 
ers, it was felt that the Committee on Ways and 
Means would pay no further attention to such a 
tax. It has recently developed, however, that a 
tentative special tax of 10 per cent. has been de- 
cided upon jewelry partly or wholly composed of 
platinum, and the Jewelers War Revenue Tax 
Committee is at present endeavoring to convince 
the Committee on Ways and Means, frst, that 
there is absolutely no necessity for such a special 
tax on platinum in order to restrict or control the 
manufacture of platinum jewelry, for the simple 
reason that the making of all platinum jewelry has 
been practically stopped; and, second, that the 
placing of a special tax on platinum jewelry would 
be a tax not only on the platinum in the jewelry, 
but a very heavy tax on the gems contained in 
the jewelry; besides which it would so clearly 
indicate that the purchase of platinum jewelry was 
unpatriotic that the revenue’ would be very seri- 
ously affected. In other words, the Government 
has expressly stated that it does not wish to buy 
the platinum jewelry in the hands of dealers, and 
that it has no objection whatever to the sale of 
such jewelry to the public. 

The jeweler’s art has made more progress during 
the past 15 years than in any other similar period 
in its history in this country. This progress has 
been due in great measure to the use of this 
wonderful, neutral colored metal, a metal which 
does not tarnish or become stained by acids or 
oxidize from contact with fumes or other agents; 
a metal so ductile that it can be drawn into wire 
finer than the finest hair; a metal so tenacious 
and malleable that the smallest gem, of which 
300 may be necessary to make up one carat in 
weight, can be properly and securely set without 
in any wise unduly covering. the stone with a 
metal edge, and the small quantity of which can 
be worked into the most intricate patterns with 
the certainty that it will be rigid, unbreakable 
and practically unbendable. 

The large investments in platinum jewelry, both 
the jewelry itself and the gems contained therein, 
make it of vital importance to the revenue that this 
jewelry should be sold without let or hindrance, 
to those people who wish to purchase it. Finally, 
the passage of this specific tax on platinum jewelry 
might so sericusly curtail the business of a great 
many jewelers who specialize in platinum jewelry 
as to cause financial embarrassment and possibly 
in many cases bankruptcy. 

Your committee therefore sincerely hopes that 
the Committee on Ways and Means will follow 
our recommendations and tax all sales of jewelry 
uniformly when sold to the consumer. We hope 
that the new War .Revenue Tax Bill, when re- 
ported to the House of Representatives, will be 
in such shape so far as our industry is concerned, 
that we can say to Congress ‘‘We are satisfied”’ 
and that no further steps need be taken, either 
in the House of Representatives or before the 
Senate, to obtain any modification of the act; 
provided always that the: same tax which is im- 
posed on other industries with which we _ are 
grouped is imposed upon the sale of our commodi- 
ties. 

There is no need in these times for any body 
of men to loudly proclaim their patriotism or 
their willingness to make sacrifices to bring about 
what will be probably the greatest and most im- 
portant achievement of modern times: that is, 
breaking down the monstrous military machine 
of Germany. We are giving our boys and we 
naturally expect to make the lesser sacrifice of 
giving of our worldly possessions to bring about 
this result. We have played fair with the Gov- 
ernment in every particular. We have no apol- 
Ogies to make and no excuses to offer for any- 
thing which the jewelers as a body have done 
in the past. We kept our pledge to conserve 
platinum and, when the Russian supply was cut 
off and our Government commandeered our un- 
manufactured platinum, we acquiesced without a 
murmur. In many cases we sold our platinum 
to the Government at less than cost, while mer- 
chants in other lines sold their raw materials at 
cost plus a reasonable profit. The Jewelers War 
Revenue Tax Committee is on record as stating 
for the entire trade that if the time ever arrives 
when such additional platinum which may be held 
by our trade in the shape of manufactured 
jewelry is required for war purposes, not a mur- 





mur will arise from any holder of this precious 
metal and it will be yielded up for the war's 
necessities at the request of the proper author- 
ties. 


Following the address of Mr. Roth- 
schild, the jewelers accepted the oppor- 
tunity afforded of asking questions _rela- 
tive to the application of the war revenue 
tax and a number of points were brought 
up for discussion. Mr. Rothschild an- 
swered the questions submitted and ex- 
plained in detail the attitude of the Jewel- 
ers’ War Revenue Tax Committeee. 

The next address of the morning session 
was that of David C. Wills, Chairman of 
the Federal Reserve Board, Fourth (Cleve- 





E. R. ABRAHAMSEN, MEMBER OF ENTERTAIN- 
MENT COMMITTEE. 


land) District. His address- was as 


follows: 


ADDRESS OF C. D. WILLS 


Of course, the fact that the list of trade ac- 
ceptance users is increasing with growing rapidity 
is the best evidence of the worth of trade ac- 
ceptances. Yet, to my mind, the most significant 
recent occurrence in the trade acceptance move- 
ment was the trade acceptance conference held at 
Chicago on June 17. The widespread interest 
arid belief in trade acceptances was testified to by 
the attendance at that conference. The three 
sessions had: an attendance at each of from 700 
to 1,000. The breadth of the representation at 
that conference will be apparent to you when I 
state that the manufacturer, the jobber and the 
retailer were there, as was also the credit man. 
There were present representatives from commer- 
cial banks and reserve banks, and there were also 
dealers in commercial paper and economists from 
at least two of our uni'versities. 

While purposely there were no_ resolutions 
passed endorsing trade acceptances, since the 
movement has gone far beyond that stage, yet it 
could not help being the conviction of any open- 
minded person who attended the conference that 
the trade acceptance was already fulfilling an im- 
portant place in the financing of trade and in the 
improvement of credit conditions. After listening 
to the enthusiastic testimony of those who had 
been using trade acceptances, it was plain that the 
trade acceptance was performing every function 
that is being claimed for it, and, moreover, exceed- 
ing expectations. In most cases acceptances 
were producing results that could be brought about 
through no other method. 

I am grateful for this privilege of presenting 
the now proven case of the trade acceptance to 


your association, since I believe it can be used 
to good advantage in your trade. 

If my understanding is correct, it is your cus- 
tom to sell a considerable volume of your mer- 
chandise on time. In other words, on account of 
the nature of your business the cash discount sys- 
tem is not used so largely as it is in those indus- 
tries where the commodity is quickly consumed, or 
where the industry is more or less controlled by 
a few large units. Your terms of sale, therefore, 
and the necessities of your business, involve time 
in the settlements of purchases and sales. For 
this situation I most heartily recommend to those 
who are not now doing so the use of the trade 
acceptance method, 

A trade acceptance is such a simple instrument 
and its superiority over an open book account is 
so plain that the wonder is we have not been 
using it all these years, and an added cause for 
remark is that there should be any opposition 
to the trade acceptance. Might I caution you to 
beware in most cases of the man who is going 
out of his way publicly and otherwise to oppose 
acceptances and attempting to impede their pro- 
gress? There are a number of sincere and fair 
objectors to acceptances who are not fully con- 
vinced as to their application in this country and 
principally to certain lines of business. .Some of 
these are bankers who have had a satisfactory 
experience in the handling of single name paper 
and who look with concern upon any change to 
another method. Others are in businesses where 
cash payments prevail, and, since at present the 
trade acceptance does not interest them personally, 
they think it is a scheme that is of no interest 
to anybody else. 


I believe that as the open market is developed 
for trade acceptances, even the cash discounter 
is bound to become interested, but the opinions of 
these folk in the meantime are respected, and we 
welcome discussion and debate with the open- 
minded who are unconvinced. Yet, on the other 
hand, it should be pointed out that considerable 
opposition is sinister and insincere, and I con- 
sider it my duty to caution you against many of 
those who would attempt to dissuade you from 
adopting acceptances. You will find among them 
these classes—and when you ascertain that the 
objector qualifies in this list you will do well to 
receive his objections with a grain of salt: - 

First," there is the concern itself that lends 
money at exorbitant rates on assigned book ac- 
counts; also the officers and direstors of the con- 
cern, whether it be a bank or a specially organized 
lending company. 

Second, the manufacturer or jobber who wishes 
to keep his trade subservient to him, both as re- 
gards prices and ability to purchase goods elée- 
where. Of course, he decries any method that 
brings independence and freedom to the smaller 
buyer. 

Third, large cash buyers who have been brow- 
beating medium sized sellers of merchandise, ex- 
tracting exceptional and secret terms favorable to 
themselves.” . 

Fourth, buyers who overrun their terms and 
are opposed to any method which insures prompt 
collections. They are the beneficiaries and take 
advantage of the indefiniteness of the open ac- 
count method, and don’t want their preference and 
habit disturbed. 


For the benefit of those who know only casually 
of the trade atceptance, permit me to describe it 
as an acknowledgment of an open account sale— 
the acknowledgment being in negotiable form so 
that the seller may realize upon it before maturity 
if he chooses. This acknowledgment certifies, 
either actually or implied, that a sale of goods 
has taken place from the drawer .of the draft 
to the acceptor and that this is the evidence of 
such a sale. The amount is shown, the due date, 
the name and address of the party who sold and 
also of the party who bought. All these things 
are disclosed, giving opportunity to anyone ad- 
vancing funds on the paper that much desirable 
and necessary information. Whether the names 
are strong or weak, the instrument itself shows, 
and whether the acceptor pays promptly or other- 
wise is discovered through the presentation and 
collection of the item. Information such as prices, 
particular merchandise purchased, either of kind 
or amount, need not appear on the instrument. 
What fundamental objection can there be to get- 
ting into the above described form a sale, we will 
say, to one of our 60-day customers, instead of 
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merely carrying the transaction as heretofore by 
an entry on your books? 

The open book account system may be likened 
to the way brokers deal with each other on the 
curb stock market in New York. Doubtless many 
of you have witnessed the procedure down on 
Broad St., the wigwagging from the office win- 
dows and the sign language among the operators 
in the street. These represent instruction and 
trades, but even under that free and easy system 
where large transactions are indicated by a nod 
of the head, there is a settlement time each day 
where certain writings are entered into and deals 
cleared. Even there it is impossible to hold up 
two fingers and get credit for 90 days. 

It is admitted that there are some detail diffi- 
culties in the handling of trade acceptances, but, 
in my opinion, time and the wider use of accep- 
tances will straighten these out. Two that I can 
think of at this time are: First, the stamp tax 
on acceptances, and second, slightly higher ex- 
change charges on acceptances than prevail on 
checks. 

In respect to the first objection, it should be 
borne in mind that when acceptances are dis- 
counted they usually take the place of an equiv- 
alent amount of promissory notes of the endorser 
or drawer. But this does not help the man who 
does not discount his acceptances, and it has been 


_ suggested to Washington that the new War Rev- 
’ enue Bill tax trade acceptances. only as checks are 


taxed. In any event, this difficulty is only a tem- 
porary one. 

In respect to the exchange situation, it affects 
principally those acceptances that are not payable 
at a center where a Federal Reserve Bank or a 
branch is located. Under the check clearing plan 
of the Federal Reserve banks, member banks are 
obliged to remit at par for checks drawn upon 
themselves, but are not obligated to the par remit- 
tance for maturing trade acceptances. 

Gradually, I believe, as the open market for 
acceptances is developed, you will find them pay- 
able at par centers through arrangements between 
the banks, and also through banks agreeing to 
par remittance in order to facilitate the sale of 
acceptances drawn on their customers. Accep- 
tances can now be legally drawn on a concern 
in a place and the acceptor can make the instru- 
ment payable at another place, thus opening the 
way for the payment at par centers of the accep- 
tances of those whose location would otherwise 
make their acceptances difficult and expensive by 
reason of time and exchange consumed in collec- 
tion. 

Another remedy suggested for the exchange dif- 
ficulty is the discounting of the acceptance by 
the acceptor at his own bank. For instance, if a 
concern in Cleveland makes a sale to a company 
in San Francisco, it draws a draft according to 
the terms of sale, say for 60 days, and forwards 
it with the invoice. The San Francisco merchant 
ordinarily would accept the draft and return the 
same to the Cleveland seller. The San Francisco 
company could, however, after acceptance, deliver 
the paper to its own bank at San Francisco for 
discount, the bank giving its draft in favor of 
the drawer of the acceptance for the proceeds 
thereof. 

It should be borge in mind that the expense ot 
collection ‘of trade acceptance is not all new ex- 
pense, but that every acceptance takes the place 
of a check and sometimes several checks, and 
whatever expense was entailed in the callection 
of checks, whether it be in balance maintained 
or actual cost paid, is a set-off against the trade 
acceptance expense. ; 

Now a word or two about our duty in this time 
of war. A very sane writer and speaker on trade 
acceptances said not long ago, evidently for the 
purpose of giving fatherly advice to some of us 
enthusiasts, that ‘‘it must not be said that who- 
ever fails to use the trade acceptance is un- 
patriotic.” We appreciate that advice and will do 
our best to follow it. May I quote this man fur- 
ther? He said: ‘At a time when so much de- 
pends upon using every possible advantage in 
order to speed up production so as to avoid an 
unnecessary tie-up of funds, the use of the trade 
acceptance may be considered a contribution to 
the national welfare.’ As a practical testimony 
to that expression, two substantial houses, one 1n 
New York and the other in Cincinnati, have pub- 
licly stated that through the adoption of the trade 
acceptance method they are carrying a substantial 
amount of the several issues of Liberty Bonds, all 





of which they hold as reserve. They have been 
liberal buyers of Government certificates of in- 
debtedness, They state that if they had not 
“thawed out”? the open accounts they would have 
been compelled to ask the banks for assistance in 
carrying these Government securities. 

Not long ago the Wall Street Journal in com- 
menting on the growth of trade acceptances re- 
ferred to the region around the Federal Reserve 
Bank of Cleveland as being one of the two dis- 
tricts where the trade acceptance appeared more 
highly developed and where users were most nu- 
merous. We are proud of that state of affairs. 
We see acceptances more and more appearing in 
our commercial rediscounts for our member banks, 
and we observe other evidences of the real hold 
the trade acceptance has taken on business in the 
Feurth District. Those of you who use trade 
acceptances can now be assured of the respecta- 
bility and permanency of the method, and the 
others ought to seriously consider whether they 
are doing their full patriotic duty if they further 
delay, especially now since the path has been 
blazed and the experimental stage passed. 


After Mr. Wills had finished his ad- 
dress, the jewelers discussed the subject 
of trade acceptances at some length, many 
questions being brought up in regard to 
this matter. 

President Brock next spoke briefly about 
the Research Bureau work, and_ then 
turned the meeting over to First Vice- 
President Everts, who talked further about 
the work being done and what is being 
planned for the future. Blanks were then 
distributed for subscriptions to the fund 
and after these had been signed by the jew- 
elers and returned to the President’s desk, 
the morning session adjourned. 


Thursday Afternoon Session 


The Thursday afternoon session, which 
was the last session of the 13th annual 
convention of the association, began 
promptly at 2 o’clock, the first thing on 
the program being the report of committee 
on skilled workmen, submitted by M. H. 
Bell, chairman, Kalamazoo, Mich., and read 
by R. C. Bernau. The report was accepted 
as read and was as follows: 


REPORT OF COMMITTEE ON SKILLED WORKMEN. 


If President Brock had asked this committee to 
furnish a working model of perpetual motion it 
would be just as easy as to offer any suggestions 
as to how to fill the depleted ranks of skilled 
workmen in the jewelry business. 

In the report of this committee last year the 
jeweler was blamed for allowing the skilled work- 
men to drift into other lines, and warned the 
jeweler that there must be a substantial increase 
in .watchmaker’s salaries if the ranks of skilled 
workmen filled up. 

This has been done, and has helped very much 

to relieve the shortage, but many watchmakers will 
never again be in the jewelry business. Many 
watchmakers have gone to war and will not come 
back. So there can be only one solution to this 
question and that is: More people must be induced 
to learn the trade, 
' This being the case the question naturally arises, 
Where can the apprentice be best prepared? Shall 
it be in the watchmakers’ school or by the store 
method ? 

Each method has its good points, also its faults 
and this committee has found that the greatest 
fault of most watchmakers’ schools is the unwar- 
ranted confidence they instill in the minds of 
students, assuring them that after a three to nine 
months course they are finished workmen and can 
command the highest salaries. 

But when these students get into actual busi- 
ness they find out that they have been duped and 
either attempt to “bluff” it out or give up watch 
repairing in disgust, generally the latter, and con- 
sequently more harm than good has been done. 

Watchmakers’ schools that are conducted as 
preparatory schools are conducted with a pre- 


scribed course of study extending over at least 
three years, with no rewards given that are not 
earned, are doing a great deal of good and this 
committee encourages their expansion but recom- 
mend and suggest that they advise pupils to ae 
cept positions under good workmen, at reasonable 
wages, in order to gain skill by continued prac- 
tice, impressing on his mind that only by months 
of such practice will he ever attain the rank of 
skilled workman. 

It is the unanimous opinion of this committee 
that the preferable way to start an apprentice is 
by store method, but we want to caution the 
jeweler not to drive the apprentice out of existence 
as he did the skilled workman. 

We have endeavored to show that the attractive- 
ness of the jewelry business depends largely, or 
entirely, on the surrounding conditions and the 
financial returns. 

Every jeweler that has ever had one knows that 
for at least a year an apprentice is not a paying 
proposition but cannot try to make it one by hav- 
ing him spend nine-tenths of his time cleaning 
windows, scrubbing floors, etc., rather than teach- 
ing him the things that will make him valuable 
to you or to some other jeweler. 

The jeweler must be conscientious and fair to 
the apprentice. Let him see that you take an in- 
terest in him. Help him through the difficult 
places. By your attention you make him a botch 
or a skilled workman. And above all see that he 
gets the proper remuneration. Pay him more than 
he earns—he will know it as well as you—but an 
overpaid man is a more valued asset than an 
underpaid one. 

Now when you have gotten the apprentice to 
the .point where you think an advanced course 
would be a benefit, send him to some reputable 
technical school and on his return you will find 
that you have a skilled workman and one that 
will “stick.” 

In conclusion let us impress upon your mind 
the great value of your repair department. More 
people come into your store to consult it than all 
other departments put together so heed this warn- 
ing: If the jewelers of this country do not get 
busy and fill the vacant ranks among the skilled 
workmen by the apprenticeship method or some 
other one equally as good they will surely lose 
the most valuable asset in the jewelry business, 

The apprentice system is in our opinion the 
only one that will make future good workmen, 
but of course you must train this new help 
whether he be a boy or she be a girl and here 
is, we believe, one way to relieve the situation 
at once. Get some able young lady and teach 
her to take apart, clean, replace jewels and other 
broken parts and assemble watches. This would 
save the better workmen a great deal of precious 
time, as this will not require very much time. 

Next: we must find the best method to train 
skilled help for the future, and this association 
should make a bid for crippled soldiers, show the 
Government the need of say three training schools 
in watchmaking, west, north and south, where these 
men could be taught, further this association 
should do as they do in Europe, say France and 
Switzerland, subsidize these schools and populate 
them after the war necessity for them has passed 
and send to it such youths as are worthy and 
capable. 

A certificate of, say, bachelor watchmaker to 
graduates and master watchmaker to skilled work- 
men should be given those deserving it so that 
any jeweler in need of a workman would know 
exactly what he is getting. 

A committee should be appointed at once to 
examine watchmakers and issue such certificates 
as agreed upon. 


The report of the committee on watch 
inspection was submitted by Charles T. 
Sunderlin, chairman, Rochester, N. Y., and 
adopted as presented. It was as follows: 


REPORT OF WATCH INSPECTION COMMITTEE, 


Your committee on watch inspection respectfully 
submit the following report: 

Since our last national convention in St, Louis 
there has been organized an International Asso- 
ciation of Railroad Watch Inspec ors of which the 
following are the temporary officers: 

A. M. Zerweck, East St. Louis, Ill, president; 
Alfred Borngeois, Jackson, Mich., vice-president; 
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WE DEAL IN REAL PEARLS ONLY 


We also have the finest collection of all kinds of Precious Stones, including the RAREST GEMS 
IN DIAMONDS, RUBIES, EMERALDS, and SAPPHIRES, and, of course, we have all the 
regular goods in the above lines. Also carry a complete line of Mounted Goods. 
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Your Very Next Special Order— 


Mr. Manufacturer, may call for the very stones you’re shy on. 
Can you afford to get caught? 





Your business is no stronger or safer than the weakest item in your line of per- 
manent staples. Better look them up NOW, and make sure. 


Remember, this line and name always go together in the Manufacturing Jeweler’s 
mind :— 


PRECIOUS AND IMITATION STONES 
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J. S. Coy, 1232 Marshall Field Annex, Chicago, 
secretary and treasurer. en 

We understand this organization has at present 
more than 1,000 members, and is to meet here in 
Cleveland, Aug. 22-23. It seems that the national 
association should lend whatever assistance possi- 
ble to this new organization, as most of their 
members are members of the national. 

Watch -inspection involves considerable labor ex- 
pense, and should be paid for. No doubt the 
new Government management will see the justice 
of his claim, and probably grant it if properly 
presented. We still feel that our suggestion of 
a year ago regarding delinquent railroad employes 
should be put into effect. There are a great 
many members of our association who have ac- 
counts owing them by railroad men. 

Men who stay in a locality for a year or two 
run as many accounts with the different line 
merchants as possible, and then move to another 
section of the country, but are still in the rail- 
road business. 

If the Bulletin would publish under a heading, 
‘‘Addresses Wanted for the Following Railroad 
Mer.” all our members reading the names would 
know what these addresses were wanted for. It 
is the custom with certain transient railroad men 


to run an account and pay along so as to establish ; 


a credit, and theri you find he has left for another 
part of the country, leaving a considerable balance 
of the account unpaid. By sending these names 
to our secretary, and any member knowing such 
parties also advising our secretary, A. W. Ander- 
sor, Neenah, Wis., a great many of these men 
could be located and made to pay, and at the same 
time greatly enhancing the value of the Bulletin 
to its members. 

Your committee recommend that this association 
take action instructing our secretary to insert 
such a column in the Bulletin. ° 

Respectfully submitted, 
THe Watcu INsPpecTION COMMITTEE. 


Edwin F. Sweet, Washington, D. C., 
assistant Secretary of Commerce, was next 
introduced, and read a paper on “Some 
Phases of the War,” which was both in- 
teresting and instructive. He called atten- 
tion to many phases of the war, among 
which he cited the fact that Germany of 
today is not an inventive nation, but has 
adopted its modern facilities in large part 
from other countries. 

Next came the report of the auditing and 
finance committees, which was submitted 
by R. T. Ferguson, chairman, Philadelphia. 
It was as follows: 


REPORT OF AUDITING COMMITTEE 
Aug. 21, 1918. 
American National Retail Jewelers Association in 
Convention Assembled, 
Gentlemen: 

The undersigned Auditing Committee is pleased 
to report that they have examined the books and 
vouchers of the American National Retail Jewelers 
Association and have found them correct, showing 
a balance of $5,363.99 on Aug. 1, 1917, having 
received from all sources $10,642.51, against which 
warrants were drawn for disbursements to the 
amount of $11,085.62, leaving a balance on Aug. 
15, 1918, of $4,920.88. Three thousand dollars of 
this amount is invested in bonds of The Conserva- 
tive Savings & Loan Association of Omaha, Neb.; 
the balance of $1,920.88 being in the checking ac- 
count of the Merchants Bank of Redfield, S. D. 

Among other things, the examination discloses 
that, owing to the lack of funds at times, our 
worthy secretary, Mr. Anderson, has to a large 
extent been obliged to finance the association, 
necessitating the payment of most of the bills with 
his personal check out of his own account, for 
which payments he was reimbursed in bulk when 
the funds of the association permitted. As your 
committee considers this unfair to Mr. Anderson, 
it recommends that in time of shortage necessary 
funds be borrowed in the name of the association 
so that all payments can be made by association 
voucher and check instead of the personal checks 
of Mr. Anderson, and thus make possible the carry- 
ing out of the proper system of making payments 
and a simpler method of auditing our accounts. 





This can easily be made possible by investing the 
special funds of the association in Liberty Bonds 
or similar securities, which can be used as col- 
lateral security when the necessity to borrow 
money arises. 

We further recommend that the confusion which 
has arisen from time to time by having both the 
secretary and treasurer receive funds and issue 
receipts therefor be avoided in future by having 
all the receipts first pass through the secretary’s 
hands; that he issue a proper acknowledgment 
therefor, first make a record of same in his books 
and then forward them to the treasurer. 

Respectfully submitted, 
R. T. FEercGuson, 
Chairman, 
F. D. AUSMAN, 
Conrap J. BroTHERLy, 
Henry F. StTecuHer, 
Auditing Committee. 


Mr. Ferguson next read an audit report 
of the Steele F. Roberts Memorial Fund. 





EDWARD H. HUFNAGEL, NEWLY ELECTED 
MEMBER OF THE EXECUTIVE COMMITTEE. 
The next matter on the program was the 

address of E. H. Hufnagel, Mt. Vernon, 

N. Y., president of the New York’ State 

Retail Jewelers’ Association, who addressed 

the convention on the subject, “Service and 

Its Relation to Success.” His address fol- 

lows: 


ADDRESS OF EDWARD H. HUFNAGEL 


Not long ago I heard a man, when hé was asked 
to serve on a committee, remark, “I’ve quit doing 
disagreeable work, you’ll have to ask someone else 
to take my place.’”’ This man had no conception of 
anything but the gratification of personal comfort 
and pleasure. 

No matter what achievements or properties a 
person gains, he has not in him the elements of 
real success unless he has for his motive the im- 
pulse of rendering some service. A short time 
ago Theodore Roosevelt called attention to the 
fact that Henry Ford was among those most re- 
sponsible for the delay in preparing this country 
to enter the war. The policy of waiting to see 
what will turn up is often fatal, and that type 
of mind which refuses to heed first warnings, that 
type, called opportunists, has upon its hands the 
blood of thousands of the young men of our 
country who might otherwise have been spared 
had we been prepared to enter the war months 
ago in the name of humanity and rendered an 
unselfish service to liberate mankind from a clique 
of designing militarists who had for their ambi- 
tion the domination of the world by force of arms. 

We jewelers gather together year after year 


resolving to establish higher ethical codes and to 
raise the standards of our business. We could 
fill volumes with the various resolutions which 
have been adopted without bringing results. Why 
is it that so few of these resolutions become 
powerful agencies to stimulate action, unless it 
is because there are so few who are willing to 
follow them up with personal work? The spirit 
of “What is there in it for me?” has gotten hold 
of our American people and when it has paid 
monetarily to be a pacifist, pacifism has been prac- 
ticed and preached. 

I wish we might take example from the Good 
Book, which does not record chapters of resolu- 
tions, but instead has a Book of Acts, which is full 
of rich experiences from life, depicting man’s 
struggle against difficulties. 

Many great souls have gone down in apparent 
defeat, but their escutcheons will bear the insignia 
of success because they spent liberally of their 
substance and devoted their lives to the realization 
of an ideal. Will our boys who have fallen in 
battle be characterized as failures? Many will 
lie in out of the way places unknown to the most 
of us, but success will crown their acts of service 
and unselfishness, and will make it possible for 
those of us remaining to enjoy the blessings of 
liberty. 

Without service there is no success in the true 
sense of the word. No matter what a man gains 
in tangible possessions, he loses in proportion to 
his accumulations if the gain is not linked up 
with some form of service. Happy is the man 
who finds pleasure in his work, whose mind is 
fixed upon perfection and who strives to broaden 
his sphere of influence by giving of himself un- 
grudgingly. He is like the battered and wounded 
soldier who has fought fiercely, and has been 
hurled into the depths of despair; yet from those 
depths has started to climb again with undimin- 
ished cheerfulness and courage until he has pain- 
fully gained the heights. Only that man who has 
been down, who in the eyes of the world has 
failed, can know the exquisite pleasure of rising 
to the summits. 

In conclusion, I wish to urge upon everyone 
the necessity of enlarging our activities of use- 
fulness in these war times. Let us apply the 
couplet “He succeeds best who serves best,’ to 
our actions and see what wonderful satisfaction 
comes to those who follow this principle. 

Nearly 2,000 years ago. there lived a Prince 
whose work in life was to bring peace and glad- 
ness to the hearts of men. He humbled himself 
and became as a servant. He suffered much, He 
was outraged, He was put to death. How I wish 
we Americans might learn the great lesson of 
Humility this Prince taught. His life was con- 
sidered a failure then, but has since proven to be 
the greatest success ever attained. 

The war we are now engaged in is America’s 
opportunity for success. If we boast not of our 
victories, but renew our pledge of service to the 
world from day to day, we shall rid mankind of 
the awful monster which has risen up to destroy 
our Liberty. May God Almighty use us as in- 
struments in his hands to liberate the world from 
oppression. If His favor rests upon us, we will 
have success through service, otherwise we are 
doomed to failure. 


A. W. Anderson, secretary of the na- 
tional association, and secretary of the Jew- 
elers’ Mutual Fire Insurance Co., next 
spoke, for a short time on Mutual Fire 
Insurance. He said at the present time 
$1,200,000 insurance was in force. 

Next came an address by Carl R. 
Damuth, who is treasurer of the A. N. R. 
J. A. His address was as follows: 


ADDRESS OF CARL R. DAMUTH. 


The jeweler, commonly classed as a small mer- 
chant, is situated like a small boat, single-handed, 
sailing without consort, with poor pilot, less qual- 
ified to weather the storms and vicissitudes of 
business life as compared to the larger merchant 
with system association and equipment, both by 
virtue of more man power and other essentials 
which continually gather vital information to assist 
in piloting this larger craft in its course upon the 
same sea of commerce. 

These differences mark tke classification of the 
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smaller and the larger establishments. The smaller 
merchant, being thus situated, must build his own 
environment. He must by force of circumstance 
cover more of his field in detail, which fact has 
largely excluded him from proper study and from 
reaching out into larger fields to glean benefits of 
greater knowledge and conception, to qualify con- 
stantly for better judgment to guide him on his 
way. 
RETROSPECTION. 

These conditions of the past, which in general 
surround the smaller jeweler, has tended to make 
for mechanics only storekeepers whose lives have 
been lived in a current of guessing, drifting here 
and there, and certainly not fitted for the bigger 
things of life, with their attendant risk and with 
no sturdy control of their conduct. No greater 
feld of vision of conception has come from these 
conditions, no proper stock-keeping system _ to 
guide them, to know at all times what investment 
in their different departments shows a profit or 
loss by proper turn-over, thereby assisting in keep- 
ing well balanced throughout. 

No specific knowledge or equipment necessary to 
render service. Extremely poor knowledge in the 
use of advertising. Poorly informed and with 
misguided judgment of his obligations and ethics 
towards manufacturer and wholesaler. 

His earlier indifference and resentment to prog- 
ress all have tended to make him a poor credit, 
unsatisfactory both to himself and to those with 
whom he may have had business association, 
These are the reasons, according to my concep- 
tion, why a few years back a considerable portion 
of the trade diverted to the channels of the de- 
partment store, where the essentialsypf good busi- 
ness had been learned earlier and our measure of 
success has recuperated only so far as we have 
progressed in knowledge and determination, with 
conduct befitting the man who knows. 

The small merchant is not to be condemned, but 
rather the obligation of those who have the larger 
conception and the means to carry to a successful 
end the great campaign of education now under 
way for the evolution of the mechanic to a mer- 
chant, for all know the great majority of jewelers 
are the outgrowth of the watch repair bench. 


RESULTS, 


The results from these conditions have been 
business failures or poor, undesirable credits, 
either one a very undesirable fact for the cred- 
itor to meditate upon. 

Factors at work consorting to safety and con- 
structive in their efforts are our national associa- 
tion in its every line of endeavor, earnestly striv- 
ing to benefit the individual jeweler in every city 
and town throughout the nation. The State asso- 
ciations, the trade journals, which have been pio- 
meers in this line of endeavor; the manufacturers, 
the distributors and larger retailers with large con- 
ceptions are giving greatly the much needed assist- 
ance in this struggle of the smaller merchant to 
become intellectually bigger and to be _ better 
equipped in the essentials for greater fortitude, 
knowledge and determination to meet the greater 
demands of the present and future. Realizing the 
results of the perilous voyage of the little fellow, 
all branches of the trade are thus grouped to con- 
voy the smaller craft and protect it from the sud- 
den attacks of the submarines of the trade as well 
as the rocks. 

Why should not the jeweler of to-day, both large 
and small, be encouraged and abound with enthu- 
siasm and determination, making sure that he shall 
overlook nothing that will strengthen him as an 
integral part of the great army of retail jewelers. 
Right here the warning should be to those who 
may still be indifferent, for after all it is the men- 
tal attitude which makes it possible for results to 
come from the splendid opportunities which pre- 
vail to-day for the benefit of the trade to uplift 
and assist the smaller merchant to come into his 
own. It requires a determined will power to 
absorb and put into action, and it seems timely to 
ask for the open mind and full determination of 
all to become more efficient in all branches of 
their chosen field. 

At this time also more imperative than ever, 
while our great nation is passing through the 
greatest crisis of its existence, and which is cham- 
pion to the cause of liberty and justice to all, we 
cannot do our part in full support of our Prest- 
dent and that for which he so nobly stands, unless 
we individually do to our utmost to qualify and 
not be found wanting at this grave time. 





The report of the credentials committee 
was given as follows: 


REPORT OF CREDENTIALS COM MITTEE 


The Credentials Committee has examined the 
figures on membership as submitted by the sec- 
retary and submits the following report, each 
State being entitled to one vote for each 20 mem- 
bers or fraction thereof, in good standing. 

We find that several unorganized States are 
entitled to one vote each on proper action of this 
convention, which may seat one delegate in each 
unorganized State. 

The attached sheet gives the number of mem- 
bers in each State, also the number of votes each 
State is entitled to, and under our by-laws such 
votes may be cast by one delegate or divided up 
among several delegates from each State as may 
be decided by the delegates themselves. 


No. of No. of 
Members, 1918. Votes. 
Pia. 8s 6 iets ote tee ee 2 
Califermia .écccnes aia ap tk Stee 144 8 





R. T. FERGUSON, CHAIRMAN OF THE AUDITING 


COM MITTEE 
EE a ee ar 2 
GN > wieuc bie bclene ceeew 39 2 
ER ee ae eee eee 27 2 
SE C6: db diane waa tee eee 14 
Re eee 6 t's oe ee i ia Ball 106 6 
See ee re et ae eae a 79 4 
ie es ls fe ed 64 4 
SE hace oeeeesbanecees 42 3 
Maryland-Delaware .......... 7 l 
EL ss a wewda baba’ 128 7 
PR: Goabe ewan cloud ee tats 138 7 
es ec el edhe ne hae 150 8 
PE. “iw oc Gnas 40s be Cae és 9 1 
EL. Jee eileeaick we a ak wees 83 5 
i in a a a ke lal 154 8 
ee ee 26 2 
EE Ds. bd seo kae ose ee 51 3 
ens UO. os 5 oes céaeews éb408 300 15 
ee a ee 46 3 
Be. Ge és a wo oe ba eee 40 2 
Ss £ceea oe ae & a bie ce ee 182 10 
IO... a's ah Gn Gb aerate 32 2 
ee mere pene ee 82 5 
ee Pr nae 173 9 
Gs. SRO on oo k'ks dae buaces 16 1 
Se |. 5 vtws ctoeer cates 54 3 
BOS uv -ks 44.s0SaGewh etn 0640 . 66 4 
WOE. caace odes ovwdy te ure’ 78 4 
WE: sce cveacsesensan sed 64 4 
We «co a ogee Gh or eke 79 4 
WEORE WHEL, ok c.cdndice 00 Shox 48 3 
WE <b 5 oho Sac acbs eens eee 13 
5 a eer eee 24 8 


The States at large, in which there are no reg- 
ular associations, but which have members of the 
national association, are: 


Alabama 
Florida 


SHIN 5 sno 5080 be 6 ec esie é0.o2 0k eae 
RIO 5. 55d <' ea bee ce sb eals ets ee 
I a 6 dc &900.3's bad baht een ee 7 
OG GROE 6a sok dins beth bend bation ee 
SPEND °) 4 aa Wein 6 Je wkd ete ae bbe 5 Bees Oe eT ey ee 
Wreeetet 5 wc caawe tba Pe PerTrey a 
ERG CoG wate OE Dinted.. x « «vv deiwais co bs cad . 183 
President George A. Brock..........cccees so 
First Vice-president Arthur A. Everts........ 1 
Second Vice-president Jean R. Tack.......... 1 
a reaeurer. G. Ti; RO, bibs co <5 dees th okecced 1 
Chas. T. Ebans, member Executive Committee. 1 
W. E. Riechert, member Executive Committee. 1 
A. W. Anderson, Secretary........ oa bie wide oat 

Geom 66GR- idsc es cscs ans keene $900 be oke Shae 


Gustave Keller reported that the com- 
mittee appointed to recommend changes in 
the by-laws of the association had no re- 
port to make at the present time, and then 
submitted his report as chairman of the 
resolution commitee. 


Resolutions 


The American National Retail Jewelers’ Asso- 
ciation, in thirteenth annual convention assembled, 
at Cleveland, O., Aug. 20 to 23, 1918, recognizing 
the winning of this war as the nation’s present 
greatest task, again pledges to our illustrious Pres- 
ident and our Government the unswerving loyalty 
and tenders to these the full service in every war 
activity of the retail jewelers of the 48 States of 
our nation. 

Mindful of our public duties not only during 
the war, but as well the obligations which will 
come to us as a result of the returning brave boys, 
who made democracy ‘safe in the world and hence 
a place fit to live in, and who paid the price by 
becoming incapacitated to resume the avocation 
they followed before going to wart, we, the jewelers 
of America, pledge our best assistance by offering 
every opportunity to those returned heroes to find 
gainful employment in the business in which we 
are engaged and of which we are so proud. 

* * * 


Time is valuable and in these eventful days 
every minute counts. There should be no waste, 
hence we commend most heartily the efforts of the 
National Jewelers’ Publicity Committee in second- 
ing the efforts of the Watchmen of America to 
conserve time by insisting upon punctuality every- 
where and on the part of all. 

s * * 


We again reaffirm our former position on all the 
unsolved problems confronting the retail jewelers. 
of America, and _ respectfully refer them to our 
national officers for such attention as can be given 
them during these war times. 

* * ~ 


We congratulate the Jewelers’ Fire Insurance 
Co. of Wisconsin upon its splendid growth, 
We recognize in it the future bulwark of our as- 
sociation and most earnestly urge all jewelers of 
the land to favor it by taking out a policy. 


* + * 


We appreciate the difficulties under which our 
national officers labored during the past year. We 
thank them for their devoted, intelligent and pa- 
triotic service and express to them our full con- 
fidence, 

* * * 

We have watched with pride and satisfaction 
the work and accomplishments of the Jewelers’ 
Vigilance Committee and of the War Servite 
Committee. We acknowledge the debt we owe 
to the officers and men constituting these commit- 
tees, and hereby express to them our heartfelt 
gratitude and sincere appreciation. 

— + * 


We again thank most sincerely the efficient and 
devoted trade press of our country for their con- 
tribution toward our welfare during the past year 
and commend it most strongly to the jewelers of 


our land. 
— i <_ 


Our convention in Cleveland has been pleasant 
and profitable. We beg to make grateful acknow- 
ledgment to all who contributed toward making 
it so, especially the Mayor, the President of the 
Chamber of Commerce, the ladies and the jewelers 
of the city, all who participated in the program; 
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the hotel management and the public press. To 
all a hearty “Thank you.” ore 
GUSTAVE KELLER, Appleton, Wis. 
Eucene TAnkKE, Buffalo, N. Y. 
A. L. TuHoma, Piqua, Ohio. 
Two other resolutions were also adopted, 


which were as follows: 

Whereas, It has been stated in public press that 
a tentative special tax of 10 per cent. has been 
placed on jewelry made wholly or in part of 


platinum, and — 
Whereas, This tax is supposed to have been 


placed by the Committee on Ways and Means in. 


order to conserve platinum, and 

Whereas, It has been clearly proven to the Com- 
mittee on Ways and Means that the Government is 
now in complete control of all the platinum metals 
and that no further control is required, and 

Whereas, It has been further shown that the 
Government does not wish to buy manufactured 
platinum jewelry and has no objection whatever to 
the sale of such platinum jewelry by the jewelers, 


d 
i biress, The sale of the finished stock of plati- 
num jewelry including valuable gems mounted in 
such jewelry will be hampered by such a special 
tax to the detriment of the Government revenue, 
and with serious financial consequences to the 
dealers in such platinum jewelry, be it 

Resotvep, That the American National Retail 
Jewelers Association in convention assembled em- 
phatically protest against any such singling out of 
platinum jewelry for special taxation, but respect- 
fully ask that platinum as well as other jewelry 
and other articles sold by jewelers shall be in- 
cluded in a single group under a uniform tax 
and be it further 

Resotvep, That copies of this resolution be 
immediately sent to the Hon. Claude Kitchin, 
chairman of the Committee on Ways and Means 
and to all members of that committee. 

* * * 


Whereas, The jewelers war revenue tax com- 
mittee has requested the Committee on Ways and 
Means of the House of Representatives to tax 
the sales of jewelry and other articles handled 
by jewelers and sold by the dealer to the con- 
sumer at the same rate as other commodities with 
which jewelry is now grouped under the Revenue 
Act of 1917, and 

Whereas, This method of taxation will insure 
the largest possible return of revenue to the Gov- 
ernment with the least disturbance of our industry, 
be it . 

RESOLVED, That the American National Retail 
Jewelers Association in convention assembled, ap- 
proves and heartily endorses all the recommenda- 
tions of the Jewelers’ War Revenue Tax Commit- 
tee to the Committee on Ways and Means, and be 
it further ) 

Reso_vep, That the American National Retail 
Jewelers Association respectfully request the Com- 
mittee on Ways and Means to accept those recom- 
mendations and embody them in the pending tax 
bill to be presented to Congress, and be it further 

ResoLvep, That a copy of these resolutions be 
transmitted to the Hon. Claude Kitchin, chairman 
of the Committee of Ways and Means aforesaid 
and to members of said Committee. 


Next came the report by T. L. Combs 
on the “Watchmen of America.” 


REPORT OF COMMITTEE ON “WATCHMEN OF 


AMERICA.” 

Mie special committee appointed to make a study 
of the proposed ‘“‘Watchmen of America” Publicity 
Campaign recommend the adoption of the plan and 
Suggest the following course of procedure. 

To conduct an educational campaign through 
the use of newspapers, magazines, moving pictures 
and printed matter, for the purpose of creating a 
national sentiment for punctuality, using “On 
Time in War Time’”’ as our slogan. To have a 
beautiful emblem designed, certificates and pins 
made, same to be distributed by contributors to the 
Watchmen of America Fund and by members of 
this association. 

Certificates and pins to be awarded to persons 
engaged in war activities of every kind for punc- 
tuality in service covering definite periods. 

To have one central point of distribution where 
jewelers may obtain a supply of these emblems and 
Pins. 

To leave the details of devising a workable plan 





of awarding and distributing the certificates and 
pins to a committee appointed for that purpose. 


The committee also prepared a telegram 
to President Wilson on the action of the 
association which read as follows: 


TELEGRAM TO PRESIDENT WILSON 


CLEVELAND, O., Aug. 22, 1918. 
Woodrow Wilson, President of the United States 
of America, Washington, D. C. 
Honored Sir: 

The American National Retail Jewelers’ Asso- 
ciation, in 13th annual convention assembled at 
Cleveland, O., this 22d day of August, 1918, directs 
that you be informed that in addition to their 
willingness to give loyally of their lives and money 
in war service, they propose a nation-wide “On 
Time in War Time” campaign of punctuality in 
all American industry and training. The vital 
importance of correct time in our national eme1- 


el 


CHARLES L. SUNDERLIN, CHAIRMAN OF 
WATCH INSPECTION COMMITTEE 


gency prompts us to repledge our support and 
devotion to you and to tender to the United States 
Government the establishments and entire faclii- 
ties of our many members as time service stations. 
‘We await your command. G. A. Brock, 

A. W. ANDERSON. 


A copy of the same telegram was also 
sent to Secretary of the Treasury McAdoo. 

Next came the report of the Steele F. 
Roberts Memorial Fund, which was sub- 
mitted by H. F. Stecker in the absence of 
August Loch, chairman. This _ report 
showed that there is at the present time 
$3,260.11 in the fund, of which amount 
$1,000 has been invested in Liberty Bonds. 

The convention then turned its attention 
to the election of officers, and President 
Brock asked that former Vice-President 
John Archibald take the chair. Mr. Archi- 
bald was greeted with applause as he 
mounted the platform and then proceeded 
in a businesslike manner to the nomination 
and election of the officers of the associa- 
tion fer the ensuing year, the result being 
the re-election of the entire set of officers, 
as follows: President, George A. Brock; 
first vice-president, Arthur A. Everts; 
second vice-president, Jean R. Tack; treas- 
urer, C. R. Damuth: secretary, A. W. An- 
derson ; new members of the executive com- 





mittee, E. H. Hufnagel, Robert Koerber, all 
of whom were elected unanimously, one 
vote being cast by the secretary for each 
nomination. 

The presentation of the Roberts Banner 
to the State making the largest gain in 
membership next took place. This banner 
went to Oregon. The Combs banner, pre- 
sented to the State making the largest per- 
centage gain, was won by Tennessee. The 
banners were presented with suitable 
speeches and accepted by members of the 
respective State associations. 

This concluded the official business of 
the convention with the exception of the 
selection of a place for holding the next 
convention of the national association and 
the fixing of the salaries of the officers, 
both of which matters were left to’the dis- 
cretion of the executive committee. 

Just before the convention closed T. L. 
Combs announced that $80.75 had been col- 
lected for the Red Cross Fund, and it 
was voted that the additional amount to 
make the sum total $100 be raised from 
the floor, which was done. 

This concluded the formal proceedings 
of the convention and adjournment was 
taken. 


Reports from State Associations 


REPORT OF MISSOURI STATE ASSOCIATION 


The 12th annual meeting of the Society of Re- 
tail Jewelers of Missouri, was held in Kansas 
City, July 15-16, at the Baltimore Hotel. 

Taking all things in consideration the attendance 
was as good as in former vears. 

The membership gained over that of last year, 
some coming in after the convention was over. 

There was quite a number of good talks made 
by different members of the association. 

The meeting was considered by all to have been 
a very interesting as well as instructive one. 

E. L. THurser, Sec. Treas. 


REPORT OF THE NEW HAMPSHIRE RETAIL 
JEWELERS ASSOCIATION 


The New Hampshire Retail Jewelers’ Associa- 
tion sends the warmest greetings to the national 
convention at Cleveland and we wish to assure the 
officers of the national association that the jewel- 
ers of New Hampshire appreciate and admire the 
good work the association is doing for the genera) 
betterment of the trade. 

Our annual meeting which is usually held in 
March was postponed until September, at which 
time we hope to meet at Hotel Maplewood, Béth- 
lehem in the White Mountains. 

During the past year the association has been 
incorporated and a jewelers repair lien law got- 
ten through the legislature which enables us to 
dispose of all repairs left over six months. 

Respectfully submitted, 
W. L. Ficxert, Secretary. 


REPORT OF THE OHIO RETAIL JEWELERS’ 
ASSOCIATION 


The Ohio association is in a prospereus con- 
dition although the secretary and other officers 
have been busily engaged in the various war ac- 
tivities in the State and cities. ; 

The membership condition at this time is some- 
what in advance of last year. At the last year’s 
convention there was a total of 140 members, while 
at this time we report 172 on our books as mem- 
bers. 

The financial condition of the association is 
also favorable, as the association at this time is 
worth somewhat over $1,100. 

Respectfully submitted, 
E. R. ABRAHAMSEN. 


REPORT OF THE NEBRASKA RETAIL JEWELERS’ 
ASSOCIATION 
Association work in Nebraska was never more 
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encouraging than at the present time. Our gain 
in membership the past year has been 32 mem- 
bers, due largely to the work accomplished by 
the national association and the activity of the 
State association. 

Our State convention this year was the largest 
ever held and $450 was subscribed at this con- 
yention for the Research Work Fund, $100 having 
been previously subscribed by the ‘association. 

The crying need of the jewelry trade is an 
accurate accounting system and many are anxiously 
waiting for such a system to be compiled by the 
association. 

The Jewelers Mutual Fire Insurance has also 
been an incentive for the jeweler to join the 


association and I believe the files of the insur- . 


ance company will show quite a few of our mem- 
bers as policy holders. 

We have been very fortunate in always having 
a very active bunch of officers, and from the 
president down, they are all always willing to give 
their time and share their expense in prompting 
the association’s cause and Nebraska lays claim to 
one-of the most active associations, 

With best wishes for a successful convention 
and regretting my inability to be with you, I re- 
main, 

Yours very truly, 
Ep. B. Janske, Sec’y-Treas. 


REPORT OF TENNESSEE RETAIL JEWELERS 
ASSOCIATION. 


American National Retail Jewelers’ Association, 
Cleveland, O. 
Mr. George A, Brock, President: 

Tennessee begs to make the following report: 

The Tennessee Retail Jewelers’ Association held 
its fourth annual convention at the Board of Com- 
merce building in Knoxville, Tenn., July 30-31. 
The convention was a very enthusiastic one, with 
about 50 delegates in attendance. 

We have added 21 new members to our roll, 
nearly doubling our membership, and have gotten 
out our first souvenir program. We regret the 
inconveniences suffered by many of our members 
through the loss of watchmakers and other em- 
ployes whe were called to the service of their 
country, rendering a great many unable to attend 
the convention. Secretary Blue has been very ill 
during the entire spring and summer. Mrs. Blue 
took over his office and has done some very valiant 
work. She has been the means of creating a new 
interest among the jewelers of the State in the 
way of local organizations in the four large cities, 
namely, Chattanooga, Nashville, Knoxville and 
Memphis. Memphis organized (a hundred per 
cent.) with 15 members, carrying off the honor 
flag for the largest per cent. membership. Last 
year our association had 33 paid-up members, two 
members in arrears and seven delinquents. This 
year we have 54 paid-up members, two arrears and 
five delinquents. Many hundreds of letters have 
gone out from this office, besides circularizing the 
State three times, two special letters from the 
president and one from the secretary. The con- 
vention had some of the best speakers of the State 
to address them. I would like to mention a few 
of them. Mr. John T. Menefee, from the State 
Internal Revenue Department, Nashville, spoke on 
“The War Tax on Jewelry as It Applies to Re- 
tailers.” He made a very fine talk, and one 
jeweler was very much interested in Dr. Harry 
Clark, of the University of Tennessee, who ad- 
dressed the jewelers on “Civilization Deserves Bet- 
ter Things.” He urged the jewelers to continue 
doing businss as usual, but at the same time to 
practice business economy. “Luxuries” of one age 
are a necessity in another age. The jewelry busi- 
ness is not a non-essential trade, because there 
are many things needed in that line that to some 
persons are absolutely essential. 

We also had with us Col. John L. Shepherd, of 
New York, who, in his usual interesting manner, 
informed the members of the work of other asso- 
ciations. 

The treasurer’s report showed a balance at the 
Knoxville convention of $89.92 in the regular 
checking fund and $100.79 in the program fund (as 
soon as all is collected). . 

The following officers were elected: 

James D. Hope, president, Knoxville, Tenn. — 

Julius Goodman, first vice-president; Memphis, 
Tenn. ? : * Pi 
C C. Bréese, second vice-president, Franklin, 


Tenn. 





W. T. Blue, secretary-treasurer, Gallatin, Tenn. 
Charles E, Maskall, assistant secretary-treasurer, 
Knoxville. 
Respectfully submitted, 
H. G. Cook, 
J. Howe, 
A, E. McCuttoucu. 


REPORT OF NEW YORK STATE RETAIL JEWELERS’ 
ASSOCIATION 


In reporting for the New York State Retail 
Jewelers’ Association, I am pleased to say that, 
notwithstanding the fact that we are at war and 
that many of our members are passing through 
trying times on account of shortage of help, the 
inability of procuring and the delay in receiving 
many lines of merchandise, and the many problems 
that are confronting our members, our association 
is in a most healthy condition, both morally and 
financially. 

Dues are coming in as promptly as in other 
years, and we have to-day 300 paid members, which 





FRED W. DROSTEN, CHAIRMAN OF COMMITTEE TO 
WORK WITH COUNCIL OF NATIONAL DEFENSE, 


is the same number as we had at last year’s con- 
vention. Resignations are very few, having. lost 
during the past year but 12 members—five resig- 
nations, six businesses discontinued and one death. 
Thirty-five new members were received and our 
total membership to-day numbers 382. 

Our annual convention, held at Rochester on 
July 1, 2 and 3, was a splendid success; the at- 
tendance was equally as good as other years; the 
addresses and discussions were most excellent, 
and the actual accomplishments and benefits de- 
rived never equaled this year’s convention. 

The jewelers throughout our state assisted nobly 
in all patriotic work, such as Liberty Loan, Y. M. 
C. A., Knights of Columbus and War Savings 
Stamp drives, and have given liberally not only 
of their time but of their means to help win the 
war and make the world safe for democracy. 

While we have not attempted any great reforms, 
still our association was always ready to assist 
where assistance was necessary, and has been rep- 
resented at the various meetings of the Jewelers’ 
Vigilance Committee and the War Revenue Tax 
Committee, and several visits were made to Wash- 
ington on the tax question. 

One new local association was formed in our 
State, that of the Bronx Association in New York, 
with about 100 members. Many of these have be- 
come members of our State association, while 
many more will join this fall. 

Many ‘of our members have taken individual 
membership in the Sustaining Membership Fund 
for Research. Work, conducted by the national 
association, and our association at its last conven- 
tion voted to-take out a full membership. 

Through the efforts of our Insurance Commit- 


tee arrangements have been made with a mutual 
company whereby our members can place their in- 
surance for not only fire but liability insurance as 
well, at a saving in the form of a rebate of 25 
per cent. This in no way conflicts with the Jewel- 
ers’ Mutual. In fact, the two work hand in hand, 
and I think our national secretary will agree with 
me in that we have more insurance in force in 
New York State -in the Jewelers’ Mutual to-day 
than ever before, and it has been the medium of 
procuring many new members. 

A copy of the new minimum price list as pub- 
lished by the national association is being sent to 
each one of our members, which we trust will 
increase materially the profits of the repair de- 
partments of our members. 

While things may seem somewhat dark for Ger- 
many just now, everything looms bright in the 
New York State Retail Jewelers’ Association. 

ALFrep O. BALp, 


Aug. 22, 1918. Secretary. 


REPORT OF KANSAS ASSOCIATION 


It is with a greater measure of joy and conf- 
dence I make my report this year of our Kansas 
Retail Jewelers’ Association to our parent associa- 
tion, the American National Retail Jewelers’ Asso- 
siation, and as an association we are deeply grate- 
ful for our organization and for the privilege 
we have of being lined up with the national asso- 
ciation. We are thankful for all this big associa- 
tion is doing for us and our sister State associa- 
tions, 

I can think of no greater or more beautiful idea 
than that for which the association stands. It is 
the sturdy oak protecting all its branches—State 
associations. Its watchfulness and care of us is 
likened unto me as a mother’s love for her chil- 
dren. We, as an association, wi'sh at this time to 
express our thanks to our beloved president, Mr. 
Brock, for his untiring efforts in our behalf—for 
the work of the Research Bureau, and for that 
committee at Washington watching and working 
for our protection, but with every fiber strained 
that we, as a nation of jewelers, do our utmost to 
help win this war, to make the “world safe for 
democracy”’ and, as our esteemed past president, 
Mr. T. L. Combs, has said, “Democracy safe for 
the world.’’ 

I wish to tell you our Kansas jewelers are in- 
tensely patriotic. This is the one time in the his- 
tory of the ages when we who aye left behind 
should show the spirit of good-will, of cheer, and 
even of happiness. We will hold the trench till 
the return of “‘our boys” who go “over the top” 
and keep the Hun on the run. It has been said in 
an old proverb that “che who cannot smile should 
never keep shop.” “Let’s smile.” And if we are 
grieved or sorely perplexed, let’s be calm and say 
with our grand old father, Abraham Lincoln, who 
said under like conditions, “Soon this, too, will 
pass.”’ 

Already I am being questioned on every side by 
the wives of our jewelers, “If my husband’ goes, 
can I continue the business?” “Yes,” say I, “‘for 
I have, been ground through this jewelry. mill, 
strating at the very bottom, for over twelve ‘year., 
and my time, and experience, and help will be 
yours in time of need. But have your husband 
join our State association now.” | 

Our State association is showing a slow but fa- 
vorable growth; more interest has been mani- 
fested during the last six months than at any time 
in the past five years. At our State: association 
meeting, held in Topeka on May. 13, intense in- 
terest was shown and the boys went away delighted 
with the results of their meeting and our hopes 
and aims. Kansas stands for truth in advertising 
and the unjust practice of guaranteeing, and for 
every good thing the national association endorses. 

The new members were only too glad and anx- 
ious to join us, and this fact makes us more 
patient and kindly toward those who have not yet 
lined up. It is only a matter of time till every 
loyal, legitimate jeweler in the State will be with 
us, 

Too often the jeweler who devotes so much time 
to bench work will not digest or even devour the 
contents of our mailed letters to him. Fon*years 
he has been deluged with circular letters and he 
has no time to waste—the thing he has not yet 
learned is how to separate the tares from the 
wheat—for any letter from State or nationali asso- 
ciations are wheat to me—however, in every in- 
stance but one where it has been possible to talk 
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face to face with the jeweler, his fears and preju- 
dices have been met and destroyed, and he is glad 
to be a member. 

I think the plan of the State secretaries ex- 
changing ideas a very helpful one, and feel in 
my work during the coming months I will be able 
to avail myself of some of the suggestions. I 
have been very pleased with the mail received from 
other secretarics. As for myself, if they have not 
heard from me, I wish now to explain that after 
leaving St. Louis last year I went on East for a 
short time and in some way mislaid their cards 
with addresses, and hope they will favor me with 
qa full supply again, 
even a Kansas cyclone cannot tear them from me. 

I am very happy to tell you of the complete 
winning over of our jewelers in my home city at 
the time of-our State meeting. That alone repays 
me for every hour I have given to this work. Al- 
ready we are sticking together on repair prices— 
we are all more friendly—and a spirit of helpful- 
ness has taken the place of “‘he-will-stab-me-in-the- 
back’’ disposition. 

We are to forma local club as soon as cool 
weather comes. Most of us have been too busy 
to attend a luncheon and get-together time, and 
have postponed it from time to time. But all seem 
anxious that we have this club. I have great 
hopes as to what it will mean to each one of us 
and look forward to an early local organization. 

In regard to the Christmas gift giving, in sound- 
ing out my customers many have said they are not 
for restraining this side of the world’s industry. 
It is a wonderful uplift and encouragement to give 
and receive love gifts, and this is the big hope 
and the real reason, as I said last year, for all of 
us being in this business and why we have been 
sustained throughout all the ages. Of all gifts, 
they (my customers) have said that the gift of 
jewelry is most lasting and pleasing. Without 
intended injury to anyone, to curtail buying and 
giving along this line, it is feard that the buying 
along other lines will be curtailed in a great meas- 
ure. Unless mankind is left reasonably free to 
buy and give, he is mesmerized to a certain extent 
in all other buying and giving—even to Bond and 
Thrift Stamp buying. There is plenty of money, 
it seems, in this country, and the jeweler can be a 
Paul Revere to help our Government, for as a 
customer loosens ‘up and buys from us, we can 
say, “Go buy bonds also.”’ 

Our Kansas association in this next Liberty 
Loan will buy every dollar’s worth they possibly 
can. 

Kansas has enrolled 60 paid members, of which 
five are renewal members and 17 new members. 


L. Appts, 
Secretary. 


Aug. 21, 1918. 


REPORT OF OREGON RETAIL JEWELERS ASSN. 


To the Officers and Members of the American Na- 
tional Retail Jewelers’ Association, Cleveland, 
Ohio. 

Gentlemen: 

The Oregon Retail Jewelers’ Association here- 
with submits for your information the following 
report of the 1918 State convention, held at Salem, 
Oregon, June 5 and 6. 

The address of welcome by Hon, Mayer Walter 
Keys, of Salem, extended to the jewelers and 
their ladies a hearty welcome to the Captal City. 

The address of welcome was responded to by 
Secretary F. M. French. 

An address by A. G. Clark, manager of the 
“Home Industry League’ of Portland, was ably 
delivered and appreciated by the members of the 
convention present. 

The reading of communication from George A. 
Brock, of Los Angeles, president of the national 
association, was a review of the work of the na- 
tional association and what was being done along 
the line of standardization and research work. 

A communication was read from H. Victor 
Wright, of Los Angeles, relative to ‘the adoption 
of a model accounting system. Also the advan- 
tage of the sustaining membership principle and 
the progress made during the past year. 

A letter from T. L. Combs, of Omaha, Neb., 


congratulated the Oregon association for the work 
accomplished during the past year. 

Address by Walter A. Denton, of Salem, secre- 
tary of the Oregon Retail Grocers’ and Merchants’ 
Subject, 


Association. “Modern Merchandising.”’ 


and promise this time that - 





Mr. Denton handled his subject in a manner that 
convinced his hearers that he was master of the 
subject. He brought out many new ideas showing 
the necessity of more progressive methods and the 
necessity of co-operation between merchants. Mr. 
Denton suggested that all retail merchants’ asso- 
ciations should be united under one head, to be 
known as the “Retail Merchants’ Association of 
Oregon.”” On motion, the Legislative Committee 
was instructed to investigate the matter and re- 
port at the next annual meeting. 

Storekeeping and store books was discussed at 
length and many good points brought out. Presi- 
dent Brock received many compliments for his 
efforts in the securing of expert advice relative 


to storekeeping problems from every possible 
standpoint. 
Address by Jack Littell, chief deputy United 


States internal revenue collector of Portland. Sub- 
ject, “The Jewelers’ War Tax.’”’ This was the 
nmiost interesting subject brought before the con- 
vention. Mr. Littell soon convinced his audience 
that he had given the subject much study and 














COL. JOHN L. SHEPHERD, WHO ATTENDS 
EVERY JEWELERS CONVENTION 


made it very plain just where the jewelers stood 
regarding the war tax and on what he was ex- 
pected to make monthly reports. 


Jan. 1, 1918, number of active members....... - 46 
Jan. 1, 1918, number of contributing members... 1 

BOO 6.05 SRE RN nc ows en dicceateh tee bewdaeie 47 
June 5, 1918, number of active members....... 77 


June 5,'1918, number of contributing members. 5 


Total membership Aug. 1, 1918............ . 82 
A gain during the past year of 35 members with 
no delinquents. 
Respectfully submitted, 
F. M. Frencu, 
Secretary-Treasurer. 
Albany, Ore., Aug. 22, 1918. 


REPORT OF NORTH CAROLINA JEWELERS ASSN. 


Our State has now 46 members paid up. We 
got six new members during the year by personal 
solicitations of members. There are about 400 
watchmakers in North Carolina, according to the 
Jewelers Board of Trade list. Two hundred of 
these are repairers with no rating. Fifty carry on 
other business as main occupation. Seventy-five 
are very smali, while the 75 remaining have per- 
haps the bulk of the stock and are doing over 
three-fourths of the business in the State. 

I have sent out two circular letters pointing out 
the advantages of belonging to the association, but 
somehow little interest was .manifest. 

The circular of our national secretary, stating 
that the State dues include national dues and also 


subscription to the Bulletin, brought the most re- 
sponses, and I trust these notices will be con- 
tinued. 

We had more than $1,000 in the treasury, and 
at our yearly meeting we decided to contribute $75 
to the Research Fund and buy $1,000 worth of 
Fourth Libérty Loan Bonds, also voted $100 to 
have association represented at the national con- 
vention. 

The members are in entire harmony with the 
national association policy and were enthusiastic 
about the work done .by the War Committee. 

Our meeting at Asheville was fairly well at- 
tended, and business was attended to with dis- 
patch. Most of the members promised:to take out 
an insurance policy in our Mutual Fire Associa- 
tion. ' 

R. C. Bernav, 
Secretary. 


Roster of Members 


Name and City: 

Abrahamsen, E. R., Cleveland, O. 
Adams, H. E.. Tampa, Fla. 

Addis, Miss M. L., Topeka, Kans. 
Akers, B. W., Knoxville, Tenn. 
Anderson,’ A. W., Neenah, Wis. 
Archibald, J. P., ‘Blairsville, Pa, 
Arnold, Kent, Akron, O. 

Aronson, Eli, Dunkirk, ) ee 
Ausman, F. D., St. Marys, O. 

Avery, J. B., Amherst, O. 

Barker, Eugene, Lansing, Mich. 
Beman, R. C., Greensboro, N. C. 
Benson, E., Ashtabula, O. 

Bertil, Norbert, Newark, N. J. 
Bordner, A. F., New Washington, O. 
Bogt, F. A., Mishawaka, Ind. 
Bowman, Chas. W., Somerville, N. J. 
Brainard, S. H., Medina, O. 

Brock, G. A., Los Angeles, Cal. 
Broer, W. H., Toledo, O. 

Brown, Glen C., Terre Haute, Ind. 
Brown, C. B., Omaha, Nebr. 

Broer, W. E., Toledo, O. 

Brotherly, C. J., Newark, N. J. 
Burn, John, New Philadelphia, O. 
Burritt, S. D., Rochester, N. Y. 
Camp, Samuel R., Akron, O. 
Campbell, L. M., Canandaigua,.N. Y. 
Casper, G. J., Cleveland, O. 

Cerne, Frank, Cleveland, O. 
Chamberlain, V. L., Pontiac, Mich. 
Chapman, J. R., Oshkosh, Wis. 
Combs, T. L., Omaha, Nebr. 
Corwin, J. A., Lakewood, O. 
Crowder, E. R., Cleveland, O. 

Dawn, G. J., Port Clinton, O. - 
Dannish, C. R., Redfield, S. Dak. 
Deuble, Walter H., Canton, O. 

Dister, E. J., Cleveland, O. 

Donnelly, Peter J., Amsterdam, N. Y. 
Downs, Harry, Bellevue, O. 

Drosten, Fred W., St. Louis, Mo. 
Duncan, C. J., Massillon, O. 
Dygert, Chas. H., Rochester, N. Y. 
Eberheart, A. M., Chicago, IIl. 
Evans, Chas. T., New York, N. Y. 
Everts, Arthur A., Dallas, Tex. 
Fisch, Geo. N., Sharon, Pa. 
Fisher, W: C., Lorain, O. 

Foster, Mrs. Cora, Tipton, Ind. 
Fox, Elmer H., Cleveland, O. 
Fox, Ray L., Cleveland, O. 
Fraiberg, «J. H., Cleveland, O. 
Frisch, G. A., Buffalo, N. Y. 
Fuller, W. H., Silver Creek, N. Y. 
Furgason, R. T., Philadelphia, Pa. 
Gaines, W. S., Cleveland, O. 
Given, J. B., Rochester, N. Y. 
Greer, J. G., Ft. Worth, Tex. 
Greve, Carl J., Portland, Ore. 
Guentmer, A. L., Youngstown, O. 
Hagamann, B. J., Chicago, Il. 
Hastings, E. T., Cleveland, O. 
Hay, C. W., Coshocton, O. 
Haynes, Chas. M., Chillicothe, O. 
Haney, C. H., Hampton, Ia. 
Heintz, Fred J., Lexington, Ky. 
Hueter, A. T., Cleveland, O. 
Hwvfnagel, Edw., Mt. Venon, N. Y. 
Hope,. J. D., Knoxville, Tenn. 


-Irvine, E. D., Chicago, Ill. 
+ Irion, Wm. M., Louisville, Ky. 


Inskeep, W. A., Columbus, 0. 
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More than a mere 
name — 
Itis a symbol o 




















Kindly remember that the W. W. W. proposition offers not 
only good rings—as good as rings can be made—but a truly re- 
markable business service such as every progressive jeweler 


White, Wile & Warner 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N. Y. 
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Full Report of the A. N. R. J. A. Convention 


Keefer, C. A., Grafton, W. Va. 
Keller, Gustave, Appleton, Wis. 
Kirstner, I. A., Painesville, O. 
Kinnaman, C. H., Cleveland, O, 
Kirkpatrick, W. F., St. Joseph, Mo. 
Koerber, Robert, Ft. Wayne, Ind. 
Krebs, C. O., Dover, O. 
Kruckmeyer, B. C., Evansville, Ind. 
Kurz, George, Cleveland, O 
Leonard, W. H., Salisbury, N. C. 
Lilley, E. T., Milford, Mass. 

Little, E. O., Auburn, Ind. 
Liebenauer, Chas., Cleveland, O. 
Loch, August, Pittsburgh, Pa. 
Lukens, W. J., Wheeling, W. Va. 
McLaughlin, W. R., Buchanan, W, Va. 
Malin, Phillip H., Youngstown, O. 
Mayer, J. P., Battle Creek, Mich. 
Mierow, A., Tacoma, Wash. 

Mankel, I. R., Sandusky, O. 

Martin, T. W., Saginaw, Mich. 





Stecher, H. F., Milwaukee, Wis. 
Stephenson, Chas. I., Morenci, Mich. 
Stone, R. E., Meadville, Pa. 
Strang, Howard F., Cleveland, O. 
Sunderlin, Chas. E., Rochester, N. Y. 
Swirsky Bros., Cleveland, O, 
Tack, J. R., Newark, N. J. 
Tamki, E., Buffalo, N. Y. 

Thoma, A. L., Piqua, O. 
Thorwarth, Frank, Elizabeth, N. J. 
Tschumy, Will, Galveston, Tex. 
Ulitzsch, Herman, Rossville, IIl. 
Ullrich, Wm. P., Evanston, Il. 
Walker, C. E., Chicago, II. 
Wanner, J. L., Paducah, Ky. 
Warrick, W. W., Pittsburgh, Pa. 
Welf, Jos. H:, Cleveland, O. 
Wilson, Chas. A., Wichita, Kans. 
Woelfel, Gus, Mitchell, S. Dak. 
Wolf, John, Spencer, O. 

Wood, Vernon L., Meadville, Pa. 





CONVENTION HALL WHERE THE JEWELERS MET 


Martin, Wm., Cleveland, O. 
Mohlman, G., Lafayette, Ind. 
Monahan, Chas. F., Chicago, III. 
Morgan, Fred B., Akron, O. 
Myers, Fred H., Warren, O. 

Nash, Miss Luella, Des Moines, Ia. 
Nielsen, Walter, Lorain, O. ° 

Otto, L. W., Crawfordsville, Ind. 
Paegel, A. E., Minneapolis, Minn. 
Pafenbach, Albert, Pittsburgh, Pa. 
Pevme, Max, Cleveland, O. 

Pieper, J. T., Covington, Ky. 

Polan, A. I., Charleston, W. Va. 
Radde, Miss A., Cleveland (with Ramsay & Co.). 
Radde, A. W., Cleveland (with Ramsay & Co.). 
Ralston, Jas., Weston, W. Va. 

Rich, John, Painesville, O. 

Rankin, Jos., Peru, Ind. 

Reichert, W. P., Illinois. 

Roessler, Ralph, Marion, Ind. 

Rolf, Walter E., Cleveland, O. 
Rombach, Chas. T., Cleveland, O. 
Ross, Frank B., Columbus, O. 
Russell, Mrs. E. K., Cleveland, O. 
Russert, Frank X., Cleveland, O. 
Scheer, E. J., Rochester, N. Y. 
Scherer, Jerome A., Buffalo, N. Y. 
Schezinger, G., Fond-du-Lac, Wis. 
Schuster, Jos. J., Cleveland, O, 
Shaffer, W. L., Lakewood, O. 
Shaffer, H. M., Cleveland, O. 
Sharick, P. F., Ashland, O. 
Sheppard, Col. John L., New York City. 
Shibley, Mrs. Rosa, Wooster, O. 
Shibley, Fred, Wooster, O. 

Smith, C. A., Farmington, III. 
Spies, Geo. A., Steubenville, O. 
Stapf, Frank F., Dunkirk, N. Y. 
Stein, S. P., Toledo, O. 


Yingling, S. S., Newark, O. 
Zausmer, S., Waverly, N. Y. 
Zerweck, A. M., St. Louis, Mo. 
Zimmerman, B., Martins Ferry, O. 
Zinn, O. C., Hastings, Nebr. 
Zoellner, Albert, Portsmouth, O. 








Convention Notes 

Patriotism and a desire to serve the Government 
in every possible way were the keynote features 
of the conclave. 

4 * * * 

A number of the jewelers who attended the con- 
vention stayed over in Cleveland until Friday 
and visited Niagara Falls on the return trip. 

* ” * 


The visit on Wednesday afternoon to the parks, 
for which Cleveland is famous, and to the Art 
Museum, was greatly enjoyed. The Art Museum, 
while not as large as many, holds some rare 
exhibits which were a source of delight to the 
visitors. 

* * * 

The ladies who attended the convention were 
royally entertained, and enjoyed their stay in 
Cleveland a great deal. They were guests at a 
luncheon and theatre party, and also joined the 
jewelers in the trip to Luna Park on Wednesday 
afternoon. 

* +o * 

F. X. Russert, president of the Cleveland Retail 
Dealers’ Association, assisted by E,. R. Abraham- 
sen and other Cleveland jewelers, looked after 
the entertainment features of the convention. Mr. 
Abrahamsen had some difficulty in getting enough 
2utos to accommodate all the jewelers on the auto 
trip about the city, but finally succeeded in get- 
ting a laige sightseeing car, which solved the 
difficulty. 


WATCH INSPECTORS MEET 


Members of International Association of 
Railroad Watch Inspectors Hold An- 
nual Meeting and Elect 
Officers 


CLEVELAND, O., Aug. 22—The first regu- 
lar meeting of the International Associa- 
tion of Railroad Watch Inspectors was 
held in the French Room at the Hotel 
Winton today and was attended by watch 
inspectors of railroads from all over the 
United States. This association represents 
over 3,500 watch inspectors located 
throughout the United States and Canada. 
The following officers were elected: A. 
M. Zerweck, East St. Louis, president; 
Alfred Bourgeois, Sr., Jackson, Miss., vice- 
president; J. S. Coy, Chicago, secretary 
and treasurer. 

A committee was appointed to present 
resolutions to the Director General of 
Railroads W. G. McAdoo to standardize 
the time service system to meet the re- 
quirements of the present consolidation of 
the railroads under Government supervi- 
sion. 

The meeting was held at the same time 
and at the same hotel where the conven- 
tion of the American® National Retail 
jewelers’ Association was in session. This 
made it possible for members of the A, 
N. R. J. A. who are also members of the. 
International Association of Watch In- 
spectors to attend both gatherings, as the. 
watch inspectors met for only one day. 

The association, which has been formed 
a comparatively short time, has a mem- 
bership in both the United States and 
Canada. 








Officials and Employes of Waltham Watch. 
Co. Enjoy Outing 


WALTHAM, Mass., Aug. 24.—More than 
3,000 officials and employes ,of the Wal- 
tham Watch Co. participated in the second 
annual picnic at Norumbega park today. 
The weather was ideal for the occasion, 
and the participants, one and all, enjoyed 
themselves to the limit. Awards offered 
by the company for the sports event con-. 
sisted of watches, bracelets, brooches, toilet 
sets, smoking sets, chains, fishing rods, 
tennis outfits, shields, cups and many other- 
articles. 

The chief sporting event was the road 
race from Central Square, Waltham, to the. 
park, about two and three-quarter miles. 
This was won by Olmstead in 17 minutes 
with Berrio second and Coen third. Eight 
started and six finished. 

Five silver cups were offered in the. 
tug-of-war, in which three teams com- 
peted. The winning team was composed 
of Cue Curtis, anchor; Fred La Rosee, H. 
La Rosee, Lee and Schofield. 

The girls’ baseball game went three in- 
nings, the “Red Sox” defeating the “Blues” 
7 to 6. Marion Spencer pitched for the 
winners, while Dorothy Drury caught. The 
losing battery was Lilla Hoverter, pitcher, 
and Elizabeth Oldfield, catcher. 
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INSTRUCTIVE BOOKS FOR q 
YOUR WORKSHOP 


For the Jeweler—Watchmaker—Repairer 








A Short Course in Engraving 


for Jewelers 


By WM. KASSEL 
DE cite deduvéecteeddseeaseeves vocccgess $0.50 














The Manipulation of Steel in 
Watch Work 


A Manual of Modern Methods 


By JOHN J. BOWMAN 
DN 0 cu bd ie cin been heeaeeadeenenanne $.50 











Practical Course in Adjusting 
COMPRISING 


A review of the laws governing the motion of the balance 
and balance spring in watches and chronometers, and ap- 
plication of the principles deduced therefrom in the correc- 
tion of variations of rate arising from want of isochronism, 
change of position and variation of temperature. 


By THEO. GRIBI 
SN: bn occagtheedsius tiGgdsevtnd¥eevts ovens $1.50 











Jewelry Repairers’ Handbook 


Best and latest methods employed in 
jewelry repair shops 
SE Heaenbdstondddandweticdeeneuucsnk dad $.75 
POSTAGE PREPAID 
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Highest grade 
gold plate, per- 


ameled in e 
National colors, 


316 Hippodrome Building 






Proof of 
Popularity 


Few buyers are shrewder than the big 
mail order houses. They look first at the 
merit and the popularity of the article. 


Here’s How One Big Mail Order Firm Bought 


June 10 5 gross’ (First order) 
July 22 4dozen (Three stars) 
July 31 11 gross (Telegram) 
Aug. 7 4dozen (Three stars) 
Aug. 14 13 gross (Telegram) 


A total of 356 dozen to date. 


‘Over There 


Service Emblem 





a le with one, two 
da \ a, '.., Or three stars 
{* | Size > for the men 

4S y “over there.”’ 


Order your supply today from any of our distributors 
listed in last week’s ‘‘Jewelers’ Circular.’’ 


The Bloch Jewelry Novelty Co. 
Cleveland, Ohio 
Manufacturing Distributors 
Territorial Distributors throughout the Country 
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Interesting and Instructive 


Works on Gems 


Written Especially to Meet 
the Needs of the Jeweler 








Hand-Book of Precious Stones 


By M. D. Rothschild. 
Price $1.00. 


Gem Stones and Their 
Distinctive Characters 


~ 4 G. F. Herbert Smith, M. A., D. Sc., of the Brit- 
is 


Museum (Natural History). 
Price, $2.00 net. 


Diamonds 


A Study of the Factors That Govern Their Value. 


By Frank B. Wade, B. S. 
Price $1.25 net. 


Orders for the Above Books 
Will Be Promptly Filled. 


Address Book Dept. 


JEWELERS’ CIRCULAR PUBLISHING CO. 
11 John St.. New York, N. Y. 
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Buckeye Retailers Hold Short Convention 





Twelfth Annual Meeting of the Ohio Retail Jewelers’ Association Held at 
Cleveland Prior to the Opening of the National Convention 


"= 





ee 





Hote, WINTON, CLEVELAND, O., Aug. 19. 
—The 12th annual convention of the Ohio 
State Retail Jewelers’ Association was held 
here today, preceding by one day the open- 
ing of the convention of the American 
National Retail Jewelers’ Association. The 
delegates who came from various parts of 
the State to attend the State convention 
also planned to stay over for the meetings 
of the national body. The convention was 
held in two sessions, in the morning and 
afternoon, during which time committee 
reports were received, business of the as- 
sociation transacted and officers for the en- 
suing year elected. 


Morning Session 

The convention opened about 9:30 A. M., 
with the reading of the minutes of the 
last convention. An executive committee 
report was submitted which embodied plans 
for the work to be carried on in this State 
during the coming year, and after some dis- 
cussion on various points of special in- 
terest, President Fred H. Myers of War- 
ren, O., delivered his annual address, 
which was as follows: 


ADDRESS OF PRESIDENT MYERS 


I know that it is customary that the president 
deliver an address at the beginning of every con- 
vention, but'as we only have a one-day convention 
this year and realizing that it will take most of 
the time for our business session, and knowing 
that you will hear some excellent addresses in the 
next few days, I think best to do away with the 
regular custom and make just a few remarks be- 
fore going ahead with the rest of the business we 
have before us. 

This, our 12th annual convention, will undoubt- 
edly prove to be the most important in our his- 
tory. The year we are just closing has been filled 
with events, important to each one of us as well 
as of National importance. The jewelers have 
been called upon to face many problems that were 
very perplexing this past year; problems that have 
caused him a good bit of worry and anxiety. 
What the next vear will bring forth no one knows, 
but I believe that we will have more problems to 
face, more battles to fight, but by persistence, hard 
work and by standing close together as an asso- 
ciation we will. rise out of the fray victorious as 
we have in the past year and be better business 
men. 


On account of the war work that your officers 
have been called upon to do in the past year, we 
could not accomplish all the things we had laid out 
to do, but I am sure that all of you agree that 
the Government work and everything pertaining 
to the winning of the war should come first, and 
after the war is over we can give more time to 
our business and association work. 

I am sure also that you are all confident of vic- 
tory, and when victory does come, we will all be 
proud that we did our share in helping bring it 
about and will not need to feel like slackers when 
we watch the boys come marching home, but can 
truthfully say—‘‘We did our bit to keep you at 
the front.” 

There is no need for me to enlarge upon the 
different items that have absorbed our attention 
this year, suffice to say the outcome of all of them 
has been satisfactory to us all. 

Just one thing I would like to call your atten- 
tion to and that is the discouraging of Christmas 
shopping by the Council of National Defense. 
This, we should use all the means in our power 
to stop, as the step is absolutely unnecessary and 
has nothing to do with the winning of the war. 
If this is pushed and published as is the plan 
now, it is liable to have a serious effect on a 
large number of merchants, as most merchants in 
other lines as well as ourselves, have a large part 








of the Christmas stock purchased, some of it al- 
ready in our stores, so if the idea of eliminating 
the giving of gifts should spread among the pub- 
lic, we are liable to have heavy stocks on our hands 
of unsaleable merchandise, and to be in rather poor 
shape to help our Government in its work as we 
have in the past. 

So let us do all we can to curb this movement 
that means hardship and ruin for many merchants. 

In conclusion I want to thank you for the 
honor and privilege of acting as your president in 
the past year. I also wish to thank those who 
have assisted me in sO many ways during my term 
of office, and now as the year is closed and I pass 
out of office, I trust that if all was not accom- 
plished that you expected, you will grant me indul- 
gence, as I did the best I could. 


The report of Secretary Abrahamsen 
showed the association to be in a good 





FRED H. MYERS, RE-ELECTED PRESIDENT 


financial condition with a growing member- 
ship. 

President Myers next appointed the fol- 
lowing committees: Resolution Committee, 
Auditing Committee, Nominating Commit- 
tee and’ a committee to choose the store to 
receive the loving cup award to the jeweler 
or concern within the State which patron- 
ized the greatest number of advertisers in 
the 1917 Year Book of the association. 

This brought the morning session to a 
close. 


Afternoon Session 

The afternoon session was held in the 
same meeting room and the jewelers of the 
State were afforded an opportunity to hear 
short addresses by President Brock and 
First Vice-president Everts of the A. N. 
R. J. A. Ex-President Evans of the na- 
tional association and Messrs. Mazer, 
Reickert, Damuth and Stecher also ad- 
dressed the Ohio State jewelers. 

A number of topics of vital interest to 
the jewelry trade were discussed, including 
the question of revenue taxes, several points 
regarding which there were questions being 
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brought before the meeting. These matters 
were explained in some detail. 

The election of officers for the ensuing 
year resulted in the following: President, 
Fred H. Myers, Warren; first vice-presi- 
dent, Frank Ross, Columbus; second vice- 
president, E. R. Abrahamsen, Cleveland; 
secretary and treasurer, G. J. Spies, Steu- 
benville. 

Members of the executive committee 
chosen are as follows: A. L. Thoma, Piqua; 
W. E. Broer, Toledo; F. X. Russert, Cleve- 
land. 

_ The committee on resolutions submitted 
the following report: 


RESOLVED, That this association in convention as- 
sembled endorses the resolutions of the past ac- 
cepted by this body, and urges the passage of the 
several bills pertaining to the jewelry business 
before Congress, recommended by this State and 
the national association. 

RESOLVED, That we, as an association, deplore 
the attitude of the Committee of National Defense 
in discouraging Christmas giving, and we heartily 
endorse the sentiment and attitude given by Pres- 
ident Brock of the national association in his letter 
to the members of the association. 

REsoLvep, That this association heartily ap- 
proves the action of our Government in educating 
wounded soldiers to assume a proper place in so- 
ciety by fitting them for work suited to their 
present conditions, and recommend to those in 
charge that watch making and jewelry making and 
repairing be among the branches taught. 

Resolvep, That this convention urge on each 
jeweler throughout the State that he associate 
himself with his local war activities in every way 
he possibly can, giving his time, money and sup- 
port in order to speedily and successfully end the 
war, 

RESOLVED, That we thank the trade press and 
the different manufacturers and jobbers for their 
support in the past, and that we thank our officers 
for their services in the past, and- also the manage- 
ment of the Hotel Winton for their accommoda- 
tions. 

G. J. Daun, 

F. B. Ross, 

Frank X. Russert, 
Committee. 


Delegates to the American National Re- 
tail Jewelers’ Association from the Ohio 
State Association were chosen as follows: 
President F. H. Myers, Secretary E. R. 
Abrahamsen, A. L. Thoma, Wm. Broer, 
F. X. Russert, F. B. Ross, G. J. Daum, Mr. 
Ausman. 

The J. J. Freeman Co., Toledo, was 
awarded the loving cup for patronizing the 
most advertisers in the 1917 year book. 

Although the annual convention of the 
State association was not spread over as 
long a time as is usual in Ohio, a great 
deal of work was accomplished and many 
helpful suggestions received by those who 
attended. A year book was published again 
this year, which, in addition to a liberal 
number of advertisements, contained the 
program of the convention together with 
photographs of the officers of the State As- 
sociation and of the ladies’ auxiliary of the 
Cleveland association. The year book also 
contained a number of ready references for 
retail jewelers, and other information. 








Word was received from Niagara Falls 
last week that the plate glass window of 
the jewelry store of Max Dorewitz, 2101 
Main St., had been broken by thieves Aug. 
14 and a large quantity of jewelry left on 
display had been taken. Mr. Dorewitz 
claimed that among the missing articles 
were eight watches, three diamond la Val- 
lieres and several rings, valued in all at 


$273. 
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Conjoint Jewelry Corporations, Inc. 


108 FULTON STREET, NEW YORK 


Largest Manufacturers of White Gold Rings in the U.S. 




















MO>s Pres MUON COTS 














Why, certainly! We ship the orders promptly, for we 
always carry from 10 to 15 thousand of our standard 
white gold rings on hand. 


Our special order department will make every conceiv- 
able white gold diamond mounting. 





We Are Represented by 


JOHN KLIPER, East and Middle West JOHN NATHAN, Chicago and the West 
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Jewelers Can Be Used in War Work 





How Skill of Watchmakers, Designers, Etc. May Be Utilized in Work of the 
Army—Uncle Sam Anxious to Utilize Special Skill of All His Soldiers— 
Suggestions for Men Out of Draft or in Deferred Classifications. 

















[Note—THE JEWELERS’ CircuLar has received 
numerous inquiries from watchmakers, jewelers and 
designers, asking whether, when they joined the 
Colors, it would be possible for them to obtain 
positions in which the special skill and knowledge 
which they had acquired in their life work could 
not be utilized for the benefit of Uncle Sam and 
to defeat the Kaiser. The inquiries were turned 
ever to our Washington correspondent, who has 
sent a detailed and interesting story which will 
repay careful reading. The story brings special 
definite information not generally known, and has 
been dug up in a painstaking way. Moreover, it 
is a message which brings news of a very en- 
couraging nature to such watchmakers, jewelers 
and designers who are ready to use their brains 
as well as their hands. The arniy is constantly 
on the lookout for men with brains. The report 
from our correspondent follows.—Editor THE 
JEWELERS’ CIRCULAR. ] 





WasuHincTton, D. C., Aug. 26.—Uncle 
Sam is just as desirous of having 
his soldiers placed in positions where their 
peculiar skill and special knowledge will 
count most as are the men who have this 
knowledge and _ skill. 

This is one of the reasons why hundreds 
of thousands of dollars have been appro- 
priated and are now being expended in the 
special work of “The Committee on Classi- 
fication of Personnel of the Army.” The 
head of this committee is Dr. Walter Dill 
Scott, a noted psychologist and college 
professor. This committee has arranged 
the names of the men of the army into 600 
different classifications, according to 
trades or occupations and keeps these spe- 
cial records about each individual in a 
vast system of card indexes. 


The work of the committee, through its 
members stationed at the camps and can- 
tonments, is largely educational. In fact 
it can truthfully be said that our camps, in 
addition to giving military training, are 
schools to an extent which the _ public 
scarcely realizes. 


Moreover, 26,000 men at this moment are 
attending schools of one kind or another 
to better fit them for their work in the 
army. This means men who are actually 
already in the army. And so some of the 
jewelers, watchmakers and designers may 
‘be sent to military schools to make them 
experts in the particular work to which 
they may be assigned. 

But before continuing on this topic of 
schools we should pause awhile at the 
“War Service Exchange.” This is the par- 
ticular bureau which the skilled applicant 
for a place in the army would be normally 
directed to for the filing of an application. 

Here they would show you the very 
latest rules dated Aug. 20 and the reading 
of which discloses that all enlistment has 
temporarily stopped for men between the 
ages of 18 and 21 and 32 and 45. 

Here is this important circular in full: 

: Ave. 20, 1918. 

1. At the present time, induction of limited 


‘service men and men in deferred classifications be- 
Cause of dependents is still going on. Commis- 


Sioning and enlistment in staff corps, where eligi- 
ble, for men over 45 also is possible. 


These are 


the only activities now in the procurement of 
personnel, 

2. A recent ruling of the Secretary of War has 
resulted in cessation of all enlistment of men be- 
tween the ages of 18 and 21 and 32 and 45. 

3. No men under 45 except doctors and chap- 
lains are being commissioned from civil life. 

4. It is considered a practical: necessity that en- 
listment and commissioning reopen when the new 
draft law goes into effect. At that time it is very 
probable that definite restrictions will be placed 
on procurement of personnel. It is likely that 
only certain classes of men will be permitted to 
volunteer. 

5. Until] the regulations governing volunteering 
are published, it will make for more satisfaction 
to applicants, greater service by the War Service 
Exchange, and a general saving of effort if no 
applications from men in the groups barred from 
volunteering at the present time are encouraged 
and forwarded to Washington. When the regula- 
tions have been published, intelligent action can 
be taken; but until that time no satisfactory con- 
sideration can be given to applications, because the 
applicant’s status under the new rulings will be 
unknown. 

6. Please, therefore, discontinue to forward to 
us until volunteering recommences any but excep- 
tional applications from men not in the groups 
enumerated in (1) above. We think this will 
produce the best result under the circumstances. 

Very truly yours, 
War Service EXcHANGE. 

Having read the circular, the writer 
queried: “How about the men between 21 
and 32?” and the answer came: “Men of 
these ages if physically disqualified can still 
be inducted into the army for special 
work.” 

That is to say, a watchmaker, jeweler or 
designer whom the doctors have classified 
for limited service may put in his applica- 
tion and probably get work where his 
technical skill and knowledge would be of 
special value. 

Moreover, at the War Service Exchange 
the writer was told that men in the de- 
ferred classes, if anxious to enlist and will- 
ing to forfeit their deferred classification, 
could go to their local board, state their 
case, get sent to a camp and it might be 
arranged that the personnel officer would 
have them put to work on ordnance instru- 
ments, signal corps work or photographic 
work. 

Furthermore, it was said that if a man 
were unusually expert he might write di- 
rect to the War Service Exchange, in the 
War, State and Navy building, Washing- 
ton, D. C., and that bureau might be able to 
place him in exactly the right niche if at 
the time they had an application for a man 
skilled in that particular line from some 
one of the military departments. 

From here the writer journeyed out to 
the Signal Corps at 14th St. and Park 
Road. This is far from the other building, 
but because the Signal Corps now buys all 
the watches for the army the writer sup- 
posed that here might be had some en- 
couraging information. But the contrary 
proved to be the case. It was plainly 
stated that they had no need for jewelers, 
watchmakers nor designers, and that their 
orders for watches were up to program. 

Next the writer visited the office of the 
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Director of Military Aeronautics. radio 
branch, which is about three miles from 
the other place, and here he _ gathered 
good leads. 

When the writer explained the object of 
his visit in search of information for read- 
ers of THE JEWELERS Crircurar, Lieut. 
Howard Boulton at once became interested 
and expressed the belief that watchmakers 
and jewelers would be excellent basic ma- 
terial for tke work of this branch. This 
does not necessarily mean that they would 
be taught to fly, but it means that they 
would have the work of repairing the vari- 
ous delicate instruments which the fliers 
use and also the job of properly attaching 
these instruments in their right positions. 

Men not in Class 1 of the draft, and 
those whom the doctors have classified for 
limited service are eligible. So are 1918 
registrants. 

Men outside the draft age also may send 
in their applications, but these will be held 
up pending a new ruling from the office of 
the Provost Marshal General. 

If an applicant is accepted he will be 
sent to school for a course of study re- 
quiring three and a half months. 

The air service school for radio mechan- 
ics is in Carnegie Institute, Pittsburgh, Pa. 
That for radio operators, University of 
Texas, Austin, Tex., and the one for radio 
officers at Columbia University, New York. 

The writer asked for an _ application 
blank, but none was available, a new lot 
being in the hands of the printer. How- 
ever this does not matter. As soon as a 
man is classified he should write to the Di- 
rector of Military- Aeronautics, training 
section, radio branch, Washington, D. C. 
Give name, address, serial number, order 
number, class in draft, division in draft, 
whether in limited or general service, des- 
ignation of local board and its address, 
date of registering, age and citizenship. 

Men who have had work and experience 
in electricity, in the repair of instruments, 
in soldering, and generally in the skilful 
use of their hands and the equivalent of a 
high school education are considered fa- 
vorably. 

In a squadron the mechanics are respon- 
sible, under the radio officer, for the im- 
portant duty of keeping the radio apparatus 
in working condition. It is important to 
note that, the commanding officer of the 
school for radio mechanics is continually 
recommending men in the school who show 
special fitness to be sent to the school for 
radio officers. 

Although the schools are located at the 
addresseS named, all inquiries should be 
addressed to Director of Military Aero- 
nautics, Washington, D. C., as previously 
stated. 


WHAT DESIGNERS CAN DO 
The next trip by the writer was on be- 
half of the designers, and knowing their 


ability to draw exquisitely fine lines and to 
execute beautiful lettering, the writer 


sought out the commander of the 472d en- 
gineers, this being the regiment of men 
who execute the fine topographical army 
maps, etc. 

The writer’s press pass, with its photo- 
graph for identification, got him into the 
building where Capt. Guy V. Sweet has his 
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THE WAR INDUSTRIES BOARD 


has requested us to PURCHASE PLATI- 
NUM from our customers. The resale of 
such platinum is under the direction of the 
Board. 


Today send us your platinum scraps, filings, 
sweeps. You will receive a check in a short 
time and will have the satisfaction of doing 
a patriotic duty. 











At the same time make a general cleanup. 


We buy 
OLD SILVER PLATE, 
HOLLOW-WARE, 
PEWTER WATER PITCHERS, 
CASSEROLES, etc. 


Highest returns on 
SCRAP GOLD, 
SILVER AND GOLD FILINGS, 
SWEEPINGS, etc. 



































Shipments returned prepaid if returns are unsatisfactory. 


SPYCO SMELTING & REFINING CO. 


General Offices 
3d Floor, Syndicate Bldg. 


Minneapolis, Minn. 
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headquarters. But then he had to satisfy 

the soldier on guard and subsequently be 

passed successively by the sergeant major, 

a lieutenant, and then finally he came 

face to face with Capt. Sweet himself. 

The commander of the 472d Engineers 
agreed that jewelry designers ought to be 
good men for drawing and lettering maps, 
Lettering, he stated, was very important. 
Also brains. 

Men in this regiment are given the rough 
pencil sketches made afield, and these they 
must carefully draw over with very fine 
lines in ink before they are sent to be 
photo-engraved. 

Some of the men of this regiment stay 
in Washington, others are sent to different 
parts of the United States, and of the very 
competent ones some are sent abroad. 

Capt. Sweet said he could use 50 good 
men right away. 

Men in the draft age are not eligible un- 
less the doctors have put them in special or 
limited service classes. Also those are 
eligible if in deferred classification because 
of having dependents, but not if in de- 
ferred classification on account of occupa- 
tional reasons. 

Men outside the draft ages may put in 
applications, but these cannot be acted 
upon until the present law is changed. 

There is still one more chance to enu- 
merate. If a man is specially qualified for 
this work, but is not in the limited or de- 
ferred classes he may still be able to join 
this regiment. As soon as he gets to camp 
he should write and send in his application 
to Headquarters 472d Engineers, Washing- 
ton, D. C., and if the Commander, Captain 
Sweet, needs him the man will be trans- 
ferred from the camp to the engineers regi- 
ment. 

As indicated at the outset of this article, 
the Army is anxious that no man’s special 
technical skill or knowledge should be hid 
under a bushel, and the facts in this story 
would certainly indicate that while a 
jeweler or watchmaker may not get exactly 
the work of making watches or jewelry, he 
can take courage in the belief that if he has 
brains and adaptabiljty he will be given 
work in the army,for which he is peculiar- 
ly fit, and, moreover, he may be sent to 
school to learn and is paid and fed and 
clothed and sheltered while learning. 

And the jewelry designer, he of the 
skilled hand and trained eye, with his tra- 
ditional facility for using pen and pencil 
and crow-quill pen, should surely be able 
to get one of the 50 jobs open at this min- 
ute in the 472d Engineers. 

In closing it should always be remem- 
bered that in the army and the navy brains 
do count. 








A unique and attractive method of pack- 
ing and displaying silverware for the holi- 
day trade has recently been put out by the 
Oneida Community, Ltd., Oneida, N. Y. 
The Community company’s new creation 
is a nine piece set, each piece packed in a 
beautiful grey gift box which can be dis- 
played in either the window or the show- 
case with an attractive advertising placard 
which is furnished free. The gift boxes 


are included in the set without additional 
cost. 
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MARKET FOR JEWELRY 


mene ae 


Report of Work of S. W. Rosenthal, Who Is 
Investigating Market for Jewelry in 
Argentina and Brazil 


WasuHinoton, D. C., Aug. 24—The Bu- 
reau of Foreign and Domestic Commerce, 
Department of Commerce, desires to call 
the attention of manufacturers interested 
in the South American trade to certain 
features of the work of S. W. Rosenthal, 
who is conducting an investigation of 
South American markets for American 
jewelry and silverware. 

Mr. Rosenthal has found during his 
work in the West Coast countries of South 
America that American jewelry and silver- 
ware are comparatively little known, and 
that there is a general interest in estab- 
lishing relations with American manufac- 

















S. W. ROSENTHAL, WHO IS INVESTIGATING 
SOUTH AMERICAN JEWELRY MARKET 


turers on the part of the Latin-American 
importers, largely due to the difficulty of 
obtaining goods from the usual European 
sources of supply. Even though the war 
restrictions of the United States may 
hamper American manufacturers in their 
to extend their Latin-American 
trade at present, it is felt that this is a 
particularly favorable time for having the 
merits of American silverware and jewelry 
brought to the attention of South Ameri- 
can dealers. 

Mr. Rosenthal will continue his work in 
Argentina for about two months from this 
date and will then investigate the possi- 
bilities of the Brazilian market. Manufac- 
turers are invited to communicate with 
Mr. Rosenthal, explaining the method of 
handling their sales in these important 
markets and the names of their represen- 
tatives.' Manufacturers having no _ local 
representation and others are invited to 
send copies of their catalogs to Mr. Rosen- 
thal, who will use them in illustrating his 
explanations of-American goods of various 
kinds. All mail and catalogs for Mr. 
Rosenthal should be sent in care of the 
Bureau of Foreign and Domestic Com- 
merce, Washington, D. C. 
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Manufacturers are also invited to make 
suggestions as to specific information re- 
garding Latin-American markets which 
they would like to have incorporated in 
Mr. Rosenthal’s reports. Many points 
which may be mentioned will doubtless 
already have had the consideration of Mr. 
Rosenthal, but all suggestions will re- 
ceive careful attention. Letters and cata- 
logs intended for his use in Argentina 
should be mailed to the Bureau immedi- 
ately, as mail communication with South 
America is subject to considerate delay at 
present. 








FEWER GEMS IMPORTED 





Statistics of Imports Show Decrease in 
Luxuries During the Past Year 


Importation of luxuries into the United 
States in the fiscal year 1918 shows a ma- 
terial fall-off when compared with the 
preceding year, and a marked decline when 
compared with the year before the war. 
Just how great the actual reduction, is difh- 
cult to state, because of the fact that many 
of the articles usually classed as luxuries 
are stated only in figures of value, and as 
prices of these per unit of quantity have’ 
advanced the lower value figures do not 
adequately represent the decline in quanti- 
ties imported. In practically all articles in 
which quantities are stated the drop is 
large, and in those measured only by value 
figures there is in most cases a material 
reduction. 

A compilation by the National City Bank 
of New York shows that in practically all 
the imports usually classed as luxuries the 
1918 figures fall materially below those of 
the preceding year, and are far less than 
those of the year before the war. That 
they should be less than before the war is 
quite natural by reason of the fact that 
many of the articles of this character origi- 
nated in the European countries, some in 
the countries with which we are now at 
war, and some with our Allies now too 
busily employed to manufacture or other- 
wise accumulate materials of this class for 
exportation. 

The bank’s figures show remarkable de- 
clines in the 1918 imports of practically 
all articles classed as luxuries. In art 
works, for examples, the value of the im- 
ports of 1918 is but about $11,000,000 
against $23,000,000 in 1917, and $35,000,000 
in the fiscal year 1914, all of which pre- 
ceded the war. In automobiles the value 
in 1918 was but about $50,000 against 
nearly $2,000,000 in 1913, and more than 
$2,000,000 in 1912, while the average value 
per machine imported in 1918 was less than 
one-half that before the. war. Decorated 
chinaware imported in 1918 was but about 
$3,500,000 in value against practically 
$8,000,000 in 1914. 

In precious stones the total for 1918 was 
but about $31,984,000, against $47,271,000 in 
1917, and $33,375,000 in 1914, while of 
pearls alone the value in 1918 was about 
$1,600,000, against over $8,932,000 in 1917 
and more than $4,264,000 in 1914 

Of the total gems, the diamonds last 
year amounted to $28,000,000 against $34,- 
521,000 in 1917, and $25,315,000 in 1914, the 
last vear before the war. 
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New Jersey Chancery Court Upholds Price Contracts 





Important Decision on Price Maintenance by Vice-Chancellor Restrains 
Department Store from Cutting Prices of Watches and Takes New Stand 
as to Manufacturer’s Right to Protect His Name and Good-Will. 




















Newark, N. J., Aug. 22.—Vice-Chancel- 
lor Lane, in a decision handed down in the 
Chancery Court here today inf the case of 
Robert M. Ingersoll & Bro., against Hahne 
& Co., a local department store, upheld the 
contention of the Ingersoll concern that it 
has a right to insisist on the resale of its 
standard advertised watches at prices fixed 
by itself. It was alleged that Hahne & Co. 
advertised and sold $1.35 Ingersoll watches 
for $1. 

There were several hearings in the case 
in the early part of this year in which 
many jewelers and representatives of other 
trades testified as to the effect upon the 
manufacturers, trade in general and upon 
the public of the practice of selling stand- 
ard advertised goods below the prices fixed 
by the manufacturers. The taking of testi- 
mony was concluded on March 20 last. The 
vice chancellor at that time said that he 
did not need a closing argument as far as 
the complaint was concerned, but asked 
the attorneys for the defense to state their 
stand on price-cutting of trade-marked 
articles. 

At the final hearing for the taking of 
testimony William H. Ingersoll, Maple- 
wood, N. J., a member of the concern 
bringing the complaint, was one of the 
witnesses. In order to show the bad ef- 
fects of price cutting, Mr. Ingersoll then 
stated that in 1914 a large Philadelphia 
company started to sell Ingersoll watches 
at a reduced rate. Eventually it went be- 
low the price the manufacturer charged the 
wholesaler. Other dealers immediately re- 
scinded the orders they had already placed 
and refused to handle the article any 
longer. As a result the sales were mate- 
rially reduced. Witnesses from _ other 
trades testified that this was the way price- 
cutting had affected them. 

Counsel for Hahne & Co. stated that 
price maintenance was in conflict with the 
law against the restraint of commerce. Be- 
cause interstate trade was involved, it was 
held, Chapter 107 of the New Jersey laws 
of 1916, which gives a manufacturer the 
right to fix the price at which a product 
shall be sold, did not apply to the case at 
issue. . 

In an earlier opinion as to the effect of 
price-cutting on trade-marked goods, made 
when a motion of Stallman & Hoover to 
dismiss the case was refused, the vice- 
chancellor said that the act referred to was 
declarative of the public policy of the 
State of New Jersey as distinguished from 
the policy of the United States. He added: 

“Unless the article is the subject of in- 
terstate commerce I am not bound by the 
opinions of the Supreme Court of the 
United States Court.” 

Vice-Chancellor Lane at that time indi- 
eated that the conclusions then reached 
were tentative. He said that the decisions 
of the United States Supreme Court 


against price-fixing and maintenance re- 
lated principally to patented articles as dis- 
tinguished from trade-marked goods. 

When his final opinion was given today 
he stated that he had carefully re-examined 
all the Supreme Court decisions relating to 
price-fixing and maintenance since the 
final hearing in the case, and had found 
that the points at direct issue in the pres- 
ent case have not yet been ruled upon by 
the Supreme Court. He therefore over- 
ruled the contention of the defendant com- 
pany that restrictions imposed by the In- 
gersoll company upon the sale of its trade- 
marked, guaranteed watches were .in re- 
straint of trade and in violation of the 
spirit of the Sherman and Clayton anti- 
trust acts. 


Vice-Chancellor Lane, in his decision, 
held that the practice of selling trade- 
marked watches manufactured by the In- 
gersoll company by Hahne & Co. at less 
than the standard advertised prices was in 
effect a fraud upon the public in that such 
a practice leads the public into the belief 
that all goods sold at the store are like- 
wise low-priced. 


Exception was taken by Vice-Chancellor. 


Lane to the decision of Charles E. Hughes 
when the latter was a member of the 
United States Supreme Court, in regard to 
restraint of trade, saying: “If the learned 
justice meant that all restraints were void 
at common law I think he was mistaken.” 
The decision given by the Vice-Chancel- 
lor carries with it an injunction against the 
practice compained of by the Ingersoll con- 
cern, but does not prevent the sale below 
advertised prices of watches in cases, pro- 
vided the trade-mark name and the manu- 
facturer’s guarantee are first removed. 


Lane, V. C.—This is final hearing upon a bill 
filed to restrain the defendant from cutting prices 
on watches manufactured by complainant and sold 
at retail by defendant. The bill is set up in detail 
in my conclusions on the motion to strike it out. 
The proofs now before me demonstrate that the 
allegations of the bill are well founded, that com- 
plainant has built up a large business as a manu- 
facturer of watches sold under its name in con- 
junction with certain trade names, such as Yankee 
Watch, the Dollar Watch, etc., that at the time 
the bill was filed the Yankee Watch had been 
advertised by the complainant throughout the coun- 
try to be sold to the consumer at $1.35, that the 
complainant had spent large sums of money in 
creating a good will throughout the country for 
its product; that it is absolutely necessary as a 
part of the advertising and building up of the 
business that a definite fixed price should form a 
part of the advertising for each of the products; 
that all of the watches are sold subject to notice 
set forth in full in the conclusions on motion to 
strike out the bill, which provided substantially 
that the watches must not be resold at less than 
the fixed retail price, without first removing the 
notice, the name, the trade mark and guarantee, 
that the dealer might sell or otherwise dispose of 
the watches as he pleased after first removing the 
notices, etc.; that upon the written request of any 
dealer complainant would repurchase the watch if 
then merchantable at the rate specified in its 
schedule for the quantity in which he purchased, 
or if then damaged at such rate as should then 
be agreed upon, or complainant agreed to leave 
the dealer free after removing the notices, etc., 
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to sell or otherwise dispose of the watch without 
regard to the conditions; that unless complainant 
is permitted to sell watches under such conditions 
its business cannot be successfully carried on; that 
it must either suspend business or organize 
throughout the country a selling force of its Own, 
in which event the prices of the watches would 
be necessarily greatly increased; that the com. 
plainant has no monopoly, nor does it depend 
upon patent rights; that there are many manu. 
facturers of watches of similar nature which are 
in direct competition to those manufactured by 
complainant; that complainant offers to manufac. 
turers watches similar to those manufactured as 
Ingersoll, and having its trade name affixed with- 
out any distinguishing marks, which watches may 
be sold by purchasers without condition. The 
defendant having knowledge of the _ conditions 
purchased a number of watches manufactured by 
complainant from a jobber in New York with the 
preconceived purpose of placing them on sale at 
its retail department store in Newark at a cut 
price, about cost, so that the public might be induced 
to believe that by reason of the offer of this stand. 
ard price article known to the public that all the 
goods offered in the store were similarly low 
priced: that as a matter of fact all goods offered 
in the store were not similarly low priced, the 
defendant intending to make up on sales of other 
articles higher priced the losses which it would 
sustain by a sale of watches; that the effect of 
the act of defendant is to defraud the public. 
The affixing of the notice is justified under 
the provisions of a statute of this State, Laws 
of 1916, chapter 107, which provides that it shall 
be unlawful for any merchant,.firm or corpora- 
tion to appropriate for his or their use a name, 
brand, trade mark, reputation or good will of any 
maker in whose product such merchant, firm or 
corporation deals, or to discriminate against the 
same by depreciating the value of such product in 
the public mind, or by misrepresentation as to 
value or quality, or by price inducement or by un- 
fair discrimination to their buyers, or in any 
other manner whatsoever, except in case where 
said goods do not carry any notice prohibiting such 
practice, and excepting in case of a receiver's 
sale or sale of a concern going out of business. 
It is insisted by defendant that the contract 
against price cutting evidenced by notice is con- 
trary to public policy and to the Sherman and 
Claytcn acts, and defendant relies upon the cases 
in the Supreme Court of the United States, the 
last of which is Boston Stores of Chicago vs. 
American Graphophone Co. et al., U. S. Supreme 
Court, Advance Opinion, April 1, 1918, page 354. 


On the motion to strike out of the bill I con- 
tented myself with holding that I was dealing with 
the public policy of the State, and that the de- 
cisions in the Supreme Court of the United States 
were not controliing the police power of the State. 
Since the final hearing 1 have re-examined the 
cases in the Supreme Court of the United States 
in the light of counsels’ briefs, and have come to 
the conclusion that the restrictions upon the resale 
of the article would. be vaJid at common law, and 
their validity is not affected by either the Sher- 
man or Clayton acts, and that the Supreme Court 
of the United States has not yet dealt with the 
precise situation presented here. As Mr. Justice 
Hughes said in Dr, Miles’ Medical Co. vs. John 
D. Park & Sons Co., 220 U. S. 373, at p. 406, 
55 Lawyers Edition, 519: ‘‘With respect to con- 
tracts in restraint of trade, the earlier doctrine of 
the common law has been substantially modified 
in adaptation to modern conditions. But the pub- 
lic interest is still the first consideration. To sus- 
tain the restraint it must be found to be reasonable 
both with respect to the public and to the parties, 
and that it is limited to what is fairly necessary 
in the circumstances of the particular case, for 
the protection of the conventee. Otherwise re- 
straints of trade are void as against public policy.” 


If the learned justice meant that all restraints 
were void at common law, I think he was mis- 
taken, but be that as it may, it is now well settled 
that restraints which are reasonable in the absence 
of the statute are valid; it is also well recognized 
that a person has a property interest in his trade 
name and good will, and will, even in the absence 
of the statute, be protected against injury to that 
trade name and good will. This right has in this 
State been, as above indicated, recognized by 
statute. Since the opinion of the Supreme Court 
in the Standard Oil Co. vs. United States, 221 
U. S. 1, it has been recognized that the Sherman 
and Clayton acts must be construed in the light 
of reason. To say that Congress intended to pro- 
hibit an act which had the effect of stimulating 
interstate commerce and stimulating competition 
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rather than putting a restraint upon either is, I 


think, to state an absurdity. The proofs before 
me demonstrate that if defendant and others are 
permitted to pursue their practice of price cutting, 
the business of complainant will be ruined and 
thereby the volume of interstate trade be reduced, 
or a method of distribution will have to be adopted 
which will greatly increase the price to the con- 
sumer, which will necessarily result in reducing 
the volume of interstate traffic; that in either 
event competition will be effectively reduced. 
And to what useful purpose? So that retailers 
may make use ef the trade name and good will 
established after extensive advertising to the ex- 
tent that the public have associated with the article 
a standard of value, to fool the public into a be- 
lief that because a standard priced article can 
he sold at a cut price all other goods sold are 
similarly low priced; in other words, to defraud the 
public. 

ln the cases which have gone to the Supreme 
Court of the United States there have been in- 
yolved questions of patent or copyright law not 
here present. In those cases in which the right 
to fix a resale price has been under consideration, 
the prohibition against the resale has been against 
the resale of the article itself. The name or 
trade mark or what not has been so much an 
integral part of the article as that a resale of the 
article without reference to the trade mark or 
trade name would be practically impossible. In 
the case at bar the prohibition is not against the 
resale of the article, nor is it impracticable to re- 
seli the article without reference to the trade 


name. 
Indeed complainant offers to manufacture 
watches similar to those marked with his trade 


name without the trade name. Complainant does 
not seek to retain any right in the article itself; 
it merely seeks to restrain the use of its trade 
name and good will, except under conditions fixed 
by it. It may permit the purchaser of the article 
to use its trade name and good will under such 
conditions as it seems fit. It has an interest in 
addition to that of mere protection to its trade 
name and gogd will, for it guarantees the article 
sold, and scrupulously performs its guarantee, 
maintaining a large and expensive repair depart- 
ment for this purpose. 


It seems to me that there is a clear distinction 
between those cases in which the nature of the 
restraint was such as necessarily to affect the 
resale of the article itself and the case at bar 
where the nature of the restraint is not such. 

I find the restraint reasonable both with respect 
to the public and to the parties, and that it is 
limited to what is fairly necessary in the circum- 
stances of the particular case for the protection 
cf the convenantee; that it does not offend either 
the Sherman or the Clayton act; that to permit 
defendant to void the effect of the notice would 
be to permit an act which would tend to restrain 
interstate trade if the subject be one of interstate 
commerce, and to stifle competition and to de- 
fraud the public. I reiterate my agreement with 
the remarks of the Supreme Court at Washington 
in Fisher Flour Mill Co. vs. Swanson, 76 Wash- 
ington, 649; 137 Pacific, 144. 

In addition to what 1 said in my conclusion on 
the motion to strike the bill with respect to the 
validity of the legislation on which the notice is 
based as an exercise of the police powers of the 
State I refer to the so-called Child Labor cases. 
Hammer vs. Dagenhart, Supreme Court of the 
United States, Advance Opinion, July 1, 1918, at 
page 660. In that case the Supreme Court held 
that Congress might not under its power to 
regulate interstate commerce legislate with respect 
to Child Labor, notwithstanding the fact that the 
permission of the use of Child Labor in one State 
might lead to unfair competition to manufacturers 
in other States, and might have the effect of re- 
ducing the volume of interstate commerce, hold- 
ing that the matter of regulation was one for 
States. Similarly I think it is clear that a State 
mav in the exercise of its police power prevent 
fraud upen its citizens by the use of the trade 
name or good will of another even though that 
trade name and good will is attached to an article 
which, prior to its being’ brought into this State 
for distribution, has been a subject of interstate 
commerce. 

In the case at bar it is proper to say that we 
are not left to conjecture as to the purpose of the 
defendant, or as to the effect of permitting de- 
ferdant to continue its practice; both are plainly 
demonstrated by the record. 

On any appeal my conclusion on the motion to 
strike the bill are to be considered as a part of 
this opinion and printed herewith. 





THE JEWELERW’ 


I will advise . 


a decree in accordance with this opinion and set- 
tle decree. 


IMPORTANT STATEMENT 


Information on Platinum and on Gold Ex- 


ports Sent Out by Jewelers’ War 
Service Committee 
The Jewelers’ War Service Committee, 
Monday, issued an interesting statement 
covering many matters relating to platinum 
important to retailers, and particularly to 
commandeered manufacturing jewelers, as 
well as to exporters. It reads: 
AvucG. 26, 
PLATINUM LICENSES. 
Under the recently passed Explosives Act, it 
will be necessary for each concern and individual 
handling platinum, iridium or palladium in any 
form whatever to secure a license. The regula- 
tions under which these licenses will be applied 
for and granted have not yet been issued, and it 
is therefore unnecessary for any jeweler to con- 
cern himself with these regulations until they are 
published. This committee will notify the trade so 
that each one concerned may post himself and be 
ready to comply with the rules. 








1918. 


INVENTORY FORM “BR” (FOR COMMANDEERED JEWELERS 
ONLY). 


Inventory Form “B” should be used by each 
concern commandeered, in making its monthly re- 
port of platinum, iridium or palladium received 
during that month. These inventories should be 
made out and forwarded to the Platinum Section 
of the War Industries’ Board on the second day 
of each month, covering the unmanufactured metal 
receipts for the month previous. All jewelry con- 
t2ining platinum, iridium or palladium upon which 
the value of the labor has exceeded 20 per cent. 
of the value of the metals should not be included 
in these reports. These inventory forms must be 
completed and forwarded whether metal has been 
received or not. The Jewelers’ War Service Com- 
mittee has a supply of these blanks, and will be 
glad to furnish them upon request. 


OPTION IN SELLING PLATINUM. 


Jewelers who have wunmanufactured _iridio- 
platinum or palladium on hand, or who have been 
ordered to send those metals to the United States 
Assay Office, are notified that they have the op- 
tion of either doing this or sending these metals 
to commandeered refiners instead. Permission to 
send to the refiners, however, must first be se- 
cured by writing to C. H. Conner, Platinum Sec- 
tron, War Industries Board, Washington, D. C., 
who will state specifically to what refiners the 
metal may be sold, and under what conditions. 


EXPORTATION OF GOLD JEWELRY. 


Representatives of this committee visited Albert 
Strauss of the Treasury Department at Washing- 
ton on Friday, Aug. 23. 

Mr. Strauss stated that a ruling would be is- 
sued within a few days whereby jewelers would 
be given additional time after Sept. 1 for the 
export of gold jewelry. under Par. No. 2 of 
the War Trade Board regulations No. 178. This 
paragraph stated that licenses would be issued for 
the exportation of gold jewelry, etc., to be exported, 
which were actually manufactured for the sole pur- 
pose of export prior to July 29, 1918, provided 
the f. o. b. selling price of such articles is not 
less than twice the value of the fine gold con- 
tained therein, and the exportation of same is made 
on or before Sept. 1, 1918. 

No decision has been reached with regard to 
the maximum percentage of gold bullion value 
permissible in jewelry to be exported. It is quite 
probable, however, that the question of the use of 
both gold and silver for domestic and export trade 
will be delegated to the War Industries Board. 
No action will be taken until this question of ad- 
ministration is settled. The Jewelers’ War Serv- 
ice Committee will inform the trade generally in 
regard to this matter as soon as it is possible 
to do so. 

GOVERNMENT CONTRACTS, 


The additional requirements of the Medical De- 
partment of the Army in surgical instruments 
have not yet been issued, but our committee expects 
definite information within the next two or three 
weeks. An analysis of contract awards from bids 
filed June 25, 1918, is being made by the com- 
mittee, and will shortly be printed for the use 
of inquiring jewelers. Any who are interested 
in the manufacture of surgical instruments should 
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communicate with Alfred Littauer, the Govern- 
ment’s representative at 100 Fifth Ave., who will 
be glad to inspect their plants and give an idea 
of what can be produced. 

During our last visit in Washington we were 
informed that the Government is in need of metal 
buttons, needles and revolver parts. Those who 
are interested in the manufacture of these items 
may call at the office of the Jewelers’ War Serv- 
ice Committee, 35 Maiden Lane, New York city, 
for further particulars. 

JeEweters’ War Service COMMITTEE. 
Robt. B. Stéele, Chairman. 
Lawrence Gardner, Secretary. °, 








PLATINUM “FAKE” IN OREGON 


Report of 
in a 


Survey Explodes 
of Precious Metals 
Western District 

WasHiIncTon, D. C., Aug. 26—The pres- 
ent shortage of platinum and the conse- 
quent greatly increased price of the metal 
bid fair to result in a considerable increase 
in the domestic production of platinum 
during. the coming year, according to the 
United States Geological Survey. At the 
same time, while legitimate miners are 
increasing their production and to some 
extent relieving, the country’s shortage, 
other persons are using the interest 
aroused by the present nation-wide search 
for the metal to make extravagant claims 
for utterly worthless deposits, and some 
honest prospectors are led by false assays. 
made by inefficient or venal assayers, to be- 
lieve mistakenly that they have valuable 
platinum deposits. Reports of platinum in 
some mythical combination—“volatile plati- 
num® or “colloidal platinum’”—should be 
regarded as sufficient evidence of the in- 
competence or dishonesty of the assayer. 

During the season of 1917 the geologists 
of the United States Geological Survey, 
Department of the Interior, spent much 
time in visiting platinum deposits that 
proved to be worthless. One notable ex- 
ample is seen in the supposed platiniferous 
sands of ‘the Desnutes River, near Terre- 
bonne, Ore. 

The material collected there consists of 
loosely cemented dark volcanic sand and 
conglomerate interbedded with basalt and 
volcanic tuff. The black basalt sand is 
supposed to have the richest content c# 
gold and platinum, but neither in panning 
the material in the field nor in the chemical 
tests made by the Geological survey could 
any trace of platinum or other metals of 
the platinum group be found. Neither 
was any gold found in the concentrates, 
and it is concluded that material of this 
type is very unlikely to contain workable 
amounts.of gold. 


Geological 
Find 








Jewelers’ Gold Bars Withdrawn and 


Exchanged at New York 
Week ended Aug. 24, 1918. 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. . 


G $991,479. 
Gold bars paid depositors........ haan 1, 


73 
371,231.29 





Total bd e-a.c kV bib ied eee «eka $1,361,711.02 
Of this the gold bars exchanged for gold coin 
are reported as follows: 





PSE vce nbedteceh Viner ste Lae $254,507.66 
PU. OO is 4.06 0 088 oy KP RTE 175,481.69 
|e ee Pe eee Pee Oe ee BEE 156,390.07 
RR SE. oi 3 date een aah ee eee 178,341.66 
PR ERs Hise bs 008 Sain vate ee 162,238.68 
Pel: BR ss rin dese cde bie kicieen 64,519.97 

BOE: otidgecctanses sia toile $991,479.73 
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DID IT EVER OCCUR TO YOU— 


That there is one Wholesale Jewelry House 
carries a large stock of 


PERFECT 


DAAKMONDS 


in Cincinnati which 








as well as a complete assortment of all sizes and grades to meet every de- 


mand of your trade?r 


IT’S TRUE! WE HAVE THEM! 


And you can order them just as safely by mail as over the counter. 


| A. G SCHWAB & 


Established 1878 


SONS 


Cincinnati, Ohio 














Reprint of our Advertisement in The More Than Half a Million Dollars’ Worth of 
Saturday Evening Post, Philadelphia These Famous ‘‘Comfykits’”’ Sold in Past Year. 






Keep HiM Fit™s"c 1.x i 


Most Complete KIT on the Market 
Thousands Used in ARMY and NAVY 


The Nathan*“‘COMFYKIT”’ 
is made of a durable ol-ve drab, 
two-ply auto cloth, and is guar- 
anteed to stand the hardest 
and most racking wear. 


(I)SANITARY WASH 
RAG—the pocket runs 
full length of “COM- 
FYKIT’ andcan beused 



















The articles contained 
in the Nathan ‘*‘COMFYKIT” 
are of the finest quality—the 
standard products of leading 
manufacturers. 


(10) TRENCH MIRROR 
10 —non-breakable. 
(11) BUTTONS—a handy 
assortment. 

il (12) DARNING COT- 
TON, NEEDLES. 
(13) TOOTH BRUSH— 

flexible handleand San- 
itary Guard, 
(14) TOOTH PASTE— 
13 Williams’, in tube. 
(15) EMERGENCY CASE 
—of zinc-oxide Adhe- 
14 sive Plaster. 
(16) SEWING OUTFIT— ° 
5 twospools cotton, easy- 
thread needles, thim- 
ble, pins, contained in 
16 compact metal case. 
£17) SOAP BOX—Alumi- 
num, large size. 
17 (48) EXTRA POCKETS— 
for stationery. pencils, 
i8 postcards, letters, ra- 
zor blades. 













es 







to carry handkerchieis. 2 

~ (2)SAFETY PINS— me- 
dium size. 

(3) SAFETY RAZOR—one 

| wer complete Durham Du- 3 

plex. 

4 SHAVING BRUSH— 
Rubber-Set, Collapsible, 
Metal Case. 

(5) TALCUM POWDER— 
Williams’, Sifter Top, 






12 










Metal Case, 
(G)SHAVING STICK— 
Williams’, in Metal Case, 
nickel-plated. 7 
(7) COMB—Filexible, non- 
breakable type. 
(8) HAIR BRUSH—Mili- 8 
tary, high grade. 
(9) FOOT POWDER=Su- 9 
perior antiseptic, 











Size when closed, Weight complete, 24 ounces. Size when opened, 


92x25 x24 inches. Price Complete, $5-00 22% x 9 inches. 







BEWARE OF IMITATIONS. If not at your Dealer’s 
Look for the “NATHAN” Trade we will send direct on 
Mark on All Genuine “COMFYKITS.” receipt of price. 





NATHAN NOVELTY MFG. CO., Dept. “C,” 88 Reade St., New York City 





Because the Nathan “Comf ykit” 
Is the Best and Most Extensively 
Advertised Kit on the Market. 


Besides the famous “Comfykit,” the 
Nathan Line includes Kits which re- 
tail from $2 up to the $15 de luxe style. 
Other Nathan Specialties include 
Money Belts, Regulation Style Canvas 
Leggins, Leather Puttees, Spiral Put- 
tees, American Youth Puttees, Water- 
proof Cigarette Cases and the Famous 
Nathan “Comfyknit” Helmets, Sweat- 
ers, Wristlets, Mufflers and Sleeping 
Socks. 


With the Nathan Line you can sup- 
ply every demand from the families 
and friends of the men in military serv- 
ice. Last year dealers were “swamped” 
with Holiday orders for the Nathan 
Line—Don’t you be caught napping! 


Write today for details and 
prices on the complete Nathan 
Line, or if you know the line, 
get your orders in early, please. 


Nathan Novelty Mfg. Co. 
Dept. D-D 
88 Reade Street NEW YORK 
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Oppose Ban on Christmas Gifts 





Merchants Appear at Hearing Before Chamber of Commerce of United 
States and Council of National Defense and Propaganda of Latter 
Against Giving Presents May Be Modified. 














WasHINGTON, D. C., Aug. 26.—The 
Chamber of Commerce of the United States 
has recently been in receipt of letters of 
appeal from merchants’ associations and 
various other organizations of retail busi- 
ness men asking that body to use its in- 
fuence with the .Council of National De- 
fence and if possible have rescinded the 
order against the purchasing of Christmas 
Gifts. In consequence the Chamber called 
a meeting this morning for 10 o’clock at 
which retail interests of the country were 
invited to discuss this Christmas matter. 

Representing the Jewelry trade it was 
expected that L. S. Gifford of the Trade 
Interest Committee of the American Na- 
tional Retail Jewelers’ Association and 
also Lawrence Gardner, secretary of the 
Jewelers’ War Service Committee, would 
both be present, but neither appeared. 
The former sent »word that he could not 
secure transportation and the latter sent 
word that this matter was not in the 
jurisdiction of the committee but rather 
under that of other committees of the 
trade. The meeting which took place in the 
board room of the Chamber brought to- 
gether less than a dozen men and was an 
executive session, no newspaper men being 
present. 

The National Retail Dry Goods Associa- 
tion was represented by E. L. Howe, the 
secretary and treasurer of that body. 

This morning’s meeting was merely the 
preliminary to what is believed will be an 
important and more numerously attended 
conference at 4.30 this afternoon when the 
representatives of the various retail in- 
terests will present their views direct to 

the National Council of Defence. 


The preliminary meeting gave the va- 
rious interests an opportunity for confer- 
ence and to agree upon the order of their 
talks for the afternoon meeting. 

Mr. Redpath of the research division of 
the Chamber of Commerce was the host at 
the morning session, when the _ principal 
argument discussed was that the order 
against Christmas giving would tie up a 
lot of capital in the merchandise stocks of 
the retailer as well as the wholesaler and 
manufacturer and that much of the stock 
would not be possible of liquidation if the 
anti Christmas order remained in force. 





WasHincTon, D. C., Aug. 27.—At the 
hearing before the Council of Naval De- 
fense this afternoon, a dozen _ repre- 
sentatives were heard for the handker- 
chief, glove and dry-goods trade. 

Secretary of War Baker, chairman of 
the Council presided, and other members 
included the Secretaries of Commerce, In- 
terior, and Navy. 

It was explained that the Council’s orig- 
inal order was based on three ideas. 

First—To save the man power and 
materials consumed in manufacturing 
Christmas gifts. 


Second—To save man power consumed 
in transportation and in rush selling. 

Third—To save the money that could be 
better spent for stamps and bonds. 

The merchants refuted the first idea by 
Stating that the Council’s order had been 
issued too late, as most of the goods had 
been already manufactured and a good 
part distributed to the dealers. 

They refuted the second by promising 
not to employ extra sales force and to 
advertise propaganda of early purchases, 
also to have consumer carry home their 
bundles. They also said they would urge 
useful gifts. 

They refuted the third point, by show- 
ing that unsalable Christmas goods would 
be thrown back, spelling disaster along the 
whole cycle, as was pointed out in the 
last issue of THE JEWELERS’ CIRCULAR. 

A long telegram was received from L. S. 
Gifford, of the A. N. R. J. A., pointing 
to the fact that although a piece of mer- 
chandise may be bought from the retailer 
at Christmas time, nevertheless, plans for 
its production may be formulated long be- 
fore June (the date of the original resolu- 
tion of the National Council of Defence). 
In fact, many articles have not only to be 
designed months ahead, but also commit- 
ments for the raw materials have to be 
given monthes in advance. 

The atmosphere of the afternoon meet- 
ing warrants prophecy that the National 
Council of Defence will abandon the in- 
tended idea of a nation-wide, house-to- 
house canvass, by women, carrying pledge 
cards against Christmas buying. This had 
been planned to begin in September. 

Moreover, it is safe to say the Council 
will probably modify its order, so as to 
allow useful gifts. 








NON-ESSENTIAL INDUSTRIES 





Jewelry Making Not Enumerated in List 

Compiled by Labor Board of District 

of Columbia 

WasHincTon, D. C., Aug. 24——Whether 
jewelry manufacturing is or is not to be 
classified among “non-essentials” has not 
yet been decided, but many people in our 
industry had an idea that the question 
would be touched on in the decision of the 
Labor Board for the District of Columbia, 
appointed by the Secretary of Labor to sift 
essential from non-essential labor to meet 
the war needs of the country. 

This decision, which was handed down 
yesterday, contains a list of 40 or more 
occupations that are considered non-essen- 
tial, but jewelry, it might be stated, is not 
among them. 

Notices have been served on the 20 or 
more industries affected directing that vol- 
untary releases be given to employes, so 
that they can engage in war work. Jobs 
will be given to those released as fast as 
they apply. 
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This decision does not mean that jewelry 
making is “essential.” It simply is not 
singled out for discrimination just now. 

The lost was accompanied by a state- 
ment of policies, giving the following defi- 
nitions of necessary. work: 


For the purpose of the centralizing of the war 
labor recruiting program “war work’? means: 

The manufacture of products or the erection of 
structures directly or indirectly supplied to some 
department of the Government for use in connec- 
tion with the war. “Indirectly supplied”’ includes 
goods delivered under sub-contracts to Government 
contractors. 

Coal mining is wholly war work. 

Railroads and farms are engaged in war work 
to the extent that under this program they are 
protected from all recruiting by other industries. 

The making of products which may ultimately 
be used for wer purposes, but which are not to 
be delivered cither directly to the Government or 
to some contractor who uses them in producing 
or as a part of products to be delivered to the 
Government is “not” considered war work. 





ANOTHER HOLD-UP 





Chicago Jewelry Store Robbed by Six 
Bandits, Who Escape, but One 
Is Captured Later 

Cuicaco, Aug. 24.—Six young men of 
funereal mien, dressed entirely in black, 
drove up to the jewelry store of Stinson 
& Lowe, 3522 Ogden Ave., one afternoon 
this week. They were in a big touring 
car—black also. They entered the store 
and in about three minutes had committed 
one of the quickest and most thorough 
store robberies in Chicago in some time. 
They all escaped. 

One of the men entered the store first, 
and started to bargain for a watch with 
Frank H. Lowe, one of the proprietors, 
who was in the store with his 12-year-old 
son at the time. As soon as his attention 
was gained the four others with black 
masks over their faces, entered with pis- 
tols and looted the place. The sixth man 
remajned at the wheel of the car, with the 
engine running. 

Lowe was made to stand facing the wall, 
like an unruly pupil in the district school. 
He yelled lustily after the robbers were 
gone and the police came running, but the 
robbers left no clue. Lowe said all the 
bandits were less than 25 years old. The 
loot of the robbers is valued at about 


$3,000. 
Somebody noticed the number of the 
automobile. It was found to belong to a 


laundry supply concern. 





Cuicaco, Aug. 26—Four men believed 
to have been implicated in the Stimson- 
Lowe Jewelry robbery, were taken into 
custody Saturday after a pistol duel be- 
tween prisoners and Chief Mooney and 
his detectives. 

Upon being questioned one of the rob- 
bers confessed, indicating a barn at Loomis 
and Polk streets as the hiding place of the 
loot. Here Lieut. Hughes found the 
stolen jewelry. 

The arrest followed the capture of 
Michael Wopp, who is said to have led 


the jail breaking in the bridewell on Aug. 


14. 





The Alexander Co. will move its jewelry 
business from liscomb, Ia., to Sao City 
about Sept. 7. 
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Chains and Bracelets 


bearing our trade-mark stand for the highest achievement in manufactur- 
ing and have stood the test for over sixty-seven years. 


THE BEST 


Plump quality, perfect workmanship, careful finish, and attractive designs, 
all combined, distinguish our product. 


THE CHEAPEST 


We sell direct. Wehave no salesmen. Eliminating all unneces- 
Sary expenses in making and selling enables us to sell at the. 
lowest possible prices. Over 500 patterns to select from. 


eo. M. JABLOW &z CO. TRADE 


Successors to 


ALOIS KOHN & CO., INC. 


Makers of 


SOLID GOLD CHAINS AND BRACELETS 
* 5 10-12 Maiden Lane, New York maui 
























ETT eee eT Eee EEUU SRA SRARAAASAAASZAASASASAAAAAASASEASEA4AEAASLALEAAASLAAAEAAAEAAAAAASLAAABAABABEAAREE EEE EEE VVEIIUITIIIYT 
> 


DO YOU KNOW WHERE TO | 
PURCHASE THE BEST?/ 


Fashion papers from smart places refer to it again and again. 











Our line, which is incomparable, consists of Brooches, Bar-pins, Ear-rings, Neck-- 
chains, long chains, Hair ornaments, in bright and in matt. 


An Assortment Amounting to About $75.00 


would include some of all items mentioned and would lead to substantial: 
re-orders. 





You cannot afford to neglect our line 
Write or wire 





PAIS M. GUGENHEIM, Inc. NEW YORK. 
32 Faubourg Poissonniere 362-364 Fifth Avenue 


Opp. B. Altman & Co., 34th Street 
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The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


In White Gold 14K $4.50 Dozen 
Yellow Gold 14K $4.00 Dozen 
6 Sizes 


Trade-Marks of the Jewelry 
and Kindred Trades 















The Jewelers’ Circular Publishing Co., 1 John Street, New York. 





The Lion Safety Pin Clatch Co. Pat. tending 


Pat. Pending 
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NEWARK JEWELERS STRIKE 





Employes of Many Factories Walk Out 
When Wage Increase Is Denied— 
Shops Doing War Work 
Not Affected 
Newark, N. J., Aug. 26.—Approximately 
250 Newark jewelry workers walked out 
today from about 25 of the jewelry fac- 
tories here, claiming the manufacturers 
refused to grant them the 20 per cent. in- 
crease in wages asked of 125 Newark 
jewelry manufacturing concerns last week, 
according to George W. Livsey, business 
agent and former president of Local No. 
2, International Jewelry Workers’ Union, 

of this city. 

Mr. Livsey stated to a _ representative 
of THE JEWELERS’ CIRCULAR that about 18 
frms had granted the wage raise asked 
and the 200 union jewelry workers affect- 
ed remained at work. Others are expect- 
ed by Mr. Livsey to grant the increase 
asked within a few days. ° 

Jewelry workers in plants which are do- 
ing war work were not called out. A 
number of the local jewelry factories are 
turning out surgical instruments or parts 
of the same, and a few are working on 
portable telephone wire reels which are so 
made that soldiers can unwind them as 
they run on the battlefield. 

Mr. Livsey stated that the cost of liv- 
ing has gone up so much that it is im- 
possible for many of the lower priced 
jewelry workers to pay expenses with their 
present wages. He expects the strike to 
be successful, though many jewelry manu- 
facturers have ignored the demand for 
higher wages. 

Several instances have come to light of 
manufacturers who have voluntarily 
granted wage raises within the past few 
weeks. In such cases the union appar- 
ently counts such raises as part of the 20 
per cent asked for, though no official state- 
ment to that effect has been issued. 

The jewelry workers who walked out 
today met at 10 o’clock at the Labor Ly- 
ceum to report on conditions at their va- 
rious shops. Similar meetings will be held 
daily for the present. 

Local jewelry manufacturers opposed to 
the union declare that the labor trouble a 
year ago broke the strength of the local 
union and that at present there are only 
300 or 400 active, paid-up members of the 
union, whereas a year ago there were 
2,200. They state that during the year 
many manufacturers have granted raises to 
their men from time to time, some of the 
increases having been given during the 
Summer months. Exception is taken by 
some of the manufacturers to the wage 
figures given out by unien officials, which 
they declare, are lower than is actually the 
case. It was pointed out that it is almost 
impossible to hire an errand boy for $9, 
which is the lowest figure named by the 
union officials as being the wage received 
by some jewelry workers. 

The firms which have been officially an- 
nounced by the union as having granted 
the wage increase asked are as follows: 
Alberts, Buob & Van Ness Co., Streicher 
& Co., Allsopp Bros., W. C. Edge Jewelry 
Co., M. Alexander, Moore & Sons, Tich- 
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enor & Farnow, Fritschke & Co., Sinnock 
& Sherrill, Long & Koch, Jabel Ring Co., 
Sloan & Co., Mark N. Weidmeir. 

Several other concerns which were 
among the iast to grant the wage raise 
were not named in the first official list 
and will be announced later. 








PEARL SWINDLE REPORTED 


Note from Paris Tells How $14,400 Speci- 
men Was Sold for $52,000 When 
Tinted by Swindlers 


An associated dispatch from Paris, July 
31, tells how an American white pearl 
worth $14,400 was treated with a chemical, 
given temporarily the rosy hue of an 
Oriental pearl and then sold for $52,000, 
according to facts just disclosed in that 
city. 

For doing this, says the dispatch, Bar- 
boza, a pearl broker, and Varma, a Hindoo, 
were fined and sentenced to imprisonment 
for faking. By use of chemicals they en- 
deavored to increase the value of the 
pearls four-fold. 

This case clears up the mystery which 
has existed in the Paris market for five 
years, since a dealer in precious stones 
first learned that “manipulated pearls” 
were being sold here. 

Varma, who is a lapidary, claimed in 
court that he possessed a method of im- 
proving American pearls, and that a share 
in all the profits derived in treating the 
one which led to his detection, if it were 
sold for more than $21,600, had been 
promised to him. He was at work at it 
when it was seized by the police. The 
evidence showed that Varma has used on 
the pearl acetate of amyl and collodion. 

A pearl expert, Reinach, told the Judge 
that Varma had given the pearl the rosy 
tint of the Oriental pearl by glazing it with 
chemicals, but that the glazing disappeared 





when the pearl was placed in alcohol. 


Varma was sentenced to six months in 
prison and to pay a fine of $1,000, while 
Barboza was sentenced for three months 
and to pay a fane of $100. 

In its judgment the court stated that sea 
pearls from the Orient are very luminous 
and attain high prices, while fresh water 
pearls are less fine, generally white and of 
lower value. The pearl treated by Varma, 
the court added, had been offered to lead- 
ing Paris and foreign jewel houses, 
which had failed to detect the deception 
he had practiced. The court declared that 
Varma’s treatment added no value to the 
pearl, and that it had only a temporary 
effect, which disappeared if the pearl were 
rubbed or placed in alcohol. 








Market Prices for Silver Bars 


The following are the quotations of 
silver bars in London and New York as 
reported last week: 


Oficial Price, 
New York 
Date. London. .999 Basis. 
BS ED cada ct cadeneseeus 48 13/16 101% 
eI cts sé ateateenr 49% 101% 
MS SB. 00cédcsteeaenes 49% 101% 
Bi: BB ccccsvicenvusess 49% 101% 
pS eae eee eer ee 49Y 101% 
Bee, BE cssvdesestvasien 49% 101% 
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JEWELRY STORE FIRE 


Part of Scholler Establishment at Van Wert, 
Ohio, Destroyed by Flames. 

VAN Went, O., Aug. 22.—Several thou- 
sand dollars’ worth of property was de- 
stroyed in an incredibly short time 
Thursday afternoon when a fire of un- 
known origin destroyed the display front 
of the Scholler jewelry store, corner Main 
and Washington Sts. 

The clerk on duty and two customers 
were in the rear of the store and every- 
thing was as usual in the frort, according 
to the stories of all present. Without 
notice of any kind a blaze started in the 
front part of the store near the work 
benches used by the watch repairing de- 
partment and almost in an instant. spread 
to the windows and front show cases. — 

The department made a record-breaking 
and most creditable run and stopped the 
fire from spreading to the rear of the es- 
tablishment or the upper stories of the 
building. 

The watch repairing department is com- 
pletely destroyed, together with a large 
amount of valuable tools and many 
watches of patrons which had been in the 
store waiting repair. The front show 
cases, which were also destroyed, contained 
some of the store’s most valuable stock. 

The fire was discovered by Louis Fei- 
gert, manager of the Van Wert Clothing 
Co., who says the first he saw was a small 
blaze coming from under the front show 
cases. 








ee 


Notes from the Capital. 








The Priorities Board of the War In- 
dustries Board, after carefully considering 
the matter of gold production, has adopted 
a resolution that gold mining is an essential 
war industry, and the powers of the board 
“will be so exercised as to accord to such 
industry preferential treatment in the 
supply not only of tools, machinery and 
equipment, but in transportation service, 
fuel supply and labor supply.” 

xk ok Ok 


Owing to the absence of Hon. John Bar- 
ton Payne, general counsel to the Director 
General of Railroads, it could not be 
learned Monday whether there were any 
new developments with regard to the issu- 
ing of an order fixing the status of railroad 
employes with respect to garnishments of 
their salaries by creditors. A call was next 
made by THE JEWELERS’ CIRCULAR cor- 
respondent at the office of Mr. McAdoo 
and in*his absence his secretary, Mr. 
Claggett, was seen. Mr. Claggett’s atten- 
tion was called to the fact that the Retail 
Credit Men’s Association which closed its 
session in Boston a few days ago had ap- 
pointed a committee to confer with Mr. 
McAdoo on this subject. However, Mr. 
Claggett stated that notwithstanding the 
absence of Judge Payne and Director Gen- 
eral McAdoo he could state that no new 
development had taken place beyond what 
we had reported in the last issue of THe 
JEWELERS’ CIRCULAR. 





Otto R. Sabro, of Sabro Bros., Bandon, 
Ore., is now in the national army. 
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—a distinctively Colonial and_ typically 
American pattern in Sterling Silver, Table 
and Dinner Ware, Tea and Coffee Services. 


TEA 
SPOON 


ACTUAL 
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The world always returns to the 
simple things eventually. 


The Clermont design draws its inspi- 
ration from the Colonial days, “when 
simple faith was more than Norman 
blood.” 


But the Gorham designers have intro- 
duced into the Clermont a creative 
note of distinction which softens the 
austerity without sacrificing the spirit 
of the purely Colonial. 


Complete furnishings in Dining Room 
Silver are obtainable in. this pattern. 


Gorham Silverware is offered for 


sale through jewelers exclusively 


THE GORHAM CO. 


Silversmiths and Goldsmiths 
Fifth Avenue and 36th Street, New York 


Branches: 


SAN FRANCISCO: 
15, 17, 19 Maiden Lane 140 Geary Street 


CHICAGO: LONDON: 
10 South Wabash Avenue Ely Place 


Works: Providence, New York, Birmingham 


NEW YORK: 


TAT 
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The Proposed Tax last issue of THE 
on Platinum JEWELERS’ CIRCULAR 


the proposition for an 
extra tax on platinum jewelry of 10 per 
cent reported to the Ways and Means Com- 
mittee by a sub-committee, was not. allowed 
to go by without challenge from our trade 
because the plan, if adopted, would not only 
put a double tax upon platinum, but to a 
large extent a double tax upon gems, inas- 
much as it provided the payment of an 
extra 10 per cent at the time of the sale to 
the consumer and this 10 per cent is levied 
on the value of the completed article; no 
matter what proportion the platinum would 
bear to the whole value of the piece: 

As pointed out by the vice-chairman of 
the War Revenue Tax Committee at a spe- 
cial hearing in Washington, such a: tax 
would be discriminatory and put a burden 
upon the retail jeweler selling platinum 
jewelry that would be absolutely unfair. 
The jewelers months ago were willing to 
surrender their platinum if necessary, but 
were practically told to go ahead and sell 
that which was made up. To put an extra 
tax on it now simply because itis platinum 
would be not only unjust, but almost con- 
fiscatory. 

If, as it was rumored in Washington, the 
proposition was not so much to tax the 
platinum jewelry, but to provide for a 
means for a record of sales of platinum 
jewelry by retailers, as is incorporated in 
the proposed amendment, then the reason 
for the tax will have disappeared as soon 
as the licenses to sell platinum jewelry are 
issued under the authority of the Explo- 
sives Act, because although the details are 
not yet public, it is understood that jewelers 
receiving such licenses to sell platinum 
jewelry will have to keep a record of the 
sales just as full as that which will be re- 
quired by the amendment incorporating the 
extra 10 per cent platinum tax. 

It is probable that the Congressmen pro- 
posing the amendment did not understand 
the new conditions relating to the sale of 
platinum jewelry and that when this is ex- 
plained to them the proposed tax will be 
abandoned before the bill is presented to 
the House for ratification. We trust that 
it will, and that the jewelers will not have 
to make any fight before the Senate Finance 
Committee to have any special platinum 
taxes omitted. 





ETAILERS and 

manu facturers 
who are interested in 
the question of the 
validity of the fixed selling price should 
carefully read and digest the decision 
handed down Thursday of last week by 
Vice-Chancellor Lane of New Jersey in the 
action of R. H. Ingersoll & Bro. against 
Hahne & Co., a department store of 
Newark, for in this decision the Vice-Chan- 
cellor grants an injunction to the Ingersoll 
firm enjoining the dry goods dealers from 
selling the trade-marked watches manufac- 
tured by the complainants, holding that in 
the unrestricted sale of these watches at 
prices lower than those fixed by the manu- 
facturer the defendants were indulging in 
a practise that was practically a fraud upon 


An Important De- R 
cision on Price 
Contracts 


122¢ 








It Your Copy is Late 


BECAUSE of the unprecedented 
transportation conditions, all 
periodicals will frequently be de- 
livered late. If your copy of THE 
JEWELERS’ CIRCULAR does not 
reach you in time, please do not 
write complaining of the delay, 
as it is beyond our power to pre- 
vent it. If your copy does not 
arrive on time it is because it has 
been delayed in transit.. 
Until transportation cenditions 
are improved these delays and 
irregularities. are unavoidable. 























the public and an infringement of the rights 
of the complainant. 

Despite the various decisions that have 
been handed down on the question of the 
fixed selling price the Vice-Chancellor holds 
in this case the rights of the Ingersoll 
firm have been infringed and that its re- 
strictions upon the sale of its trade-marked 
and guaranteed watches were not in re- 
straint of trade nor in violation of the 
Sherman or Clayton Anti-Trust acts. The 
Vice-Chancellor holds that the points at 
issue in this case have not yet been ruled 
upon by the Supreme Court of the United 
States nor are they covered by the former 
decisions of that tribunal. 


The suit between this watch company 
and the department store has been noted in 
previous issues of THE JEWELERS’ CIRCULAR, 
and attention has been called to the fact 
that it differs from most of the previous 
actions in relation to the fixed selling price, 
in that the claims of the watch mariufac- 
turers were not based upon any patent 
rights, but plainly upon the equitable right 
they had to protect the good-will of their 
name and their trade-mark, and also the 
rights granted to them by the special 
statute of New Jersey. The complaint 
alleged that in violating the price agree- 
ment under which these watches were sold 
the dry goods store had seriously injured 
the business of the watch concern and its 
customer. 

A strong point emphasized in this litiga- 
tion was that relating to the difference be- 
tween the purchase of an article unattached 
to the name and reputation of a manufac- 
turer and purchase of a standard or trade- 
marked brand wherein the name, reputation 
and guarantee of the manufacturer becomes 
part of the merchandise sold. The Vice- 
Chancellor seems to acquiesce in this distinc- 
tion because the injunction which he grants 
does not prevent the department store 
from selling below the advertised price the 
watch of the complainant, provided the 
trade-mark, name and manufacturer's guar- 
antee are first removed. 

According to the Vice-Chancellor’s opin- 
ion “the practice of a manufacturer to make 
and sell an article not the subject of 
monopoly and subject to keen competition, 
the price of which has been standardized 
through intensive and extensive advertis- 
ing, of affixing a notice under the terms of 
which purchasers are forbidden to resell at 
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less than the standard price without re. 
moving the manufacturer’s marks and guar. 
antee, is not offensive to public policy or the 
Sherman or Clayton acts.” Also he con- 
tends that a retailer who buys the article 
from a jobber with knowledge of the condi- 
tions imposed upon the resale is bound by 
such conditions. The Vice-Chancellor’s 
opinion states that the proofs before him 
demonstrate that if the defendants and 
others are permitted to pursue the practise 
of price-cutting, the business of the com- 
plainant will be ruined. Therefore, the 
complainant is suffering a wrong for which 
he is entitled to equitable relief. 

In another interesting part of the decision 
the Vice-Chancellor holds practically that 
the complainant’s fight is not to en 
trol the article, but to control his name and 
reputation in connection therewith, for he 
| . ial 4 | ea says: “The complainant does not seek to 

| eer i a. retain any right in the article itself, but 
merely seeks to restrain the use of its name 
and good-will except under conditions fixed 
by it which may permit the purchaser of 
the article to use its trade name and good- 
will under such conditions as it sees fit, 
* * * Jt has an interest, in addition to 




















American National Retail Jewelers Asso- 
ciation, at Cleveland, will undoubtedly 
prove a decided benefit to the entire in- 
dustry as the result of the interchange ‘of 
ideas among the leaders of the retail jewel- 
| ers and the dissemination of the informa- 
1 tion which came to those who attended, in 
the way of speeches, discussions and an- 
swers to questions. 

The convention finished its work a day 
sooner than expected, ending on Thursday 


€ 
night, instead of Friday, this being due 
YOSS * ue In to the celerity and businesslike way in 
which the program was run off, and the 


fact that it was distinctly a business con- 
ference and not a gathering for jollifica- 
tion. That the character of the convention 


! Entire Third Floor j} was entirely different than any of its pre- 
| decessors was manifest in many ways, par- 


° . ticularly in the attitude of those who at- 
21-23 Maiden Lane New York City tended. For, althongh the attendance was 
smaller than is usual at a national gather- 
ing of this kind (due to the war condi- 


: tions in the jewelry trade), nevertheless, 


that of mere protection to its trade name 
and good-will, for it guarantees the article 
| sold and scrupulously performs its guar- 
antee, maintaining a large and extensive re- 
i} hs ‘ a pair department for this purpose.” 
The beautiful color and brilliancy of Altogether the decision of Vice-Chan- 
r . f ¥ cellor Lane takes up the price protection 
| our diamonds in our superb hand made question from an entirely new angle from 
A ; that which has been considered by the 
4 settings command a salute. courts in the past. Whether his theory 
rn will be followed out and acquiesced in by 
f the highest Federal courts remains to be 
a | When vou have a call from the boys seen, but it gives those who favor price 
4 ; protection of standard articles a new basis 
q ' or girls in uniform send to us for a Sse- for hope in getting consideration from the 
. :; ’ # : ‘ courts until the legislation they are en- 
q lection. We will send you rings which denvering to get from Congress is Gity 
4 , : ; , S- ; passed. 
F | will satisfy their discriminating tastes. 
5 MMHE jewelry 
q ; . . , A Great trade’s. great 
4 : A wire would be quicker if vou are in Convention war conference is. 
4 over and the work 
a a hurry for them. accomplished at the convention of . the 
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Julius H. Morse, 35 Maiden Lane, is back 
from his western trip. 

The business of Paul A. Meyrowitz, 389 
Fifth Ave., is now incorporated with a 
capital stock of $95,000 paid in. 

George A. Schade, with the Towle Mfg. 
Co., 15 Maiden Lane, is spending a week at 
the factory, at Newburyport, Mass. 

W. N. Dutemple, of W. R. Dutemple & 
Co., 9 Maiden Lane, has returned from a 
visit to the factory at Providence, R. I. 

L. A. Eppenstein, one of the directors of 
the Illinois Watch Case Co., 15 Maiden 
Lane, is in the city calling on the trade. 

Cc. A. Parker, representative of Bates & 

Bacon, 9 Maiden Lane, has left for a 
month’s business trip through the middle 
west. 
Kaspar Summerfield, Baltimore, was 
down the “lane” last week buying his Fall 
lines. He was accompanied on the trip by 
his wife. 

T. H. Batcheller, with Leys, Christie & 
Co., 65 Nassau St., is at present traveling 
along the Pacific Coast and reports busi- 
ness favorable. 

M. Landman, with Julius H. Morse & 
Bros., 35 Maiden Lane, has left for a short 
trip through the east after returning from 
his southern trip. 

A. A. Weiss of Weiss & Kann, 65 Nassau 
St. has just returned from a successful 
trip to Baltimore and expects to leave this 
week for the west. 

Max Gunzburger of Gunzburger & Gluck, 
65 Nassau St., is traveling throughout the 
middlewest. Monte Gluck of the same firm 
is covering the west. 

Harold M. Grey, of Louis L. Grey & Co., 
21 Maiden Lane, is on a trip to Bethlehem, 
N. H., where he will spend a vacation 
among the White Mountains. 

Maurice Woolf with E. Jacobson, 65 
Nassau St., has enlisted in the United 
States Merchant Marines. He left Sunday 
to report for duty at the Boston Training 
Station. 

Louis Salter, 71 Nassau St., announces 
that David Saslow has not been con- 
nected with him since Aug. 5. The business 
locally and out of town will be conducted 
by Louis Salter, personally, as heretofore. 

Samuel and William Lesnick have pur- 
chased from the William Ulmer Brewing 
Co.. a four-story building at 5102 Fifth 
Ave., Brooklyn, which, it is reported, is to 
be used by the buyers for their jewelry 
business. 

George Borgfeldt & Co., 16th St. and 
Irving Place, announce that 52 employes 
of the house are in the service of the 
United States, both in the Army and Navy, 
a few of whom have made the supreme 
sacrifice. A list only containing 49 names 
was recently compiled on a “roll of honor” 


JEWELERS 


Pw wrawes ere ty 


since which time three more names have 
been added. 

The Swan Corporation of New York has 
received a charter to manufacture and deal 
in jewelry, cutlery and other metal goods, 
with a capital of $50,000. The incorporators 
of the company are: Isidor L. Rothstein, 
891 Forest Ave., Bronx, N. Y.; Gustave H. 
Moessner, 2028 Grand Concourse, New 
York, and Charles Graf, 1325 Plimpton 
Ave., Bronx, N. Y. 

Friends of Lieut. W. J. Cowen, who for 
some time prior to the war was a represen- 
tative of the Providence Stock Co., in New 
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for a time threatened to cast into insignifi- 
cance the famous Times Square, 42d St., 
“H.” Suddenly and unannounced several 
assistants in the home of the “Pen, whic/ 
is mightier than the sword,’ stepped 
out to the sidewalk and began to 
plaster up the windows of that store with 
yellow and blue strips of paper. Ordinarily, 
it does not take a crowd long to gather at 
this corner, but when one of the artistic 
assistants volunteered the information that 
the window was being rendered bomb- 
proof the news spread like wild fire. 
“Bomb-proof, my God,” a_ hysterical 
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GOING UP! 


During the 8 months of this year, 


Jan. to Aug. inclusive, The Jewelers 


y 


Circular published 458 pages more 
advertising than did the six other 
jewelry journals combined. 


The Jewelers’ Circular is the ONE GREAT MEDIUM between 


the buyers and sellers. 





Here Are the Figures: 


The Jewelers’ Circular .... 


ee 3,112 Pages of Ads. 


The 6 other jewelry — 2.654 a ee 


combined ......ccccccccccs 








York, .were pleased to hear recently that 
Lieut. Cowen had been decorated with a 
military cross for conspicuous gallantry and 
devotion to duty. Though badly wounded 
in a recent engagement he led his men on 
and brought back six prisoners. Lieut. 
Cowen is a Canadian by birth and enlisted 
in the Canadian Mounted Rifles in October, 
1915. He has been three times wounded 
and also escaped while being invalided hcme 
when the hospital ship on which he was 
sailing was torredoed. 


Big Bill Reverts, the traffic manipulator, 
who reigns supreme at Dey St. and Broad- 
way, and can unravel the most chaotic of 
the traditional tangles at that corner, had 
an exceptionally hard nut to crack yester- 
day afternocn. Horses, wagons, automo- 
biles, errand boys with carts, pedestrians-— - 
all contributed to jam in front of L. E. 
Waterman Co.’s fountain pen store, which 








young woman cried. “Gee, whiz,” cried 
a boy, “it must be from an aeroplane.” 
One suggestion led to another. In a few 
minutes the crowd had assumed such un- 
wieldly proportions the traffic was at a 
standstilk There was no moving here nor 
there. Just as unexpectedly, as the rum- 
pus started, it stopped. Suddenly—quiet. 
sig Bill” wondered what had happened 
to his difficulties. A young lady was seen 
in the bomb-proof window, slowly and 
carefully adjusting a notice, which read, 
“Reproduction of Paris Bomb Protected 
Window. To call attention to National 
Council of Salesmen’s drive this week for 
War Savings Stamps.” Good naturedly, 
the crowd scattered. “Well, anyway,” 
said an excited old man, wearing a ser- 
vice flag with two stars, “we have an idea 
of what it feels like.” 





(New York Notes continued on page 125.) 
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Officers We cordially invite you to open an ac- 
LOUIS G. KAUFMAN count with us at our main office or the 
ee branch office best located for your con- 
Frank J. Heaney Richard H. Higgins ° 
Vice-President Vice-President venience. 
William H. Strawn Bert L. Haskins Branch Offices and Managers 
Vice-President Vice-Pres. and Cashier Greenwich and Warren Sts. Leslie Coffman, Mgr. 
Norborne P. Gatling C. Stanley Mitchell Bowery and Grand St. , 
Vice-President Vice-President _ A. ae A no _—_ 
| $H. A. Clinkunbroomer Max Markel Broadway and 18th St. 
Vice-President Vice-President C. on | > Pi, Moca 
Rolfe E. Bolling George R. Baker Ninth Ave. and 14th St. H. F. Meehan, Mer. 
Vice-President Vice-President 33rd St. and Fifth Ave. A. H. Walsh, Manager 
Wallace T. Perkins Henry L. Cadmus Third Ave. and 57th St. A. T. Strong, Mgr. 
Vice-President Ass’t Cashier Broadway and 61st St. Jas. V. Boise, Manager 
Walter B. Boice Henry C. Hooley Lexington Ave. and 86th St. A. J. Nieber, Mar. 
Ass’t Cashier Ass’t Cashier Broadway and 105th St. _H. H. Budleman, Mgr. 
Vinton M. Norris Joseph Brown Lenox Ave. and 116th St. _—F. B. French, Mgr. 
Ass’t Cashier Ass’t Cashier 67 W. 125th St., near Lenox Ave. 
wenn on of the — osnan J. A. Olsen, Manager 
- HARD ° roadway an t t. 
Chairman City of New York Thos. W. Robinson, Manager 
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FIDELITY TRUST COMPANY 


Chambers and Hudson Streets 
NEW YORK CITY 





Member Federal Reserve System © Member New York Clearing House 





SAMUEL S. CONOVER, President 


JOHN W. NIX, Vice-President ANDREW H. MARS, Secretary 

STEPHEN L. VIELE, Asst. Secretary ARTHUR W. MELLEN, Asst. Secretary 

E. TILDEN MATTOX, Asst. to President and Trust Officer 

EDWARD A. DANNENBERG, Asst. Sec’y CHARLES R. BUTLER, Asst. Secretary 
and Credit Mgr. 





Assets Over $16,000,000.00 

















100 Years of Commercial Banking 








MAIN OFFICE, 149 BROADWAY 
Cor. Liberty Street 


100 Million Dollars Resources 

















The Market and Fulton National Bank of New York 


ORGANIZED 1852 81-83 FULTON STREET 


CAPITAL. $1,000,000 SURPLUS, $2,000,000 


PROCRESSIVE—CONSERVATIVE—SUCCESSFUL 
ALEXANDER GILBERT Picts of Gn Geant Invites the Accounts of Jewelers 


ROBERT A. PARKER - - - President Will extend every facility that good banking will justify. 
WM.M.ROSENDALE - - .- Cashier 


ALBERT D.BERRY - - =. est. Cashier SAFE DEPOSIT VAULTS 
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The New York Watchmaker’s Society 
will hold its regular monthly meeting on 
Tuesday, Sept. 3, at the assembly rooms, 
193 Third Ave. President Reindel will 
preside. 

Charles A. Pearson, formerly a reporter 
of the National Jewelers Board of Trade 
and later salesman for S. Borgzinner, 
jewelry case manufacturer, is now con- 
nected with the Credit Clearing House. 

Max Rosen, diamond setter, 677 W. 
16lst St., recently filed a petition in bank- 
ruptcy. His liabilities listed at $1,058, and 
he has no assets. Joseph Riskin, 71 Nas- 
sau St., was the sole creditor for the above 
amount, his claim being unsecured. Rosen 
was adjudged a bankrupt Aug. 20, by 
Judge Knox and was ordered to appear 
before Referee Peter B. Olney last Satur- 
day. 

Among the out-of-town buyers in this 
city last week were: Fred Job, Wilkes- 
Barre, Pa.; Charles Brickelmann, Sche- 
nectady, N. Y.; N. F. Stewart, Clinton, 
Mass.; Victor Bogaert, Lexington, Ky.; 
H. B. Smith, Logansport, Ind.; F. E. 
Holston, Alliance, Nebr.; B. S. Krucke- 
meyer, of Kruckemeyer & Cohn, Evans- 
ville, Ind.; F. Brunner, Rutherford, N. J. 
Representatives of the Crabtree Co., Ty- 
rone, Pa., were also in town last week. 

Gerald L. Russel, salesman for A. Wal- 
lach & Co., 37 Maiden Lane, has enlisted 
in the U. S. Navy and is now stationed 
at the Pelham Bay Naval Training Depot. 
His brother, Ralph Russel, foreman of the 
factory, also enlisted in the Navy, and he, 
too, has been assigned to duty at Pelham 
Bay. Fred W. Spenke has been engaged 
to fill Gerald Russel’s position and left 
Monday night for a southern trip. Benja- 
min Schloss leaves for a trip to California 
and the Coast on Sept. 3. 

S. Groen, diamond cutter, 71 Nassau St., 
reported last week the loss of an antique 
silver ornament, one of a pair that he had 
in his desk. The ornament is about nine 
inches high, in the form of a reliquary. At 
the time the reliquary was taken there was 
also missed a 10-grain American button- 
pearl and other articles. Jewelers who 
may hear of the reliquary or pearl being 
offered for sale are requested to communi- 
cate with Mr. Groen, who has offered a 
reward for the conviction of the thief and 
the recovery of the stolen property. 

William A. Shabel, watch repairer, 109 
W. 101st St., recently filed a petition in 
bankruptcy, with liabilities listed at $981 
and assets consisting of tools, $30 and a 
pawn ticket worth $3. Among his cred- 
itors whose claims are unsecured are Dr. 
Swears, $350; Wm. Pfeffler, $55; Conrad 
Pickl, $34; Frank Ruhlin, $180; Mr. Pet- 
ers, $60; Schoch & Hallam, $75; and the 
O. D. Sign System, $60. Shabel was ad- 
judged a bankrupt by Judge Knox on 
Aug. 20, and was ordered to appear be- 
fore Referee Macgrane Coxe last Saturday. 

The Greater New York Engravers’ and 
Chasers’ Society is now meeting in the 
World building every Thursday at 7.30 
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p. M. The president is George Nesin, 95 
Christie St., and Charles Blitz, 49 Maiden 
Lane, is chairman of the press committee. 
It is only a few months since this society 
has been organized and it is still in its 
infancy, but its membership already em- 
braces two-thirds of the engravers and 
chasers in the city. At the next meeting 
tomorrow evening very important business 
will be transacted. The committee on 
prices of carving and tracing will render 
its report and new price lists will be is- 
sued as soon as the printing has been 
completed. 

Business in the jewelry district in New 
York came to a standstill at noon on 
Thursday, when Broadway from Trinity 
Church to Fulton St. was packed with a 
solid mass of humanity watching the feat 
of Steve Peterson, otherwise known as 
“Dare Devil Steve,” who climbed from the 
street to the top of the Broadway Maiden 
Lane building and down again. The act 
was performed in aid of collections made 
for the great “W. S. S.” drive then in 
progress, and every foot of his progress up 
and down was watched by the breathless 
throng, which in addition to blocking 
Broadway, also completely blocked Cort- 
land St. and Maiden Lane. “Dare Devil 
Steve” started his climb on the exact corner 
where Maiden Lane and Broadway meet, 
amid the cheers of the crowds of spec- 
tators. The building is completely occupied 
by jewelers. He stopped a few times on 
the way up, and when he reached the top 
of the building, which (is 18 stories in 
height, he sat astride a projection on the 
corner of the roof gazing down upon the 
crowds in the street who, by this time, were 
worked up to a high pitch of excitement. 
After a brief rest he started the climb 
down, which in the opinion of many is a 
much more difficult task. The whole per- 
formance occupied about half an hour. 











TRADE CONDITIONS. 


Fall business is beginning to come in. Many 
Newark manufacturing jewelers are reporting bet- 
ter business than they have done for several 
months. This does not signify that there is a 
great rush, but that it is encouraging as indicating 
good Fall business if conditions are not mate 
riailly changed from what they are at present. But 
the question of securing adequate help is becoming 
more vital every day, and is bound to be a still 
greater problem after the new draft law is passed. 
Because of the shortage of help some of the 
Newark manufacturers are quite busy with the 
orders on hand, though it is still a little early 
for full Fall trade. 





Stumpf & Binder, 38 Crawford St., are 
manufacturing parts of surgical instru- 
ments for use by the Army. 

Philip Krimke, 29 Academy St., has 
been unable to get away for an extended 
vacation this Summer because of his duties 
on one of the Newark draft boards. 

The Newark Rotary Club, of which Jean 
R. Tack is the jeweler member, has re- 
ceived work of the successful completion 
on Aug. 1 of the Rotary campaign for the 
purpose of selling $1,000,000 worth of 
Smilage Books. 

Hobart Halstead, Montclair, has been 
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granted a patent for jewelry; Frederick 
Heller, of Newark, has been granted a pat- 
ent for a jewelry novelty, and Frank E- 
Kransey, of Irvington, one-for a button- 
cutting machine. 

C. J. Bioren, of Bioren Bros., 75 Wash- 
ington St., returned from a very successful 
trip through New England and left again 
Sunday night to call on the trade in Phil- 
adelphia, Baltimore and Washington. 

Samuel Loeb is on a trip through the 
middle west in the interest of Albert 


Abrecht, Inc., 40 Crawford St. Otto 
Abrecht leaves this week for a trip 
to cover the eastern territory. Eman- 
uel Levi is visiting the trade on the 
Pacific Coast for Mr. Abrecht. 

William I. Allsopp, of the Allsopp- 


Reeves Co., 475 Washington St., has re- 
ceived word from his son, William J. All- 
sopp, announcing his safe arrival over- 
seas. Mr. Allsopp was a member of the 
Essex Troop of Newark, which was made 
into the mounted military police when the 
unit went to camp. Now, he writes, he is 
driving a supply truck in France. 








EDITORIALS 
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the attendance in the meeting hall was as 
large as at any previous conventions, and, 
in fact, in some sessions much larger, show- 
ing that those who came to Cleveland came 
for business and intended to attend to that 
business. 

The leadership of President Brock that 
has been so heartily endorsed at the State 
conventions throughout the country, will 
continue for another year. Mr. Brock was 
re-elected and with him all the present 
officers, the only changes being on the ex- 
ecutive committee. The association is to 
be congratulated on the calibre of the men 
who have been in charge and on the fact 
that the efficient work of its officials is to 
go on for another year. There has never 
been a time when the need of a national 
association in our retail trade was so ap- 
parent as it: has been in the last year, and 
the organization has been in charge of men 
who are alive to its responsibilities and 
will see to it that the work it performs dur- 
ing the coming year will be even more 
beneficial to the jewelers than anything 
that has been done. 

To the man who attended the convention 
the addresses and discussions were a liberal 
education on the matters that vitally affect 
our industry today, and what he learned 
could have been learned in no other way. 
To those who could not attend, some of 
the benefits of the convention may be had 
by the close reading of the principal ad- 
dresses delivered on the most important 
topics which appear in the complete report 
and running account of the convention to 
be found on page 86 to 115 of this issue 
Those who read will get some of the in-. 
formation that was disseminated, but they 
cannot get the inspiration and enthusiasm 
that came to those who were in Cleveland 
in close association with their fellow mer- 
chants from every section of the country, 
interchanging ideas and getting first hand 
information from the leaders of our in- 
dustry in every branch of its work. 
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———' PLATINUM DIAMOND '— 
MOUNTED JEWELRY IN STOCK 





We have ready for immediate delivery a stock of FINISHED 
PLATINUM MOUNTINGS, also Platinum Diamond Mounted Wrist 
Watches, Bar Pins, Rings and Pendants. 





JOHN SCHUMACHER 


MANUFACTURING JEWELER 


Office and Showroom 


1 MAIDEN LANE 
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New White Gold Dinner Ring Creations 
Necessity has again mothered an invention—VICTORY GOLD—its timely appearance meeting 


with the a use of platinum. The high grade quality of alloy assures a peculiar 
plasticity, so necessary for proper setting and millgraining, forming 
a substantial non-tarnishable mounting, dis- 
tinctively individual as compared with the 
tinsel white gold of recent years. It costs 
mo more than ordi- 
mary white gold. 3 
4 ° 
e ; oS Doric 


MAY WE SUGGEST that you stimulate your 

Spartan diamond department with these salable mount- 

ings? horn you have some “dead stock” which can be revived by 

breaking out the melee to use for these designs? Look now before you forget. Don’t get 
Ionian caught with a low stock. ORDER NOW. 7HROUGH YOUR JOBBER OR DIRECT. 


M. SIMSON, 106-108 Fulton Street, New York City. 
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PARIS, France All Points in Orient 


Aquamarines — Tourmalines 


____TRY US FOR QUALITY AND PRICE—— EXPORTER S. KUTNER IMPORTER 


Synthetic Stones, Amethyst and Topaz 1513 Masonic Temple, Chicago, Ill. 
Cut to Order 


Mayer & Miller Co. I PAY HIGHEST CASH PRICES For 


IMPORTERS AND LAPIDARIES a PE ARLS inde SLUGS 











12-16 John Street New York 
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Howard D. Wilcox, of D. Wilcox & Co., 
with his family, is enjoying a vacation trip 
in Jackson, N. H. 


John M. Buffington, of the Potter & 
Buffington Co., has gone to Intervale, N. 
H., for a vacation. 

Employes of B. A. Ballou & Co., Inc., 
subscribed $46 to the “Our Boys in France” 
Tobacco Fund, the past week. 

William P. Chapin, treasurer of the 
Chapin & Hollister Co., is enjoying a va- 
cation trip in the Green Mountains. 

George Palmer, watchmaker and retailer, 
has removed from 204 Westminster St., to 
room 208 Strand building, 77 Washington 
St. 

Edward M. Coe, of the sales force of 
C. H. Cooke Co., is making an extended 
western trip in the interests of that con- 
cern. 

Frank Vincent is the sole proprietor of 
the Vincent Mfg. Co., 70 Ship St., accord- 
ing to his statement filed with the city 
clerk’s office. 

Henry B. Fletcher, son of Henry 
Fletcher, of Fletcher-Burrows Co., has ac- 
cepted a position on the sales forces of D. 
M. Watkins Co. 

The machinery of the manufacturing 
jewelry concern of the Fletcher-Burrows 
Co., 53 Clifford St., is being offered for 
sale by the E. A. Eddy Machinery Co. 

The Era Mfg. Co. is defendant in a suit 
for $1,000 on book account filed in the Su- 
perior Court on Thursday by Earl F. Stan- 
ton, to recover a balance aileged to be due. 

The DaCosta Mfg. Co. has been rear- 
ranging and adding to the equipment of its 
plant at 6 Beverly St. for the purpose of 
manufacturing a line of celluloid novelties. 

The Kestenman Bros. Mfg. Co., 109 
Friendship St., is being conducted by Ab- 
raham and Charles H. Kestenman, accord- 
ing to statements filed by them at the city 
hall. 

Grode Bros. have fitted up a small build- 
ing owned by them near the Norwood 
bridge, at Norwood, R. I., and removed 
their business thereto from 7 Beverly St. 
this city. 

Herbert H. White, of the University 
Press, Combridge, Mass., is conducting the 
Holmes Co., mail order business, 367 Elm- 
wood Ave., this city, according to his state- 
ment filed at city hall. 

The death was announced on Tuesday 
last of Mrs. Lillius Ann, wife of the late 
Charles G. Bloomer, an old-time manufac- 
turer jeweler of Pawtuxet, at her home in 
Cranston, in her 90th year. 

Governor R. Livingston Beeckman, who 
is a stockholder and director of the Inter- 
national Silver Co., was elected a director 
of the Newport (R. I.) Trust Co. at the 
annual meeting last week. 

The Providence Punch & Die Co., 626 
Broadway, this city, is being conducted by 
Alfred Beliveau of this city and Emile 
Charpentier and Herman Belhumeur of 
Woonsocket, according to their statements 
on file at the city hall. 

A birthday fete was given a few evenings 
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ago by Mrs. A. D. Dimond at her home on 
Broad St., in honor of her husband, Abram 
D. Dimond, president and treasurer of the 
Dimond Co., Inc. The guests included re- 
latives and the executives of the company. 
The grounds were decorated and illumin- 
ated by colored electric lights, the whole 
affair being a complete surprise to Mr. 
Dimond. 

The Adams Express Co. is defendant in 
a suit filed in the Superior Court last Tues- 
day by Charles Asham and Salkind Zetlin, 
doing business as the A. & Z. Chain Co. of 
this city. The plaintiffs allege that the de- 
fendant company failed to deliver numer- 
ous small packages of jewelry delivered to 
it by them and consigned to various parties 
through the West. Damages are laid at 
$1,500. 

Of the concerns which have taken many 
large war material orders in the past 
months, the firm known as Lederer Bros. 
Co., composed of Walter and _ Irving 
Lederer, announce that the partners are 
giving their entire time to war business, 
and report that they have received from 
the war and navy departments, many large 
contracts, which will keep their plant busy 
for many months. 


The following were among the jewelry 
buyers recently reported in this city: 
Mr. Beckman, with Marshall Field Co., 
Chicago; Mr. Green, of F. B. Green & 
Son, Boothbay Harbor, Me.; Louis Wolf- 
son, New York City; Mr. Ritter, of Rit- 
ter-Greenberg Co. Philadelphia; Mr. 
Freundlich, of the Baltimore Bargain 
House, Baltimore; V. H. Dennis, of T. 
Eaton -Co., Ltd., Toronto, Can. 

George H. Holmes, treasurer of the 
manufacturing jewelry concern of George 
H. Holmes Co., has been appointed by 
Alien Property Custodian Palmer as the 
general manager of the business plants in 
which Wilhelm and Walter Forstner had 
interests and which were taken over by the 
Government as enemy property some time 
ago. Mr. Holmes succeeds James L. Par- 
rish, Jr., former Government Custodian. 
The property which comes into Mr. 
Holmes’ charge are F. Speidel Co., W. 
Forstner Co. and the S. & W. Machine Co. 
Mr. Holmes has retained Raymond I. Mc- 
Cann, an attorney of this city, who was 
the legal representative of these concerns 
to temporarily assist him in the manage- 
ment of the affairs but not in a legal 
capacity. Mr. Holmes, states that he has 
been given instructions to carry on the 
business for the Government and that ev- 
erything will proceed as usual at the plant. 
When asked if negotiations to transfer the 
property to American owners were in 
prospect of completion, he replied that he 
expected to be the managing head of the 
business for some time. Up to about two 
months ago Mr. Holmes was Federal Fuel 
Administrator for Rhode Island. Officials 
of the Bureau of Investigation of the De- 
partment of Justice from this city were in 
Washington the early part of the week in 
consultation with Chief Bielaski of the 
Bureau and John Lord O’Brien, special 
assistant to the Attorney General, with re- 
vard to the cases of Wilhelm Forstner and 
the other Providence men who were ar- 
rested some time ago. 
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TRADE CONDITIONS 
In spite of the fact that raw materials are high 
and in some instances difficult to procure, the fine 
gold goods end of the jewelry industry is better 


than it has been for several years. Makers of 
gold and plated gold jewelry, ornaments and trink- 
ets are driven at top speed to keep up with their 
orders. Many manufacturers are bending every 
effort to assist in the production of goods that are 
needed by the Government in the prosecution of 





the war. Altogether business is very good in the 
Attleboros. 
Edward Anthony, a former jewelry 


salesman, has returned from France and 
Italy, where he went through many ex- 
citing experiences as a Red Cross ambu- 
lance driver. 

Samuel M. Einstein has been elected 
chairman of the Community Labor Board. 
James H. Crowell was chosen secretary. 
The third member is George K. Webster, 
of North Attleboro. The board will have 
headquarters at the court house. 

The Maintein Bros. Co., of Wareham, 
has been incorporated under Massachusetts 
laws with a capital of $90,000 to make and 
deal in jewelry. The incorporators are 
John C. Makepiece, William F. Maintein, 
George H. Maintein, James T. Hennessy, 
Forrest M. Larchar, Frank A. Besse and 
Leslie B. Handy, of Wareham. 

The hearing in the equity suit of Joseph 
Smith, of Taunton, against the Peerless 
Chain Co., of Attleboro, was resumed last 
week before Richard P. Coughlin as mas- 
ter. Considerable new evidence was pre- 
sented, but the case was not concluded. 
An adjournment was made to permit the 
attorneys in the case to examine some 
books. Edmund Gobin, a former employe 
of the Peerless Chain Co., denied that he 
ever did anything toward developing the 
process over which the dispute is about. 








Hartford, Conn. 





P. T. Ives, a retail jeweler, Meriden, 
Conn., was a visitor in Indian Neck, Bran- 
ford, Conn., the past week. 

Plans are being made by a committee 
of arrangements from the Wallace Baines 
Co., clock spring manufacturing Bristol, 
Conn., for an annual sheep barbecue, to 
be held at Lake Compounce on Sept. 7. 
All employes of the concern have been 
urged to attend. 

Announcement was made by the Govern- 
ment last week that the United States Pat- 
ent Office had granted to Alfred G. Kintz, 
Wallingford, Conn., a patent for a design 
to be used on spoons, forks and similar 
articles. Mr. Kintz has transferred his 
rights to the International Silver Co. 

The parents of William L. O’Donnell, a 
native of this city and up to the time of 
his enlistment with the International Sii- 
ver Co., Meriden, Conn., have been noti- 
fied by telegram that Mr. O’Donnell, of 
Co. I, 102d U. S. Infantry, was severely 
wounded in France on July 22. Mr. 
O’Donnell resided in Meriden while em- 
ployed there and saw service on the Mexi- 
can border, leaving last September for 
France with his company. 
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MEMO 
PACKAGES 
SENT 


EXPRESS 
PREPAID 
TO RETAIL 
JEWELERS 





AMSTEROAM 


HEEREN BROS. @ CO. 


MANUFACTURERS JOBBERS IMPORTERS 
Complete Departments in 
DIAMONDS JEWELRY WATCHES CLOCKS MATERIALS 


OPTICAL GOODS STATUARY FACTORY WORK 
PENN AVE. AND EIGHTH ST. . PITTSBURGH, PA. 








Established 1867 

















MILITARY WRIST WATCHES. 
| ) RECONSTRUCTED RUBIES, $1.15 Ct. 
WHITE AND GOLDEN SAPPHIRES. 


All the Above Items Are in Stock, Ready for Immediate Delivery. 


DIAMONDS, WATCHES AND JEWELRY 
LEVITAN BROTHERS 702 Penn Ave. PITTSBURGH, PA. 





















All Work Promptly Attended to. 
Your Patronage Solicited Trade-Marks of the Jewelry 


WOLFSON & GRAU and Kindred Trades 


MANUFACTURING JEWELERS 
Cluster Work and Diamond Setting a Specialty. 
309 Bessemer Bldg PITTSBURGH, PA The Jewelers’ Circular Publishing Co., 11 John Street, New York. 
9 9 o 


























Leading Supply House of Pittsburzh MIARTIN GLUCK & SON 


WATCH MATERIALS = 720 Penn Ave., Pittsburgh, Pan WATCH GLASSES 






























SERVICE RELIABILITY 





Providence Jewelry Co. 
WHOLESALE 


Jewelry, Watches, Clocks, Diamonds, Silverware, Novelties 


GENERAL MERCHANDISE 


QUOTATIONS GLADLY GIVEN 


805 Liberty Ave. PITTSBURGH, PA. 
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A number of merchants in the East End 


who have not been complying with the 
light regulations as promulgated by the 
Fuel Administration have been fined for 
their failure to do so. Jewelers, who have 
not been offenders as yet, are cautioned to 
be on their guard. 

Morris Rihn, of the Terheyden Co., and 
his family motored to the lakes last week 
and then Mr. Rihn stopped at Cleveland 
to represent his house at the convention of 
the A. N. R. J. A. Mr. Terheyden, being 
unable to go, sent Mr. Rihn in his place. 
It was the first time that Mr. Rihn had 
motored on such a long tour. 

A negro was arrested-here last week by 
the Pittsburgh police on a charge of being 
a suspicious person. He had two watches, 
a diamond locket, $100 in money and $750 
in War Savings Stamps on his person when 
the police searched him. He refused to 
tell how he came into possession of the 
valuables, and the police are endeavoring 
to find out more about the man. 

Word was received here last week that 
the Germans had captured Ambrose 
Dufner. He joined the army soon after 
the breaking out of hostilities. Notice 
came here from Washington, announcing 
the capture of the young man who is now 
detained in a prison camp in Germany. His 
father and friends in this city are at least 
glad to know that he is safe and hope that 
no harm will come to him at the hands of 
the Huns. 

It is believed here that there will be no 
objection to a shortened day, if such be- 
comes necessary. Engineers in this city 
have made an exhaustive study and in- 
quiry into the fuel and power situation 
and the present trouble is one largely of 
insufficient electric current rather than in- 
sufficient fuel. It is believed here that 
merchants will be able to do just as much 
business, say on a seven hour day as on an 
eight hour business day. 

W. S. Pipes, who has been identified with 
the jewelry and optical trade for the last 
40 years and who had a store in Waynes- 
burg for 25 years, died at his home at that 
place last week. He was 63 years old. For 
the last 20 years he has been a traveling 
salesman for himself, dealing in optical 
goods principally. He leaves his widow 
and one son, Ragan Pipes, who is at pres- 
ent a soldier in the army and stationed at 
Camp Lee. The deceased was buried at 
Waynesburg. Mr. Pipes was well known 
to the older members of the jewelry trade 
of this city. . 

Jewelers in this city, if not throughout 
the entire country, may prepare now for 
a shortened business day, for it is coming 
in the very near future. The electric power 
situation is such that there is little doubt 
but that the time that stores may open in 
the morning will be made 9 or 10 o'clock 
instead of 8 or 8:30 as exists at the pres- 
ent time and that the time of closing may 
be anywhere from 4:30 to 5:30 o’clock. It 
can be said authoritatively that plans are 
now going on here with something of this 
sort in view, but that whatever is done 
will be universal and will emanate from 
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Washington. The demands for electric 
current from 8 to 10 in the morning and 
from 4 to 6 in the afternoon are such that 
the power plants are unable to supply it, 
and this has already necessitated the shut- 
ting off of certain industrial plants for 
a half hour or an hour to relieve the pres- 
sure on power plants. It takes time to 
build a power plant, and whatever is done 
must be dove to relieve present conditions. 
An investigation has shown that there is 
not sufficient electric power about 16 hours 
a day and that for eight hours there is an 
over abundance. This is expected to neces- 
sitate the rearrangement of business hours 
in industries, mercantile establishments and 
public buildings, supplied by electric power. 








Lancaster, Pa. 





Robert Sourbeer, a Hanover, Pa., jewel- 
er, formerly a student of the Ezra F. Bow- 
man Technical School, spent part of last 
week with Lancaster triends. 

Among the jewelers recently visiting 
Lancaster were P. G. Diener, who mo- 
tored here; Mark E. Trone and D. F. 
Dubbs, Hanover, and Louis J. Hunter, 
Pittsburgh. 

S. Kurtz Zook was a guest at the big 
military reception and banquet given on the 
evening of Aug. 22*by Major H. B. Keiper 
to all the officers of the new Reserve 
Militia of the State. 

Harry Killian, late with John C. Blair, 
has taken a position as watchmaker with 
J. D. Wood & Co., and Adam Waltern, 
late a watchmaker for E. H. Keller, has 
gone to the Blair establishment. 

Dr. H. G. Hassenplug, formerly oculist 
for H. N. Fegley, now a lieutenant in the 
Medical Department of the Army, has 
been assigned to duty at Fort Howard, 
near Baltimore, where his wife has gone 
to visit him. 

Charles E. Bowman, of Ezra F. Bow- 
man’s Sons, whose house was recently 
threatened with destruction by fire, in 
order to show his appreciation of the fire- 
men’s services, sent his check to the Mayor 
for the Firemen’s Relief Fund. 

Word received here last week from 
France tells of the wounding in the re- 
cent fighting of Aaron S. Nagle, a Lan- 
caster watchmaker who went to Cincin- 
nati a few years ago, and who enlisted in 
the service at the outbreak of the war. 
His wound is not considered serious. 

Frank N. Lockard returned to Lancaster 
last week from Mexico City, where he 
had been for nearly 10 years, engaged in 
the watchmaking business. During the pe- 
riod covering the upheaval in that country 
he had some rather startling adventures. 
After a short visit to Lancaster relatives 
Mr. Lockard will locate in Baltimore. 








Canada Notes. 


L. A. Jeanneret, of Elmira, Ont., recently 
sustained a fire loss. 

C. Blankstein, of Wynyard, Sask., has 
gone out of business. 

Hunter & Co., jewelers, Yorktown, Sask., 
have discontinued business. 

W. M. Birks, of the firm of Henry Birks 


& Sons, jewelers, Montreal, is making a 
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tour through western Canada and_ will 
visit Japan before returning east. 

Among buyers recently visiting the To- 
ronto trade were John Slater, Fenelon 
Falls; I. Bernstein, Simcoe; L. Atkinson, 
Newmarket, and R. L. McGill, Galt—all of 
Ontario. 

The jewelry store of Joseph Adler, York 
St., Toronto, was entered on the night of 
Aug. 15, and goods to the value of $200 
taken. Abner Stern was arrested on sus- 
picion of having committed the theft, and 
pleaded guilty, being remanded for sen- 


tence. 
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W. D. Cleary, formerly of the W. E. 
Taylor Co., is now on his way over to 
France. 

A. E. Marlan and Mrs. Marlan of 
Belize, British Honduras, well known jew- 
elers, have been in New Orleans recently. 

G. E. Templer, of Bay St. Louis, and A, 
Mabins, another jeweler of the same town, 
was in New Orleans for a few days, a short 
time ago. 

Thomas Chesterman, of Hattiesburg, 
Miss., was in New Orleans recently, and 
reports that business has been good, es- 
pecially with the men from Camp Shelby. 

I, Fried, of Mobile, Ala., who was for- 
merly with the Palace Jewelry store, was 
in New Orleans recently, and informed the 
trade that he is now in business for him- 
self at Mobile. 

B. Mattes, J. T. Kirtland and Mr. 
Kluber, of Leonard Krower & Son, are in 
Memphis attending the cotton convention, 
and in charge of a very attractive exhibit 
of the Krower establishment. 

Milton Adler, son of Coleman E. Adler, 
is now back in the Adler store, but is ex- 
pecting summons to enter the army at any 
time. He recently completed a military 
course at Harvard University. 

A. E. Maumus, for many years with 
Coleman E. Adler, as salesman, and very 
popular with the trade, has resigned and 
is now in San Francisco, where he expects 
to make his home. Mr. Reese, who was 
also of the Adler force, hts resigned his 
position and will seek other fields. 

P. M. Stein, proprietor of the jewelry 
store, 832 Canal St., was recently swindled 
out of about $90 by a very clever crook, 
for whom both the United States and city 
authorities are searching. The man pur- 
chased a watch and tendered in payment 
a check which was a regular pay-roll check 
of the Southern Pacific Co. To assure 
Mr. Stein of his identity, he exhibited a 
Federal pass, permitting him to pass guard 
lines on the wharf and the signature to 
the pass was identical with the signature 
of the endorsement of the check. This 
seemed to be sufficient proof to Mr. Stein, 
not only as to the identity of the man, but 
as to the check being regular. The man 
obtained the watch and the difference in 
cash. When the check had passed through 
the bank, it was returned, declared by the 
Southern Pacific cashier to be forged. An 
official of the company said the check was a 
pay roll check. 
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Chicago Notes. 





Paul W. E. Wittstein, Heyworth build- 
ing, is on a trip through Michigan. | 

John M. Tuttle, with Miller & Paine, 
Lincoln, Nebr., spent a few days here last 
week. 

J. A. Dickson, traveling through Wis- 
consin for Swarzschild & Co., spent the 
past week in Chicago. 

Frank Dunn, of Dunn & Rodenberg, 
is expected to leave soon on a business 
irip through his territory. 

Ignatz Schwartz, of the I. Schwartz Co., 
has returned to the city after completing 
a trip through western territory. 


Victor B. Hume, representing eastern 
manufacturers, left for a trip through 
Michigan, Indiana and Wisconsin. 


Frank Swan, buyer of jewelry for 
Theodore Swan & Co., Elgin, Ill., was 
a visitor in the city during the week, 
and placed orders for jewelry and cut 
glassware. 

Among the visitors here last week were: 
C. A. Wilson, Wichita, Kans.; M. J. Nus- 
baum, Canton, O.; Harry Winters, of H. 
L. Winters Co., Minot, N. Dak.; W. P. 
Reichert, Canton, III. 


Fred Thearle, of the C. H. Knights- 
Thearle Co., has been out of the city 
during the past week on a business trip, 
and C. H. Knights has been spending a 
few days at his summer home on Lake 
Geneva, Wis. 

P. N. Nelson, of the Nelson-Tuttle 
Co., has returned to the city after a suc- 
cessful trip on the road. Mr. Nelson 
found a general demand for high class 
jewelry, and much prosperity among 
the jewelers in the cities visited. Mr. 
Nelson was in western territory. 

Fred H. Haller, formerly of the Chi- 
cago office of Ostby & Barton Co., 31 
N. State St., has left for either the west- 
ern front or for Siberia. He did not 
know before going to just what point 
his contingent was destined. Mr. Hal- 
ler was recently promoted to be ser- 
geant of his company. 

Mack <A. Hurlbut, jeweler of Fort 
Dodge, Ia., writes the JEWELERS’ CIRCULAR 
that of a regular force of eight 
men in his store four are in the service. 
He is working at the engraving bench him- 
self a good share of the time and he has 
not done a thing in that line for 18 years. 
He expects to visit the city with his daugh- 
ter in September. 

Jewelry workers are planning to take 
part in the monster Labor Day parade 
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which is to be held on Sept. 2. The 
jewelry workers used to take a prominent 
part in the Labor Day parades which were 
held here years ago. There have been no 
parades for a number of years, but it is 
stated on good authority that the parade 
this year will surpass anything of the kind 
in the past. 

Ernest Block, who represents Louis Stern 
Co., of Providence, R. I., received the good 
news recently that his son, Sergt. Edgar 
Block, was about to return to this country 
on a special mission. “The news came from 
the sister of Captain Simmons, in charge of 
Sergt Block’s company, in a letter which 
told the elder Block of the high appreciation 
in which his son was held by her brother. 
In fact, in a recent letter written by Capt. 
Simmons his sister quotes him as saying: 
“And if you want to see a regular Al triple 
X top sergeant, just give Sergeant Block, 
Co. ‘D,’ 302nd Engineers, the once over. 
He is more to me than my right arm above 
the elbow down!” 


Carl Lundgren was haled into the 
Municipal Court last week charged with 
running a jewelry club, at Southport 
and Chicago Ave., in violation of the 
city ordinance against gambling enter- 
prises. The complainant was a discon- 
tented “member,’ who declared that he 
had been forced to go to the full 
amount before getting any merchandise, 
and that when he had received this 
merchandise it was much inferior to the 
jewelry the same amount of money 
would have purchased in any _ store. 
Lundgren was instructed by the court 
to discontinue his club and report to 
the court again in 60 days. 


The annual golf tournament of the Chi- 
cago Jewelers’ Association will be held at 
the Edgewater Golf Club, corner of Pratt 
and Ridge Aves., today, Wednesday, Aug. 
28. President C. P. Dungan and William 
Juergens, chairman of the golf committee, 
have issued the call. Luncheon will be 
served at 12:15 p. mM. on the great day. 
Play will start at 1:30 p. m. Dinner will 
be served at 6:30 p. m. All those who are 
unable to come out to play golf are asked 
to show up at the dinner. The jewelers 
have not gotten together for some time, 
and it is expected that there will be some 
table talk, both serious and otherwise, at 
the dinner. 

J. Winn, jeweler in the Fine Arts build- 
ing, who had so much success last spring 
in the conduct of the Chicago Manufactur- 
ing Jewelers’ School for Apprentices, is 
making his plans to start again this Fall, 
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when Carter H. Harrison High School 
opens for the regular Fall term. The in- 
terest among the apprentices in the various 
manufacturing establishments is keen, as 
the school has been well advertised. Mr. 
Winn will probably have two courses, one 
an elementary course for the beginners, 
of whom there are expected to be quite a 
few, and another more advanced course, 
for those who attended for six months. 

Jewelry trade creditors of the Arena 
Polar Grove, an amusement enterprise, 
joined last week in a petition in bankruptcy 
against the company, of which H. C. Wood, 
a promoter, is the head. The petition al- 
leges that the company owes $45,000. For 
a time it was believed possible that the en- 
terprise might continue at a profit, but a 
closer investigation showed that this could ’ 
not be done. Mr. Wood blames his finan- 
cial troubles on the failure of the city to 
live up to its cabaret ordinance. The 
jewelry trade creditors have claims chiefly 
for silverware and articles given away as 
prizes in dancing contests. The bulk of the 
claims are being represented by F. M. 
Hickok. 

Mystery surrounding the disappearance 
of a diamond wrist watch belonging to 
Mrs. Betty Swift, and worth several hun- 
dred dollars, was cleared up late last week 
when the property was returned through 
the mail. The watch vanished at a recep- 
tion given at the home of Benjamin Allen 
following the wedding of Mrs. Swift, nee 
Hoyt, and Lieut. Phil Swift. A_ society 
“Raffles” was stispected, and an advertise- 
ment, signed by Spaulding & Co., jewelers, 
appeared in the newspapers on Wednes- 
day to the effect that the person who took 
the watch was known. The prompt re- 
turn of the missing watch was advised as 
a means of avoiding trouble. The adver- 
tisement proved effective. Nobody con- 
nected ‘with the case will talk. 








Cleveland. 





Ernest Hannus is now running under his 
own name the business of Hannus & John- 
ston, 1462 W. 25th St., to which he re- 
cently succeeded. 

There has been a change in the style of 
business formerly run under the name of 
the Permanent Jewelry Co., the style now 
used being the Fink Jewelry Co. 

Stanley A. Sobotka, who has been doing 
business at 3343 Fulton Road since last 
October, announces that he has bought out 
the jewelry store of H. S. Warnicke, 3376 
Fulton Road. 
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Some of the Things 


There are over 170 jobbers of jewelry and kindred lines with headquarters in Chicago. 
There are over 100 manufacturers and jobbers of china, umbrellas, lamps, and brass 


goods in Chicago. 


There are over 80 manufacturers of jewelry and kindred lines in Chicago. 


There are more than 70 manufacturers of jewelry and kindred lines who maintain 
offices and salesrooms in Chicago, with headquarters elsewhere. 


There are more than 50 importers and cutters of diamonds in Chicago. 


Robt. C. Abt Company 


Diamonds. 31 N. State St. 


Art Watch Case Co. 


Watch Case Repairers. 29 E. Madison St. 


BecKer-HecKman Co. 


29 E. Madison St. 
Manufacture and Repair Watch Cases, Watches 
Changed to Convertible and Military. 


BlocK-Weinfeld Co. 


405 Heyworth Bldg. 
Watches, Diamonds and Jewelry. 





Bouchard-Longden-Geier 


Ce. 29 E. Madison St. 
Jewelry, Watches, Music Master Phonograph. 


Chicago Lapidary Co. 


1204 — Bldg. 
Diamond Cutting-Lapidary Work, Precious and 
Semi-precious Stones. 


Thos. J. Dee 2 Co. 


Wabash Ave. 
d and Silver and edeon ‘aoe Bul- 
Bought and Sold. 


Despres, Bridges 2 Noel 


Watehes and Jewelry. 5 N. Wabash Ave. 
d Importers. 








H. A. Eicher 
302 Heyworth Bldg. 


Fine Hand-Wrought Sterling Silverware. 


J. W. forsinger 


Watches and Jewelry. 31 N. State &. 
Helbein, Schwarzstein 2';.. 


209 S. State St. 
Importers of Diamonds and Helbros Watches. 


International Silver Co. 


Silversmiths. 5 N. Wabash Ave. 


H. C. HionKa @ Co. 


27 E. Menroe St. 
Importers of Diamonds. Largest Memorandum 
Diamond Business in the West. 


C. H. Knights-Thearle Co. 


31 N. State St. 
Diamonds, Watches, Jewelry, Tools and Mate- 
rial. 


C. 2 E. Marshall Co. 


5 S. Wabash Ave. 


Jewelers’ Material and MP ay Optical 


Goods. 


F. E. Morse 2 Co. 


Diamonds and Mountings. 32 So. Wabash Ave. 


Nelson 2 Tuttle Co. 


31 N. State St. 
Wholesale Jewelers. Diamond Merchants. 


F. H. Noble @ Co. 


59th and Wallace Sts. 


(N) peat Jewelers’ Findings, 
uality Solders. 


Norris, Alister-Ball Co. 


28 Washington St. 
Watches, Diamonds, Jewelry, Silverware, Op 
‘ics, Materials. 


waaay Paulson @ Co. 


World’s Best 
in Watch Materials and 
Ty Jewelers’ Supplies. 
wi” 37 S. Wabash Ave., Chicago, DL 





® 





Rettig, Hess 2 Madsen 


Wholesale Watches. 7 W. Madison St. 


E. D. Rogers Co. 


7 So. Wabash Ave. 
White Ivory Goods, Plain ad Hand Decorated. 


L. H. Schafer @ Co. 


Jewelry, Diamonds, Watches. 31 N. State &. 


Slade, Tenney 2 Weadley 


27 E. Monroe &. 
Watches, Jewelry, Diamonds. 


Slater 2 Thompson 


Diamonds Exclusively. 5 Se. Wabash Ave. 


Sproehnle 2 Co. 


Wholesale Watches. 29 E. Madisen &. 
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The railroad facilities in and out of Chicago make it the greatest railroad center in the 


United States. 


Every day half a million or more pieces of merchandise go forth from Chicago over 
this vast railroad supply system. 
Chicago can and does ship merchandise to the retail jeweler more promptly, because of 
its central location, than any other distributing point in the United States. 
It has been estimated by statisticians that the wholesale jewelry and kindred trades 
shipped over $150,000,000.00 of merchandise from Chicago during 1917. 


Stein Q Ellbogen Co. 


31 No. State St. 
Cutters and Importers of Diamonds; Dealers 
im Watches and Jewelry. 


J. H. Stouffer Co. 


3225-3231 Calumet Ave. 
Fine Hand Decorated China. 


Seth Thomas Clock Co. 


Clocks. 215 West Randolph St. 


Westclox 


Western Clock Co., 10 S. Wabash Ave., Silversmiths Bldg. 





Manufacturing Jewelers 





Fred Blauer 2 Co. 

anita, Mountings, Rings Nathan aboot 
nds, 

Order Work. seein ee 


S. Buchsbaum 2 Co. 


159 No. State St. 
Diamond Importers—Special Jewelry Emblem 


Erichsen-Hinterleitner Co. 
Special Order Work. 


Gilbertson 2 Son 


5 No. Wabash Ave. 
 "gamamaaaaes Jewelry, Mesh Bag Spe- 
cialists, 


Grimm @ Judae 

31 No. State St. 
Fine Diamond Mountings, Platinum or Gold; 
Diamond Setting, Repairing, Engraving. 


Graffee 2 Stanek 


29 E. Madison St. 
Me sates ag Medals, Class Pins and Rings, Com- 
ination Wedding and Signet Ring. 


Hirsch 2 Oppenheimer 


159 No. State St. 
Emblem Rings, Coral Rings, Diamond Mount- 
ings, Repair and Special Order Work. 


I. Hornsteen 
159 No. State St. 
Manufacturer of Artistic Jewelry. 


Juergens 2 Andersen Co. 


108 No. State St. 
Diamonds, Makers of Fine Diamond Jewelry. 





37 So. Wabash Ave. 


Lazarus 2 Weil 


159 No. State St. 
Importers of Diamonds, Makers of Rings. 


J. Milhening, Inc. 


135 So. State &. 
Diamonds, Manufacturer of Fine Jewelry. 


James F. Peters @ Co. 


10 So. Wabash Ave. 
Diamond Setters, Engravers, Medalists; Spe- 
cial Order Jewelry. 


Schrader-Wittstein Co. 


31 No. State St. 
Manufacture Jewelfy and Diamond “Mevntiuen 


Trachtenberg @ PritzKer 


39 So. S ’ 
Special Order Work and Diamond yo * 


Willson 2 Co. 
136 Ne. State St. 


Diamonds and Diamond Mounti 
Special Order Work. a Sey an 
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The annual convention of the Wisconsin 
Retail Clothiers’ Association, which always 
is of interest to manufacturers of men’s 
jewelry, was held in Milwaukee last week. 
The sessions opened Aug. 20 at the Hotel 
Pfister and closed Thursday evening, Aug. 
22. About 400 attended. 

Henry Clusen, retail jeweler, S. 8th St., 
Manitowoc, Wis., was married Wednes- 
day afternoon, Aug. 2l1,to Miss Paula 
Voelker, a young society woman of the 
same city. Mr. and Mrs. Clusen are tak- 
ing a fortnight’s honeymoon trip and on 
their return will make their residence at 
9]1 St. Clair Ave. 

Alfred Klopf, son of Capt. Henry W. 
Klopf, proprietor of the Klopf Jewelry 
Co., Neillsville, Wis.,; is setting an ex- 
ample for young men in devoting time to 
relieving situations of stress. Because 
of the acute shortage of help at the local 
railroad station, Mr. Klopf is spending 
several hours a day in “hustling freight.” 
The rest of the time he is attending to 
the jewelry business. 

Mrs. William Dukelow, wife of a well- 
known jeweler who formerly was located 
at Lodi, Wis., was discharged from Mil- 
waukee Hospital at Milwaukee last week, 
after being confined with serious illness for 
nearly two months’ time. Upon leaving 
Milwaukee, Mrs. Dukelow spent a few days 
at her former home in Lodi before pro- 
ceeding to Pierre, S. Dak., where her 
husband is now conducting his business. 

A new plan for taking care of industrial 
and military cripples has been devised in 
Wisconsin by George P. Hambrecht, chair- 
man of the Industrial Commission of Wis- 
consin; State director of the federal em- 
ployment service, and Wisconsin director 
of the war labor board. The new plan will 
be put into practice immediately in Milwau- 
kee and gradually extended through the 
State. By the time the war is over and 
Wisconsin soldiers return to their usual 
avocations the State will be able to care for 
the cripples by a well-developed system. 

The Wisconsin delegation to the an- 
nual convention of the American Na- 
tional Retail Jewelers’ Association re- 
turned Saturday, Aug. 24, from Cleve- 
land, O., and reports that the sessions 
were unquestionably the most interest- 
ing and inspirational that the associa- 
tion has ever held. Henry F. Stecher, 
treasurer of the Wisconsin association, 
who has been a delegate for 12 consecu- 
tive years, did some effective work in 
behalf of the Jewelers’ Mutual Limited 
Fire Insurance Co. of Wisconsin while 
in Cleveland and increased the business 
in force by a neat sum. 

Chairman Hambrecht’s plan is to estab- 
lish a handicap employment department. 
The commission proper will report all in- 
dustrial accidents to this new division. In 
a few days after the accident the injured 
man will receive a call from a representa- 
tive of the handicap department and be in- 
formed that the commission will take care 
of him when he recovers wholly or partly 
and find suitable employment for him. In 
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case the injured man wants to go into 
some mercantile business the handicap em- 
ployment director will go to a successful 
merchant in that line and after explaining 
the case will inform him that the State will 
pay him $100 to take the injured man into 
his store for three months and teach him 
the business. 

E. H. Warnke, manufacturing jeweler, 
509 Enterprise Bldg., Milwaukee, has 
just received a letter which has brought 
new life into his home. The letter is 
from his son, Gordon, who has been in 
the thick of the fighting in France with 
the 32nd Division as a member of the 
120th Field Artillery. It is the first piece 
of mail from the young man in many 
weeks. The letter says in part: “The 
French are a wonderful people. In 
many towns we have passed through, 
there are many who have never seen an 
American soldier and I have had as 
many as 20 kids hanging onto me at one 
time. In one town I was billeted with a 
French family and slept in a real feather 
bed, with sheets and everything. They 
also gave me three wonderful meals and 
wouldn’t take a cent when I left.” 











H. E. Mort has gone to the training 
camp at Camp Dodge, Ia. 

Lloyd P. Maritz, son of E. F. Maritz, 
is soon to enlist in the navy. 


F. W. Hoyt has started on a trip 
through Arkansas and Oklahoma. 

Henry Behrman, of the M. A. Groll- 
nek Jewelry Co., has gone to a training 
camp at Waco, Tex. 

Mr. and Mrs. F. S. Pickles of the Rob- 
bins Jewelry Co., will take an automo- 
bile trip to Chicago early in September. 

Mrs. A. L. Lindsay, of Mayfield, Ky., 
stopped in St. Louis on her way home 
from a visit to her old home in Ne- 
braska. 

Tony De Grazier of the Arnold De 
Grazier Jewelry Co., Texarkana, Ark., 
stopped in St. Louis, recently, on his 
way east. 

W. G. Pfaeffle, Waco, Tex., was in 
St. Louis during the past week making 
arrangements to enter the paymaster 
service of the army. 

Mr. and Mrs. S. Loewenstein have 
gone to Gettysburg, Pa., to visit their 
son, Gilbert, of the aviation service, who 
is soon to go over-seas. 

The Palace Jewelry Co. has been re- 
quired by the Fuel administration to do- 
nate $5 to the Red Cross for a violation 
of the lighting regulations. 

J. C. Estes, Superintendent of Jac- 
card’s, has been elected a member of 
the Executive Committee of the Sales 
Managers’ Bureau of the Chamber of 
Commerce. 

B. O. Hess, of the Hess & Culbertson 
Jewelry Co., left Saturday for Chicago 
to enter the ensign school of the navy. 
He was given a farewell dinner Friday 
night by the sales staff of the firm at 
the Bevo mill. 

The Hess & Culbertson Jewelry Co. 
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has found it necessary to provide more 
space tor its watch department and jt is 
being moved to the St. Charles S¢. side 
of the store, where part of the Window 
display space will be utilized. 

St. Louis jewelers are swamped with 
wrist watch repairs. The great number 
that have been sold for the use of men 
in service in the past few months and 
the rough usage to which many of them are 
put have resulted in a great number being 
returned for necessary attention. Scarcity 
of watch makers has resulted in an 
accumulation in some shops that js al- 
most hopeless. 

FF. W. Drosten, President of the Freq- 
erick W. Drosten Jewelry Co. and Pres- 
ident of the St. Louis Association of 
Retail Jewelers, went to Cleveland to 
attend the national convention and be- 
fore returning home will visit Washing- 
ton and New York, to look into the 
jewelry situation and will also go to 
Brockton, Mass., where he has _ some 
financial interests, and Atlantic City. 

The following out-of-town jewelers 
were in St. Louis during the past week: 
W. E. Newland, Bolton Jewelry Co, 
Fulton, Mo.; Charles Geumalley, Pinck- 
neyville, Ill.; Benjamin Polskee, Mem- 
phis, Tenn.; Louis Goetschel, Shreve- 
port, La.; C. H. Gieseke, Trenton, IIL; 
Frank La Mont, Temple, Ariz.; A. H. 
Krause, Greenville, Ill.; J. A. Bainbridge, 
Marion, IIll.; Robert R. Greene, Salem, 
Mo. 

E. I. Maritz, President of the Maritz 
Jewelry Mfg. Co., has received from his 
son, Raymond Maritz, with the Amer- 
ican Field Service in France, a letter 
describing the participation of the di- 
vision to which he is attached in resist- 
ing the German drive which began July 
14. Maritz volunteered for the ambu- 
lance service shortly after the United 
States entered the war and has been on 
the other side more than a year. 








San Diego, Cal. 





Edgar Hostetter, who conducts a jewelry 
store at Coronado, was taken into custod 
by the federal authorities recently as 4 
dratt evader. Hostetter admits that he 
was 30 years old at the time of the regis 
tration in June, 1917, but states that he 
was informed that he would not have to 
register. 

Willet S. Bailey, formerly in the jewelry 
business in Pomona, Cal., and lately a resi- 
dent of Los Angeles, was killed on the 
highway near this city August 14 by the 
skidding of his automobile. He had been 
to Camp Kearny to bid farewell to his son, 
Lieut. Leroy Bailey, who was about to 
leave for the front. 

A. G. Bruce, auctioneer, appealed to the 
Common Council twice for a permit to sell 
out the stock of Sol. Sickle, jeweler, 1051 
4th St., whose establishment is within the 
restricted district under the muncipal auc- 
tion ordinance, but the request was denied. 
3ruce has threatened to hold an auction 
sale at the store with a view, as he says, 
to test the validity of the ordinance. 


— 


Ray S. Hucton, Spencer, Nab., has been 
succeeded by Roberts & Roberts. 
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The Conde Clock Co., Toledo, has in- 
creased its capital from $50,000 to $75,000. 

Word has been received that Gilbert 
Wallenstein has arrived safely in France. 
He was formerly with Wallenstein, Mayer 
& Co. 

Richter & Phillips have added J. B. 
Thomas to their selling force. He left for 
his first trip this week through Kentucky, 
West Virginia, North and South Carolina 
and Tennessee. 

Henry Korf, 625 Main St., jeweler, is re- 
covering from the illness which has con- 
fned him to his home for several weeks. 
He is now able to walk about a little and 
his strength is returning rapidly. 

William G. France, one of the best known 
jewelry salesmen traveling out of Cincin- 
nati, has resigned his position with White- 
house Bros. and taken up military training 
with the U. S. Military Training Battalion 
to prepare for service in the army. 

Charles A. Spring, assignee for Binga- 
man & Co., 6 W. 6th St., will hold a public 
sale of all the assets of the company at the 
store at 1 p. M., Aug. 29. The assets are 
estimated to be slightly less than $9,000, 
with the liabilities three times that amount. 

Naval Lieutenant H. Serkowich, former 
secretary of the Wholesale Jewelers & 
Manufacturers’ Association of the Cham- 
ber of Commerce, has been presented with 
a gold watch by the association as a token 
of appreciation of his work before receiv- 
ing his appointment in the naval forces of 
the nation, 

Louis Hummel, retailer, has received a 
very interesting letter from his son who is 
in France with the 37th Division, telling of 
how he is quartered in an old French 
chateau while taking the finishing touches 
of the training necessary before going into 
action. He speaks highly of the cordiality 
with which the French people received the 
American soldiers. 

Fritz Hartman, jewelry workman, was 
put under arrest Thursday, Aug. 22, by 
Deputy U. S. Marshall Gutzwiller on in- 
formation reaching the officials that he had 
been making statements regarding the 
President. Hartman denied making any 
statements detrimental to the nation or 
President Wilson when arrainged before 
Commissioner Adler. He was held in jail 
and bail fixed at $10,000. He will be given 
an examination Friday. Hartman has 
been in this country seven years and 
worked for a number of jewelry firms 
during that time. He is 40 years old. 

Among the callers on Cincinnati firms 
during the week were the following out- 
of-town jewelers: M. H. Green, Mont- 
gomery, W. Va.; Mr. Jaffee, of the Jaffee 
Jewelry Co., Atlanta, Ga.; Sam Marcus, 
Nashville, Tenn.; Ed Mueller, Hamilton; 
Charles G. Sederberg, Milford; Mr. Major, 
Shelbyville, Ind.; Mr. and Mrs. A. H. Beer 
and son, Versailles, Ind.; Fred Wittlinger, 
Middletown; J. M. Kimmel, Eldorado; 
Philip Kohn, Dayton; David Krauss, 
Springfield; Charles Traxel, Maysville, 
Ky.; Charles Cross, Gadsden, Ala.; A. 
Ramm, Louisville, Ky.; Ed. H. Kahn, Dan- 
ville, Ky.; H. E. Adams, Tampa, Fla. 
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THE JEWELERS’ CIRCULAR correspondent 
has learned through an authoritative source 
that the Government army officers located 
in Cincinnati have been taking a census for 
some time of all the diemakers employed 
in the jewelry industry in this locality. 
The move has been ordered by Washing- 
ton and is indicative of the move that is 
expected momentarily of putting trained 
men in lines classed as non-productive at 
this time into war plants. The Government 
officials in Cincinnati state there is a great 
shortage of diemakers on Government 
work and that it is believed to be but a 
question of time when the men employed 
on this work in the jewelry industry will 
be ordered into other lines. 








Omaha. 





Fritz Sandwall and family motored over 
to Des Moines, Ia., last week for a visit 
among friends. 

M. F. Radebaugh, Beatrice, Nebr., stopped 
over a day in Omaha last week on his way 
to Des Moines. 

George F. Taylor, with the T. J. Bruner 
Co., member of the Nebraska Guards, has 
been ordered to report for duty. 

The following out of town jewelers were 
in Omaha last week: M. T. Hill, Shubert; 
John Christensen, North Bend; L. S. Rob- 
inson, Greenwood, Ia.; John Morris, Car- 
son, la.; Grover Spangler, Fremont; O. H. 
Godsey, Herman; Theodore Sims, Hast- 
ings; Charles Farnham, Blair; R. E. Ram- 
bren, Aurora; W. Shafer and wife, Central 
City; H. Barnes, Avoca, Ia.; V. H. Wess- 
ler, Hebron. 

A bold daylight robbery in one of the 
busiest sections of the city was staged be- 
fore 7 o’clock last Saturday morning, when 
burglars broke the glass in the front door 
of the Larsen jewelry store, on N. 16th St., 
entered and rifled the cash register of 
$12.50 and stole seven gold watches valued 
at $191.25. A squad of detectives was on 
the scene a few minutes after the crime was 
committed, but no trace so far of the rob- 
bers has been found. 

J. L. Teeters, wholesale jeweler, Lincoln, 
has just obtained a settlement with the in- 
surance company for the loss of his trunk 
of samples, some nine months ago, in a 
fire at Belgrade, Nebr. The dispute arose 
over two points—first, the fact that he left 
the trunk in the depot at Belgrade over 
night, which the company claimed to be 
contrary to its expressed rules; and second, 
the fact that he did not have a record suf- 
ficient to satisfy the company at first of the 
exact inventory of goods actually carried 
in that trunk. Teeters took his trunk of 
samples to the depot to leave town, and 
then learned the train on which he hoped 
to go did not carry baggage. He went back 
to the hotel for the night, but left his trunk 
at the depot in the baggage room. That 
night the depot burned and destroyed his 
trunk. The insurance company at once 
raised the question of the propriety of ieav- 
ing the trunk in a railway station over 
night, and of the inventory of the goods 
carried. The company insisted that an 
itemized list of the goods carried should 
have been left in his office by actual num- 
bers of the articles. However, after a con- 
troversy, which did not get into the courts, 
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but extended over a period of nine months 
or more, a settlement has been reached sat- 
isfactory to both parties. 








San Antonio, Tex. 





William N. Capurro is on a business trip 
to New York and other eastern points. 

A. |. Hunt, formerly of Galveston, has 
taken a position as head watchmaker with 
the E. Hertzberg Jewelry Co. 

L. Friedman, who has been in business in 
San Antonio, expects to leave for Washing- 
ton, D. C., to go into service as a watch- 
maker. , 

Morris Webber, with Dan S. Dunham, 
has enlisted in the United States Signa! 
Corps. Being naturally good at drawing, 
he expects to be used in making maps, etc. 

The Metropolitan Jewelry & Loan Co. 
has enlarged its store, about doubling the 
former floor space. The front also has 
been remodeled, giving the store two at- 
tractive show windows. 

J. W. Hoag, a watchmaker, who conducts 
a store on W. Commerce St., was the victim 
of an assault last week. While showing 
goods to a soldier.who had come in, the 
man reached over and struck Mr. Hoag 
with a heavy instrument, knocking him 
down. He recovered in time, however, to 
prevent the man from getting away with 
anything of value. The soldier was ar- 
rested, and turned over to the authorities. 











Sol Krigle, a jeweler at 211 W. 9th St., 
has been called in the draft. 

C. C. McCray, who is preparing to open 
a new jewelry store in Aurora, Nebr., has 
been in Kansas City buying his stock. 

George H. Edwards, former Mayor of 
Kansas City, has been relieved of the 
duties of food administrator for Jackson 
County, Mr. Edwards assumed this office 
temporarily when Frank J. Dean, former 
food administrator, was commissioned in 
the army, and James Ketner, Mr. Dean’s 
successor, was compelled to be out of the 
city for about six weeks. Mr. Edwards is 
a member of the Edwards-Ludwig-Fuller 
Jewelry Co. 

The total loss caused by the fire which 
destroyed the five-story Kellogg building, 
1023 Main St., two weeks ago, is $31,500, 
according to the estimate of Alex Hender- 
son, fire chief. The loss is estimated as 
follows: . Building, $15,000; Eisen Trunk 
Co., $10,000; J. C. Cooley, photographer, 
$1,500; Ray F. Bengert, jeweler, $1,000; 
Barnett & Ruble, dentists, $4,000. A de- 
fective switchboard was responsible for 
the fire Chief Henderson said. 

Among the recent visitors in the city 
were: J. Brannon, Orrick; Mr. and Mrs. 
FE. L. Crane, Humboldt, Nebr.; Arthur 
Marks, Lawrence, Kans.; E. B. Van Ness, 
Mound City, Kans.; W. K. Harris, Neosho 
Falls, Kans.; W. M. Huff, Caldwell, Kans. ; 
G. W. Killam, Pittsburg, Kans.; George 
Stairs, Wichita, Kans.; C. R. Payton, Smith 
Center, Kans.; C. A. Mauch, Marshall; 
Earl E. Baird, Glen Elder, Kans., and C. 
O. Brady, Anderson. 
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TRADE CONDITIONS. 

Detroit is experiencing a very unusual activity 
for this time of the year, and the reason given is 
that munition workers here—especially those em- 
ployed in the aircraft factories—are being paid 


tremendously high wages, which many of them 
are spending on diamonds and high grade watches. 
Enlisted men are also buying diamonds worth 
from $300 to $650 and higher for engagement 
rings. In more ways than one it might be said 
that military activities in Detroit this Summer are 
filling the coffers of the jewelers. Detroit has 
had remarkably few failures in the jewelry field, 
and most of these have been due to poor business 
judgment, rather than conditions of the business 
world. Many of the jewelers are foregoing their 
Summer vacations in order to keep a close touch 
on business. About the only complaint heard now 
in retail circles is the one relating to the difficul- 
ties encountered in securing an adequate stock of 
watches, clocks and silverware. Detroit jewelers 
have suffered to some extent during the past 
months from erroneous propaganda concerning 
platinum, and the buying of jewelry in war times, 
but it is not believed that Detroit has suffered 
in this respect to the same extent as other cities 
may have done, as the great amount of money 
in circulation here, and the willingness of the 
workingmen and women to spend a generous share 
of it, has offset to a large degree the harmful 
articles which have crept from time to time in 
the daily press. The stationery business, as con- 
ducted by the retail jeweler, has suffered to some 
extent in the higher grade lines, and in the steel 
engraved wedding and social invitations, it being 
claimed that war conditions have made all events 
so uncertain that the wealthy classes are not hav- 
ing as many engraved invitations ordered printed. 
The labor condition, made much more serious by 
the impending man power bill and the “work or 
fight” order, is still one of the serious elements 
in the Detroit jewelry field. Salesmen are scarce, 
and jewelry workers, and watchmakers are _ so 
hard to get that many of the stores are curtailing 
their repair departments. 





Mr. Guggenheim of Guggenheim & Klein, 
diamond dealers, of New York city, was a 
recent visitor among the jewelry trade here 
last week. 

William H. Traub of Traub Bros. Co. 
and Mrs. Traub have returned from an ex- 
tended trip to New York, Boston and other 
eastern points. 

Alfred G. Clark, Bangor, Mich., is about 
to move his store from the Hotel De Tay- 
ner building to a new store which has been 
constructed for him. 

John F. McKinney, formerly a traveling 
salesman for the John Swigart Co., Toledo, 
has accepted a traveling sales position with 
the Charles A. Berkey Co., 220 Woodward 
Ave., and will cover his old territory for 
the Berkey firm. 

Percy K. Loud, vice-president and treas- 
urer of Wright, Kay & Co., Woodward and 
Grand River Aves., is on his vacation in 
northern Canada, where he is enjoying 
deep inland water fishing. 

James H. Garlick, 168 Griswold St., and 
family expect to leave this week for their 
Summer home near Fort William, Ont., 
where they will remain until the opening 
of the school season in September. They 
will make the trip by motor. 

George H. Orth, store manager for Gil- 
bert E. (“Square Deal”) Miller, 61 Grand 
River Ave. W., and Woodward Ave. and 
High St., is recovering from a_ serious 
operation for stomach trouble, which he 
underwent at Grace Hospital. 

I. Phillip, of the retail firm of Phillip 
& Sokolowski, 1139 Chene St., has bought 
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out the interest of Mr. Sokolowski who 
operates a chain of small jewelry stores on 
the east side, with a main store at 915 
Chene St. Mr. Phillip will continue and 
enlarge the store at 1139 Chene St. 

Wright, Kay & Co. Woodward and 
Grand River Aves., in preparing for the 
conditions that will arise when the pending 
man-power bill now before Congress, mak- 
ing the draft ages 18 to 45 years, goes into 
effect, are now seeking women for their 
sales force. They will also employ a num- 
ber of men between 31 and 40 years who 
are married. 

Among retail jewelers of Michigan and 
neighboring States who visited Detroit 
wholesale markets on buying trips, or who 
visited friends in the city during their va- 
cation trips, were the following: Ira W. 
Dresbach, Tiffin, O.; L. F. Palmer, Roches- 
ter, Mich.; M. D. Blashhill, Oxford; W. H. 
Skeman, Wyandotte; S. Steinberg, La 
Porte, Ind., and Charles R. Church, Homer. 


The executive committee of the Grand 
Rapids, Mich., retail dealers, in which are 
included several jewelers of the furniture 
city, with S. George Graves as chairman, 
met at the Peninsular Club on Wednesday, 
Aug. 20, when many plans for the Fall sea- 
son were discussed. The advisability of 
holding “Dollar Day” during the time of the 
West Michigan State fair, Sept. 16 to 20, 
was also considered. 

Retail jewelers of Lansing, Mich., were 
much interested in the meeting of the Lans- 
ing Retail Merchants’ Association last week, 
when George W. Sulley delivered a lec- 
ture on retail failures and their causes, 
store organization, newspaper advertising, 
window display, clerk’s efficiency, selling 
methods, credit business, delivery problem 
and general retail business. The discussion 
which followed related to suggestions that 
materially aid in systematizing both store 
and office efficiency. 

Detroit jewelers are much interested in 
the recommendation of Local Fuel Admin- 
istrator James Couzens, forwarded this 
week to State Administrator W. K. Prud- 
den, asking that lightless nights in Detroit 
be changed from Monday and Tuesday 
nights, to Tuesday and Wednesday nights. 
This is suggested as Monday night is con- 
sidered a great shopping evening, due prin- 
cipally to the fact that the banks are open 
Monday nights. It is hoped by the jewel- 
ers that the suggestion will be adopted, as 
many of the jewelers, although not keeping 
open on Monday night, desire to show 
lighted window displays for the Monday 
night shopping crowd. 

Word has just been received by postal 
card by Charles A. Berkey of the Charles 
A. Berkey Co., 220 Woodward Ave., that 
two former officials and employes of the 
company, now in the service of the colors, 
have reached the front in France. The 
first card told of the safe arrival of First 
Lieutenant Allan O. Hershberger. Lieut. 
Hershberger was vice-president and treas- 
urer of the Berkey company. The second 
card told of the arrival in France of Mr. 
Berkey’s own brother—Arthur M. Berkey, 
aged 25 years, whose home is at Cassopo- 
lis, Mich. Arthur Berkey was formerly as- 
sociated with his brother in the jewelry 
trade. He got his overseas order three 
weeks ago, after being assigned to the Sig- 
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nal Corps at the Columbus, O., barracks. 
He was later transferred to Fort Leavep. 
worth, Kans., where he received a brief 
training, and was then immediately ordered 
to France, where he is now in active ser. 
vice at the front. Harry Hunt, another 
official of the Berkey company, is now also 
at the front. 








Minneapolis and St. Paul. 





J. Smith, Charles City, Ia., was married 
recently in that city to one of the society 
young ladies residing there. 

H. J. Heram, Elbow Lake, Minn., and 
W. J. Fletcher, Farmington, Minn., were 
in the city this week calling on the jobbers. 

C. Crandell, Mankato, has completely 
overhauled and renovated his store placing 
new fixtures, a new front and other im- 
provements. 

A. T. Lundman, jeweler, of Annandale, 
Minn., has taken charge of his brother’s 
store at South St. Paul, Minn., during the 
latter’s illness. 

T. B. Wilson has received a letter from 
Ernest Peterson, former traveling sales- 
man, who is somewhere in France but not 
yet in the trenches. 

Jay Gould, Glencoe, Minn., was a recent 
visitor on business and pleasure. Mr. 
Gould bought stock while his family at- 
tended the circus. 

Charles Johnson, a Minneapolis watch- 
maker, has just returned from a visit to 
his parents in Canada. He reports the 
jewelry business good there. 

Mr. Brennemen of the new firm of 
Kennedy & Brennemen Estherville, Ja., has 
been called to the colors. Mrs. Brennemen 
is taking her husband’s place in the store. 

Word has. been received here from 
George D. Allen, former salesman for S. 
H. Clausin & Co., stating that he is in a 
base hospital in France having been 
wounded on July 6. His condition is im- 
proving. 

A. E. Paegel, 6th St. jeweler, is in New 
York. accompanied by Mrs. Paegel where 
they went to see their son, Lieut. Hollis 
FE. Paegel, before sailing for France. Mr. 
and Mrs. Paegel attended the A. N. R. J. 
A. convention in Cincinnati before return- 
ing home. 

One of the jobbing houses reported re- 
ceiving 150 American wrist watches in the 
past week which were carefully doled out 
two to a customer. Some of the retailers 
took it as a joke and others were half 
offended thinking it was done to tease them. 
The result of the distribution was orders 
aggregating over 1,000 of the watches for 
immediate delivery while the aforemen- 
tioned jobber has a stock of one watch on 
hand. 





Pacific Coast Notes. 








H. J. Hansen, a retail jeweler of Pres- 
ton, Idaho, has discontinued business. 

The H. Yanow Jewelry Co., of Albu- 
querque, N. Mex., has notified the trade 
that it has concluded business opera- 
tions, and will be succeeded by B. Mindlin. 

A diamond merchant has opened a stand 
just outside the gates of the ship building 
yards at Oakland, Cal. There seems to be 
some doubt as to whether or not this will 
prove a successful operation. 
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S. M. Rogers, wholesale dealer of Port- 
land, Ore., is in this city on a purchasing 
4 Young, Fallon, Nev., is visiting in 
this city and is making the rounds, calling 
upon the trade. 

Otto F. Herz, Reno, Nev., visited San 
Francisco and purchased stock for the Fall 
and holiday trade. 

C. C. Moon, Powers, Ore., dropped off 
at San Francisco the other day and made 
the rounds of the trade. 

Milton Luhm, associated with Nordman 
& Aurich for several years, has enlisted 
in the radio service and is stationed at the 
Government Radio Station “somewhere in 
Utah.” 

Chas. Weinshenk, of Chas. Weinshenk & 
Son, 150 Post St., has left the city for an 
extended trip into the northern territory 
and expects to be away for about five 
weeks. 

J. L. Sale, Fairbanks, Alaska, has ac- 
cepted an important position with the firm 
of Carrau & Green, wholesale dealers at 
112 Kearny St., and will take up his duties 
here within a few days. 

Ed. H. Forestier, 150 Post St., has re- 
turned from a hunting trip. Mr. Forestier, 
with three friends, made the trip just above 
Cloverdale, where they shot eight deer, 
which is the limit allowed in this State. 

Walter A. Shaw, representing Whitehead 
& Hoag Co. and the D. L. Auld Co., is 
expected to return to his office here within 
a few days, after a trip east where he has 
been calling on his factories and home 
offices. 

S. H. Friend, diamond importer, 704 
Market St., is suffering from an attack of 
rheumatism and is leaving for Byron Hot 
Springs for treatment there. Mr. Friend, 
who anticipated a trip east this month, 
has postponed it indefinitely, pending his 
recovery. 

Word has been received from Fred Grim, 
formerly with Carrau & Green, 112 Kear- 
ney St., and who enlisted in the navy the 
first of the year, that he has just com- 
pleted his second trip across the “pond” on 
a submarine chaser, and is now confined 
to guard duty on the Atlantic Coast. 

Thomas Bennet, manager of the Flume 
Blobery Jewelry Co., Sacramento, Cal., has 
enlisted in the navy and has been stationed 
at the Mare Island Navy Yard, doing me- 
chanical work. Mr. Luhm was granted a 
few hours’ leave the other day and called 
on some of the old-time trade in this city. 

The Baum Jewelry Co., manufacturers 
and repair workers, located at the Mutual 
Bank building, Market St., is sending out 
“S. O. S.” calls for scratch brushes with 
unbreakable bristles about three inches long. 
Mr. Baum, who recently opened his office 
and factory here, was formerly of Kansas 
City. 

Horace H. Allen, manager of the Pacific 
Coast Department of Landers, Frary & 
Clark, has given up his offices at 150 Post 
St., acting on word from the main office. 
The western business will be carried on 
directly from the home office in the east 
through their traveling men. 


Among recent visitors to San Francisco 
last week were the following: C. P. Jacobs, 
Vallejo, Cal.; Ed. E. Wood, Modesto, Cal. ; 
I. Meyer, Vallejo, Cal.; O. W. Novack, 
Sacramento, Cal.; J. G. Hurmantze, Sac- 
ramento, Cal.; Frank W. Poole, Marys- 
ville, Cal.; Dave Glickman, Santa Rosa, 
Cal.; Geo. E. Bangle, Vallejo, Cal.; W. C. 
Lean, San Jose, Cal.; H. C. Knedel, Sac- 
ramento, Cal.; Nat R. Solomon, Bakers- 
field, Cal., and A. G. Pronty, Nevada. 











Mr. Tufford, of the Tufford-Lovett Co., 
Tucson, Ariz., has come here to spend a 
few weeks. F 

FE. Bastheim is back from Catalina 
Island, where he has been spending a 
month with his family. 

Solomon Meyer, of the Meyer & Talbott 
Co., wholesalers, has gone with Mrs. Meyer 
to spend a short time at San Diego. 

R. L. Balke, Phoenix, Ariz., and his 
wife, have arrived here by automobile and 
will spend some time in this vicinity. 

William Maeder is in. charge of the busi- 
ness of T. Besbeck, 430 S. Broadway, dur- 
ing the absence of Mr. Besbeck, who has 
gone on an extended business trip east. 

The following out-of-town jewelers have 
been here recently: L. K. Gillette, Watts; 
A. Young, El Monte; H. Chambers, El 
Monte; Frank Freiberg, Sierra Madre; J. 
Jenkins, Brawley. 

B. Burstein, formerly of this city but 
now of Ajo, Ariz., will be here Sept. 5 to 
stay 10 days with his family, during which 
time he intends to purchase merchandise 
for the holidays. 

Mr. Cavanaugh, Nogales, Ariz., is spend- 
ing a number of days in Los Angeles on 
a business and pleasure trip. He wears 
Uncle Sam’s uniform, and doubtless will 
soon be in active military service. 

Fred Marney, formerly with E. A. 
George in his store on S. Spring St., has 
returned from Arizona, where he went 
some weeks ago, and has opened a jewelry 
store of his own at 1202 Central Ave., this 
city. 

The extensive improvements recently 
made in the optical department of William 
M. Kinney’s store, 615 S. Broadway, are 
now practically completed. The remodeled 
rooms are much more convenient than the 
old ones. 

Brock & Co. are displaying in their win- 
dows a unique and very pretty “little fin- 
ger” ring of their own design. It is in- 
tended as a service ring, and comprises a 
gold-bordered parallelogram in white with 
a star in the center. 

QO. S. Balzer, manager of the jewelry 
department of A. Hamburger & Sons, is 
home from his buying trip in the east. He 
reports difficulty in securing all the goods 
he wished. Already some of the goods he 
purchased are arriving. 

Kenneth Adams, of the material depart- 
ment of the E. W. Reynolds Co., has re- 
ceived his call to the colors and will leave 
for some military camp in a few days. Mr. 
Adams became 21 since June of last year, 
when the first registration was made. 

The F. A. Thomas Co., San Francisco, 
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dealers in time-recording clocks, has just 
sold to the Bethlehem Shipbuilding Cor- 
poration, of that city, 200 recording clocks 
on one order. This is the largest order 
of the kind ever given on the Pacific Coast. 

Fred Reed, son of Joseph Reed, sales- 
man for the E. W. Reynolds Co., who as 
a member of a machine-gun company has 
been at Camp Fremont, has left for the 
front. His exact destination is unknown, 
but it is presumed that he is going to 
Siberia. 

Walter Marble, representing eastern 
manutacturers; Alexander Feldenheimer, 
representing L. & M. Kahn & Co., New 
York diamond importers; and George 
Goldberg, representing Untermeyer, Rob- 
bins, New York, are among the prominent 
eastern jewelers now in Los Angeles. 

Anstruther McDonald, formerly with 
Paul Grimm, 325 W. 4th St., and a son of 
Mrs. A. McDonald, formerly with the Ge- 
neva Watch & Optical Co., this city, but 
now with the Ernsting Co., San Diego, is 
now in the naval service serving as an en- 
gineer’s mate and stationed in Georgia. 

I. Behrstock, of the I. Behrstock Co., 
has just started north by automobile for 
a long trip, going up the Valley to San 
Francisco and other central California sec- 
tions, and returning by the Coast. He is 
accompanied by Sam Hurwitz, his sales- 
man. Harry Wolfe, his partner, is still 
on his Arizona and New Mexico trip. 

Feagans & Co. recently sold a valuable 
military wrist watch to be presented to a 
baby three days’ old. Mr. Feagans thinks 
this is a record in the line of recognition 
of youthful military service. The father 
is so proud that he sent to his wife not 
only this watch but an entire military uni- 
form in miniature for the youngster. 

Ford A. Hathaway, of the Pasadena 
branch of Walton & Co., is spending a 
week or two in the Los Angeles store, 
taking the place of Edwin James Jolly, 
who has been ill. Mr. Jolly is now re- 
covering and will be back in the store in 
a few days. Mr. Hathaway intends to 
enter the officers’ training school in Holly- 
wood after a two-weeks’ vacation. 

C. O. Goldman, a jeweler in this city 
for many years, died as the result of a 
stroke of apoplexy suffered while on ‘his 
ranch near San Bernardino, where he went 
about a year ago. Mr. Goldman was in 
business on Washington St., this city, for 
five or six years, later was manager of 
the Cahn Standard Optical Co., and after- 
ward was connected with the local Jewel- 
ers’ Board of Trade. 

George B. Witman, Pomona, was swin- 
died a few days ago to the extent of $10 
through a worthless check which he ac- 
cepted in payment for a stickpin from a 
man in military uniform. The man pre- 
sented an entirely creditable appearance 
and successfully operated a similar game 
on a number of other Pomona merchants 
before he disappeared. No trace of the 
man has been found. It is presumed that 
he is not a solider, but had secured and 
donned the uniform for the purpose of 
creating confidence. 








Both the members of the firm of Le- 
Blanc Bros., Fall River, Mass., are now 
in the National Army and the business has 
been discontinued. 
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sharia are the opportunities for a re- 
tailer who has to combat the com- 
petition of a large city, when that city 
is located on the opposite side of a 


river? The difference in population to 
begin with is about four hundred 
thousand. This is a big factor, and 


brtings with it many opportunities in 
favor of the larger city because of the 
many retail jewelers in the larger place, 
and the advantages that can be enjoyed 
by them with larger stocks and a far 
ereater selection. 

Now add to these several helps the 
fact that the street car service to and 
from the smaller city is the same fare 
as from the outlying sections of the 
smaller city to the larger one. In other 
words a possible customer who rides 
from his home to the down town section 
of the smaller city can continue his ride 
to the larger city for the same fare. He 
keeps in mind, perhaps, the larger selec- 
tion, the numerous shops and the prob- 
ability that he can not only find a readier 
purchase, but also as low if not a lower 
price. Will not the temptation be great- 
er and the desire more insistent for a 
Visit to the larger city? 

These are matters that the _ retail 
jeweler in the lesser city has to contend 
against, and how to combat them and 
to hold the local trade at home becomes 
a theme that will demand his watchful 
care. In view of these facts one jewelry 
store in the smaller city has maintained 
its position and prestige for a number 


ef years, and has enjoyed a very satis- 


factory business. 

To do this there has been demanded, 
of course, a certain care in the conduct 
of the same that has been productive of 
a class of customers who have been mak- 
ing possible the success enjoyed by this 
store. The realization of several import- 
ant matters has had something of more 
than ordinary weight in the conduct of 
the business here. Let us cite several 
of these, and their relative importance 
in this respect. Courtesy, ever an im- 


portant factor in the conduct of retail 
merchandising, has been given a promi- 
nent part of the store’s success. To 
make a_ satisfied customer—one who 
would come again, it has been necessary 
to treat him with a great deal of con- 
sideration. 

The importance of this is best ap- 
preciated by a store that has handicaps 
of the above nature to combat. The 
customer of today must be made the 
customer of tomorrow. He must be made 
of such relative value to the store as to 
become a living advertisement for that 
store. He must not only be a satisfied 
customer himself, but he must speak to 
others of your place of business. But to 
make this a realized fact there is de- 
manded of the store and its force that 
greater care and particular courtesy that 
will become a magret for its success. 

Price becomes a big factor too. If 
the retailer can not sell “just as cheap” 
or cheaper than the store over the river, 
he has placed another barrier in his path, 
and that will prevent customers from 
seeking him. He must be able to offer a 
value at a price that will insure both its 
intrinsic merit and its cost to induce the 
customer to seek him. He will have to 
offer something that will attract both by 
its appearance and worth and by its price. 
Then the customer will see that there 
are advantages enjoyed this way that can 
be made of moment to himself. 

Stock selection must be large and 
varied enough to induce trade. There 
must be a reason in this way to induce 
the trade to come to the smaller city 
store. This involves a larger matter of 
care and itudgment in the matter of 
buying, and has to be given a wider share 
of forethought by the proprietor. He 
must know his trade, and must seek to 
learn their tastes, average style, pur- 


chases and the amount that can or will 


be paid for the merchandise. This be- 
comes a very serious matter for the 
buyer, and one that he cannot afford to 
pass by with a wave of his hand. His 


capital soon becomes tied up in the 
matter of indiscreet buying. 

This store has been able to hold a good 
trade. The methods employed might readily 
erough include the above, and to these 
cen be added the factor of publicity. This 
store is a firm believer in the power of 
publicity. It spends money regularly for 
printers’ ink, and advertises in the news- 
papers, not only in the immediate section, 
but in the country places as well. But 
even in this way it is handicapped. In 
the city where the store is located there 
is'no regular daily newspaper. The large 
dailies of the city over the river have— 
at least two of them, the afternoon papers 
—editions that are to a degree devoted 
to several smaller cities in the state 
in which the city is located. So this 
house has to advertise to its local patrons 
and prospects in this way. To the coun- 
try trade it can appeal to the public 
through the mediums that are published 
in such sections. 

The result of this publicity has been 
very marked and the trade that has come 
about as a direct result of this has been 
ample to pay for all that has been ex- 
pended in this way. There is a good 
percentage of the trade enjoyed- here 
that comes from the outlying sections of 
the city and its environs, though there 
is trade from sections some miles distant 
from the city. So it pays to advertise, 
even in this case, and the amount of busi- 
ness that is gained only adds to the 
larger success of the store. 

But we must consider also in this case 
the overhead. The latter is a big factor 
in favor of the small city store. This 
can and does make possible the lower 
prices asked for its merchandise. It has 
« great deal to do with the lower prices 
at which the merchandise can be sold. 
Close buying is made possible and the 
sales can be made a factor here that 
are to be noted from this viewpoint. 
Then the matter of reliability is to be 
kept in mind. The store must know its 
patrons to a great extent. They must 
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know it. There arises a mutual feeling 
or confidence that is a kind of personal 
friendship. 

Do these things not count for much 
and do they not increase the sales pos- 
sibilities that such a store can enjoy? 
The future of the store must depend up- 
on a success that has as its foundation 
such factors as are above noted. There 
are about three jewelry stores in that 
city. That they can all succeed is due to 
the care that is bestowed on the fore- 
gcing measures. That they would soon 
fail and fail miserably did they not ad- 
here to rules that do insure that partic- 
lar care can hardly be doubted. 

This store maintains also an optical 
department where manufacturing is done. 
Its prices are less than those in the 
larger city, at least in most instances, if 
not all, and here again there is demanded 
that same care in the matter of work- 
manship and products that will mean a 
continued patronage. 

These things must get about. They 
must be talked of by the people and they 
must act as publicity cards that are assets 
of the greatest moment. This store has 
proved that in the face of large city com- 
petition it can maintain its place. It has 


done so for years because there has been | 


only one policy, and that a strict one 
that has been summed up in the word 
“service.” This comprises all that is 
demanded of the small city man, no less 
than that of the store that is located 
in the large city. Perhaps it is more 
essential, and certainly far more to be 
considered when the future success of 
the store is given great care and thought. 





The Jeweler’s Service to the 
Community 


T has been quite generally recognized of 

late years that certain of the older 
standards of business have been lacking 
some of those elements of progress that 
have attended other branches of the world’s 
activities. Readjustments of an important ‘ 
nature have taken place. The wars between 
labor and capital, and between other con- 
flicting interests, have led most observers 
to the conclusion that only service to the 
community can be considered a sound basis 
on which differences may be reconciled, and 
a foundation be established for further 
progress. The older policies of hit or miss 
must give way to the sounder principles 
demanded by the spirit of the age, which 
may be summed up in the one word, 
service. 

Now the service of the jeweler to the 
community may be of a twofold character. 
He may' be merely a commercial factor in 
supplying the wants of his customers ac- 
cording to their expressed or implied ideas, 
or he may be an originator, an innovator 
of new ones. Both are meritorious, but it 
is only in the latter that the full sense of 
service may be realized, for it is only in 
the complete expression of himself and of 
his powers that true service can be ren- 
dered. Of course, there are those to whom 
this is no light task; but full service implies 
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effort, not alone to satisfy existing demands 
but to create new ones. 

It rests with the jeweler then, and not 
with his public, to define what that service 
shall be. Shall it be a glorified vending of 
collar buttons, or shall he take the higher 
stand as a servant of the public in its in- 
creasing quest of beauty? In the end it is 
only in this capacity that he can stand 
apart and above the followers of the me- 
chanical arts. 

When the necessities of a community in 
the way of food, raiment and shelter are 
satisfied, there comes the inevitable craving 
for works of fancy and imagination—which 
in their higher sense works of jewelry are 
—and the degree in which this is satisfied 
is the measure of a jeweler’s success. 

The benefits of works of art and beauty 
are intangible. They cannot be expressed 
in terms of weights and measures, but they 
stand pre-eminent as civilizing factors in 
the world. The jeweler giving his time and 
thought to the creation of objects pleasing 
to the eye becomes a minister of beauty and 
must be reckoned with among those who 
lend vivacity to existence, and whose art 
in its higher phases is a refining influence. 

There are those to. whom things beyond 
physical necessities are matters of indiffer- 
ence. To them might be addressed Lear’s 
words: 

“O, reason not the need; our basest beg- 

gars 

Are in the poorest thing superfluous; 

Allow not nature more than nature needs, 

Man’s life is cheap as beasts; thou art a 

lady, 

If only to go warm were gorgeous, 

Why nature needs not what thou gor- 

geous wearest, 

Which scarcely keeps thee warm.” 

But the jeweler in his wares caters to 
no artificial craving. The same touch of 
nature that declares that a house shall be 
more than four walls and a roof, demands 
that a dress fastening be more than a 
twisted pin and a hook; and those who 
serve to satisfy it by the production of 
beautiful objects are indispensable servants 
to the people; but it is only by a firm ad- 
herence to the highest standards of his art 
that this fact may find general acknowl- 
edgment. 





The advantages of aluminum as a 
die-casting metal are its low sp. gr. 
cheapness, and strength. Its chief draw- 
backs are high melting-point and shrinkage, 
weakness at high temperatures, and the 
tendency of the molten metal to attack iron. 
The high shrinkage can be reduced by al- 
loying, and need not exceed about 1.4 per 
cent. Aluminum-bronze containing about 
10 per cent. Al does not give well-defined 
edges, but much better results are obtained 
if 1-4 per cent. Fe is added. The mechani- 
cal properties may be profoundly modified 
by heat treatment; the temperature of the 
molten metal and die should be known, 
and the rate of cooling of the casting stand- 
ardized. The dies are made of close- 
grained cast iron, as hard as is consistent 
with good machining properties. From 
5.000 to 7,000 castings can be made before 
the die shows signs of deterioration —Note 
in Jour. Soc. Chem. Ind. on a paper by R. 
Hix and H. Whitaker, Inst. of Metals. 
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Three Ways the Jeweler Can Adver- 
tise the Fourth Liberty Loan 





THE window displays contributed by 

merchants in all lines to the various 
Liberty Loan drives afd in the cumulative 
effect of general advertising along this 
direction and the jewelers’ portion is 
equally as important, if not more so, than 
the exhibits of other merchants. The 
Fourth Liberty Loan is one of all-import- 
ance. The success of the loan is necessary 
to back the success of the fighting boys 
who would be disheartened after their hard 
contests for victory to hear of a home 
failure in a drive for dollars from non- 
combatants. 

Here is a simple plan for a window ex- 
hibit in which the jeweler can use his own 
stock to effectively advertise the loan in 
a patriotic and original manner: At the 
back of the window place a picture of 
Uncle Sam or a large American Flag, or 
even a placard, or a Liberty Loan poster 
such as distributed by the committees. 
Directly in front have a smaller sign sup- 
ported by a row of bright silver forks 
standing in an upright position. From 


each fork a string of dollar bills would 


extend towards the front of the window 
with the sign on the forks reading: “Fork 
Over Your Dollars for the Fourth Liberty 


Loan.” 


What the Watch Repairing Department 


Can Do 


The watch repairing department can also 
contribute its aid by a window exhibit of 
a large clock above which might be a sign 
reading: “This Is the Correct Time.” 
From the clock to another placard set 
against the window, way in front could 
run a string of bullets or ribbons which 
would terminate in this lettered advice: 
“To Buy Your Bond.” 


Using Liberty Loan Literature 


Should the jeweler desire a window de- 
voted to Liberty Loan propaganda with- 
out bringing in any of his stock he could 
make an excellent impression by having 
the words of “The Star-Spangled Banner” 
printed in large type on heavy paper and 
bordered with flags. This small sign in a 
conspicuous space would drive home a 
good thought that should aid in prompting 
shoppers to subscribe again: 


“HOW CAN YOU SING ‘THE STAR 
SPANGLED BANNER’ IF YOU HAVE 
NOT BOUGHT ANOTHER BOND?” 

ity vy . * 





Keep Your Word 





ON’T be one of those enthusiasts who 
makes a lot of promises and who 
never keeps them. If you do not watch out 
this will get to be a habit and will grow 
on you. A man with this fault is very un- 
desirable, just as a man who is addicted 
to drink, because he is unreliable. Promise 
a customer nothing that you cannot carry 
out. This will build up confidence for you, 
and confidence and personality count more 
in the jewelry business than anything else. 
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Westclox 


— the trade-mark on the dials of good alarm clocks 





Time and the War 


Food and bullets and dollars are vital factors 
in winning the war. 


But time is even greater than these. 


All the food, all the bullets and all the dollars 
in the world are valuable only as they get to 
the right place at the right time. 


The clock will be the final judge. 


Time 1s the only thing everyone can give; 
rich and poor alike. 


A good clock 1s a conscientious time-saver. 
It will help you shoulder the added respon- 
sibilities that come 1n time of war. 


It will help you get more things done by 
doing each thing on time. 


Is your clock guarding your hours as it 
should? Have you weeded out each slacker- 
minute from your dayr 


This is your war; and your time will help 
win it. 





Western Clock Co. - makers of @estclox 


BigBen BabyBen fPocketBen America Lookout Tronclad Bingo Sleep-Meter 
La Salle, Ill.. U. S.A. Factories at Peru. Ill. 














This is what we will say to yourcustomersin the August 24th issueof the Saturday Evening 
Post and in other National mediums 
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Report of Trade Interest Committee 





By Ellis Gifford, Chairman, before the 13th Annual Convention of the A. N. R. J. A. Held Aug. 20-23, in Cleveland, O. 
(Read in the absence of Mr. Gifford, by Secretary A. W. Anderson) 
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URING the past year this committee 
has done little real constructive work. 
We believe that the research work now be- 
ing carried on by the special committee 
under President Brock covers, by its very 
nature, most of the evils and interests of 
the retail jewelry tield. This research work 
is so important: and far reaching that a 
Trade Interest Committee can do little 
with real intelligence in a broad construc- 
tive way, until the records of this research 
are available. Every jeweler in the country 
should support this work financially, and 
with his moral support so far as his cir- 
cumstances allow. 

In our touch with retailers throughout 
the country and in our own thought on the 
subject, several outstanding features bring 
themselves forward as sufficiently important 
to be studied at a national convention like 
this. 

At this time, the first and most im- 
portant duty of every jeweler is to help win 
the war. And the jeweler can be of vital 
assistance in this field. Firstly in our talk 
and actions, we should show the public that 
we are all Americans to the core. We 
should support the Government in all its 
activities, both financial and legal. All of 
the campaigns, Liberty Loans, Red Cross, 
Knights of Columbus, Salvation Army, 
etc., should have no more loyal supporters 
than the retail jewelers. We should be 
careful not to tear down, by careless re- 
peating of rumors, more good than we can 
do by having our wives knit a few socks. 
We can look with pride on the attitude of 
our trade towards the rules laid down by 
the Federal and State Fuel and Food Ad- 
ministrations. But we can do even more 
than this. Every jeweler in the land should 
be actively working on the several cam- 
paigns. Jewelers, as a class have a great 
deal of spare time during dull seasons, 
which it is our duty to loan to the Govern- 
ment activities. Inside our own stores we 
have a special adaptability to assist these sev- 
eral funds by running Melting Pots for 
their benefit. Make your store headquar- 
ters for all activities connected with these 
funds that you can. Forget the mercenary 
business motive for an instant and help 
the Government. Such an attitude will help 
your position with the public, and you can 
really help constructively in winning and 
shortening this terrible war. 

Possibly the most important factor at the 
present time, is the jewelers’ attitude to- 
wards present day conditions, and the neg- 
lect and tardiness of so many in adjusting 
themselves to the war conditions in busi- 
ness. Do not fail to take advantage of the 





rising market. Jewelers have been so long 
accustomed to a steady price, that they are 
slow to grasp the significant conditions pre- 
vailing to-day. 
metal 


A fruit or produce dealer. 


farmer, merchant, or commission 





house whose product is sold in an unstable 
market, have long ago learned that a rise 
in price means, at some time, a fall. During 
clear weather prepare for storm. You must 
lay aside to-day a surplus sufficient to carry 
you over the time when the present inflated 
market drops. Buy carefully and keep your 
goods priced on the market. Even though 
prices never drop, some dealers cannot see 
why they lose money by not selling at the 
market price. The following quotation 
from a paper read by C. J. Brotherly of 
this committee, before the New Jersey Re- 
tail Jewelers’ Association, shows clearly the 
actual loss incurred by a dealer who sells 
goods at his regular costs regardless of the 
market. “Say, for instance, that a dealer 
has a stock of $20,000, that the average 
gross profit on this stock is 50% advance 
on the cost; he decides on a total of $30,000. 
As he sells he gradually replaces his stock 
at present market prices, which for illus- 
tration here, we will say have advanced 
on an average of 50% over what he paid 
before. After he has completed this round, 
he finds he has the same quantity of stock 
he had before—no more, no less—the only 
difference will be that his books, if he keeps 
any, will show that the same goods which 
he figured at an arbitrary value of $20,000, 
because he happened to buy them at that 
figure, now actually cost him $30,000. 

“Now, when he comes to pay for these 
goods, he finds he is up against a new prop- 
osition. His selling expense is 25% we will 
assume, and out of the $30,000 he received 
for his goods he had to pay $7,500 to keep 
his place going, he has only $22,500 left to 
pay his $30,000 merchandise bills and is 
obliged to borrow from the bank if he 
wants to make the cash discount and main- 
tain his credit. He decided he is not going 
to make this mistake again and in the future 
will sell his goods on the basis of real 
value. But just about then the upward 
trend of prices comes to a halt and prices 
again begin to recede. He finds that where 
in the first instance he refused to charge 
his customers more before he had to pay 
more, competition now compels him to 
charge less before he pays less. 

“The process is reversed, and yet the same 
as in the first instance. Again his profit, 
plus a part of the principal, is wiped out, 
and he has gone still further into the hole. 
If he has made enough in. previous years 
to cover up he may save his good name, 
otherwise he follows the inevitable path 
into bankruptcy.” 

Be careful to keep all goods priced at 
market prices. Keep in touch with the 
market all the time, whether you need goods 
or not, and spend time to remark your 
goods, every week, if necessary. This is 
vital to the success of any business. 

If you have not already done so, install 
a stock record book. Keep track of what 


you have sold in the past as a guide to what 
you must buy in the future. Now, of all 
times, with inflated values, be careful not 
to overstock. A stock record is vital. If 
you know of no good system do not hesi- 
tate. Your National officers can tell you 
where to secure a good stock record. Study 
your purchases. They are vital to your 
success. 

Refrain, if possible, from any discussion 
of the war tax on jewelry, with the general 
public. Do not give them the idea that 
jewelry is such a decided non-essential that 
the Government must stop its sale. We are 
all willing and glad to pay our just share of 
the taxes. But we must allow the thinking 
men in Washington and those of our trade, 
who so ably are helping the Government, 
to say what and how these taxes shall be 
levied. Do not encourage the quack thinker, 
by ever mentioning the tax. Place the tax 
in your prices as the Government designs 
you should, but do not volunteer the infor- 
mation that your goods are subject to tax. 

Our committee would recommend to this 
convention the strong necessity of some 
action being taken at this convention to- 
wards some constructive activity in increas- 
ing the number of men or women entering 
the watchmaker’s trade. 

Write the National secretary for informa- 
tion regarding repair department price lists 
and then study them. You can make a pay- 
ing department out of repair work if you 
see what other men are doing and will profit 
by the knowledge. 

The New England Shoe Dealers’ Asso- 
ciation has adopted a good idea which could 
be used to advantage in our national and 
state conventions. Practically every dele- 
gate comes to the convention with a short, 
say five minute, paper prepared on some 
phase of the business. The ideas in these 
papers, whether good or bad, start a dis- 
cussion which leads to constructive thought. 
Sometimes the man writing the paper 
learns more than the audience. But it 
gives every one at the convention a per- 
sonal interest. He is a part of it. The 
activity is not confined to a few hustlers. 
The discussions have been in the main 
found to be the best part of the conven- 
tions. Let the jewelers conventions adopt 
this round table idea. 

We must not forget that we are specialty 
merchants. We as a class cater to the 
better class trade in the given fields in 
which we deal. Our stronghold in the 
minds of the public is quality. Do not let 
us sacrifice quality for price under any con- 
ditions. We do not admit that the depart- 
ment stores and mail-order houses can beat 
us on price. For we know what our cost 
of doing business is as compared with 
theirs. But the large output of depart- 
ment stores and mail order houses often 
gives them an advantageous discount on 
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F.C. JORGESON & CO. 


159 to 167 ANN STREET, CHICAGO 
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Jorgeson’s 

ee Fixtures 

Sg ee ee | | ) are made on 

eh ! Honor 

and are just as 
represented. 





No. 107 Case and Table, made in 8 ft. lengths in oak, dark . \ 
golden oak finish and in birch, dark mahogany finish, glazed 


in plate or double thick glass as may be desired. , More than 30 years’ 
experience in the 


Jewelry fixture line 





To harmonize your store fixtures, order our No. 123 wall 
. cases to go with above Show Case. 


“The best of everything” 











































100 Work Benches to Be Sold 


at a Special Price 


This is one of our popular benches; it has 9 
drawers, one of which is arranged for chucks; an 
apron drawer, chalk hole, and apartments for foot 
wheel. All drawers are locked automatically and 
Bench is mounted on castors. Size: 44 in. top, 
26 in. wide and 40 in. high to top of table. The 
curtain is 9 in. high underneath and 10 in. to the 
top. Made in Cherry or Oak; fine cabinet finish; 
Wrapped and crated. 


Cherry Mahogany Finish or Solid Oak 


Special Price $21.75 
Regular Price $36.00 


Cash with Order 





Price only holds good on first hundred sold. 
This is a snap which will never be duplicated. 


King & Eisele Co. 


14 to 20 North Division St. Buffalo, N. Y. 
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cheap merchandise. Put in a better quality 
product than your competitor and you will 
soon secure a name and standing in the 
community that no competition can _ kill. 
Let the jeweler stand for the highest in 
quality of any store in his community. This 
is his own ground, where he has all the 
advantages. 

There is still among some _ jewelers, 
especially in the larger cities a tendency 
to discredit their competitor around the 
corner. A big jeweler cannot seem to see 
that any reflection on the quality of mer- 
chandise sold by a competitor is a knock 
at the whole jewelry trade and reacts 
against himself. If there is not already 
one, form a local jewelers’ association when 
you return to your home town and take 
off your coat and make it a success. By 
these local clubs alone can the retailers 
attain that respect for each other which 
is so necessary toward mutual trust and 
the doing away of the evils so prevalent 
years ago, but happily ending. Among 
other things you can do is to stop the ap- 
praisal of merchandise bought of com- 
petitors. 

The jewelry trade has shown its stability 
by the receipts you can all show during 
the past year. We can all now see why 
such men as George Krementz, one of the 
founders of our trade in this country, 
always believed that our trade was affected 
less than any other by outside influences, 
like financial depressions, war, etc. Look 
around at your neighbors, the haberdasher, 
with his young man trade all gone; the 
grocer, with the Government regulating his 
profits and taking away entirely a great 
many lines; the druggist, with his soda 
fountain trade ruined by lack of sugar 
and young men; the coal dealer with the 
shortage of coal and restricted profits and 
added expense. Then thank your lucky 
stars that you are in the jewelry business, 
one of the earliest trades krfown to his- 
tory, always considered one of the most 
honorable and today the most stable trade, 
most healthy trade, happiest trade known 
on the face of the earth. 





As the result of an agreement between 
the National Radium Institute and the 
Bureau of Mines, Department of the In- 
terior, to develop a more efficient process 
for the manufacture of radium from car- 
notite ores of Colorado and Utah, the bu- 
reau now has as its share more than $180,- 
000 worth of radium for use in the sciences. 
This was procured for an expenditure of 
less than $38,000. In addition, under the 
agreement, the Bureau of Mines has turned 
over to the National Radium Institute about 
6% grams of radium, and has given to the 
country a method for producing pure 
radium compound from the ore for as little 
as one-third the current price of radium. 

When the Bureau of Mines began this 
work in 1912, it found that the precious 
carnotite ore, constituting the largest 


known supply of radium ore in the world, 
was going to Europe, mainly to Germany, 
where it was being turned into radium and 
sold back to the United States at fabulous 
prices.—Scientific American. 
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Ring Display for Small Window 


TATISTICS show such an unusual per- 
centage of increase in marriages during 

the past vear that it will be well for the 
jeweler to make an appeal in this direction 
now and then as the growing list of “an- 
nouncements” in the daily papers show a 
large number of prospective weddings. The 
jeweler could arrange a very pretty and im- 
pressive window exhibit by placing in the 
direct center of his front window space a 
tiny model of a church. Any imitative 
affair, such as a_ put-together-cardboard 
church or a wooden one will answer, in fact 
any small model provided with a distinctive 
steeple. The larger the window the larger 
the church could be although one not over 
a foot high from floor to steeple top would 
keep the display in better proportion. The 
model should be placed sidewise and the 
entrance proper facing the left-hand side 
of the window. In a direct line from the 
side of the window up through the front 
door and into the church a line of engage- 
ment rings should be arranged, the rings an 
inch or so apart and supported on two 
thin sticks to a ring or some very light 
standard. From the rear door of the church 
model to the extreme end of the right side 
of the window a line of wedding rings 
should appear in the same manner. The on- 
lookers would quickly grasp the point, es- 
pecially so if this sign was hung at the top: 


WHEN ARE YOU GOING TO 
FALL IN LINE? 


Should the jeweler have room to elabo- 
rate a bit more he might include two pic- 
tures—one on the left side of a girl’s hand 
bearing a diamond engagement ring and 
then another picture of her right hand 
banded with a wedding ring and set on the 
right side of the window. A ribbon lead- 
ing from each picture to this central 
placard would add another selling message 
to the exhibit: 


FIRST WE SUPPLY THE LEFT HAND 
—THEN THE RIGHT. 


BUT IF YOU WANT TO TREAT HER 
RIGHT SEE THAT SHE HAS SOME- 
THING GOOD LEFT. 


IF LEFT TO US IT WILL BE RIGHT. 


RIGHT? THEN ASK HER TONIGHT 
SO YOU WON’T GET LEFT! 


Soliciting Business by Form Letter 
A “ONE MAN JEWELER” found his 
trade building up through his practice 
of belief in human advertising appeal. He 
runs no cards in papers or catalogues but 
always fills his space with a “message.” 
Perhaps that’s why in face of a heavy com- 
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petition he is growing so rapidly. Being a 
live wire jeweler he has not overlooked the 
solicitation of trade from betrothed couples 
and here is a letter he used to sell the first 
case of rings in his store: 
Dear Sir: 

OLLARS won't buy love—but dollars 

will express love. 

You're engaged. Congratulations! Not 
business congratulations but personal con- 
gratulations. I took the step once and I 
know its worth. 

1s both a jeweler and a married man 
please pernut me to hand out a tiny tip— 
consider well the ring. 

Not only does the ring express your love, 
your promise, your honor and your duty 
but it remains as a reflection of you for 
life. oom 

Therefore it pays to get the right kind of 
a ring—not the most expensive but the 
right kind. 

Come in and see me ai 942 Trinity Place 
and I will show you what I mean. I'll be 
at the store until seven o'clock tonight. 

Earnestly yours, 
ee oe 
Boosting Engagement Rings 

fy VERYONE realizes the remarkable ad- 

vance in the price of diamonds dur- 
ing the past two or three years and conse- 
quently the announcement made by a west- 
ern jeweler some time ago proved uwun- 
usually interesting. The copy read as 
follows: 





ENGAGEMENT RINGS 


Our service is unique in that it is 
founded on the quality of the gems, 
the distinctive character of the mount- 
ings and their reasonable price. Dia- 
monds at yesterday’s prices. Months 
ago we anticipated our requirements 
on a liberal scale and stocked up heav- 
ily at prices then prevailing. Our cus- 
tomers are benefiting by our foresight 
and preparedness. 











C. fi. Hf. 








Small Boy—‘“Ain’t there going to be no 
circus today?” 

Circus Man—“No, youngster, the ele- 
phant swallowed the coffee pot, and we 
can’t find the grounds.”—American Boy. 





“Did you do as you were told, Louis, 
and give your little brother the best part 
of the apple?” 

“Yes, ma’am. I gave him the seeds. He 
can plant ’em and have a whole orchard 
himself !”—Puck. 





“There's a girl who is always anxious to 
take my part.” 

“A devoted friend, eh?” 

“My understudy,” explained the star 
simply.—Louisville Courier-Journal, 





Diner—“That man at the round table 
gets much better food and attention than I 
do. I shall complain to the manager. 
Where is he?” 

Waiter—“He’s the man at the round 
table, sir."—London Opinion. 
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Preparedness ‘rises ve 


AMPLE STOCKS OF 


CUT GLASS 
ENGRAVED GLASS 
ROCK CRYSTAL GLASS 


STERLING SILVER MOUNTED GLASS OLD ENGLSH AND 
DECORATED GOLD GLASS 


HAWKES’ FAMOUS FRENCH DRESSING MIXING BOTTLES await your selection. Order 


early and avoid the shortage, which is inevitable. 


T. G. HAWKES & COMPANY 


CORNING, N. Y. 





AUTO VASES 
DESK SETS 
CIGARETTE BOXES 





IRISH GLASS 









































Manufacturers of Silver- 
ware, Jewelry eic., here are 
afew important facts in your 
favor : You will save money 
by acting at once. 


OUR FAMOUS ANTI-TARNISH 


oe FLANNEL “@& 


Is ready for delivery! 








Is renowned for value! 








Is produced in rich Green and Grey! 





611-21 BROADWAY =. - NEW YORK CITY 

















Hall Clocks 


We offer for early delivery an 
unusually large assortment 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 





or 
Westminster and Canterbury 
Chimes on seven tubes 


or 
Westminster and Whittington 
Chimes on nine tubes 


in Period design cases in both 


Bungalow and full size 


CATALOG UPON REQUEST 


Awarded Grand Prize at Pan-Pac. Int. 
No. 204 Exposition, 1916 


The Herschede Hall Clock Co. 
McMillan and Essex Place 
CINCINNATI, O., U. S. A. 


Pacific Coast Rep., A. I. Hall & Son, 150 Post St., Sam Francisce, Cal. 
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War Time Advertising 





Timely Copy and Merchandising Suggestions 


Written Expressly for The Jewelers’ Circular. 




















HERE are some jewelers who, when 

business shows a tendency toward dull- 
ness, immediately cut down expenses, be- 
ginning with the advertising appropriation. 
The advertising expense is always a shin- 
ing mark when a cut is to be made. We 
see no direct and immediate returns com- 
ing in from the use of the newspaper space 
and it seems as if we could eliminate that 
item without any immediate reduction of 
sales. 

You cannot cut down on the advertising 
without affecting the business. The effect 
mav not be immediate. When you leave 
your advertisement out of the paper this 
week, it may not influence this week’s busi- 
ness, but the effect does come, and if you 
cease to advertise, you gradually lose the 
momentum developed by the advertising 
you have done. 

Advertising may be a considerable ex- 
pense but it is, in the end, much more ex- 
pensive not to advertise. If advertising 1s 
essential when business is good, it is still 
more essential when business is not good. 
If we need to use advertising to develop 
trade when conditions are favorable, then 
with conditions unfavorable, we need it all 
the more. } 


Newspaper Advertising 

The local newspaper, of course, offers the 
best and the cheapest way of getting your 
message to a large number of people at a 
low cost. Everybody reads the newspapers 
and jus: now they are reading them more 
than ever. They are reading them with 
their thoughts largely upon the war, and 
that means they are thinking about the 
friends and relatives they have in_ the 
service. If you have a message to the pub- 
lic that is connected with the war, and the 
fact that they have friends in the service, 
your message stands an excellent chance of 
being read with interest if it appears in the 
newspaper. 

The question is how to make that mes- 
sage count, how to make it readable and 
how to get it read, also how to word it in 
order that it will produce results. 

Of course we assume at the outset that it 
is wise to advertise the things people will 
be interested in buying. That means push- 
ing articles useful in war time, articles that 
are something more than ornamental gim- 
cracks. The jeweler is thought of by the 
general public too much as a purveyor of 
luxuries. People do not stop to think of all 
the lines of jewelry store goods that have 
passed the unessential stage and have be- 
come practically necessary in our lives. 
There was a time when a fountain pen was 
looked upon as a novelty and a wrist watch 
as a “‘sissy”’ affair. 

In addition to the actual! necessities sold 
by the jeweler, you are selling numberless 


items that are especially timely now, salable 
because of the fact that people want them. 
Even war brings with it its fads and its 
special habits and interests and these create 
demand for many things which, while 
viewed in the ordinary light might be re- 
garded as totally unnecessary, are of a real 
value from the point of view of the morale 
of the soldiers and of the men and women 
back home. 

It is just as essential that we keep up the 
morale of the folks back home as that we 
keep up the morale of the army—almost at 
any rate, and in all seriousness, the privil- 
ege of buying helpful little things to send 
to the boys at the front does help in up- 
holding morale, and then, too, the privilege 
of wearing insignia suited to the service or 
connected with having a member of the 
family in the service certainly helps in its 
own way. 

If people look upon the jewelry business 
as totally non-essential, it is because they do 
not stop to think about it, and because the 
jeweler is not doing all he can and should 
do to educate his public along that line. 
The best way to educate your public is by 
advertising, by the use of the newspapers. 

In order to keep people interested in 
newspaper advertisements and to develop in 
them the habit of looking for your ads 
regularly, it is a good plan to run them in 
a series, connecting them up with one an- 
other by the use of a common idea and by 
numbering them. When an advertisement 
bears the announcement, “War Jewelry 
Adv. No. 6,” in addition to the interest pos- 
sessed by the advertisement, it creates a 
special interest in it as one of a series and 
it leads the reader to wonder about those 
which have preceded or will succeed it. It 
encourages an interest in the whole series 
as a part of the store’s selling plans. 

Suppose you were to start some such 
series .of advertisements, regardless of 
whether or not you have advertised war 
jewelry before. 

THE NIGHT WATCH 

If soldiers were blind they might not 
want watches. 

Your soldier is not blind in the daytime, 
but he is blind at night, yet he wants his 
watch. He wants to know the time at 
night as well as during the day. 

It unll do you good to do something for 
your soldier and it will do him good. 

The things the folk at home do for the 
soldiers, raise the morale of the army and 
the morale of the home folks, too. 

Why not get Him a military watch, and 
while you are at it, why not get him a 
watch by which he can tell time at night? 

We have a variety of luminous dial 
watches which are as easily read in the 
dark as in the light. They cost little more 


than the ordinary dial. They offer a real 
service worth more than mere money. 

Our prices on these watches, with khaki 
wrist band, are from $.... to $..... 

Wrist Watch 

Adz. No. 1. 

Browning, White & Co. 
WHY LOSE A WATCH? 

Men have lost wrist watches before now. 

A loosened strap or holder, a hand out 
of the car window’, or a hike after dark. 

A watch lost overboard or in the dark is 
fractically gone forever. 

Why not make sure that your soldier 
does not lose his watch, the watch you 
gave or are gomeg to give to him? 

lf it is worth while to give a man a 
watch, it ought to be worth while to guar- 
antee its safety by paying a dollar extra for 
the most secure of holders. 

Before you give a watch let us show you 
the Holdfast Clamp. Made to fit all sizes; 
made to keep the watch safe. 

Wrist Watch 

Adv. No. 2. 

Browning, White & Co. 


WATCH MONOGRAMS ADD STYLE 

When you give your soldier man a wrist 
watch, have his monogram put on it. 

That watch is going to be something he 
will treasure even after it has served its 
usefulness. 

It will be a part of the family heirlooms a 
hundred years from now because it was 
worn in the Great War. 

Make the watch distinctive by the mono- 
gram of the wearer. 

Gwe it the style that only a monogram 
can give. 

The monogram will always help to iden- 
ti/y the watch if it is lost, and there have 
been instances where the watch identified 
the wearer. 

[he monogram we put on a wrist watch 
costs comparatively little and it adds to the 
calue of the watch. 

As lovig as you are giving a wrist watch, 
and nothing is more suitable or more ap- 
preciated, top off the gift with a good mon- 
ogram. 

Let us show you the various styles of let- 
tering and some of the monograms we have 
engraved. 

Wrist Watch 

Adv, No. 3. 

Browning, White & Co. 


In the same way you might run a series 
of advertisements about any other special 
line. Each advertisement should empha- 
size some one idea and bring that forcibly 
to the attention of the reader. It is not 
absolutely necessary that the same series 
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Quality 


Despite the handicaps and restrictions imposed by the war, 
we are “‘carrying on”’ and the best of our ability and resources 
are being put into our business. The best possible material 
and workmanship only is being employed, so that our custom- 
ers can be assured that Tuthill Cut Glass is as good as ever, 
and it reflects the do-or-die spirit of the Americans at Cantigny 
and Chateau Thierry. This spirit we wish to pass along to 
retail merchants so that they, too can keep the tradition of the 
tenacious United States citizen alive. 


‘Tuthill Cut Glass Co., Middletown, N. ¥. 





in Cut and Gngraved Crystal- 
ware Is the All-essential s% »% 
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LUMINOUS DIAL Successors to ADRIAN J. MORAIS 
ALARM Diamonds, Watches, 5 Sa Etc. 


Suite 304 Godchaux Building, New Orleans 
We beg to thank you for your past patronage and solicit 
Hands and num- a continuance of your valued favors. 
erals treated with August I st, 1918. 
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material. Stands 





six inches high. 
Nickel case. Big 
bell in the back, 
loud and clear. 


Fully Guaranteed 


$1.95 


SUN TIME ALARM CLOCKS 83 cts. 


Order your alarm clocks now while our stock is complete. Our 
special Sun Time alarm made in America is the best clock of its 
kind on the market today for the money. Same has a 30 how 
loud continuous alarm movement, height 6%4,, width 4% in., 
dial 4 in. Each clock thoroughly tested before leaving factory. 
Write for our late catalogue (our silent salesman), illustrating a 
large variety of watches, clocks, jewelry, silverware, diamonds, cut 
= ivory pyralin, leather goods, traveling sets, cutlery, ete., 
quoting rock bottom 


JOSEPH HAGN (0... 20202-204-306 w. medion st 
CHICAGO, ILL. 
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Manipulation of Steel in Watch Work 








By JOHN J. BOWMAN 


ESKA MFC. CO., BALTIMORE, MD. Reduced Price, 50 cents, Postpaid 
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run its course uninterrupted. You may run 
ads in different series alternately, but this 
will not produce as good effects as running 
them uninterruptedly. . 

The cumulative effect of such advertise- 
ments is good. As each additional adver- 
tisement appears it gets the benefit of its 
own force as well as of the force of the 
preceding numbers. The reader who fol- 
lows the series through is going to be well 
convinced before the end is reached. 

There is a constantly growing variety of 
war jewelry novelties and as new things 
come along you must advertise them if you 
are to develop the sale you want on them. 
Many things are of kinds that prospective 
purchasers will not hear about unless you 
tell them. And you have to keep telling 
them. If you advertise extensively today 
that a certain emblem pin or ring is in 
vogue you may develop business, but the 
people who buy that today are not the same 
customers as those of tomorrow, and those 
who, a month from now, are thinking of 
buying such things are people who today 
would not be interested in or read an ad- 
vertisement about the goods. 

When it comes to these war articles, 
there is a new crop of prospective pur- 
chasers with every new draft contingent 
that leaves for the war, and each new set 
of prospects requires its own advertising. 
Your audience is constantly changing and 
your advertising must follow the trend of 
the day. 

Consider this advertisement, for example: 


YOU ARE OFF TO WAR! 


How about a gift to leave behind with 
mother or wife or sweetheart? 

You are being remembered with gifts be- 
cause you are gotng. 

Often the harder part is to stay behind. 
Why not give Her something that will al- 
ways be with her as a keepsake? 

Our insignia lockets offer you a choice 
of suitable designs adapted to the branch 
of the Service you are entering. 

The prices are such that any purse can 
be accomodated and all are attractive. 

Bring in a small photograph, or one in 
which your face appears in small size. Of- 
ten a snap shot will be better than a picture 
from the professional photographer. 

If you have no picture, we'll make a snap 
shot of you for thé purpose. 

Don’t leave without giving Her some- 
thing that will keep you in her mind. 

Browning, White & Co. 


You see, there are both sides of the prop- 
Osition to which to appeal. You should not 
forget that the soldier has money to spend 
and wants to make suitable gifts. Interest 
him before he goes. If you are located in a 
town near a cantonment, interest him before 
he goes across. 

Don’t neglect the opportunity to sell pop- 
ular priced badges and emblems. There are 
many people ready to buy service pins and 
hadges at 50 cents who will not pay several 
dollars. There are many people who pay 
he higher price for one badge who will buy 
others at a popular price in order to have 
one on each coat or suit, thus obviating the 
necessity for changing the pin every time 
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the coat is removed or the suit changed. 
Here is a suggestion for an advertisement 
for service badges: 


YOU’RE ENTITLED TO CREDIT 


If one of your famty ts serving Uncle 
Sam you are entitled to credit. You should 
let people know that you are contributing a 
man’s help at the front. 

Put on a service badge and show yourself 
the patriot that you are. 

When you hang a service flag in your 
window or wear a service pin in honor of 
the man you have sent, you do more than 
merely take personal credit for what you 
have done, you get credit from everyone 
seeing that emblem for the man himself. 

The man who has gone is entitled to 
have people know, through your wearing 
the emblem, that he has gone to do his duty. 

And your community is entitled to the 
credit of having the general public from 
outside see the signs of its having an ade- 
quate representation among the fighting 
men, 

Don’t think about this wearing of a 
badge just from your own point of view. 
The soldier or sailor and your town are en- 
titled to consideration. 

Browning, White & Co. 


One thing you ought to remember in 
making up your newspaper advertising 
during the war and that is the desirability 
of giving up little of that space frequently 
to publicity for Government operations. 
When a new Liberty Loan comes along, 
give it a boost in your advertising. Do the 
same with thrift stamps, with war savings 
stamps, with Red Cross and Y. M. C. A. 
and K. of C. campaigns. It is not neces- 
sary that you give up your whole space to 
any of these movements. Better than the 
whole space once in a great while, will be a 
part of the space regularly. Suppose you 
were to take one or two more inches of 
space and give that much in every issue of 
the paper to mention of the Government 
money-raising plan in operation at the 
moment? 

That would cost you’ very little 
and it would help the cause in‘a practical 
way. If it is necessary to put the matter on 
a selfish footing, than let us admit that it 
will pay you to do this because it will show 
people you are lined up in the right way on 
the war and the business of a man who 
helps the war along is going to prosper bet- 
ter than that of the man who does nothing 
more than he is asked or is compelled to do. 

You can get little electros from the prop- 
er authorities in your town to advertise 
thrift stamps, for instance. Run one of 
those little cuts in your advertisement. It 
will stamp you as a helper and if every 
newspaper advertiser were to do that, you 
can see easily that the result would be a 
significant gain in impetus. 

just as a help in getting up copy for use 
in advertisements where it is desired to 
give thrift stamps a boost, here is an origi- 
nal poem which might be used in your ad- 
vertising space all at one time, or it might 
be run a verse a day for four days. No 
credit need be given anybody for its use. 
If you want to use it in pushing the bonds 
of the Fourth Liberty Loan, instead of 
“Buy a thrift stamp!” make it read simply 
“Buy a bond!” 
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BUY A THRIFT STAMP 

If your pocket’s full of cash, 
Buy a thrift stamp! 

Don’t invest your cash in trash, 
Buy a thrift stamp! 

If you want the war to end, 

Take the money you might spend, 

Here and there to treat a friend, 
And buy a thrift stamp! 


Show some patriotic zeal, 

Buy a thrift stamp! 
Folks will find out how you feel. 

Buy a thrift stamp! 
Close your purse up like a clam 
And yowre not helping Uncle Sam. 
Such loyalty is just a sham, 

Buy a thrift stamp! 


If you think you cannot fight, 
Buy a thrift stamp! 
Get behind the soldiers right. 
Buy a thrift stamp! 
If Germany should win some day, 
They wouldn’t hesitate to say 
Just how much yow'd have to pay. 
Buy a thrift stamp! 


The President has said to you, 

Buy a thrift stamp! 
Your conscience ought to say it too; 

Buy a thrift stamp! 
Don’t sit back and say you'll wait 
Until some more convenient date; 
Then tt may be all too late 

To buy a thrift stamp. 





Commanding Attention 





¥ ow divert unusual attention my way in 

hopes of stamping the progressiveness 
and originality of my store I would get a 
live goose and put it in my window. The © 
scene of a goose waddling around in a small 
fenced in space would surely get me un- 
divided attention, as such a sight is un- 
usual in a jewelry store. It would be a 
simple matter to build a neat pen and the 
jeweler might even have a farm of his 
own to select the stock from. About the 
goose I would place several bargains in 
jewelry with the price tags in legible type 
printed thereon. To complete the connec- 
tion I would paint this sign and place it in 
the center of the display: 





FOLKS. THIS IS A GOOSE! 


A GOOSE IS A GOOSE BY NATURE, 
BUT NEVERTHELESS A GOOSE. AND 
THIS GOOSE KNOWS NOTHING 
ABOUT VALUES. THAT’S WHY HE 
PAYS SO LITTLE ATTENTION TO 
THE BARGAINS ABOUT HIM. 


BUT DON’T YOU BE A GOOSE. 


TAKE ADVANTAGE OF THE OFFER- 
INGS—COME IN AND INSPECT THE 
STOCK--YOU’LL FIND SOME GOOD 
“PICKINGS.” 











ot. I 





A negro pennyweighter, on Aug. 10, se- 
cured a diamond ring from A. Y. Boswell 
Co., Tulsa, Okla., but was caught and the 
ring recovered soon after. The thief. got 
away at the police station and is now at 
large, but being known in the vicinity, it 
is expected that he will be recaptured. 
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J. S. & 6)o size Military Watches 


Made in Silver and 14k. Gold 
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3/0 Military Watch 


Mede in Silver, Filled and 14k. Gold 
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The Wadsworth-Watch Case Co. 


Factory: Dayton, Ky. 


» ™ 


New York, 17 Maiden Lane Chicago, Columbus Building 
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Notes on Technical Horology’ 





By T. D. Wricurt, in the 


London Horological Journal. 

















N the measurement of time, our first 
necessity is a constant standard, some 
interval of uniform duration which we can 
frequently and carefully measure. Nature 
has supplied us with such a standard. The 
earth itself is an accurate timepiece, turn- 
ing on its axis with such uniform speed 
that no one has been able to detect the 
least variation in the time of any two con- 
secutive rotations. 

Scientists tell us that a time will come 
when it will slow down; that, like a great 
top which has been spinning a long time, 
it has already commenced to wobble. We 
need not seriously trouble ourselves on 
that score, the changes during a human 
lifetime are so small that the time of one 
turn of the earth in the youth of our 
grandparents was, so far aS we can 
measure, precisely the same as it will be 
in the old age of our grandchildren. No 
timepiece made by man has ever, or will 
ever, for any long interval, mark time so 
accurately as our earth does in its daily 
rotation. 

Suppose we could go to the North Pole 
and be marconigrammed in a direct line 
with the earth’s axis to some point in space 
where we could look directly at the earth. 
We should see the globe turning round like 
a great clock dial, in the opposite direc- 
tion to the hands of a clock, at a perfectly 
uniform rate. The North Pole would be 
the front pivot of the axis on which it 
turned, and the Equator the outer circle 
of the dial. If outside this circle we could 
place a fixed circle, which did not turn 
with the earth, we could mark on it the 
subdivisions of the day. (Nature has done 
this for us, too. The stars are the fixed 
marks, irregularly placed, but always to 
be found at the same points in space.) 
Some one point in the fixed circle would 
be selected for the noon mark “y” and 
the twenty-four hours of the day would be 
marked right round the circle at intervals 
of 15 deg. As each place on the earth’s 
surface came opposite the zero mark it 
would be sidereal noon at that place. When 
Greenwich reached this point it would be 
sidereal noon at Greenwich; some twenty- 
five minutes later Dublin would arrive at 


——_ 


*All rights reserved. 


the mark, and it would be sidereal noon at 
Dublin, while at Greenwich it would now 
be twenty-five minutes past noon. The 
wide expanse of the Atlantic would pass 
in about four hours, then America, and so 
on. In the course of twenty-four sidereal 
hours every point on the earth’s surface 
would reach the noon mark. This has 
been going on, and will probably continue 
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to go on, for many centuries without any 
perceptible change in the rate, thus fur- 
nishing us with a reliable measure of time. 

We are not able to get away from the 
earth and observe its rotation from some 
fixed point. We have to remain at, or 
near, its surface; but we can do nearly as 
well by fitting up an observatory at any 
convenient spot on the earth’s surface. 
This may be a scientific institution like 
Greenwich Observatory, “The Time Centre 
of the World,” or it may be some simple 
installation in one’s own home. 

Every point on the surface of the earth 
describes a true circle round the earth’s 
axis in a sidereal day. Knowing that the 
earth turns round day after day in exactly 
the same interval of time, a distant point 
in space has been selected by all observers 
as the zero mark (the “first point” y), 
and when any place on the earth’s surface 
is directly opposite the point it is sidereal 


noon at that place. As the time distances 
of all the fixed stars from the starting 
place are known, we can use any one of 
them for our purpose. The “right ascen- 
sion” of a star is the sidereal time of 
transit of the star at any station. If the 
observer’s clock is indicating the sidereal 
time of the place, the right ascension of 
that star indicates the time by that clock 
when the star will cross the observer’s 
meridian. The interval between two suc- 
cessive transits of any fixed star over the 
meridian of any place is a sidereal day, 
and is of constant duration. 

I could not obtain a map of the whole 
Northern Hemisphere, as viewed from a 
projection of the North Pole, and am in- 
debted to Mr. Otto for this drawing. The 
dotted space represents the portion of the 
northern Arctic region within which no 
human being had penetrated and returned, 
until quite recently. The small circle (N) 
indicates the most northern point success- 
fully reached by Nansen. Later, the Duke 
of Abruzzi’s expedition, and that of Com- 
mander Peary, U. S. A., reached further 
north. 


In Fig. 1 the whole Northern Hemisphere 
is shown divided into twenty-four equal 
parts by meridian lines 15° apart. A round 
dot indicates the Greenwich meridian. The 
fixed point y, outside the earth, represents 
the “first point” from which the right as- 
cension of every celestial body is reckoned. 

Although the earth is so immaculately 
regular in its time of rotation, it has, like 
most of its inhabitants, certain little irregu- 
larities. To closely intimate observers 
these eccentricities may be of great import- 
ance, but if viewed from a sufficiently dis- 
tant point the inaccuracies become so in- 
significant as to be unnoticeable. 

The apparent motions of the sun and of 
the stars are mainly due to the motion of 
the earth. The earth rotates on its axis 
in a direction opposite to that of the hands 
of a watch at a perfectly uniform rate once 
a day; it revolves round the sun, also in a 
direction against the hands of a watch, at 
an irregular rate once a year. If its only 
motion were the one of uniform rotation we 
could select any fixed object away from the 
earth as a mark, and by noting the suc- 
cessive reappearances of that object meas-~- 
ure equal intervals of time.- In consequence 
of the change of place of the earth in its 
orbit from day to day, we find that the 
interval between the reappearances of a 
comparatively near object and that of a 
very distant one, is not the same. 

The sun is comparatively near to us, the 
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is the source from which is produced its light- 
giving: power, making plainly visible in the 
dark everything to which Marvelite is applied. 
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Radium is the rarest as well as the most mysterious 
element in existence; it gives light without heat, 
and will continue to do so for hundreds of years. 


its use, commercially and economically, has been made possible by the scientific processes of 
the Cold Light Manufacturing Company, in combining pure radium with a receptive base, which 
renders their product, Marvelite, self-luminous for practically a life-time. Marvelite may be used 
in its powder form, or mixed with adhesive material and applied with a fine camel’s hair brush. 


Can Be Put To Many Uses 


The uses of self-luminous compounds made with radium 
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aircraft. More than halfa million instruments have been 


are only just beginning to be understood. Every week 
some new use develops which has not been thought of 
before, and a new need is served. 











The modern Marvelited watch and clock can be seen in 
the darkness as plainly as in broaddaylight. This is also 
true of the compass and various ‘instruments used on 














equipped with Marvelite for the Government during the 
past year. 


Dials and hands are amongst the most obvious uses, 
but there are many.other mechanical parts which would 
be more useful if treated with Marvelite and made vis- 
ible in the dark. 






To Instrument Manufacturers: — What instruments do you make which 
would give better service if they could be seen in the dark ? Our laboratory is 
at your disposal for experimental purposes. Let us know what you want to 
accomplish, and we will work with you, without charge, to find a solution. 
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Our booklet “J” will give you valuable information on this subject. 


COLD LIGHT MANUFACTURING COMPANY 


Manufacturers of Marvelite 


558 West 158th Street, New York 


“A Light at Night” 
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stars are at immensely greater distances, 
the nearest being nearly 200,000 times far- 
ther from us than the sun, while others are 
yery much more distant. 

-In a year the earth goes round the sun, 
# does not go round the stars at all, it 
merely describes a comparatively small el- 
liptical path at an enormous distance from 
them. 

Fig. 2 is intended to represent the annual 
journey of the earth round the sun. In 
the illustration the sun is, say, where the 
black spot is, while all the stars are im- 
mensely distant outside the oval. As the 
garth turns round it also travels along the 
orbital path in the same direction as it ro- 
tates, 7. ¢., in the opposite direction to the 
hands of the watch. If the path were a 
true circle, the speed along that path con- 
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THE HOROLOGICAL REVIEW 


could not tell that an object in this room 
had moved. 

The two parallel rays would appear as 
one. Look at a long stretch of straight 
railway line, and notice how quickly the 
lines appear to converge. The few inches 
here would be unnoticeable. When the 
turn was complete the light on the tower 
would be opposite the observer again, but 
the ray from the sun would be far away— 
a quarter of a turn away. The sun would 
appear to have moved backward from its 
place among the stars. 

Or, suppose that while the earth made 
one turn it moved from the right of the 
picture to the position on the left. When 
the turn was complete, the star would be 
exactly opposite the observer again. Side- 
real noon would have come once more, and 
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stant, with the axis of the earth perpen- 
dicular to the plane of its orbit, solar days 
would be as regular as sidereal ones, al- 
though longer, and would become the natu- 
ral and convenient scientific standard of 
time. Owing partly to the irregular speed 
along the orbit, and partly to the inclina- 
tion of the axis, no two consecutive solar 
days are of equal duration. Our civil 
standard, the Mean Solar Day, is an arti- 
ficial standard, equal in duration to the 
average solar day. 

Let this oval represent, to scale, the an- 
nual path of the earth, and let a light high 
above the Eiffel Tower in Paris represent, 
to the same scale, one of the fixed stars, 
one can realize to some extent the immense 
difference between the distance of the sun 
from the earth and that of the stars. A 
ray of light takes eight or nine minutes 
to reach us from the sun. It takes a hun- 
dred years to reach us from some of the 
stars. The consequence is that, although 
the movement of the earth in its orbit 
causes a noticeable change in the relative 
positions of the earth and the sun, it has 
no sensible effect on the relative positions 
of the earth and the stars. Look at the 
earth on the right of the picture. A ray 
of light from the sun is falling on an ob- 
server: a similar ray of light, from a star 
above or below the sun, is falling on the 
same point. Although the earth takes three 
ronths to move from the position on the 
.tight of the picture to that at the top we 
may imagine what would happen if it moved 
to that point while it made one turn. The 


man with the light on the Eiffel Tower 





the sidereal day would be complete, but 
only half a solar day would have elapsed, 
as it would be midnight with that observer, 
so far as solar time was concerned. It 
takes six months really to lose that half a 
solar day, and in the complete year there 
are less solar days than sidereal ones—one 
less exactly. In consequence, the solar 
days are all a little longer than sidereal 
ones, and for the reasons already men- 
tioned are of irreguijar length. 

As, however, the amount of irregularity 
is accurately known, we can use solar tran- 
sits as a means of checking the rate of a 
clock just as well as sidereal transits. In 
several ways solar observations are better 
for watchmakers; the calculations are 
easier, and the observations more conveni- 
ently made. 

The interval between the successive tran- 
sits of any fixed star is always the same, 
because (1) the earth rotates at a per- 
fectly uniform rate, (2) the stars are 
“fixed,” (3) they are at such an immense 
distance from the earth that the motion of 
the earth in its orbit during one day pro- 
duces no measurable change in the appar- 
ent position of the star. The earth does 
not move along its orbit with uniform ve- 
locity, it goes faster, therefore farther, on 
some days than others, going fastest when 
nearest the sun: remembering that it a’- 
ways rotates on its own axis at a perfectly 
uniform rate we see that on those days that 
it has moved over a greater distance it will 
have to describe a larger angle to bring 
the sun again on the meridian—the interval 
will be longer. If it did move over equal 
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distances in equal times and the orbit re- 
mained an ellipse, the intervals would still 
be irregular, because a given distance along 
the flatted curve of an ellipse would em- 
brace a larger angle than the same dis- 
tance along the quicker curves at the ends 
of the oval. The inclination of the earth’s 
axis—sometimes inclined towards the sun, 
and at other times in the year from it—is 
by far the greatest cause of the irregulari- 
ties of the solar transits, and we get no 
two consecutive solar days of exactly the 
same length. 

Draw a horizontal line representing the 
equator. The sun is on the equator in 
March and September. Map out the alti- 
tudes above and below the equator through- 
out the year. It will be easily seen that 
in midsummer and midwinter, when the 
ecliptic is sensibly parallel with the equa- 
tor, the change of altitude from day to day 
is small and almost all the apparent dis- 
placement of the sun will be an angular 
displacement; whereas in Spring and Au- 
tumn, where the ecliptic is much inclined 
to the equator, a good deal of the displace- 
ment will be used up in change of altitude 
and the angular displacement along the 
equator will be less. 

As it would be neither convenient nor 
possible to construct machines that would 
precisely follow the irregularities of the 
solar transits, an artificial day is selected 
equal in length to the average duration of 
the interval between two transits of the 
sun. 

Sidereal Time is time by the stars, the 
standard being the Sidereal Day—the inter- 
val between two successive transits of any 
one of the fixed stars, or the time taken 
by the earth to make one exact turn on its 
own axis. The duration of this interval 
is constant. 

The Greenwich sidereal clock indicates 
the sidereal time at Greenwich, and is reck- 
oned from noon (0 hours, 0 minutes, 0 
seconds) onwards round the twenty-four 
hours. On, or about, March 22, the side- 
real clock and the mean solar clock agree, 
but not at any other time in the year, as 
the sidereal one gains on the other one 
about 3 mins. 56 secs, every day. At this 
time of the vernal equinox, when the two 
clocks agree, there will be one occasion 
when two transits of the first point take 
place on the same solar day (reckoning the 
solar day from mean noon to mean noon), 
the first shortly after mean noon and the 
second shortly before the next mean noon. 

Solar Time is time by the sun, the time 
indicated by a good sun-dial. Solar Day 
is the interval between two successive tran- 
sits of the sun; the duration of this inter- 
val is irregular. 

Mean Time or Clock Time is time as 
determined by the transits of an imaginary 
sun crossing the meridian at regular inter- 
vals. Mean Solar Day is an interval equal 
in duration to the average length of all the 
unequal solar days in the year, and is, of 
course, of uniform duration. 

Sidereal time is the time used for most 
astronomical purposes, and for observatory 
work. 

(To be continued.) 








A. A. Tobias, Salt Lake City, Utah, has 
moved to Rawlins, Wyo. 
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ALUMINUM SOLDER. Davip M, 
Filed Aug. 22, 


1,273,146. 
CAMPBELL, Brooklyn, N. Y. 
1917. Serial 187,580. 

An aluminum solder consisting of copper, from 
6 to 8 per cent.; aluminum, from 7 to 11 per cent.; 
lead, from 12 to 15 per cent.; tin, from 20 to 30 
per cent., and zinc, from 40 to 50 per cent. 


1,273,153. CIGAR PROTECTOR AND ASH RE- 
TAINER. BenyaAmin W. Deprick, State Col- 
lege, Pa. Filed Feb. 27, 1917. Serial 151,343. 

In a device of the character described, a cylin- 

drical body tapered in one direction and having a 

perforated end and an opposite open end, ears cut 

and bent from the body at diametrically opposite 
points thereof to extend outwardly in spaced par- 
allel relation to each other longitudinally of said 
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body near the open end, opposed substantially semi- 
cylindrical clamping members disposed slightly be- 
yond the open end of the body and normally in 
axial alignment with the wall of the latter, operat- 
ing levers disposed longitudinally of the body and 
having intermediate pivot ears engaged between 
the ears on the body, pivots passed transversely 
through the ears on the body and levers for swing- 
ingly supporting the latter, the levers beyond the 
open end of the body being fixed to the clamping 
members exteriorly thereof and at a medial point 
of the same, and coil tension springs surrounding 
the pivets between the ears and having their ends 
working against the levers and body. 


1,273,160. BUTTON. WitLt1AM E. Epwarps, 
Brooklyn, N. Y. Filed June 11, 1917. Serial 
174,018. 


A button comprising a sheet metal back and a 
post integrally formed from the material of said 
back, and a front attached to the top of said post, 
said post comprising a pair of thin flat members in 
the same plane at right angles to the plane of said 





back, and symmetrically disposed on opposite sides 
of the center thereof, the tops of said members 
being disconnected from each other and adapted 
for the attachment of the button front. 


1,273,196. OVEN TEMPERATURE REGULA- 
TOR. JoHN WM. SovuTHERN, Vancouver, 





British Columbia, Can. Filed Nov. 30, 1917. 


Serial 204,657. = 
An oven temperature time alarm, comprising in 
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combination a heat indicator exposed to the heat 
of the oven, a clock adjustable to ring an alarm a 
predetermined time after release of its mechanism, 
means for normally holding the clock mechanism 
against movement, and means operative with a heat 
indicator for releasing the clock mechanism when 
a predetermined heat is attained whereby the alarm 
may be given a predetermined time after the de- 
sired temperature is attained. 


1,273,202. PROCESS FOR THE EXTRACTION 
OF PLATINUM AND SIMILAR METALS 
FROM THEIR SANDS AND ORES. Rvs- 
SELL Tuayer, Philadelphia, Pa. Filed Aug. 
15, 1917. Serial 186,303. 

The hereinbefore described process of recovering 
finely divided platinum and similar metals from 
sands or ore, which consists in volatilizing the 
finely divided metallic particles by heat, at a tem- 
perature below the melting point of the metal; 
carrying away the volatilized particles by a suit- 
able vehicle, and collecting the volatilized particles. 


1,273,204. CUFF BUTTON. Vincent Tummt- 
MINELLO, Cefalu, Italy. Filed Dec. 22, 1917. 
Serial 208,431. 

A cuff button comprising a shank, the terminals 
of the shank being formed with helix coils, the end 





of the outermost of each coil being extended 

transversely through the coils. 

1,273,256. GLOVE THIMBLE. WiLttrAmM. OW. 
MANNING, Mountainair, N. Mex. Filed April 
24, 1918. Serial 230,541. 

A finger stall in the form of a metallic cap pro- 
vided on its inner surface with spaced ventilating 





perforations and provided at its sides with bend- 
able “hook-shaped glove-engaging prongs having 
their free ends extended into certain of the per- 
forations. 


1,273,264. CIGARETTE AND MATCH CASE. 
ArtHur T. Moran, Hopkinton, Mass. Filed 
Oct. 26, 1916. Serial 127,882. 

A cigarette and match safe comprising a con- 
tainer of elongated formation having a depression 
on its interior extending around the side and end 
walls of the container and forming a bead on the 
exterior of the container substantially intermediate 
the ends therecf, the upper marginal edge of one 
of the side walls at a point remote from the said 
bead being provided with a series of corrugations 
for forming a match striking surface, a cover for 
the said container having an elongated portion 
adapted to embrace the upper portion of the said 
container, the said cover having a struck out por- 








tion near its ore- end adapted to register with the 
said bead, the interior surface of the said cover 
being tightly engageable with the exterior of the 
upper portion of the said container to provide a 
water-tight joint in addition to the joint provided 
by the said registration of the bead with the said 
struck out portion of the cover whereby the said 
match striking surface will be prevented from be- 
coming damp when the container is submerged inl 
water after the cover has been mounted in position. 


1,273,573. RIMLESS OPTICAL LENS. WItL- 


4 


a | z 
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2 

3= ‘ 
IAM WorRTHINGTON BRILHART, Indiana, Pa. 
Filed March 21, 1917. Serial 156,394. 


An optical glass lens consisting of an integral 
piece of glass ground with even surfaces in which 
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the rigidity thereof is built up by fusing to or 
upon a main piece of glass of ordinary optical ma- 
terial, such as crown glass, smaller pieces of harder 
material, such as flint glass, at one or both of the 
respective ends thereof, where a set of metal eye- 
glass vr spectacle mountings may be fastened 
thereto. 


1,273,325. COLLAR FASTENER. BERNIE 
Brooxs, St. Louis, Mo. Filed June 6, 1917. 
Serial 173,105. 

A collar fastener, comprising a relatively long 
and narrow bar, and a single prong attached to the 
inner face of the bar at relatively a considerable 
distance from each end of the bar, leaving an ex- 


tended portion of the bar beyond each of said 
prongs for engagement by the thumb and finger of 


the wearer in attaching the bar to the collar and 
detaching the bar from the collar. 


1,273,340. BUCKLE. AxeL GEORGE EKLUND, 
Attleboro Falls, Mass., assignor to J. F. Stur- 
dy’s Sons Co., Attleboro Falls, Mass. Filed 
March 23, 1918. Serial 224,147. 

A buckle comprising two independent superim- 
posed plates, one having a transverse bar by which 
the bight of a strap is frictionally retained, a bail 





on one of said plates to which the end of the 
strap is connected, and hook-shaped members serv- 
ing as a spring snap lock for releasably connecting 
one of said plates to the other. 


1,273,419. SECURING MEANS FOR WATCHES, 
KEYS AND THE LIKE UPON THE PER- 
SON OF THE OWNER. James Srewanrr, 
Morningside, New Zealand. Filed Jan. 29, 
1918. Serial 214,393. 

The herein described securing means, comprising 

a pocket with a flap having a fastener, a band 

having a fastener for a watch or the like and pass- 





ing through a slit in the. said flap and passing 

through a slit in the said garment, and a fastener 

securing the band to the inner side of the garment, 
substantially as set forth. 

1,273,460. BUCKLE OR THE LIKE. Ctrark S. 
Comstock, Sr., East Orange, N. J. Filed 
Oct. 9, 1917. Serial 195,495. 

A fastener comprising a wire member having a 
button receiving portion and a button recess lead- 
ing thereto, and a looped stop member extending 





partially over the top of the button recess and 
adapted to yield to permit the entrance of the but- 
ton to such recess, said stop member formed of 
the same piece of wire as the portion of the buckle 
to which it is connected, and being rigidly con- 
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Stick the paper ring on the dial of your watch and it becomes radiolited. 


Price per dozen sets dial and hands $6.00 Grade Al 


Our capacity is 5,000 dials and hands per day. No order too large; 
none too small. We are doing work for the largest jobbers ana 
importers in New York and use Grade Al Radium only. 














Made and modeled from a composition known 
s “‘Bonolite,’’ which resembles ivory. 


The frame is embossed with the likeness of 
President Wilson, a U. S. Soldier and a U. S. 
Sailor. A space at the bottom has been reserved 
for one, two or three stars. Made in two fin- 
ishes, Ivory and Oxidized Bronze—either plain 
or radium dials. The movement is a thirty-hour 
timepiece, made by one of the best American 
manufacturers, and has a 2-inch dial. 


Price—Plain dials ......... $19.20 per doz. 
Radium dials ........ So 


Send for a sample dozen of each and watch 
them sell. Write today and be the first to show | 
them in your vicinity. 


_ JUPITER RADIO CO. © NEW YORK 


Manufacturers of Radium Luminous Dials and Hands 
of All Sizes and All Makes 
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nected with the wire forming the button recess on 
the side on which the stop member is located. 

4 PENCIL ATTACHMENT. JoHN 
Vipat, Brooklyn, N. Y. Filed April 6, 1918. 
Serial 227,071. 

A pencil attachment comprising a member hav- 
ing a pencil embracing portion, a clip located at 
one side of said portion and terminally provided 








with a finger rest, and an eraser support located 
at the opposite side of said member in line with 
said terminal rest and serving also as a finger: rest 
as and for the purpose specified. 


Designs 


52,203. INDIVIDUAL SERVICE MEDALLION. 
FrepericK H. Bronner, Portland, Ore., as- 








signor to Irwin-Hodson Co., Portland, Ore. 
Filed April 17, 1918. Serial 229,207. Term 
of patent 3%4 years. 

$2,206. EMBLEM BADGE OR ARTICLE OF A 
SIMILAR NATURE. Georce T. BYNNER, 








Chicago. Filed Feb. 25, 1918. 
Term of patent 7 years. 
§2,218. EMBLEM, BROOCH, RING TOP, LA- 

VALLIERE, BUTTON OR SIMILAR AR- 


Serial 219,142. 





Epwin C. Heatucore, Brooklyn, 
Serial 220,404. 


TICLE. 
N. Y. Filed March 4, 1918. 
Term of patent 7 years. 
§2,220. WRISTLET WATCH COVER. Louis 
Jacot, Birmingham, England. Filed Jan. 19, 





1918. Serial 212,845. Term of patent 14 


years. 
$2,222. SPOON, FORK OR SIMILAR ARTICLE. 
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52,228. 


AtFrep G. Kuntz, Wallingford, Conn., as- 
signor to International Silver Co., Meriden, 








Conn. Filed March 1, 1918. Serial 219,899. 
Term of patent 7 years. 
BROOCH PIN OR SIMILAR ARTICLE 


OF JEWELRY. Frank H. ScHarrer, Prov- 
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idence, R. I., assignor to The Ivoryloid Co., 
Inc., New York. Filed April 17, 1918. Se- 
rial 229,210. Term of patent 3% years. 


52,229. FINGER RING OR SIMILAR ARTICLE 


OF JEWELRY. Cuarvtes H. Spencer, Chi- 





cago. Filed April 6, 1918. Serial 227,138. 


Term of patent 3% years. 


52,230. FINGER RING OR SIMILAR ARTICLE 


OF JEWELRY. Cuartes H. Spencer, Chi- 





Serial 227,139. 


Filed April 6, 1918. 
Term of patent 3% years. 


cago, Ill. 





UNITED STATES TRADE-MARKS. 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Published July 16, 1918. 


111,789. (CLASS 37. PAPER AND STA- 
TIONERY.) Apams, CusHinc & Foster, 
Inc., Boston, Mass. Filed June 1, 1918. 


INKTAB 


The word “Inktab.” ; 
Particular description of goods.—Fountain-Pens. 
Claims use since Nov. 15, 1917. 


Ser. 


Trade-Marks Registered July 16, 1918. 
122,264. PAPER KNIVES, PENHOLDERS AND 
MEMORANDUM: TABLETS MADE OF 
COMPOUNDS OF PYROXYLIN. Tne Czet- 
Lutotp Co., Newark, N. J., and New York, 


N. Y. ; 
Filed March 7, 1918. Serial 109,418. Published 


April 30, 1918. 
122,278. FOUNTAIN PENS. 


Co., New York, N. Y. , 
Filed April 4, 1918. Serial 109,984. Published 


April 30, 1918. 
Trademarks Published July 23, 1918. 


Ser. 109,421. (CLASS 32. FURNITURE AND 
UPHOLSTERY.) Tue Cettvutor Co., New- 


Masiz, Topp & 
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ark, N. J., and New York. Filed March 7, 


= 
eCNe¢ 


IVALEUR 


Particular description of goods.—Hand or Small 
Mirrors, Easel or Small Picture Frames, and 
Small Flower Pots Containing Artificial Flowers. 
The Said Articles Are Made of Compounds of 
Pyroxylin. 

Claims use since Oct. 27, 1917, on hand or small 
re and since Dec. 11, 1917, on the other ar- 
ticles, 


Ser. 111,211, (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) | Ersensrap? 


Mrc. Co., St. Louis, Mo. Filed May 27, 1918. 


Smblem 


Particular description of goods.—Charms, Pen- 
dants for Neck Chains and Bracelets, Brooch Pins- 
and Finger Rings. 

Claims use since May 15, 1918. 


Trademarks Registered July 23, 1918. 


122,307. FOUNTAIN PENS, CLeeranp Insxuro- 
Pen Co., Butler Pa. Filed Jan. 2, 1918. Se- 
rial 108,242. Published April 30, 1918. 





BRITISH PATENTS. 


APRIDGEMENT OF SPECIFICATIONS FROM The Iilus— 
trated Official Journal.) 





‘Issue of July 24, 1918. 


115,954. JEWELRY. F. R. Goma, 32 Spencer 
St., Birmingham. July 16, 1917. No. 10,270. 
Metal ornaments are attached to brooches, etc., 
made of Ruskin enamel by’ passing pins or -wires 


FIG.6. 





b secured to, or integral with, the ornament B 
through holes a bored in the brooch A, and 
through holes in a fastening device C, the ex- 
tremities of the pins being then bent down on to 
the fastening-device. 
116,003. JEWELRY. <A. H. Disuton, 111 Vyse 
St., Birmingham. Sept. 21, 1917. No. 13,584. 
Pearls, artificial pearls, or stones are attached to 
the erd of the wire bow of an ear-ring or to a 
scarf pin, etc., by bending back the end b of the 





wire b, and inserting it into a hole drilled in the 
stone. In the case of a solid stone, Fig. 3, the 
end b'. of the wire springs into engagement with 
one of the inequalities a? formed during drilling, 
and, in addition, the wire may be cemented im 
position; in the case of a hollow stone (not 
shown), the end b' is lengthened so that its ex- 
tremity engages against the interior of the shell. 
When a hollow stone having a filling is employed, 
Fig. 6. the end b* of the wire is bent into spiral 
form and screwed into the filling. A metal cap 
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USE THE CELEBRATED 


LUMA 


For Wate shes pitt an @) tle) <— 


Manufacturers of luminous: wa atches and clocks will find 
it a great convenience and a distinct advantage to send 
us their dials to be Luma-lited. 

Luma is absolutely guaranteed to contain only Radium as 
its activating agent, no Mesothorium, Radiothorium, Ion- 
ium nor Polonium being added. 

It is visible in the dark, and its superior luminosity and 
great permanency render it the most desirable material 
in the world for such use. 

We apply Luma to dials of every description. Our fa- 
cilities are such that we are enabled to execute orders 
of any size promptly, skillfully and economically. 








Estimates and full intormation 
upon request. 


RADIUM DIAL COMPANY 


GENERAL OFFICES - PITTSBURGH, PA. 
LITTLE BLDG., BOSTON - MARSHALL-FIELD ANNEX BLD6G., CHICAGO 
501 FIFTH AVE. NEW YORK. 
DIAL PAINTING FACTORIES -PITTSBURGH- LONG ISLAND CITY-CHICAG60- BOSTON 
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EXTRA FINE 


Swiss a Files 
Give Best Service 


Fine materials, expert workmen, and the 
best equipped File Factory in the world, enable 
us to guarantee the sharp teeth, fine temper, 
uniform quality and long wearing qualities of 


every NICHOLSON Swiss Pattern File. 


Specify “NICHOLSON” when 
ordering Files. 


A personal test will do the rest. 


Our booklet “FILE FILOSOPHY,”’ 
and Catalog showing 600 illustrations 
of files from actual photographs, sent 
FREE on request. 


NICHOLSON FILE Co., a ny R. L, U.S. A. 
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p serves to cover the aperture in the stone and 
may be cemented in position. 
116,011. WATCH BRACELETS. H. C. Cox, 15 
"Borneo Sé., Walsall, Staffordshire. Sept. 28, 
1917. No. 13,992. 
A watch wristlet strap 1 is provided with a flap 
6 carrying a hook 7 of the form shown to engage 
a watch loop 2, and retain the watch in position 


FIG.2. 
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on the strap. The flap 6 may extend across the 

back of the watch so that the hook engages the 

loop on the other side of the watch. 

116,106. FASTENINGS FOR BRACELETS. E. 
MATTHMEY ET FILS, 62b Rue du Nord, Chaux- 
de-Fends, Switzerland. May 25, 1918. No 
8,700. Convention date, July 14, 1916. Not 
yet accepted. Abridged as open to inspection 
under Sect. 91 of the act. 

A fastening for expansible bracelets and watch 
and like bracelets comprises a hook 3, which is 
pivoted to one link 2 by means of a pin 4, and is 
adapted to be threaded through the adjacent link 
1, or through an attachment loop on a watch or 


FIG.I. 





compass, the hook, when closed, being retained in 
engagement with a recess 6 in the link 2 by a 
spring-controlled slide 7. The slide 7 is provided 
with a hand-operated stud 8 and with a pin 9 
working in a slot 10 in the link 2, one end of the 
coiled spring 11 bearing against the pin, and the 
other against a fixed abutment 12. 


Issue of July 31, 1918. 
COMBINED PENCIL HOLDER AND 
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LIGHTER. H, Taytor, 62 Spencer Place, 
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Leeds. Sept. 3, 1917. No. 12,626. 

The pencil 3 is carried by the lower part of the 
case 1, which may be fitted with a clip 13 for car- 
rying it in the pocket. In the upper part of the 
case is a tube 4 packed or lined with material 5 
adapted to absorb petrol, etc.. The plug 6 which 
screws into the top of the tube terminates with a 
piece of hardened steel 9, surrounding which is a 
fringe of asbestos threads, etc., 10. A strip of 
pyrophoric metal 12 is attached to the outside of 
the case. Alternatively, the pyrophoric metal may 
be carried by the plug 6, a striking surface being 
provided on the outside of the case. 

116,176. WATCHES. P. Wobpey, 134 Salisbury 
House, London.—(P. E. Jacot and A. Tissot, 
Chaux-de-Fonds, Switzerland.) June 28, 1917. 
No. 9,309. 

In watches having covers or backs screwed upon 
their cases, "apertures or recesses a are made in 


FIG,.2. 


FIG.I. 








the cover or back which may be engaged by pro- 
jections d! on a tool or key such as d to facilitate 
unscrewing. 








New Design Patent for Duty Flag 
The Duty Flag Co.,.185 Eddy St., Provi- 
dence, R. I., is calling attention to tne 
fact that its product is protected by a de- 
sign patent of August, 1918. The concern 
which controls a new em! lem that is being 
used by employes or reiziives of those who 
have died in the service or who have been 
imprisoned, incapacitate1, honorably dis- 
charged fromm service, is sending out a 
letter to the families of those who have 
died in the service, calling attention to the 
duty flag, its meaning and the reasons for 
its use, and stating that the same can be 

purchased in cloth or jewelry form. 








Frank Rydence has succeeded William J. 
Martyn at 2940 Richmond St. 

Samuel Govberg, of Govberg Bros., 1028 
South St., is now with the National Army. 

Morris Haas recently sold out his busi- 
ness at 1127 Poplar St. to Samuel S. Haas. 

Since the death of Charles F. Weber, 504 
Race St., the business of the deceased has 
been wound up. 

Following the death of Adolph W. Kief- 
ner, the business of the deceased has been 
sold to C. G. Michener. 

Louis Joffe, 206 Vine St., announces that 
he was recently notified by the Government 
to change his occupation. 

The business of the late William H. 
Stetser, 115 S. 7th St., who died a short 
time ago, is being conducted by his estate. 








The War Trade Board recently an- 
nounced a new ruling as to the regulations 
governing the exportation of certain com- 
modities to European Holland and Den- 
mark. Applications for licenses will be re- 
ceived for exports to these countries of 
a number of additional articles, in which 
are mentioned fountain pens, glassware, 
imitation jewelry and watches other than 
those with gold or platinum cases. 
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Commercial Law Points. 





Where a firm of stockbrokers had secur- 
ities belonging to one person which they 
had no legal right to hypothecate, and 
also securities belonging to another which 
they had a legal right to hypothecate, and, 
commingling the securities, hypothecated 
them all for a general indebtedness to the 
firm’s bank, the Appellate Division of the 
New York Supreme Court for the First 
Department held (Gouert vs. Mechanics & > 
Metals National Bank) that the first-men- 
tioned party had the right to demand that 
resort first be had to the securities of the 
second party, and that the securities of the 
former should be resorted to after the se- 
curities of the latter had been applied. It 
appearing that the securities of the first- 
mentioned party had already been sold, 
the court held that she was entitled to a 
judgment that the remaining securities 
held by the bank be sold to satisfy so 
much of the debt as was still due, and 
that the balance, if any, remaining after 
the debt had been fully paid, be paid over 
to her up to the value of her securities be- 
fore any part thereof was paid to the sec-" 
ond party mentioned. } 

ees : 

An employer undertook to contribute as 
much as the aggregate of all the monthly 
contributions of its employees to a fund 
created for injury and death to the latter, 
deducted such contributions from the pay 
of the employees and retained contro] over 
the fund, requiring releases or waivers of 
claims for damages from employes re- 
ceiving benefits. There were no officers 
appointed except a committee to decide 
upon claims, nor any salaries, nor any 
fixed duration for the arrangement, and no 
provision was made for the distribution of 
any surplus. The Supreme Court of Mich- 
igan held, in the case of Walters vs. Pitts- 
burgh & Lake Angeline Iron Company, 
that the fund was a trust fund; that the 
employer was a trustee upon an express 
trust to disburse injury and death benefits 
while its business continued, and that on 
the discontinuarice of such business, and in 
the absence of an agreement or uwunder- 
to the disposal of any balance of the fund, 
standing, expressed or implied, looking 
to the disposal of any balance of the fund 
the latter constituted a resulting trust in 
favor of all who at any time contributed 
to the fund. 








Items from Here and There. 





Max Goodman is the successor of Sam- 
uel Goodman at McKeesport, Pa. 

B. L. Brenholts, formerly of Kingsville, 
Tex., is now established at McAllen. 

Jacob Freshman, formerly of Victor, 
Colo., has moved to Salt Lake City, Utah. 

F. & W. Brofsky are now doing business 
under the style of the Gem Jewelry Shop. 

F. W. Patterson now controls the busi- 
ness formerly run under the style of Patter- 
son & Coun at Tipton, Mo. 

Following the death of Charles T. Dopp, 
Stella, Mo., the jewelry business of the 
deceased has been discontinued. 

The London Jewelry Co., Pawtucket, 
R. I., recently suffered loss by water to its 
stock and quarters estimated at $3,000. 

















THE JEWELERS’ 


White Gold 


WE CARRY A COMPLETE STOCK OF 
ALL SALABLE LINES AND 
NUMBERS OF 











Settings, Galleries, Joints, Pins, 
Safety Catches, Etc. 
in “14 Karat White” 


18 Karat White Made to Order 





14 Karat White sells at 64c. per pwt. 
18 = 3 ce ce ce 80c. 3 Ss 3 


Plus the Labor Charge for Making 


HERPERS BROS. 


SETTING MAKERS NEWARK el J . 


SINCE 1865 
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“Place of Pleasing Price” 


Concord WatcH Co. 


Swiss Watch Importers 
Strap Watches for Military Men 


Moisture Proof Case 
15 Maiden Lane New York 


























GEORGE M. BAKER 


- GOLD, SILVER AND PLATINUM REFINERS 
91 Page St., Providence, R. L. & 


© 
S Our Modern Methods AS 
= Y Produce Greatest & 
Results 
th 30 Years’ £ 
Cae 
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Refining and Smelting 


Sweeps, Bullion, Scraps 
and Filings, and Ores 


To facilitate your statements of unmanufac- 
tured metals, clean out your sweeps and know 
what they contain. Do not let them remain idle. 

Our experience in refining is of forty- 
three years’ duration, kept modern by 
adoption of processes and methods which 
must conform with our high standards. 


THE WAR INDUSTRIES BOARD 


directs the sale of our stock to such channels as 
will aid in the present emergency. 


Bear in mind that Platinum Metals in our 
hands are under Government control. 


ASK FOR TAGS. 


AMERICAN PLATINUM WORKS 


225-231 New Jersey Railroad Ave., 
NEWARK, N. J. 


New York Office, Charles Engelhard, 30 Church &t. 


























“L.L.&S. GOLD ALLOYS” 


Yellow, Red, Green and White 


18 Karat 
White Gold Alloy 


Platinum, Gold and Silver Solders 











L. LEBER & SON, 149 N.J.R.R. Ave., Newark, N. J. 


—_———————— 




















BLACK SHIELD — 


are sure to please; give them >, 4 
a trial! 


Black Shield Mainsprings 
Black Shield Watch Glasses 


Black Shield Oils 


Tools, Materials, Supplies of all kinds. Select them 
from our supplement—sent free to the legitimate trade. 
If you have not received one, write for it. 


SWARTCHILD & COMPANY 


World’s Largest Jewelers’ Supply House 
29 E. Madison Street CHICAGO, ILLINOIS 
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